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A six-time-or-more yearly 
stock turnover is good news that really happens to 
dealers who stock Webster Carbon Papers and Ribbons. 
Webster is THE fast mover . .. the name that sells and sells. 


If you’d like to know the why and the how of these six 

stock turnovers investigate THE WEBSTER WAY. 

It’s a complete merchandising plan to help you make 
“more sales — and more customers. Here are just a few of 
Fd the highlights from THE WEBSTER WAY. 


f Complete customer satisfaction through Webster's 

@ Rigid quality @ Established brand merchandise 

@ Widest variety @ Exclusive time-saving features 

Complete dealer satisfaction through Webster's 

@ Thorough dealer cooperation @ Consistent national 
advertising @ Effective advertising aids 

@ Sales assistance by merchandising specialists 

© Exclusive selling features and sales areas 

@ Service through branch offices 

FULL DETAILS are given in THE WEBSTER WAY. 

Our representative will gladly supply you with a copy or 

you can write to us: F. S. Webster Company, 

Amherst Street, Cambridge 42, Massachusetts. 

——— It will be well worth your while to consider THE 

ol | . WEBSTER WAY — just as it’s well worth your while to 
_ % have Webster Carbon Papers and Ribbons on your shelves. 

(But don’t expect them to stay there!) 


Webster Dealers 
: xe turn stock 
lene eS m G times a year! 


eee - 


F. S. WEBSTER COMPANY 
13 Amherst Street 
Cambridge 42, Mass. 


The Webster Way 
is the Profit Way! 
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communicate with the service 
bureau, through which the information will 
be promptly and cheerfully given by letter 
without obligation. 


Cooks’, Inc 
Markilo 
Eradicators, Ink 
Carter's Ink Co 
Erasers, Rubber 
Roberts, Weldon, Rubber Co 


Eyelets, Metal 
Bates Mfg. Co 
Rivet-O Mfg. Co 


Fasteners, Paper 
Acco Prods Inc 
Leonard, Chas., Inc 


Files, Blueprint & Plan 
Acco Prods., Inc 
All-Stee! Equip. Inc 
Art Metal Constr. Co 
Art Steel Co. Inc 
Browne-Morse Co 
Cole Steel Equip. Co., Inc 
Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co 
Invincible Metal Furn. Co 
Lyon Metal Prods., Inc 
Peerless Stee! Equip. Co 
Shaw Walker Co 
Stacor Equip. Co 
Yawman & Erbe Mfg. Co 


Files, Box Letter 
Acme Letter File Corp 
Amberg File & Index Co 
Arrow Paper Prods. Co 
Art Steel Co. Inc 
Cole Steel Equip. Co., Inc. 
Globe-Wernicke Co 
Hedges Mfg. Co 
Mayfair Co 
Weis Mfg. Co 


Files, Card Index, Box & Tray 
All-Steel Equip. Inc 
Amberg File & Index Co 
Arrow Paper Prods. Co 
Art Metal Constr. Co 
Art Steel Co. Inc 
Bentson Mfg. Co 
Cole Steel Equip. Co., Inc 
Columbia Stee! Equip. Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co 
Goodfrend Metal Prods. Co 
Guide System & Sup. Co 
Hedges Mfg. Co 
H-O-N Co 
Imperial Methods Co 
Invincible Metai Furn. Co 
La Jolla Inds., Inc 
Mayfair Co 
Parker Steel Prods., Inc 
Peerless Steel Equip. Co 
Shaw Walker Co 
Smead Mfg. Co., Inc 
Steelcase, inc 
Weis Mfg. Co 
Wells Chair Corp 
Yawman & Erbe Mfg. Co 


Files, Clipboard 
Globe-Wernicke Co 
Hardboard Fabricators, Inc 
Hedges Mfg. Co 
Shaw Walker Co 
Yawman & Erbe Mfg. Co 


Files, Desk Side 
Amberg Fite & Index Co 
Art Steel Co. Inc 
Cole Stee! Equip. Co., Inc 
Steel Parts Mfg. Co 
Watson Mfg. Co., Inc 
Weis Mfg. Co 
Yawman & Erbe Mfg. Co 


Files, Insulated 
Herring-Hall-Marvin Safe Co 
Mosler Safe Co 
Shaw Walker Co 


Files, Metal 
Advanco Prods., Inc 
All-Steel Equip. Inc 
Anderson-Hickey Co., Inc 
Art Metal Constr. Co 
Art Steel Co. Inc 
Bentson Mfg. Co 
Browne-Morse Co 
Columbia Steel Equip. Co 
Cole Stee! Equip. Co., Inc 
Corry-Jamestown Mfg. Corp 


(Cont. on page 6) 
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(Cont. from page 5) 


Off. Modular Units 


Mayfair 


»chwab Safe Co 
haw Walker Co 


Tabulating Machines 


penny Mia sg Co. Prior, Inc rroughs Cort 
obe-Wernicke Co. Rivet-0 Mfg Sand Ums Remington Rand 
H-O-N Co. sengbusch S-( kstand Co A 
Invincible Metal Furn. Co N Sacies Aluminum Cooking Ut Tacks, Thumb 
Lyon Metal Prods., Inc =e _ Va val’ Goorce | 
Neiman Steel Equip. Co., Inc meyer SOSp Sealers Noesting Pir 
Office Industries of America Notebooks, Stenographic pt Mfg. Co V Mfg 
Parker Stee! Prods., Inc Ennis Tag & Salesbook S 
d : / helvin Tags 
Peerless Steel Equip. Co Natl. Blank B A Steel Equip. Inc ( 
Remington Rand Inc Rockwell-Barne Bankers Box Co Tag & e k C 
Numbering Machines ard-Franklin Co., In eyburn Mfg 


Security Stee! Equip. Corp 
Shaw Walker Co 


Bates Mfg 


ughs Mfg. Co 


Tape, Gummed & Pressure Sens 











Steelcase, Inc. ; , Force. Wm. A. & bgt 
Watson Mfg. Co., Inc shee . lat CA ft “ tong ne — E 
Weis Mfg. Co. Furniture, Upholstered tee! Equip Males el-Binder 
Western Mfg. Co ‘iro Hickey ( Openers, Envelope rry ig eaten cen Corp Permacel Tape rf 
Yawman & Erbe Mfg. Co Bright Chair C I MacKenzie, Arnold, Ir ae mp Bes congo Reyburn Mfg 
Files, Rotary ‘ W. H ’ Pads, Scratch Ne , Steel Eq Lip Ci Telephone Accessories 
Diebold, inc ool gr “ost mans Ta8 & Co Veubauer Mfg. Co ae ee 
Revo-File Div. Mosler Safe Niemar , ag: tle gr alten tar Steel Equip. Co., In es Mig 
Smead Mfg. Co., Inc Thomas § maps , V helf File, Inc Trays, Desk, Center Drawer 
Files, Stencil Duplicator We hair Cory rae. Stamp Signals, Index Card Art Stee 
Atlas Stencil Files Corp Worder 99 ade sraff, George B., Co Mayfair C 
arter’s K 
Files, Storage Furniture, Used Phillips Proce Signs 2 4 Trays, Letter 
All-Steel Equip. Inc fice Furn. Whole tr Rivet-O Mfg venport, A. C., & Son Art Meta 
Amberg File & Index Co Gummed Cloth Rings stewart. R. A. & Tex Sleeve Protectors t Stee 
oa —- og Co eer ay Pads, Typewriter Cushion Angler's Prods. Co ee mee <ow p 
Rage Wer, Sree oer aes Ames Supply ( Sorting Devices antes ae 
Bankers Box Co Reyburn Mfg ieee a . : ambere File & tndex C ral Fire 
Barkley Cc L & Co 4 american Mair & Fé u Amberg me naex 0 e-Wer 
mentee Mfg Co Hardware, Office Furniture Peerless Steel Equip. Co Angle Steei, Inc “ 
; Chicago Lock ( shipman-Ward Mfg. ( Art Steel Co. Inc riasKe ; 
Browne-Morse Co. See : W , fs Mfg. Co Hedges Mfg 
Cole Steel Equip. Co., Inc Metinns a ies — , hihaas Co perial Mett 
Columbia Steel Equip. Co sling 6 at Paper sts : Mayfair ( 
Corry-Jamestown Mfg. Corp Holders Ticket Rockwell-Barnes ( Yawman & Erbe Mfg. © Vetalstand 
Diebold, Inc Aigner, ¢ Partitions, Office Stands, Office Machines eaeid * 
General Fireproofing Co ’ t f Globe-Wernicke All Steel Equip. Inc Redi-Record Pr 
Globe-Wernicke Co. Watson Mfq An — -" ecurity Ste 
- nderson-Hickey Co In peas bh 
a — & Sup. Co Pencil Sharpeners Art Steel Co. Inc . “ 
tet 3 Apsco Prod » Steel ‘ ne “ vf 
Herring-Hall-Marvin Safe Co Baur g ih oe _ Co., | teel Part 
Imperial Methods Co. Chanel Alte Voro Mig. Co. - i teelcase 
Invincible Metal Furn. Co pang ax . Fa! FIPS pTOOIND Co V 
Mayfair Co. Pencils Mechanical H-O-N - We 
Office Industries of America sterbrook Pe narter tones Safe C W Cha 
Oxford Filing Sup. Co., Inc Photocopy Equipment eilink Steel Safe Co Worden ( 
Parker Steel Prods., Inc. Cormac Industrie _ ben — Yawma 
Peerless Steel Equip. Cc : swest metal Mig. UO 
Security Steel Equip Corp Pins & Pin Containers srity Steel Equip. Corp Type Cleaners 
Shaw Walker Co ovonge~ Age ean hipman-Ward Mtg. Co arainel | 
Steelcase, Inc : Vail Mfg. ( Tiffany Stand Co Vittag & 
- We Chair Corp Nort 


Weis Mfg. Co. 


Filing Supplies 
Acco Prods., Inc 
Advanco Prods., Inc 
Aigner, G. J., Co 
Amberg File & Index Co 
Art Metal Constr. Co. 
Art Steel Co. Inc 
Barkley, C. L., & Co 
Browne-Morse Cc 
Cole Steel Equip. Co., Inc 
Corry-Jamestown Mfg. Corp 
Ennis Tag & Salesbook Co 
Eureka Specialty Prtg. Co 
Globe-Wernicke Co 
Guide System & Sup. Co 
Imperial Methods Co 
Northern States Env. Co 
Oxford Filing Sup. Co., Inc 
Parker Steel Prods., Inc 
Quality Park Env. Co 
Redi-Record Prods. Co 
Rockwell-Barnes Co 
Security Steel Equip. Corp 
Shaw Walker Co. 
Steelcase, Inc 
Weis Mfg. Co 
Yawman & Erbe Mfg. Ce 
Fixtures, Store 
All-Steel Equip. Inc 
Butler, A. D., In 
Folding Machines 
Martin-Yale, Inc 
Forms, Business 
Aigner, G. J., Co. 
American Passbook Co 


Associated Stationers Sup. Co 


Dome Publishing Co., Inc 
Hano, Philip, Co., Inc 
Ideal System Co 
Forms, Continuous 
Hano, Philip, Co., Inc 
Royal Register Co 
Forms, Income Tax Record 
Dome Publishing Co., Inc 
Forms, Loose Leaf 
Aigner, G. J., Co 
Amberg File & Index Co 
Free Hand Binder Co 
Ideal System Co 
Neiman Loose Lf. & Bindery 
Sheppard, C. E., Co 
Stationers Loose Leaf Co 
Fountain Pens, Incl. Ball Pt 
All-Rite Pen, Inc 
Changepoint, Inc 
Esterbrook Pen Co 
Fisher Pen Co 
Sengbusch S-C Inkstand Cx 
Waterman Pen Co., Inc 


Loose Leaf Devices 


Loose Leaf Metals 


Mailing Machines & Supplies 
Ady Prod Ine 


Price Marking Machs., Stamps 
tewart, R.A &. Ine 
Publications 
)ffice App 


0. A. Buyer 
Punches 

Acco Prods 

A gner G 

Bates Mfg. ( 
Hoggson & Pett 
Nat Bla 

mead Mfg 


Racks, Hat & Coat 
Gingher Mfa 
gel-Peter 


Racks, Stationery 











odfrend Met Prods. Co 
Mayfair C 
Ribbons & Carbon 
Allied Cart Rg, £ Mio 
American 
Ame pply 
P ’ 
Curtic-¥ ' 
5] Prod 
fold 
al ig 
Old T 
Pr Pr ( 
Rega Tye 
Ren it 
ROY 'ypewr 
p War f 
j 
( 
j 
Webste 
Wr if 
Rubber Bands 
A ance Rut 
ert A/¢ 
Rulers 
C-Thr R 
Safes, Office 
( se/ F 
. Fire 
H 1-H ( 
} NA 
A é 
tecta 
Re at 


Stands, Telephone ega 
Cole Steel Equip. Co., In vet 
ry-Jamestown Mfg. Corp 


Walker Co 
Staple Removers teel Part 
Fastener Corp Webster, F 


kwell Mfg. Co., Inc 


Typewriter Key Top 
Staplers & Supplies | eer cod lr 


Ace Fastener Corp peed Key 
Af Prods., Inc 
w Fastener Co., In Typewriter Part 
Mfg. Co Ame pply 
farkwell Mfg. Co., Inc W 
Neva-Clog Prod Inc 


Vail Mfg. Ce Typewriters 


R 
Stationery 
A ated Stationers Sup. ( 
Stencils, Marking, Brass 
yt Stencil Works Co 
h Stencil Machine Co 1erw 











Stools Upholstery Materials 
Angle teel, Inc Pont | t 
j-Franklin Co., In 
Corp 
al Prod Ir 
Co 
e. In Vault Steps 
WwW hair Corp ttern 
Tables Visible Record Equipment 
al tr. Co 
~o. In 
wne-Morse Co bold 
taff Co be-W 
Steel Equip. Co In 
bia Steel Equip. Co t 
rry-Jamestown Mfg. Corp haw Wa 
Mfg. Co 
Wernicke Co tationer 
Ine Yawman & 
per Table Co In 
° Metal Prods.. Inc Waste Baskets 
ayf Co Art Stee 
. pee 
Viorv Corp y 
eerles Steel Equip Cc ral f 
rity Steel Equip. Corp be-We ngs 
é ales ifrend Met 
haw Walker Co 
dard Furn. Co t 
, e Inc ty 
We Chair Cort w W 
awman & Erbe Mfg. ( 
Tables, Folding & Banquet Ww 
Ad la Chair Co 
yon Metal Prods... In Work Organizer 
Word ( ’ 
Tablets & Pads be-We 
Rockwell-Barnes Co Met 
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Wants & For Sale 





EXECUTIVES AVAILABLE 








“ AN ALES SUPERVISOR and Traveler, experienced all 
j ales, desires midwest territory. Available tor in 
ming IN S.O.b.A. convention. Box J-125 care 
» Vhicago 6 
{EER-23 years experience metal ottice furniture and 
Froven record product design, engineering, 
ckers, shelving, Gesks, tabies, tiles, equip 


t Able executive. Age 46. C ege. 


» Appliances, Chicago 6. 


pita eTc, 





SALESMEN WANTED 





A > MANUFACTURER OF STEEL desks and files interested 


encea saiesmar n Ttollowing markets Gue TO ex 
Chicago and Mid-West, New England, West 
yst. Salary, b snd expenses paid. Our person 
1d. Box X-201 care Office Appliances, Chicago 6. 





A MAN WITH at least eight years experience if 
Commercial Stationery and Office Equipment, 
ve to California, the land of sunshine and 





e the opportunity of a litetime. We want 

ear ft age, a man who will grow with us. We 

» tamily (we are tamily people ourselves). We 

eading Steel equipment lines. We have five floors ot 

ery t back your sales, We want you ft make 

+ the q 1 thing ft life. Your reply will be held 

e. Rep y with a late picture of yourselt | e 

J you ana your tamily. Include a chror Jica 

background starting in High School. Addre your 
ty", P.O. Box 1014 Stockton, California. 

A ANTED — 2 mer furniture department — Pre 
rawing Acct. & Percentage Profit arrangement - 
v-Dav Do/More — G.W., etc. 2 men for 
nt —- same arrangement as turniture Gepart 
ue OA for story of firm: Matthews Bros. Ir 907 
ngton, Delaware. 





OFFICE MACHINE MECHANICS WANTED 





MECHANIC on Typewriters and Adding Machines 
tion. Leon W. White, 406! 2 E. 


permanent f 


Pa ) Texa 





SUNSTRAND Serviceman—adding machines and 
t through model D. Top Salary. References 
Conklin's 147 N. Emporia, Wichita, Kansas. 





SALES REPRESENTATIVES AVAILABLE 





ERS AGENT. We known in the industry would 

tor Chicago Area. Have own warehousing facilities, 
» Hote! durina nvention., B x J-127 re Of 
1g0 6 





MANUFACTURERS representative, with sales 
ng Ct 1°) ff e, has apac ty tor one 

the middle west. Box J-129 care Office 
6 





RERS REPRESENTATIVE-WEST COAST, interested in 








Furr Ture es new 1d Tee rs 
WwW ver seven Western States. Headquarter 
xperience with Ma mpanies. Box 130 
( . 6 
TARATE IN MICHIGAN, OHIO AND DIANA 
manufacturers get results, Can handle one or two 
equipment field. Write J-131 
* =) 
USEI FF MACHINES vering Southern 
alitornia, and Nevada, desires additiona tC 
k ed. We Typewriter Service, 395 Va 
3, Calif 
K NT evera } 3 ne in Texa Warel ise 
Tame Stams Stationery Ce W dville, Texas 
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The rate for classified advertise- 
ments is eighteen cents a word, 
minimum charge $3.60, payable 
with order. Add six words if box 
address is used. 





TOP-NOTCH SALESMAN representing leading duplicating ma- 
chine manutacturer tor 14 years, covering Horida, Georgia and 
South Carolina seeks additional lines. A.M. Mitchell, P. O. box 653, 
lavares, Florida. 





AFTER LONG CAREER SELLING loose leaf for Wilson Jones and 
others in Fifth District | plan to establish myself as a manutacturers 
representative covering Michigan and perhaps Indiana and Ohio. 
Have the good will ot dealers throughout the area. Will consider 
any type ot commercial stationery or office turniture. Prepared to 
do top grade sales job. Address A. C. “Chet Harper, 114 Cam- 
bridge Bivd., Pleasant Ridge, Michigan. 





SALES REPRESENTATIVES WANTED 


SALES REPRESENTATIVES: SOUTH AND SOUTHEAST territories 
open for well established line of liquid duplicators and supplies. 
Leading manufacturer offers exclusive sales agreement to reps 
selected. Write fully. State lines handled and territories traveled. 
Strict confidence assured. Our people told of this ad. Box X-202 
care Office Appliances, Chicago 6. 


SOUTHEASTERN REPRESENTATIVE WANTED! Young, aggressive 
salesman (age 20-35) needed to handle our established steel prod 
ucts line in the south. Tremendous growth potential. Available im- 
mediately. Write or wire reply to Vice President, Box X-203 care 
Office Appliances, Chicago 6. 


MANUFACTURERS REPRESENTATIVES AND DEALERS wanted to 
handle line of spirit duplicators with automatic feed and supplies. 
Commission basis. Reply stating experience. Box X-204 care Office 
Appliances, | 100 E. 42 St., New York 17. 


ATTENTION SALESMEN Selling to Stationers, Typewriter Dealers, 
Jobbers, Printers! Here is an opportunity to represent well known 
Manufacturer of Inked Ribbons, Carbon Papers on a Straight Com 
mission basis. Our NEW ITEM we Manufacture is terrific and is 
needed by all! Plus our complete line Brands and/or Customer's 
imprints. Repeat sales a sure thing! Territories open coast to coast! 
Write today for full particulars. Box X-205 care Office Appliances, 
Chicago 6. 


REPRESENTATIVES, experienced, office furniture and equipment 
field. Territories now available for nationally advertised top quality 
line of office partitions. Write for details. Box X-206 care Office 
Appliances, Chicago 6. 


WANTED: MANUFACTURER'S REPRESENTATIVE to sell steel of- 
fice furniture. Territory available: Colorado, Idaho, Utah, New 
Mexico, Wyoming and Montana. Commission basis in protected 
territory. Please send complete information in first letter. Box 
X-207 care Office Appliances, Chicago 6. 


WANTED: MANUFACTURERS REPRESENTATIVES to sell attrac 
tively priced adding machine . . . lists under $50. Ruggedly con- 
structed to perform all functions of more expensive machines. 
Proven record of acceptance and recent expansion, Can be sold in 
volume to office equipment, stationery, and department stores. 
Protected territory with liberal commission. Please give details of 
present lines handled and territory covered. Box X-208 care Office 
Appliances, Chicago 6. 


WANTED-MANUFACTURERS' REPRESENTATIVE in the States of 
Colorado, Utah, Wyoming by leading manufacturer of steel desks 
and files, commission basis. Box X-209 care Office Appliances, 
Chicago 6. 





























MANUFACTURER'S REPRESENTATIVES wanted for exclusive state 

mplete metal office chairs. Commission basis franchise dealers. 
Advise lines you now carry and what territory. Write King Posture 
Chair Co., 953 So. Raymond Ave., Pasadena 2, California. 





REPRESENTATIVE WANTED TO SELL FAMOUS patented Whirl 
O-Matic (Spinning action) Smoker, best selling nationally ad- 
vertised product. Territories open: Mid West, South East, New 
England, New York State except New York City. Contact Mr. 
Drexler. 350 Fifth Avenue. New York City. 


WANTS AND FOR SALE, Continued on page 8 
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WANTS AND FOR SALE Continued from page 7 


SALES REPRESENTATIVES WANTED, Continued 


MANUFACTURER'S REPRESENTATIVE wanted for attractive 
ot Vinyl Ring Binders, tem R ng Binders, L 
and other Vinyl Plastic Specialti: Attractively priced for large 
volume. Successfully being 1 by department, stationery and 
variety stores, Our line will be exhibited at the N.S.O.E.A. Cor 
vention in Booths 430-431. Write: MR. B. LEVY. PENN STATE IN 
DUSTRIES, 260 N. 3RD STREET, PHILADELPHIA 6, PENNA 


RETAIL BUSINESSES FOR SALE 
OLD ESTABLISHED rei E SUPPL Y J equipment; printing, ruling 
and binding business for sale Rocky rm tain region. Substar 


earnings. Leading lines; mode 
X-210 care Office Applianc 


BUSINESS MACHINES Sale o rv é Ww ¢ kK wn Lor : 
Established Firm. Franchise on thr sding brand machines. Cor 











> <- 
c 
Q 
w- 





veniently located in an outlying busine listrict of a Southern 
Tennessee city. This progressive city with a populat 350,00 
is noted for its vast Titanium, Steel and Electrica! Interests. Prese 

and potential business too muct t if wanted 


Box X-211 care Office Appliances, Chicago 6 


FOR SALE: WELL ESTABLISHE ff F ture, Machine and 
Supply store in Northeastern W nsin. Fast growing city of 
60,000 population. Inventory $25 t > j stior Rent ver 
reasonable, Building is three story brick yreat opr 
right party. Advanced age is reason for selling. Will work with new 
owner until fully settled. Box rae are ffi a pplian 

cago 6. 


OFFICE SUPPLY AND EQUIPMENT Store ar ng brag n fast 
growing midwest area available to energetic your 

quired. Best franchises, College. Present and potential business + 
much for owner who will assist if wanted p references necessary 


Write fully. Box X-213 care Office Appliances, Chicago 6. 
OFFICE FURNITURE & SUPPLY ar ng over $160,000. 51 yea 











in fast-growing, live city of 7 9. Minimun mpetition, tre 
mendous potential, with top franchised lines. W ell for inventory 
plus fixtures, approximately $46,000, at least half h. W nsider 
half interest for cash. Water Dffice Supply, 521 Lafayette St. 


Waterloo, lowa. 


WANTED TO BUY, RETAIL BUSINESSES 
WANT TO BUY a going busine t Stationery and Office Supx 
Could invest $10,000. Prefer towr t ten to twenty tive thousand 


population, located in north central stat. mid-western area 
Write full particulars. Box X-214 care Office Appliances, Chicago 6 











WANTED TO BUY MANUFACTURING BUSINESSES 
WANTED TO BUY MANUFACTURING BUSINE Highly rated 





company will buy mfg. business makir pecialty 
items sold to stationery trade. Will retain existing management and 
premises, or move to own plant. A fidential. A 
H. Lippman, 24 So. Portage Path, Bldg. 5 Akr 





PARTNERS WANTED 
WORKING PARTNER WANTED. W ell part half interest 





business. We handle machines and all related office furniture and 
supplies. Business has grown t rg sted Rock 
Mountain Area, (Western Nebraska Present inventory approx 


imately $20,000. Box X-215 are tice Appliar Chicago é 


LISTS 








FREE MAILING LISTS of 6,262 mmercial stationers and off 
appliance dealers. Also 5,78! typewriter and adding machine store 
Write for FREE cataloque of t f retailers, wholesalers, manu 
facturers, institutions, banks and ot We charge nly tor ad 
dressing. SPEED-ADDRESS, 48-02 4 treet, Woodside 77, New 
York. 


JOB LOTS 








JOB LOTS WANTED: STAF ta Jon snd tacke 
office and industrial Send det t x x sre fice 
pliances, Chicago 6. 





FOR SALE & WANTED TO BUY, USED EQUIPMENT 





SAFES—Reconditioned by fact ext t t ’ N when 
asked for used safes. Send the t { » the 

All makes and types. Atlas-York sf r 26 Fifth Aver 
New York City. LOnaac } 


HIGH PRICES PAID FOR USED b 


N.C, R. 3000 
Mode! and Seria 


Burroughs Sensimat 
wood. Advise tu 
' 


L. A. Pearl Corn pany 





[ DRAWER for 3x a ard 
. / cat eT Teread at a pe 
534 Broadway, N.Y. 





TWO VARI-TYPERS Model A20 and 


Automat Postage Meter and Sea 
>acritice. Write International 
A\ibar Vv 





VISIBLE EQUIPMENT SPECIALISTS f 


all type t Cabinets such as Kar 
® Erbe, C Jinee Wheeldex and 
zes. Write wire US Tor your 


Leonard St., New York 13, N. Y 





PMENT bought, sold 
alized ft ver 35 years in visik 
excelient ebuilt units in al 
Y&E, Globe-Werr 
upplies tor them. All equipment 

T what v 


ale. Spe ] price T 





WILL BUY AND SELL—all make 
kkeeping machine and ther 
ations and serial numbers 

We quote highest prices. Internat 


New York 7 


adway, 





model 


WANTED TO BUY: Late 
h 


FICE MACH NE CO. 605 W. Wast 





makes 
nditioned cabinets, panels, t 
e anda opr e T dealers tor pur 


Chas. S. Nathan, In 548 Br 





nd Model 30612 
Office Machine 





ELLIOTT-FISHER AND 


Burrough Frider Marchant, M 
T awrite Add machines and 4 
ented, r t r-Warsh Co., 849 





JGHS OR N.C.R 
Comptometer 


nes, Calculat 


tyle puote mplete descript 


BUSINESS MACHINES, Inc. 573 Br 





WANTED uN STRAND and UN 


eria ] Remington, National, Burt 
jicate deta model, serials, Gik 


New York 13. 





LARGE AMOUNT ed Visible Cal 
RAND. Var and style A 
t E t Company, 69 S 





PAID FOR HAND PRESSES 
Type writer Mime yraph. We als 
l King. North C 


Ke ervice 





Tee Le ' j 
FISHER nachine alculatir 

ment bought and 
8 N. Wat St., Milwaukee 2, W 





estetner duplicat 
rit Fluid and Supplies. Right pr 





39 make money on our 
Ww a, M 
R SAL JSE FILES: 125 # 
I 304VB File 4 Globe-Wernick 
fir M/ an fer T 





NDERWR 2 | | 
AFT Yu tity avaiiat 
M ike k VSKY 4 
N T 3-7 fz, P.S 
n and net 


140 West 42nd 


sible equi 
dealers. Heine 
spt. OA, 4.N. 8th St., St. Louis |, M 


st be over 300,00 
used visible 


Typewriter BOOKKEEF 
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OA: Prese-“Jime Culletinu 


Late and Important News for Our Readers 





GLOBE-WERNICKE SALE PENDING: R. Herman Hammer, president and general manager of 
The Globe-Wernicke Co., announced on July 27 that the board of directors 
had accepted an offer of the City Auto Stamping Company, Toledo, Ohio, for 
the sale of The Globe-Wernicke Co. The offer, subject to approval of stock- 
holders, was to be acted on at a special meeting August 15. Globe-Wer- 
nicke will continue manufacturing operations and general offices at pres- 
ent location in Cincinnati as a newly-incorporated subsidiary of The City 
Auto Stamping Company and operate under the present name, The Globe- 
Wernicke Co. There will be no change in management, Mr. Hammer continu- 
ing as president and general manager, Elmer G. Rahe as vice-president- 
Sales, and Robert W. Sprott as general sales manager. 





PRESIDENT OF SMEAD DIES: Harold J. Hoffman, president of Smead Manufacturing Com- 
pany, Inc., died very suddenly August 10 in Buffalo, N.Y. He was in at- 
tendance at an industry meeting at the time. Mr. Hoffman, besides being 
a manufacturer and a civic leader in Hastings, Minn., was known as a breeder 
of purebred cattle and thoroughbred Shetland ponies and horses. 


WONDERS RETIRES AT CARTER'S INK: Retirement of Samuel D. Wonders, who has served 
as president of the company since 1949, has been announced by The Carter's 
Ink Company. Employed by Carter's in 1929, Mr. Wonders was named general 
manager in 1935 and vice-president in 1944. Following the death of Rich- 
ard B. Carter, he was elevated to the firm presidency. Nathan C. Hubley, 
Jr., has been named as the new president, making steady advancement since 
he joined Carter's accounting staff in 1938. 


DEATH COMES TO DESK FIRM VETERAN: M. F. Sonderman, for many years manager of In- 
diana Desk Company, died on Sunday, August 7, in Jasper, Ind. Recently, 
he was connected with this industry as a manufacturers’ representative 
in the South and Southwest. 




















WEXELBAUM LEAVES COOKE & COBB: Joseph Wexelbaum, president of the Cooke & Cobb Di- 
vision, Wilson Jones Company, has announced his resignation effective 
August 1. His future plans will be announced to the trade shortly. 





MANCHESTER, N.H., DEALER DIES: Rhys H. Llewellyn, 62, founder and president of R. H. 
Llewellyn Company, Inc., stationery and office equipment firm of Manches- 
ter, N.H., was found dead in his private swimming pool July 30. He had suf- 
fered a heart attack. Death closed a long career in the industry during 
which time Mr. Llewellyn had enjoyed the confidence and friendship of his 
associates. 





GRAHAM NAMED TO STEIN BROS. POST: The appointment of Ralph Graham as general sales 
manager of Stein Bros. Mfg. Co. has been announced by Leo Stein, presi- 
dent. Mr. Graham has been in the industry for more than 20 years as store 
manager for several large retail stationers, as well as sales manager 
for Columbia Ribbon & Carbon Manufacturing Company, Inc. In addition, he 
has represented Stebco Products in the southeastern territory. 








PROCLAIM "EUREKA WEEK" IN SCRANTON, PA.--The mayor of Scranton, Pa., has proclaimed 
"Eureka Week" September 18-24 in recognition of the 50th anniversary of 
Eureka Specialty Printing Company. The municipal celebration will termi- 
nate ina banquet on September 22 at which attendance of 700 is expected. 








BUFFALO MEN BUY SMITH METAL ARTS ASSETS: Directors of Smith Metal Arts Company, Inc., 
Buffalo, N. Y., have announced that the company assets were purchased by 
two Buffalo businessmen, William K. Donaldson (now president) and John F. 
Reid. Fred C. Smith, founder of the firm in 1919, is retiring from active 
business but will continue to serve in an advisory capacity as chairman 
of the board. 
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State of the Vudustry ; 


@ The Case for Fair Trade. The late Justice Oliver 
Wendell Holmes said, ‘I cannot believe that in the 
long run the public will profit by the United States 
Supreme Court permitting predatory forces to cut 
reasonable prices for more ulterior purposes of their 
own.” 

Today, other voices along with those of great 
liberalists such as Justice Holmes, are being raised 
to keep the Fair Trade fight alive. One of these is 
that of E. G. Shinner, chairman of the Shinner Foun- 
dation, a non-profit, educational organization con- 
cerned with economic problems. He says: 

“The modern concept of a sound national eco- 
nomic policy is to protect all industries against a 
repetition of the debacle of the Thirties. Hence, we 
continue periodically to raise the rates charged by 
railroads, bus companies, airlines, pipelines and all 
public utilities. We go a step further and put a floor 
under the price of agricultural products for a similar 
reason. 

“Fair Trade laws are the only means so far de- 
vised to give a measure of protection to the retail 
industry, and to the manufacturer as well, against 
another form of misuse of economic power—the 
footballing of merchandise. Can it be reasonably 
contended that the health of some two million mer- 
chants and countless manufacturers is of less im- 
portance to the economy than is that of the above- 
mentioned groups?” 

Mr. Shinner warns that notwithstanding the over- 
whelming support that Fair Trade has received in 
the past, its opponents have recently succeeded in 
marshaling their forces for another all-out attack. 


@ A Look Abroad. An increasing number of persons 
in the stationery and office equipment industry have 
made trips to Europe this Summer and found the 
experience profitable. Among those who attended 
the Industrial Fair in Hanover, Germany, were Mr. 
& Mrs. Bert Swanger and Mr. & Mrs. Charles Hoover 
of Detroit. No longer connected with R. C. Allen as 
sales manager of the 10-key division, Mr. Hoover 
was taking a well-deserved vacation. Besides visit- 
ing the Fair and touring a number of countries in 
Europe, the Swangers wanted to see the Voss type- 
writer, which they now represent, in production. 

Mr. Swanger reports that the office appliances 
division of the Fair was astounding in its breadth, 
displaying everything from pencil sharpeners to 
punch card machines. European ingenuity is again 
being demonstrated and the foreign-made machines 
are bound to be a factor in the United States market, 
he asserts. 


@ Out of Washington. Late governmental rulings of 
interest are these: New liquid lead pencils are being 
taxed the same as ball point pens, subject to 10 
excise tax on maker's price A return receipt will 
now be supplied for the 15-cent certified mail for 
20 cents more, a total of 35 cents Non-cash com 
pensation for retail commission salesmen will be 
exempt from withholdings, but income tax must be 
paid when the tax return is filed 





@ Health is Important. Recognition of the fact that 
an executive's health should be of primary concern 
to him, because the future of his firm is often tied 
up with his longevity, or lack of it, is to be given 
at the forthcoming NSOEA convention. 

Full attendance is expected at the forum which 
is to be conducted by world famous medical autho- 
ritles 


@ Marching Along. The National Office Machine 
Dealers Association recently conducted a conven- 
tion in Denver which was record-breaking in all 
phases, a tribute to the “laymen” of the organization 
and to executive secretary Harold Mann 

Along with NOMDA, NOFA (National Office Fur- 
niture Association) appears to be making steady 
progress. Three new chapters were added to the 
NOFA rolls during June, making a total of 24. Sales 
training schools and area conferences are on the 
agenda in many sections of the nation 
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Make Christmas Come in September 


OFFICE APPLIANCES is gratified by the initial response to 
its first industry-wide Christmas merchandising campaign 
for the promotion of business gifts. We are happy that 
many dealers, even during the hot months of the Summer, 
are sufficiently interested in their firms’ progress to take 
advantage of the opportunity extended them by this 
magazine to use the talents of professional advertising 
agency and promotion personnel in an organized plan. 


We are offering the Business Gifts for Businessmen kit 
as a primary step in the promotion of personal gifts for 





the businessman, whether he be dad, husband, boss, 
uncle or friend. The kit is likewise designed to help in 
the second phase of the promotion which is the volume 
sale of good will gifts to corporations for presentation 
to their customers and clients. 

There is ample material in the Business Gifts for Busi- 
nessmen kit to help dealers do an effective job in both 
of these directions. 

Advertising, direct mail, publicity releases, mobiles, 
suggested radio announcements and counter cards are 
all part of the kit. They can do a job for the dealer who 
wants to get his logical share of business which is going 
elsewhere, instead of to the stationery and office equip- 
ment industry. 

It's not too late to make Christmas come in September. 
But our dealers need to start today and not tomorrow. 
Securing the Business Gifts for Businessmen kit is the 
logical first step. 





New Wrinkle in World Co-operation 


A way has been found by International Business Ma- 
chines Corporation to provide Europe with its electric 
typewriters, breaking down the barriers of formidable 
trade regulations. 

This amazing story, told in Kiwanis Magazine and con- 
densed in Readers Digest, details how IBM engineers 
fitted together the parts of an international jigsaw puzzle. 
Thomas J. Watson, now board chairman of IBM, gained 
the idea, while touring Europe, of having component 
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typewriter parts made in each of eight European coun- 
tries, then exchange the parts and let each country as- 
semble its own machines. 


In France, Germany and Italy IBM already had plants 
which made time clocks, bookkeeping and punch-card 
machines. These plants could undertake the manufacture 
of typewriter parts. In other countries the help of sub- 
contractors could be enlisted. 

Thus it was that a little chalet-type factory in Switzer- 
land was soon making cams, typebar guides and other 
typewriter parts. In Brussels, a small metal-stamping plant 
was likewise employed. German women started to sew 
nylon tapes for typewriter carriage returns. Sweden made 
spring-steel parts. And so the new European story went. 


What has been the result? Says Reader's Digest: 


‘In its first two years of operation the parts-interchange 
plan has created 1000 new jobs and produced upward 
of 10 million dollars’ worth of machines. In themselves 
these figures are neither large nor particularly important. 
The real significance of the program lies in this: it indi- 
cates that nations can co-operate to produce goods that 
the world wants. And it suggests that greater interde- 
pendence, properly developed, can lay the foundation 
for greater international understanding." 





Your Store Can Break Into the News 


A fire or holdup isn't the only way a stationery and 
office equipment store can get its name in the local 
newspaper. 


The press is willing to give a store proper recognition 
just as the schools, churches, banks and other industries. 
All it takes is co-operation and initiative on the part of 
the store owner. 


Things which happen in the store and to its personnel 
are of interest to the public. But the newspaper must be 
first told about them while these incidents are timely 
and newsworthy. 


Here are some logical steps to take in helping your 
store break into the news: 


1. Find out what kinds of stories are acceptable as 
news by your newspaperman. He may be the editor or 
he may be the reporter with whom you have become 
acquainted. 


2. Remember that photographs help ‘‘sell'’ a story. 
If it is a big event, telephone the newspaper to send a 
photographer. Otherwise, try to provide your own pic- 
tures. Send glossy prints, enlargements preferred, and 
simple caption material. 


3. Appoint some one in the store as “director of 
publicity. Let it be his job to get the store name in the 
news. 


4. Distinguish between ‘‘news"’ and just puffery. An 
anniversary, a store party, presentation of service pins or 
a retirement have more significance than a special sale. 
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@ ONCE AGAIN CHICAGO, the crossroads of 
the nation, is the scene of the annual convention 
and exhibit of the National Stationery & Office 
Equipment Association. Starting Saturday, Oc- 
tober 1, through Wednesday evening, October 5, 
the Conrad Hilton Hotel will house the largest ex- 
hibit of stationery and office equipment, new and 
tried products of the industry, ever shown under 
one roof. 


Basic again to the role of host will be Chicago's 
famed entertainment features ranging from the 
Magnificent Mile and expanse of lake front to the 
glitter of cafes. Again, those who reside at the 
Conrad Hilton will find themselves part of a bus- 
tling city in itself, the world's largest hostelry. 
Within walking distance will be such attractions as 
mammoth department stores, the Art Institute, the 
Planetarium, Shedd Aquarium and Buckingham 
Fountain. 


These attractions which are part and parcel of 
Chicago will form the backdrop for the 1955 
NSOEA convention and exhibit. Tried features of 
the annual session have been retained but most of 
the program cast are new as the mightiest of all 
conclaves for the stationery and office equipment 





Chicago Again Invites 


NSOEA 








Conrad Hilton Hotel 
October 1-5 






industry moves forward for new records. 


Graham Jackson, the genial master of music, 
will again be present to captivate men and women 
of the convention alike. Based on the success of 
the model self-selection store of 1954, the con- 
vention this year will provide a model office furni- 
ture store set up in the Normandie Lounge. This 
graphic presentation is designed by Ken White. 


Once more, those attending the convention will 
have an opportunity to attend a Sunday morning 
spiritual meeting in the Ballroom when a group 
of laymen, led by businessman-preacher Howard 
Butt, Jr., Texas grocer, will provide a non-denomi- 
national religious service. 


On the convention program will be such noted 
figures as A. Boyd Campbell, president of the 
Chamber of Commerce in the United States; 
Robert Kazmayer, world traveler; Leonard B. Wil- 
cox, NSOEA president; General Carlos P. Romulo, 
statesman and orator; Jeck Klein, president of the 
Klein Institute for Aptitude Testing, Inc.; Ivan Allen, 
Jr., vice-president of NSOEA; and Dr. Ralph De- 
Armand Cies, research consultant. 


Of such sturdy stuff is the 1955 NSOEA con- 
vention and exhibit to be built. 
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FRIDAY— September 30 


“KICKING OFF" the 1955 NSOEA convention will be that annual feature of the 
> Al Lakes Travelers Club—the pre-convention luncheon. A swiftly-moving program 
will be presented in the Boulevard Room of the Conrad Hilton Hotel at noon on 
Friday under the chairmanship of Harry Hoffman, Joseph Dixon Crucible Company. 
It will be a brief interlude in the rush of setting up convention exhibits with tickets 
available at the door. 


SATURDAY—October 1 


@ EXCLUSIVE SPOT on this opening day, from 12 noon to 9 p.m., is reserved for 
viewing of the products of NSOEA manufacturers. Many retailers will bring their 
sales forces to Chicago to see this tremendous showing of merchandise, all under 
one roof. The model office furniture store will be open. 


SUNDAY—October 2 


@ THE THREE BIG features of the Sunday program are these: 
@ Non-denominational church service at the Ballroom on Sunday forenoon. 
@ Exhibits open from 1 p.m. to 9 p.m. All registered delegates will be enabled to 
see the products of 375 exhibitors at no extra charge. 
® Ladies will gather in the Ballroom at 3 p.m. for the annual reception and tea. 
They will have captivating entertainment on the piano, accordion and organ by 
Graham Jackson, versatile musician from Atlanta, Ga. 


MONDAY—October 3 


@ AT 9:30 IN THE forenoon the first general session of the convention will open 
with three speakers on the program: A. Boyd Campbell, president of the Chamber 
of Commerce of the United States and himself a stationer, speaking on ‘‘Education 
and Business— An Imperative Partnership'’; Robert Kazmayer, world traveler, dis 
cussing ‘‘U. S. Business and the Changing World Picture’’; NSOEA's president, 
Leonard B. Wilcox, with subject, ‘‘Avoiding the Darkness.” 

The noon convention luncheon, to which ladies are invited, will present the 
famed General Carlos P. Romulo, presently the Phillipine representative to the United 
Nations, who will talk on ‘‘Today's World—Tomorrow's Goals.” 

Exhibits will be open from 2 to 9 p.m. to conclude the day's program. 


TUESDAY—October 4 


@ THIS |S TO BE a day packed with programmed profit for all segments of the sta- 
tionery and office equipment industry opening at 9:30 a.m. with separate meetings of 
the retailers, manufacturers and field division members. Featured on the retailers’ 
program along with a forum will be the clinic conducted by Jack Klein devoted to 
‘Aptitude Testing in Day-to-Day Selling.’’ Officers will be elected by each division 
at these forenoon sessions. 

Following the second general convention luncheon will be presented a round 
table discussion on ‘‘Preventive Health Measures for the Executive'’, participated in 


(Continued on next page) 
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by Dr. Robert L. Parker, associate professor of medicine, Dr. Howard P. Rome, pro- 
fessor of psychiatry and Dr. James C. Cain, assistant professor in medicine, all of 
the Mayo Foundation. Then will come one of the highlights of the 1955 meeting, a 
talk on the merchandising of office furniture and accessories as illustrated in the 
model office furniture store. Ken White, designer of this store, will discuss “‘A Dy- 
namic Presentation."’ 

From 5 p.m. to 9 p.m. the merchandise exhibit and model store will be open. 

In the evening those attending the annual Tuesday night convention party will 
hear the famed varsity glee club of Purdue University, directed by Albert P. Stewart. 
Dancing will follow, to Roger Wolff's orchestra. 


WEDNESDAY—October 5 


@ GRAHAM JACKSON will provide exhiliarating entertainment to open this closing- 
day session. ‘“‘Are We Kidding Ourselves?"’ will be the report of Dr. Ralph De- 
Armand Cies, research consultant of NSOEA, who review the new manual which tells 
how proper stock control and inventory records fit into the dealer's picture. In a 
mammoth billboard type of demonstration, Ivan Allen, Jr., vice-president of NSOEA, 
will present the report of the planning committee. 

Annual election of officers and reports of committee will close the convention 
formal program. The merchandising exhibit and model office furniture store will be 
open for viewing from 1 to 5 p.m. The annual banquet and dance will conclude the 
convention that evening. 


Ladies Entertainment 


@ HIGHLIGHTS OF THE entertainment program in store for the ladies attending the 
convention include: SUNDAY—Afternoon reception and tea to the accompaniment 
of music by Graham Jackson; SUNDAY—Attendance at joint noon luncheon ad- 
dressed by General Carlos P. Romulo; TUESDAY—Attendance at the ‘‘Cinerama 
Holiday"’ presentation just opened in Chicago in June and the concert by Varsity 
Glee Club of Purdue University in the evening; WEDNESDAY—Matinee performance 
of ‘‘Sabrina Fair’’ at Goodman Theater and presentation of door prizes. Attendance 
at annual banquet and dance in the evening. 


Special Awards 


@ AWARDS TO BE presented at the annual banquet include the Clegg Trophy for 
advertising, the Governor's Cup for greatest growth in membership, Travelers Club 
Trophy for field division membership and sales meeting participation, Store Mod- 
ernization $100 award made possible by the now-disbanded Illinois Booksellers & 
Stationers Association, and Garvin Award of $100 for industry ideas. 

Life honorary memberships will be awarded. This year they will go to B. J. 
Bristoll, Des Moines, lowa; John Gilbert, publisher of OFFICE APPLIANCES; Guy 
Hamlin, Syracuse, N.Y.; E. B. Healy, Santa Fe, N.M.; Earl R. Kochheiser, Mansfield, 
Ohio; and George Wolcott, Wilson Jones Company. 
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HOW Wilson Converted to 


uick Service Fixtures 












@ EARLY LAST OCTOBER Cliff 
Wilson, president of the Wilson 
Printing & Stationery Company, 
Houston, Tex., reached a decision. 
For some time he had been thinking 
about the advisability of moderniz- 
ing his big store at Prairie and Fan- 
nin Sts., but now, he _ thought, 
the time for action had come. 

The first step he took was to make 
contact with Art Pfister of the 
Smead Manufacturing Company, 
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one of five manufacturers co-opera- 
ting in sponsorship of a merchandis- 
ing program for dealers involving 
modular store fixtures and a layout 
planning service. The next step was 
checking with Henry Berry, Henry 
Berry Associates, store layout ex- 
pert co-operating with the sponsor- 
ing manufacturers in the design of 
fixtures and the planning of stores. 

As representative of The Carter’s 
Ink Company, Dennison Manufac- 


THE WiLson Store As Lain Out 
With ScALeE Mopev MINIATURES 
oF Fixtures .. . Use of this 
method made visualizing of the 
re-designed store easy. It over- 
comes many of the drawbacks of 
the blueprint and cardboard cut- 
out system. 





turing Company, Eaton Paper Cor- 
poration, National Blank Book 
Company, and Smead Manufactur- 
ing Company, Mr. Berry flew down 
from Milwaukee to Houston to 
make a personal appraisal. He took 
with him models in miniature of the 
various display units, scaled one 
inch to the foot. 

With the help of Mr. Wilson, 
Mr. Berry made an intensive study 
of the store, which measures about 
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100 feet wide by 50 feet deep. 
Armed with an extensive supply of 
notes and Mr. Wilson’s intimate 
knowledge of the merchandising 
features and problems of his busi- 
ness, the two men retired to a quiet 
place on the second floor. Using the 
scale of one inch to the foot the 
basic floor plan was laid out, mask- 
ing tape serving to indicate walls, 
posts, doors, staircases, elevators, 
and so forth. 


Set Up Layout 


[hen came the interesting and in- 
tricate process of setting up the 
miniature cases in a layout that 
would induce traffic flow, expose 
merchandise to customers and gen- 
erally assure operating efficiency. 
The result was very similar to the 
layout shown in the accompanying 
picture 

After having made sure that the 
ideal of good appearance had been 
served and that aisles were wide 
enough and of a pattern to stimulate 
free movement of customers, the 
planners assigned merchandise, case 
by case, permitting anyone examin- 
ing the model layout to perceive 
exactly what the store would look 
like when completed and where the 
merchandise would be, unit by unit 
and department by department. 


Staff Consulted 


Although personally convinced of 
the effectiveness of the refixturing 
plan, Mr. Wilson took another step, 
a very important one — he spent 
a large part of the evening studying 
the layout with members of his staff. 
Shortly after opening time the next 
morning Mr. Berry was given the 
“go ahead” signal. 

Casting his mind ahead, Mr. Wil- 
son began thinking about the prob- 
lem of transferring merchandise 
from the old fixtures to the new 
ones. Initial consideration seemed 
to indicate “inevitable” confusion. 
Further thought brought into being 
an idea that proved highly success- 
ful 

Mr. Berry was asked to ship one 
of each kind of case several weeks 
in advance of the bulk shipment of 
fixtures. In a series of trial runs, 
each type of merchandise in the 
Wilson stock was loaded into one 
of the sample cases and worked on 
from the arrangement viewpoint un- 
til all involved were familiar with 
what each case should hold on each 
shelf and in each compartment. 
When the complete set of fixtures 
was received the changeover of mer- 
chandise was a relatively simple 
process 
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Some GENERAL Views OF WiLSON Strore.. . . after quick service 
fixtures were installed and merchandise put in position. 
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. . Placing port- 


ables in the gift category started people thinking — and buying. 


ortable Typewriters as Gifts 


@ THE CHRISTMAS SEASON is 
one of the best periods of the year 
to sell portable typewriters, especial- 
ly if you start early. That is the 
considered opinion of the executives 
of the Prior Typewriter Company, 
Trenton, N. J. Consequently, a fast 
start is made in the fall by devoting 
the entire main window of the store 
to portables as gift items. 


Yule Touch 


As the accompanying picture re- 
veals several portables are displayed 
in the window with the gift-giving 
touch added by colorful ribbons. In 
addition, the display has been en- 
hanced with a Christmas tree 
trimmed with colored balls and tin- 
sel. The final touch is a gift bearing 
mannequin holding a portable. 


Pays off 


Concerning the early start store 
owner Thomas H. Prior says, 
“Shortly, every store in town will be 
carrying holiday windows in an ef- 
fort to attract Christmas business. 
By getting ‘into the act’ early, we 
are in a position to stimulate the 
idea of a portable as a gift item.” 

During evening hours, the Prior 
window is illuminated with colored 
lights in harmony with the spirit of 
the occasion, yet the machines are 
clearly visible to window shoppers. 
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The Prior Christmas promotion 
includes newspaper and direct mail 
advertising, each concentrating on a 
portable as being just the gift for 
junior, father, mother, secretary, 
boss or anyone else. Direct mail is 
sent out to all sales and service 
customers on the firm’s books. 

“Many portables are purchased on 
the lay-a-way plan we are promot- 
ing,” says Mr. Prior. “Because we 
start early enough in the season, we 
develop a lot of this business. We 
also sell portables on a credit plan 
and our cash business is substan- 
tial.” 

As the great holiday comes clos- 
er, Mr. Prior extends his window 
display feature into the store, so 
that the entire sales area presents a 
festive appearance, one that en- 
hances sales opportunities during 
the “giving” season of the year. 

A complete assortment of port- 
ables is concentrated in one area of 
the store. This permits customers to 
compare the various makes before 
selecting the one considered most 
suitable. Although each portable is 
price-tagged, members of the sales 
staff are trained to promote the 
“right portable for the right person” 
rather than to sell on the basis of 
price only. 

“During the Christmas season, 
customers are more interested in 
getting the right gift for the person 


in mind rather than in buying be- 
cause of price,” says Mr. Prior. “Of 
course, price enters into the situa- 
tion, but our entire sales program 
is based on selling the right portable 
for the right person.” 


Meet Needs 


Customers are asked to tell some- 
thing about the individual to whom 
the portable is to be presented. 
Then, in consideration of the needs 
of the individual, a recommendation 
is made. 

One of the most important sales 
features in the promotion of port- 
ables, is the servicing guarantee. 
The customer is told that even 
though the portable is given to 
someone else as a gift, that person 
is entitled to service under the port- 
able’s guarantee. The guarantee is 
placed inside the top of the case so 
that the customer is assured that 
the party receiving it will not miss 
this feature. 

Stress Service 

“Inasmuch as service is an im- 
portant part of our business, we do 
not overlook stressing this factor to 
our customers,” says Mr. Prior. “We 
want them as well as the person 
who is to receive the gift to know 
that we are equipped to do all types 
of servicing repairs. This helps us 
to build up servicing business after 
the sale.”——-PL 
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Gift Personalization Pays 


@ IN ORDER to get some experi- 
ence data from dealers about the 
personalization of gifts, several suc- 
cessful retailers were approached by 
mail. The four whose imprinting fa- 
cilities are pictured on this page re- 
sponded with some interesting com- 
ments 

All agree that a personalization 
service pays, both directly and indi- 
rectly. Obviously, gift sales are stim- 
ulated. In addition, store traffic is 
increased and customers buy other 
merchandise that comes to their at- 
tention in store and window dis- 
plays and through references by 
sales people. The statements accom- 
panying the illustrations are worth 


studying 


ats Uap! - 


pam YOU SHOP 











IMPRINT ANYTHING THAT CAN 
BE IMPRINTED ... Lee Brothers 
Stationers, Inc., Modesto, Calif., 
(above) report having enjoyed a 
good business for several years 
in personalizing merchandise. 
Lois M. Greathouse writes, “Our 
store has built its reputation on 
service. Therefore, we give fast 
personalizing service, usually 
only one day on small items. 
Should a service man or woman 
be leaving at once, we imprint a 
kit or bag at once. During the 
Christmas rush we make it a 
practice to make delivery dates 
we know we can meet. Customers 
appreciate the assurance that 
two or three trips to the store 
are not needed to learn if the 
cards, stationery or gift items 
are ready.” 
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IMPRINTING BUSINESS HAS 
Grown Rapiwwiy .. . In the 
words of R. W. Larson, Gaff- 
aney’s Minot Stationery, Minot, 
N. D., (right) “When we first 
put in a Kingsley machine, we 
personalized only fountain pens, 
billfolds and Christmas cards. 
Today there is hardly a gift item 
not personalised. We stress the 
service in all our gift ads. Last 
year we put an imprinting ma- 
chine in our window to promote 
imprinted Christmas cards. The 
result was a sellout of our boxed 
cards. We are sold on the per- 
sonalization idea and believe it 
has increased our store traffic, 
thus contributing to the sale of 
other merchandise as well as gift 
items.” 


oa CoMPLETE JoB IN 
PERSONALIZING 
Girts ... W. H. 
Kistler, The W. H. 
Kistler Stationery 
Company, Denver, 
Colo., (right) re- 
ports, “We do a 
complete job in per- 
sonalizing gifts both 
for men and wom- 
en. In addition to 
Kingsley equipment 
for stamping such 
items as matches, 
personal letter- 
heads, napkins, 
fountain pens and 
small leathergoods, 
we have heat stamp- 


P| ing equipment.” 


15 Years or PERSONALIZATION 
Service . . . (Right) “We 
started our imprinting service 
with one Kingsley machine in 
1940,” says G. G. Hyde of Hyde 
Typewriter Co., Fairmont, Minn. 
“Today we have four machines 
and can imprint almost anything 
from a small item like a foun- 
tain pen to a large suit case. The 
range covers stationery, matches, 
coasters, napkins, billfolds, brief 
cases, pens, pencils, baby books, 
Christmas cards, and bridal 
books. No charge is made for 
gifts bought in our store. (An 
important factor is that im- 
printed gift items cannot be ex- 
changed or returned.) Each 
clerk who sells an imprinting job 
usually does the imprinting her- 
self during slack sales periods.” 
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Some columns of selling ideas 


hased on the experience of smart 


salesmen both in and out of the office appliance field. 


@ “DID YOU GET the number ot 
that car that knocked you down, 
madame?” asked the bystander, 
rushing to the unfortunate woman. 


“No,” she gasped, “but the hus- 
sy who was driving the car wore 
a three-piece tweed suit lined with 
canton crepe and she had on a peri- 
winkle hat trimmed with artificial 
berries.” 

Maybe there’s a sales training 
moral in this story — that we re- 
member what we want to. 

“ “ 
Dead Pan Biba 


Stanley Goodman, who sells for 
Gotham Hosiery, had a particularly 
hard time with a buyer who sat fac- 
ing him motionless, speechless and 
apparently lifeless. Finally, exasper- 
ated by the lack of response, Good- 
man leaned forward and gently took 
the man’s pulse in his hand, and 
after holding it for a moment said, 
“By golly, you are alive.” The man 
couldn’t help but smile. This broke 
the ice and he got some business. 

There are few experiences worse 
than talking to a prospect who just 
sits there, says nothing, and shows 
a deadpan face. 

You may have noticed that the 
nation has broken out in a rash of 
mottoes. A man in Cleveland by 
the name of Fred Geymer has de- 
veloped a business around this edic- 
tion. He calls it “The Better Motto 
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Company” and will sell you all 
kinds of signs to put up in your of- 
fice and give to your friends. 

One of the most popular of his 
recent signs is the one reading: 


Before you louse things up 
THIMK 

A Jacksonville, Fla., newspaper 
ran this last one in the paper some 
time ago and got a score of letters 
from readers who hastened to point 
out that a typographical error had 
been made. The editor tolerantly 
thanked all these people and pointed 
out dryly that the mistake was in- 
tentional. He wound up his letter, 
however, with what now becomes 
the point of our story. He said, 
“anyway to all who wrote us, 
thamx.” 


v2 v wv ve 
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Old Sales Manual 


“Withhold not good from them 
to whom it is due when it is in the 
power of thy hand to do it.”’— 

Proverbs II. 

* * 


Know Your Product 

One of the all-time greats among 
insurance salesmen, Ralph Engels- 
man, has just written a fine book 
on selling. The title is “Keys to 
Modern Selling” 

On the subject of knowing your 
product, Ralph tells a story about 
a get-together at the Lambs Club 
one night, when a group of actors 
took turns at reciting their favorite 
selections. He says, “when the late 
John Barrymore was called upon, 
he elected to recite the Twenty- 
third Psalm. He gave a wonderfully 
dramatic rendition and drew a 
round of spontaneous applause even 
though most of those present had 
heard him intone, “The Lord is My 
Shepherd,’ dozens of times. 





By Zenn Kaufman 


“Then to 


surprise 
there was a repeat performance by 
a guest of one of the members, an 


everyone's 


old Irish priest. His voice was not 
so resonant nor his diction so per- 
fect as Barrymore’s but he spoke 
the beautiful words with deep rever- 
ence and simplicity. There was no 
applause when he finished. His lis- 
teners were too busy fumbling for 
handkerchiefs. Mr. Barrymore him- 
self broke the silence. ‘Gentlemen, 
1 wonder if you recognize the dif- 
ference in these two readings. 
There’s no doubt that I know the 
Twenty-third Psalm letter perfect. 
But, you see, the Padre here — well 
he knows the Shepherd’.” 

Himself a master of selling tech- 
niques, Engelsman still stresses the 
enormous importance of knowing 
your proposition inside out — and 
having belief in it. 

As John Shrager says in his ex- 
cellent book, “How To Make 
Money in Advertising,” “you may 
swipe any of the ads in this book, 
you can use any of them any way 
you see fit. You can imitate the lay- 
outs. You may imitate the lettering 
styles. You can dip into the copy — 
a bit or a lot. But there’s one thing 
you cannot steal. You cannot steal 
the invisible store of sincerity that 
made each ad successful. That force 
of sincerity came from the belief in 
the product being advertised.” 


Does Friendliness Pay? 
One of our friends who com- 
mutes on the New Haven Railroad 
had noted for some time a sign on 
the roof of the Palmer Marine Com- 
pany reading, “Established 1896 — 
50 Years of Friendly Service.” 
This confused him a little and he 
expressed his curiosity in a letter 
to the company in which he noted 
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that the period covered in the sign 
did not quite jibe with the time 
elapsed since the company was es- 
tablished 

He inquired as to which were 
the “SO friendly years?” Were they 
the first 50 years and had the com- 
pany then felt that it was so well 
established that it no longer needed 
to be friendly or, were the first 10 
years the ‘unfriendly years’ — be- 
fore the company found that friend- 
liness paid? Or was the unfriendli- 
ness something that was sporadic 
and irregular?” 

He got back a rather stiff letter 
which was quite unsatisfactory but 
a few weeks later the sign did come 
down 

This, of course, leaves a big 
question. Is the company now 
friendly or unfriendly? Also — an- 
other question — are you friendly 
or unfriendly? 

* * * *& 








Lucky Day 

Friday the 13th was a big day for 

the New Haven Gas Light Com- 

pany. They ran a special Lucky Day 
Sale with a special 13% discount. 


Pelicans Know Best 
An AP dispatch from San Diego 
tells of a problem recently solved 
by the Department of Health au- 
thorities at San Diego, Calif. 
It seems that they were having 
a lot of trouble with pelicans dying 
on the beach. For many years the 
fishermen had been throwing away 
part of their catch and pelicans had 
become so used to getting their din- 
ner without going into the water 
that when the fishermen changed 
their practice of throwing away part 
of their catch, pelicans were in 
trouble. It seems they had forgotten 
that the way to eat was to just walk 
into the water and catch fish. 
he problem was becoming a 
menace to the health of the public 
and the authorities were quite vexed. 
It seemed that nobody could talk 
pelican and explain to these birds 
that a delicious dinner was waiting 
for them just a few feet away. 
However, some bright person 
solved the problem in a very simple 
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way. He sent up to Alaska and 
brought back some unspoiled peli- 
cans. Just as soon as the noontime 
lunch whistle blew, the imported 
pelicans walked right into the water 
and had themselves a real good 
meal and seeing this the local peli- 
cans followed suit. 

There may be a parallel to this 
story in regard to sales training. 
Many salesmen have had a feast 
now for so many years that they 
have forgotten how to sell properly. 
Looks like we may have to find 
someone who can talk pelican. 

* * & & 


Sign on a Minneapolis taxicab, 
“we stop for blondes and brunettes 


and back up for redheads.” 
%& &£ & & & 


Who's Important? 

The New York Times had an in- 
teresting story recenly about one 
Frank Mancini, 20 years old, who 
after finishing his daily stint as a 
dishwasher would go to his room 
on W. 65th St., don a soldier’s uni- 
form with a military police arm 
band and then chase soldiers off 
park benches. Picked up by the 
police, he explained his conduct by 
saying that “he liked the feeling of 
importance it gave him.” 

Just about all of us have this 
same urge though fortunately most 
of us don’t give into it the way 
young Mancini did. But those of us 
who sell would do well to keep this 





ARCHITECTURAL APPROACH .. 
concepts and materials in furniture design appeared recently in this window of 
Barker Bros., Los Angeles. The furniture, designed and manufactured by the Feld- 
man-Selje Corp., also of Los Angeles, features use of steel and anodized aluminum 
in combination with the more conventional furniture materials. 


in mind all the time . . that next to 
sex, man’s greatest urge is to feel 
important. 

* * & & # 


The Wall Street Journal tells the 
secret of the success of a young 
lady who has piled up an amazing 
record in the house to house sale 
of vacuum cleaners. 

When questioned concerning her 
success she said, “I always make it 
a point to address my sales talk 
to the husband — in tones so low 
that the wife won't want to miss a 
single word.” 


* * & & # 

A Chevrolet dealer in Buffalo 

makes us an interesting proposition. 

He says, “Bring your wife. Come 
prepared to trade.” 

* *# *& & # 


A Correction 

Last month in this column we 
printed a creed sent to us by one 
of our friends in Rockford, Ill. Not 
knowing the source, no credit was 
given. 

We now have several letters from 
readers who point out that this is 
the official creed of The Optimists 
by Christian D. Larson. 

We're grateful for this opportu- 
nity to acknowledge the source of 
this wonderful bit of philosophy and 
also, we want to thank the many 
readers who wrote us on this mat- 
ter. 


. A striking ilivstration of the use of architectural 
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sells all... 


on ONE STOP 








President Ackerman 


Tells, "We Never 
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Say 'No' to Anyone” 


HEAD MAN ... Irving A. Acker- 
man, president of Paramount 
Office Supply Co., Inc. 


@ WHEN A CUSTOMER feels 
that he can place complete depend- 
ence upon an office supplier for 
everything he wants and is confi- 
dent that all his needs can be filled 
from that one source, he will pa- 
tronize that house consistently with 
little likelihood of drifting away 
elsewhere. 

That is the basic business phi- 
losophy which has helped Para- 
mount Office Supply Company of 
Providence, R. I., to build up ex- 
panding accounts from small be- 
ginnings some 15 years ago to a 
volume of about one-quarter mil- 
lion last year. 





“We live up to our slogan of ‘the 
one-stop office supply house’ in 
every respect,” explains Irving A. 
Ackerman, president and treasurer 
of the owning corporation. 

“That means we never say ‘no’ 
to anyone regardless of what he 
wants. Even if it’s an item which 
we can’t handle, like the IBM line, 
we make arrangements for him to 
get it. When they come to us they 
know that they'll never be turned 
away empty-handed. It means, in 
short, building up of implicit public 
confidence by helping business and 
industry function through their of- 
fice.” 

Have Variety 


To achieve this effect, Paramount 
handles just about everything that 
is needed in the stationery, office 
appliances and office furniture field. 
Even though carrying some of these 
lines may not be considered highly 
profitable, nevertheless the company 
feels that by taking them on it 1s 
rounding out its services and afford- 
ing a convenience to its clientele 
which keeps them coming back re- 
peatedly. 

This extensive inventory includes 
printing, typewriter and machine 
rentals, rebuilt bookkeeping ma- 
chines, even used office furniture 
and equipment and repairing of 
furniture. 


Reveals Policy 


“Such completeness of merchan- 
dise shows immediately that we’re 
not out to sell one commodity at a 
time, but can offer a full and com- 
plete service,” explains Mr. Acker- 
man. “It has helped us to build up 
a loyal following on whom we can 
count on continuous business year 
after year, plus new accounts that 
keep coming in continually. I was 
dramatically impressed with this 
advantage the other day when I had 
to keep away from my business for 
about six months because of illness, 
but things kept rolling on just as 
well without me. It revealed that the 
public had confidence in us, re- 
spected our all-around availability 


OA—9/55 





and showed their appreciation by 
steady patronage.” 

Another important factor which 
helped to impress trade is the own- 
er’s personal responsibility and in- 
terest in every account served. Mr. 
Ackerman expresses his own indi- 


vidual zest im every transaction 
made and this intimate approach 
has helped to cement dealings 


which has bound trade to the sup- 
plier. 

People like to feel that they can 
call on the boss at any time to talk 
things over, and with his desk al- 
ways out in the open right in front 
of the store, Mr. Ackerman is 
quickly available to anyone walking 
in. 

Call Continually 


With Raymond Cohen serving as 
manager, the outside sales force of 
four men keeps calling continually 
on about 1,000 accounts through- 
out all of Rhode Island and southern 
Massachusetts. These men are 
equipped with the usual price lists 
and catalogs. But as an extra in- 
gredient to add interest to their ap- 
proach, they make it a practice to 
show something different to execu- 
tives when making their calls. This 
usually consists of a new product on 
the market or some form or service 
which they believe may be of inter- 
est to the person interviewed. 

“When you make your call with 
something new to talk about, you 
immediately start your sales presen- 
tation with two good strikes in your 
favor,” explains Mr. Ackerman. 
“First, you’re increasing your or- 
der possibilities by introducing a 
new item which the prospect might 
use. At the same time it gives you a 
chance to linger in his office and 
keep the conversation rolling. Be- 
fore you know it, your man is re- 
minded of something else he needs. 

“Secondly, you’re bringing the 
store to the customer’s office. Most 
business executives can’t get away 
to look over your lines in the favor- 
able atmosphere of your place. So 
you have to make up for his absence 
by showing him what you have to 
offer right at his desk.” 

These salesmen have allocated 
territories and are paid a draw 
against a commission. Their re- 
muneration is considered liberal in 
accordance with prevailing wage 


TYPICAL . . . newspaper adver- 
tising used by Paramount Office 
Supply Co., Inc. 
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standards and what Mr. Ackerman 
calls a “decent price structure” is 
carefully maintained at all times. 

For outside promotion, the com- 
pany relies heavily upon advertising 
space in the morning Providence 
Journal, since the morning paper is 
considered read more heavily by 
business executives than the after- 
noon edition. A four-inch display 
insertion is carried three times a 
week with Monday’s playing up the 
office equipment headquarters angle, 
Wednesdays the rentals of typewrit- 
ers or adding machines and Fri- 
day’s emphasizing used office furni- 
ture. 

The direct mail list consists of 
about 2,000 names. This listing is 
purchased from a mailing service 
which handles all the details from 
preparing the copy on through to 
the distribution. Besides manufac- 
turers’ literature with the company 
imprint, the mailings emphasize a 
particular item every month. Re- 
turn prepaid postcards for an ap- 
pointment or further information are 
enclosed. The value of this effort is 
seen by the surprising results of 
about 15% returns in inquiries, 
most of which result ultimately in 
sales. 


"Silent Salesmen" 


The two windows at the down- 
town location also serve as effective 
“silent salesmen” with one of them 
completely devoted to displays of 
office equipment, the other to sta- 
tionery and office supplies. 

Since the company is not located 
on one of the main business streets, 
this lack is made up by training 
every person in the store, (except 
the girls in the office) to sell any- 
thing on hand. Even the packers 
and drivers are prepared to talk to 
a visitor and explain anything in 
stock, an important qualification 
during rush hours when the regular 


force of sales clerks are kept busy 
and many persons dislike waiting 
around until they can be served. 

Another factor which makes up 
for not being on the main street is 
the two street entrances, both front 
and back, making the shrowroom a 
through thoroughfare. The rear en- 
trance leads to a lane back of a 
large parking lot which is made 
available to customers with the store 
paying the parking fee. Since this 
lane is seldom used, it is easy for 
customers to drive right up to the 
rear entrance or have a company 
truck parked there while it is being 
loaded. 


Expediate Deliveries 


Quick deliveries are expedited by 
a metal-body truck, plus a passenger 
car which is used for fast special 
orders. 

An efficient office aid is mainte- 
nance of louse-leaf portable file 
price catalogs, one downstairs in 
the shipping room or order depart- 
ment, the other in the executive 
office upstairs. By quick referrals 
to the catalogs, it is possible to 
answer phone or in-person inquiries 
as to existing prices. This is supple- 
mented by a portable file in which 
manufacturers’ literature is classified 
by make, enabling the clerk to im- 
mediately give a detailed descrip- 
tion of the item asked about. 

Paramount Office Supply was es- 
tablished in 1939 with a small office 
in a large office building. This site 
alone provided a heavy source of 
initial business from the occupants 
of the building. After two and a half 
years it was found necessary to add 
an 800 square feet downstairs store. 
When this was outgrown in De- 
cember, 1953, the store was ex- 
panded to 4500 square feet, in- 
cluding a basement with a supple- 
mentary 1600 square feet, show- 
room upstairs. 











RENT A TYPEWRITER... 


AS LOW AS $3.50 PER MONTH 


Rent an Adding Machine 


AS LOW AS $5 PER MONTH 


“The One-Step Office Supply Mowse” 


eg: PAnAmounT OFFICE SUPPLY ¢0., Ine’™=s==" 


+ Printers - » Office Outjutins 
28 CUSTOM HUUSE STREET. PROVIDENCE 8, B. 1. 
Phone JA 1-5800 
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Successful Dealers Know Power 
of Question Mark as Prod for 
Best Method of Doing Things 


Five Considerations 
for Store Success: 


Generally speaking, the main considerations 


affecting mercantile success are: 





Learn All |_|. 
the Answers 


and You’ll Win! 


by V. N. VETROMILE 


@IN ORDER TO WIN in the bat- 
tle of competition, a stationer and 
office appliance dealer has to know 
all the answers and he must know 
them ahead of his competitors. 

He can not wait until impending 
innovations and revolutions in re- 
tailing have become established. He 
must foresee them, anticipate what 
readjustments they may involve, and 
be prepared to meet them efficient- 
ly.. Therein lies the secret of con- 
stantly-expanding success, and— in- 
cidentally—the explanation of the 
fact that not all who achieve suc- 
cess fora certain time are able to 
maintain that success. 

Human emotions, appetites, and 
needs are the ingredients of all com- 
mercial activities. In order to de- 
velop a successful business, the sta- 
tioner’s interest and effort must be 
concentrated on careful study of 
how to make the businessmen of 
his trade-drawing area realize that 
he has the merchandise that they 
want in a range of suitable prices. 


Dual Purpose 


The dual purpose of intelligent 
merchandising is to influence more 
buyers to look to the store for all 
their stationery and appliance re- 
quirements and then take such good 
care of their orders that their regu- 
lar patronage will be practically as- 
sured. 

The whole achievement is some- 
times attributable to the brain of one 
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A good location that is likely to hold its 
value, and, perhaps, increase in value. 

2. A complete showing of goods that will sell 
briskly and satisfy customers. 


3. An organization trained to sell those goods. 


4. A system that guarantees maximum efficiency 
of operations. 

5. A vigilant policy for the control of expenses 
and the collection of accounts. 

The big outstanding successes among stationers 
are always the result of real merchandising ability 
and foresight in the persons responsible for the 


stock selections, the sales policies, the promotion 
plans, and the advertising. 
They didn't ‘just happen."’ 


man who had the uncanny intuition 
to pick the right kind of lieutenant 
with whom to take counsel with re- 
gard to every innovation or read- 
justment of operations made neces- 
sary by the changing times and 
conditions. 

For the most part, such leaders 
in the success parade of the station- 
ery business are simply keen mer- 
chandisers — not supermen laying 
claim to special gifts. 

Good managerial ability insists on 
the last ounce of value obtainable 
from window, counter, and floor 
displays, and every ounce of value 
that can be extracted from local 
advertising as well as from indi- 
vidualization of the store itself and 
even the delivery equipment. 


Goals are Set 

It insists upon careful selection 
and training of salespersons. It in- 
sists upon definite charting of the 
volume and profit objectives and 
steering an  undeviating course 
toward the goal set up. The finger 
of management is always on finan- 
cial pulse of the investment by 
means of records, carefully and con- 
tinually kept. 

Such stationers know at all times 
exactly where they stand — whether 
they are forging ahead and making 
money and just what their net gain 
is in ratio to the fixed capital in- 
vested and the yearly volume of 
transactions. They don’t “think” or 


“believe” that they made more 
money in 1954 than in 1953 — 
they KNOW, with regard to both 
percentage of increase in sales and 
the increase achieved in net-profit 
dollars. 

These really successful stationers 
apply the touchstone of “What?”, 
“When?”, “Where?”, “Wh y?”, 
“How?”, and “Who?” to every activ- 
ity of their management. This touch- 
stone gives them the answers to 
such important questions as What is 
this or that appliance or accessory 
designed to do? 


Some Questions 


Why should our trade want to buy 
it in preference to an older device 
of similar character? 

Who among our customers will 
probably buy it, and how many will 
want to buy it, so that we can. figure 
on a profitable stock-turn and will 
know how many to buy? 

When is the best time to display 
or to suggest this or that piece of 
equipment? 

How is the best way to introduce 
this or that appliance, especially -if 
it is something new? 

Likewise, with regard to the ad- 
ministrative phases of management: 

What profit am I making from 
my investment? 

Why couldn't 
more? 

How can | 
profit? 


I make a little 


increase my gross 
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Why are my expenses so high? 

How can I reduce them without 
cutting service below competitive 
standards? 

Who produces the most sales for 
me behind the counters? 

What lines are the most profit- 
able? 

What departments seem to need 
special promotion? 

When is the right time for cer- 
tain contemplated moves in my 
merchandising program? 

How should this or that new pro- 
motion be started? 

How can | improve my service 
facilities or equipment? 

Where — that is, in just what 
spot in the salesroom — should I 
display this new office appliance? 


Questions Count 


Every successful stationer, be his 
business large or comparatively 
small, has learned the power of the 
question mark as a prod for greater 
efficiency in management. He knows 
that he must ply himself with ques- 
tions about every routine or con- 
templated procedure, analyze his 
methods and problems carefully, 
and be guided by the answers. 

[he stationer who never ques- 
tions what he is doing never learns 
his shortcomings. 

In order to enjoy a profitable 
and permanent clientele, the sta- 
tioner must maintain a certain qual- 
ity-level in his merchandising, his 
advertising, and his displays, look- 
ing up, so to speak, rather than 
looking down. In about 50% of all 
stationery outlets much more top- 
quality items could be sold, except 
for the fact that the stationer is 
often more price-limit conscious 
than some of the buyers. 


Make Survey 


lending to prove that this is a 
fact, a New York newspaper made 
an investigation of the price-con- 
sciousness of 2,000 retail buyers 
which revealed that 23% were ac- 
customed to buying their needs in 
outlets the stocks of which are 
usually of the best quality obtain- 
able, and 50% of the buyers sur- 
veyed reported that they did not 
believe in buying the bottom-price 
goods even though they could not 
always afford the top-price qualities 
or brands 

Some 20% favored the stores 
that gave them the most service and 
offered open-account privileges, 
and the remaining 7% expressed 
a variety of personal reasons in ex- 
planation of their buying policy. 

So-called “invisible costs” are 
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deadly to the profits of retailing, be- 
cause retail profit margins are not 
large enough, even with large vol- 
ume, to withstand their effect. 


Examples would be helter-skelter 
deliveries not arranged for economy, 
forgotten charges, spoilage, break- 
age, and damage to stock of certain 
kinds that are susceptible to these 
hazards, over-counts in items sold 
by the unit, wasteful expenditure of 
wrappings, postage, electric light, 
and other supplies, and even pilfer- 
ing. Wasted time and inefficiency 
on the salesfloor would, of course, 
also be examples. 

Regarding personnel efficiency, an 
investigation made a few years ago 
by the Graduate School of Business, 
Harvard University, revealed only 
about one retailer out of eight was 
found to be using any system for 
the tabulation of sales to determine 
the comparative efficiency of sales- 
men with regard to profitable selling. 
Strange to say, the stores which did 
maintain such records were mainly 
large stores in which supervision 
was made more difficult by the 
large number of workers employed. 


No Excuse 


It would seem, therefore, that 
there can be no excuse for the 
average stationer not using some 
system of this kind, once he realizes 
its practical importance in determin- 
ing which salesman’s wages repre- 
sents the lowest selling cost in pro- 
portion to both the gross amount 
and the profitability of what he sells. 


The layout of the store has, of 
course, a great deal to do with 
how well salespersons do their rou- 
tine work. A poorly arranged or 
poorly lighted salesroom tends to 
cause confusion, inefficiency, and 


“IT’S IN THE BAG”... 


Hal March, master of cer- 
emonies of CBS-TV's new 
serles, ‘The $64,000 
“Question,” emerges 
from a Mosler Safe Com- 
pany vauvit aft a New 
York bank with ques- 
tions and prize money 
for the biggest quiz 
jackpot on air. 


even errors. An inefficient layout 
also. involves excessive walking 
about by both salesmen and cus- 
tomers, resulting in an excessive 
selling time for each transaction. 

Every stationer who has been 
blessed with the instinct for good 
management knows that his prin- 
cipal reliance for the building of a 
strong business is his selling organ- 
ization — the men and women who 
serve the businessmen of the com- 
munity every day. 


Training Needed 


When an apparently capable staff 
has been assembled, its development 
depends upon these three things — 
education, inspiration, incentive and, 
of course, absolute impartiality in 
the treatment of each co-worker. 

The stationer must teach them 
the “how” of it and pay properly — 
that is, in accordance with what 
each can earn as judged by the sales 
totals and profits which their con- 
tinuous effort produces for the busi- 
ness. 

Nothing is more important than 
this personal element in the selling 
relationship, because good sales- 
manship is simply the fine art of 
turning merchandise into money and 
making the buyer a friend of the 
business. 

Good management takes nothing 
for granted, but constantly inquires 
of itself whether better results would 
not come from different methods. It 
searches constantly, by both reading 
and observation, for adaptable new 
ideas. 

Finally, good management be- 
lieves in advertising — at least, 
enough advertising to establish a 
reputation for the business and keep 
the community conscious of its ex- 
istence. 
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duplicating 


machines 


go to CHURCH! 


Camden Dealer Reveals Sales Techniques 


Effective in Selling to Religious Groups 








Time y Tips... Herb Toussaint gives a church member instructions 
in the use of a duplicating machine. 


@ CHURCH ORGANIZATIONS 
make up one of the best groups 
of prospects for duplicating equip- 
ment, according to Herb Toussaint, 
owner of Central Duplicating & 
Typewriter Company, Camden, N. 
J., who does a splendid job of sell- 
ing them this equipment and needed 
supplies. 

“Churches, as well as other re- 
ligious organizations and groups, are 
continually sending out bulletins, 
letters and other duplicated infor- 
mation,” says Mr. Toussaint. “And 


this naturally makes them excellent ? 
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prospects for duplicating equipment. 
By continually contacting these or- 
ganizations, we have been building 
sales.” 

Central has a list of all the 
churches and groups in the area it 
serves. These are regularly contacted 
by Mr. Toussaint or one of his sales- 
men and prospects are followed up 
by direct mail. Such contacts are 
continually turning up new pros- 
pects. 

Central stimulates the sale of its 
duplicating equipment by showing 
its customers how they can save 


money by using that equipment. In 
addition to the organization being 
able to duplicate letters, folders, 
and bulletins, it is brought to their 
attention how money can be saved 
by using a duplicating machine for 
printing letterheads, envelopes, 
cards, and other types of standard 
printed material. The combination 
of these factors helps to interest the 
customer in duplicating equipment, 
and this naturally results in sales. 

Whenever possible Mr. Toussaint 
tries to get the customer to come 
into the store to examine the large 
display of equipment. If this is not 
possible, he will take one or two 
types of machines to the customer, 
as well as literature on all the other 
pieces of equipment available. Mr. 
Toussaint feels that a demonstration 
on duplicating equipment is one of 
the best ways of selling this ma- 
chine. 


Demonstrations Help 


“Many times, we will have sev- 
eral people arrive as a group from 
a religious organization to see how 
a duplicating machine works. “We 
will then give that group a demon- 
stration of how bulletins, or letters 
can be duplicated in quantity. We 
also have quite a bit of this type 
of material prepared by various 
religious organizations already us- 
ing duplicating equipment. By show- 
ing the latter to prospects and show- 
ing them exactly how the duplicat- 
ing equipment can be used to best 
advantage for their own purposes, 
we pave the way towards making 
the sale.” 

Many religious organizations 
printing up regular bulletins use a 
standard heading. It is pointed out 
to prospects that they can duplicate 
this same operation by having a 
similar type of paper printed and 
run it through the duplicating ma- 
chine to print the message. Pros- 
pects are also shown how letter- 
head paper can be made as well as 
printed data for envelopes and other 
literature. This shows prospects 
how printing costs can be minimized 
and what savings they can actually 
enjoy by operating a duplicating 
machine. 


Users Studied 


“In many cases, our customers 
are not certain of the type of du- 
plicating equipment they need for 
their operations,” says Mr. Tous- 
saint. “We usually try to find out 
how many people are expected to 
operate the machine. If it is assigned 
to just one or two people, then we 
sell them a simplified machine. But 
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if a group of people are to use the 
machine, then they require a better 
piece of equipment so that it can be 
more easily adjusted and regulated 
by the operator. We do not try to 
sell the most expensive piece of du- 
plicating equipment. It is our aim 
to provide a piece of equipment best 
suited to needs. And when we can 
furnish the exact piece of equipment 
needed at the lowest price available, 
we find that we build up consider- 
able good will which naturally re- 
sults in the sale of supplies.” 
Central enjoys extra profit oppor- 
tunities by renting out duplicating 
equipment. There is a heavy de- 
mand for this equipment at different 
intervals throughout the year. Elec- 
tion time offers one of the best op- 
portunities for renting out this 
equipment to political groups. 


Christmas Use 


Also, at Christmas time, many 
business men are duplicating letters 
and advertising literature sent to cus- 
tomers 

An excellent group of profes- 
sional prospects for rental equip- 
ment includes accountants and other 
tax experts. They usually duplicate 
letters to send out to clients and 
prospects for whom they wish to 
prepare tax returns. Throughout the 
year, there are other businessmen 
and individuals who have short- 
term use for duplicating equipment 
and the combination of all of these 
groups helps Central to do a volume 
rental business throughout the year. 

Inasmuch as Central is equipped 
to service all types of duplicating 
equipment, the firm is constantly 
being called for service work. As 
an added help to its customers, Cen- 
tral will supply a “loaner” while 
their own equipment is being re- 
paired 


Supply Machines 





[he latest—and most modern— 
duplicating equipment is given to a 
customer on a loan basis during 
the servicing of his own machine. 
And there is a particular reason for 
this. While the customer’s machine 
is being serviced at the shop, he 
has the opportunity of using a new 
machine. When he sees how effi- 
ciently the new machine operates he 
naturally becomes interested in ob- 
taining this new piece of equipment. 
By giving the customer a trade-in 
allowance on the equipment being 
repaired, many sales of these so- 
called “loaners” have been made to 
customers. Says Mr. Toussaint: 

“Ordinarily, customers would not 
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call us to ask for a demonstration 
of a new piece of equipment; but 
when servicing is needed we find 
that this opportunity presents itself 
by providing them with a modern 
“loaner”. And as we always have a 
ready market for trade-in duplicat- 
ing equipment, we can make a 
substantial allowance helping to sell 
the machine we have loaned.” 

Another splendid outlet for dupli- 
cating machines is the restaurant. 
Many restaurants have daily menu 
changes. And inasmuch as fast 
service, as well as economy is need- 
ed, duplicating machines serve well 
for this purpose. 

“The best way to sell duplicating 
machines is to find out the best uses 
to which they can be put,” says Mr. 
Toussaint. “In the cases of restau- 
rants we know the menu changes 
occur perhaps two or three times 
daily. Restaurants, therefore, have 
a sizeable printing bill to pay and 
sometimes have menus delayed be- 
cause they are late in coming back 
from the printer. These points can 
be brought out to restaurant opera- 
tors when we are trying to promote 
the sale of duplicating equipment 
and it usually seems to ‘hit the 
spot’.” 

“We generally show a prospect a 
few duplicated menus already in use 
in other restaurants. By showing 
how the equipment operates, and 


how fast the work can be turned 
out, interest in this equipment is im- 
mediately aroused.” 

“In some cases where the restau- 
rant owner is not entirely sold on 
the use of duplicating equipment, 
we offer it on a rental basis. After 
the machine is used for a few weeks, 
making up daily menus, a sale is us- 
ually in the making. And we have 
found restaurants to be a splendid 
market for trade-in machines, as 
well as new ones.” 


Seek Low Cost 


As the number of menus required 
by restaurants is much less than the 
quantity of bulletins issued by orga- 
nizations, many restaurant owners 
are interested in obtaining the low- 
est-cost duplicating equipment pos- 
sible, if their budget will not allow 
them to purchase a new piece of 
equipment. 

“We do not do any ‘cold can- 
vassing’ for the sale of duplicating 
equipment to prospects,” asserts 
Mr. Toussaint. “We just uncover 
the various uses that organizations 
and business men have for these 
machines and then we contact pros- 
pects regularly. After we have sold 
a customer we follow him up for 
paper, ink, and other supplies. In 
this way we build up a repeat sup- 
plies business.” 





HELP FOR “PRUZZLERS” ... Theme of this window display at Smith & Butterfield, 
Evansville, Ind., was “Increase Your Chances to Win Pruzzie No. 14." The “Pruzzie" 
contes? conducted by local newspapers and similar to a crossword puzzle brought ovt 
the idea of the tie-in with dictionaries. Say Smith & Butterfieid officials, ‘This was 
one of the most successful promotions we have ever run." 
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@ THIS IMPORTANT waning 
Summer of 1955 is precisely the 
right time to profit by the winning 
Statement 


of an In- 
diana _sta- 
tioner, 


who nom- 
inated a 
right 
a breezy 
ea) thought 
for Mr. I. 

Will Pepper Upper’s top billing part 
of Business Builders on your OA- 
TV private screen right in your own 
office equipment store. Here it is: 





“IN YOUR OFFICE OUTFIT- 
TING FIELD rejoice in competi- 
tion; for it definitely is a great help 
to you and your associates — 
KITES RISE AGAINST AND 
NOT WITH THE STRONG 
WINDS!” 


+ + & 


Next on Business Builders’ Hit 
Parade is this factual reasoning 
from a Texas stationer, who offers 
this from our departmental: AN 
IDEA FROM UNDER MY HAT 
. . and naturally it is a BIG IDEA 
for it is truly from under A BIG 
TEXAS STETSON: 





———_—— 


Pt 


“WHEN you can honestly state 
things about your OFFICE EQUIP- 
MENT STORE that can’t be said 
of others, then you are on the track 
to building a STORE PERSONAL - 
ITY that your customers believe, 
respond to AND PAY FOR!” 

Thank YOU, friend Texan, from 
under your sombrero to the very 
soles of your famous Justin’s, for 
that truly thought-provoking original 
angle. 
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Broadcast over Station S AL E S Operating ona 
Wave Length of CONFIDENCE .. . COURAGE . .. CO-OPERATION 


IDEA 


Presented 
each month 
to give 

your dol- 
lars CENTS- 
INSURED 
plus SENSE 
ASSURED! 
Remember 
the price— 


EXCHANGE 





AN IDEA FROM YOU FOR 
EACH IDEA ORDERED 

(Always mention the idea num- 
ber. Address the co-ordinator of 
this page at Pacific Coast Publishing 
Company, 1022-1024 State St., San- 
ta Barbara, Calif. Use this same 
address in sending in your thoughts 
for our Mr. I. Will Pepper-Upper, 
An Idea from Under My Hat, and 
Terse Trailer departments of Busi- 
ness Builders’ monthly telecast. ) 

Expressly for your personal 
IDEA-EXCHANGING is this prac- 
tical Business Builder No. 7:55-1: 
which a Vermont Stationer titled: 
“The greatest salesman we have 
found for our office equipping busi- 
ness, and how you can discover a 
like sales-producing force for your 
business too!” And in this different 
approach to an improved position, 
this Vermonter actually describes 
the acquisition of a sales factor that 
is never tempted to take French 
leave and take his following with 
him, will continually function un- 
selfishly and co-operate with other 
salesmen in your organization and 
do a better selling job. This sales 
factor is capable of following up 
prospects as well as regular clientele. 
AND WHAT IS IMPORTANT 
AN EVER-PLEASANT PROFIT- 
ABLE SALES FORCE will IN- 
STILL EXTRA POWER AND 
DRIVE TO YOUR EVERY 
SALES EFFORT. What a tempting 
Business Builder. Be sure to send in 
your Exchange Idea — IDEA 
WITH ORDER as is the necessary 
RULE! 


* * 

In our every-day promotion of 
the effective nationally-advertised 
products in the office equipment 


field, we stationers are prone to 
take for granted the amount of ac- 
tual money put into these potent 
trade-marked items furnished us by 
these sincere manufacturers. That 
brings us to a most important Busi- 
ness Builder, No. 7:55-2 featured 
by a Kansas stationer of long ex- 
perience, who captioned his offering 
this way: “NEVER OVERLOOK 
OR UNDERESTIMATE the ad- 
vantage of customer good will for 
the trade mark or trade identifica- 
tion art character of those lines en- 
trusted to you for active sales-pro- 
motion!” 
* & 


LOOMING UP now on your 
OA-TV Viewer is another trade- 
mark, the familiar signboard re- 
minder, that heralds our Terse 
Trailer department: 





DERN EQUIPMENT 


- for Efficiency 









This month offerings were dif- 
ficult to choose from, so we judged 
them all winners. We believe you 
will concur with our decision: 

*This T. Trailer from California: 
“Never permit your office equip- 
ment salesmen to prove bores; that 
is individuals whose shortcomings 
are their long stayings!” 

*From Utah this T. Trailer: 
“TWO TONES IN OFFICE DE- 
SIGNING ARE TWICE AS BE- 
COMING AS ONE.” 

*Way from West Virginia comes 
this educational-slanted T. Trailer: 
“GO “RIGHT” TO SCHOOL 
WITH AN EFFICIENT PORT- 
ABLE TYPEWRITER AND 
EQUALLY WORTHWHILE 
SCHOOL EQUIPMENT FROM 
(NAME OF YOUR STORE).” 


Office efficiently yours: 


Rabyh 2. Ontal 


Bt ot ot 
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a CUSTOMER 


by HAROLD N. KINDRED 


@ NOT TOO LONG AGO I pur- 
chased nearly $10,000 worth of 
steel equipment to replace out- 
moded office furniture and appli- 
ances. Having bought a considerable 
amount of office furniture in 15 
years, | have some very definite 
opinions 

Would you like to know what | 
think about your “modern” dis- 
plays? And, maybe you'd like a tip 
or two from an “old-timer-custom- 
er” who knows something you could 
do to increase your sales volume. 

| am employed in a State de- 
partment, not as a purchasing agent, 
but administrative assistant, a post 
which covers a multitude of duties 
and responsibilities. One of my du- 
ties is the handling of the budget 
for our division of the department. 
Other duties and responsibilities in- 
clude problems with personnel, sup- 
plies and equipment necessary for 
the functioning of an office em- 
ploying nearly 100 employees. 

True, we have a State purchasing 
agent. We also have one for our 
division. But I know our require- 
ments much better than either of 
those two gentlemen and, so long as 
[ abide by regulations and write 
the proper requisitions to pass 
through their respective offices, 
they allow me considerable latitude 
in buying. 


Here's a Slip 


Here is a thing I believe you store 
Owners and salesmen are slipping 
up on. You place too much accent 
in catering to the executive and 
slight the “underlings.” You seem 
to forget that for every executive 
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in an office there may be 10 to 100 
ordinary employees who also are 
paid to sit at desks. 

If you decide to go after some 
State business, here are some things 
to consider. Find out first, when 
each department’s fiscal year begins. 
Find out what the department’s 
budget consists of in the way of 
buying your kind of product. Find 
out who initiates orders or requisi- 
tions and get acquainted with him 
for he is the one to sell. 

As an example of why you should 
know about fiscal periods and budg- 
ets — many State departments have 
expansion plans which require more 
business furniture and such plans 
must be taken into consideration 
when drawing up the new budget. 
Also, practically every department 
nowadays have sinking or depreci- 
ation funds for replacements. Thus, 
at the beginning of a new fiscal 
year, certain monies are made avail- 
able for new equipment. 


Lack "Action" 


One thing which struck me forc- 
ibly, and which I believe is a fallacy 
on the part of store owners and 
salesmen, was your showing of com- 
pletely bare desks and the utter ab- 
sence of “action.” By action, I mean 
the portrayal of an office with hu- 
mans at work. If you must show 
your pet first, the executive’s desk, 
show him in action at the desk. 

When I see some one seated at a 
desk with practically nothing on it, 
I get the feeling that his firm is 
over-staffed. At least it doesn’t look 
as though he had enough work to 
keep him busy. Now in our State 
offices we work a five-day week, 
seven and a half hours each day. 
We can’t take time out to gather 
everything off all the desks at night 
and then dig the stuff out again in 


voices his opinion 


the morning, especially in the middle 
of some project or computation. 

I maintain that a littered desk 
does not mean complete inefficiency. 
Permit me to use my own desk as 
an example. Standard items on my 
desk are the usual telephone, “in- 
out” four-tiered tray, calendar pad, 
pen set, fluorescent lamp and a wire 
basket for typists’ copy. There are 
many times when you might catch 
me with a calculator or adding ma- 
chine, columnar pad or ledger 
sheets up to 36 columns, a letter- 
sized scratch pad, one or more map 
sheets up to 42 x 64 inches and 
a ringbinder containing work sheets 
of the last period. 


No Realism 


Mind you, each of those things 
plays a part in the particular job 
at hand. Imagine, at quitting time, 
my having to clean all the extras 
off my desk with the work half fin- 
ished on that project. Then I'd have 
to arrange it all in the morning and 
hope for continuity. 

So, when I visit your display 
rooms and see nothing but bare 
pieces of furniture and equipment, 
it just doesn’t look real. Besides, 
it’s hard to visualize, under such 
conditions, just how your product 
will fit my requirements. 


Not Complicated 


Some store owners, and sales- 
men, may hesitate to tackle the gov- 
ernmental office because they have 
heard it described as vast, sprawl- 
ing and complicated. But it is not 
so complicated that its number is 
left out of the phone book. An- 
other bugaboo is the reluctance to 
allow the discount which many 
government offices request. How- 
ever, some dealers find, even with 
discounts allowed, that the large 
volume orders are profitable. Then, 
too, salesmen may “point with 
pride” to the office filled with their 
brand. 
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President David C. Silvers, New York City; D. L. Keeney, Jr., Dallas, Tex., vice-president; Harold E. Steinke, Upper Darby, Pa., 
treasurer; Harry Van Zant, Dayton, Ohio, secretary, and Harold Mann, re-elected executive secretary by the directors. 


NOMDA Breaks Records for Fifth Straight Year; Set Future Sites 


Houston, Pittsburgh, Milwaukee to Host 
Next Convention — Dave Silvers Pilots 
Association During 1955-56 Period 


@ THE NATIONAL OFFICE Machine Dealers Association 

continues to forge ahead. For the fifth straight year, NOMDA 

broke all records during its 30th annual convention and trade 

exhibit held in Denver late in June. Executive secretary Harold 

Mann points out these accomplishments during the “Mile High 

City” session: 

@ More individual dealers registered than at any previous 
convention. 

e@ More dealers’ wives were present. 

e@ More members of dealers’ families attended. 

e@ Dealers’ associates equalled former records. 

@ Over-all participants outnumbered anything in the associa- 
tion’s history. 

e@ Opening luncheon drew a bigger attendance than any pre- 
vious luncheon. 

e The outdoor barbecue dinner attracted more people by far 
than have attended any other NOMDA function in 30 years. 

e@ The banquet also drew a record turnout. 

e@ Dealers’ exhibits equalled the previous high with several 
turned away due to lack of hotel space. 


Sums Up Growth 

Executive secretary Mann sums up the reasons for NOM- 
DA’s increasing stature, saying, “Each year the drawing pow- 
er of the convention is proving stronger as dealers realize 
the immense value of viewing the latest products . . . hearing 
the finest speakers in the nation . . . mixing with the industry’s 
leaders . . . making new friendships and renewing old ones 
. . - gathering ideas from successful fellow dealers . . . being 
entertained at outstanding events. 

Heading NOMDA for the new term of 1955-56 is the 
affable David Silvers, owner of the American Business Ma- 
chines Company, New York City. He is part of a team in- 
cluding D. L. Keeney, Jr., Keeney Office Equipment Company, 
Dallas, Tex., vice-president; Harold Steinke, Upper Darby, 
Pa., treasurer; Harry Van Zant, H. C. Van Zant Typewriter 
Company, Dayton, Ohio, secretary; members of the board of 
directors; the executive board; executive secretary Mann and 
general counsel Charles F. Krause, Jr. 

In 1955, NOMDA will convene at famed McCarthy Sham- 
rock Hotel in Houston during July. Committees are already at 
work planning another outstanding experience for the office 
machines industry. 

In 1957, the William Penn Hotel in Pittsburgh, Pa., will 
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On the Opposite Page... 


2. 


14. 
15. 


16. 


17. 
18. 


20. 
21. 


22. 


23. 


24. 


25. 


26. 


27. 


. Steve Kantor, Shipman Ward Mfg. Co. M. 


H. P. Haig, Remington Rand Inc.; Bill Simpkins and Bill Tonkin, 
Tiffany Stand Co. 

Edna Kaufman makes much-wanted cuff links at the Pearl Engrav- 
ing Co. booth. Watching are J. W. Cordes, Cordes Service, Chicago; 
Homer Benson and William Kerzner, Pearl Engraving Co.; Jack 
Thomas, A. K. Thomas Co., Lawrence, Kan. 


. Mr. & Mrs. Bert Swanger, Voss Typewriters, Metropolitan Type- 


writer Co., Detroit, Mich. 


. Hector Martinez Franco, Puerto Rico; Ted Scharnhorst, Maso Steel 


Products, Inc. 


. L. O. Snow and S. R. Thigpen, Remington Rand Inc., Jim Foglesong 


and Don C. Milburn, Enid Typewriter Co., Enid, Okla. 


. W. R. Browne, Remington Rand iInc.; Pat Higdon, Petery-Hedden 


Co., Inc., New Albany, ind. J. M. Hackney, Remington Rand Inc. 
- Von Brocken, Von 
Brocken Office Equipment Co., St. Louis, Mo.; Bill Smith, Fay- 
Young Electric Typewriter Co., Tulsa, Okla.; Avril Sassman, Victoria 
Typewriter Co., Victoria, Tex. 


. At the registration desk: Standing—Harry Honour, Honour Type- 


writer Co., Denver; Paul Honour, Ali Makes Typewriter Co., Den- 
ver. Ladies helping are Mrs. L. De Sciouse, Lois Batcheller, Kaye 
Smith and Nedra Cudmore, all of Denver. 


. I. K. Little, Business Service & Equipment Co., Omaha, Nebr.; 


Roscoe Benge, Codo Mfg. Corp. 


. J. D. Marvil, Ames Supply Co.; A. H. Kelistedt, Peoria Typewriter 


Co., Peoria. 


. L. S. Christiansen, American Dictating Machines; Jack Street, Jack 


Street & Associates, Gallatin, Tenn.; James P. Marino, American 
Dictating Machines; Eddie Carmel, Marston Supply Co., Phoenix, 
Ariz.; Frank Dimina, American Dictating Machines. 


. Elmer Thiessen, Thiessen Business Machines, Kewanee, Iil.; Bill 


Tonkin, mfrs. rep.; Lud Pollak, itex, Pocatello, ida.; Bill Simpkins, 
Tiffany Stand Co. 


. Hans Stavder, Hermes Typewriter Co.; Mrs. F. M. Walton and 


D. M. Husband of Walton Typewriter Co., Pueblo, Colo.; Standing: 
Lee B. Sterling, Hermes Typewriter Co. 

Mr. & Mrs. E. J. Beauvrivage, Nebraska Typewriter Co., Lincoln, Neb. 
Mr. & Mrs. James Gladney & sons James Jr., Edwin and Robert 
(in father’s arms), Dictating Machine Service, Philadelphia, Pa. 
Gerry Treadway, Central Typewriter Co., Kearney, Nebr.; J. J. 
Konrath, Royal Typewriter Co. 

George Thompson and George Thorndike, Gramont Corp. 

Lovis De Sciose, IXL Typewriter Co., Denver, Colo. seeks the lucky 
Victor key. 


. Ernst G. Harboe, Carl Gronhagen, Kari Siewert and Heinz Hell- 


strom, all of Facit, Inc. 

Al Foxcroft, Guaranteed Typewriter Co., Los Angeles, Calif.; Nor- 
man Karasick, Swift Busi Machines Co. 

Bob Merveaux, Merveaux Typewriter Exchange, Cedar Rapids, 
lowa; Jerry G. Minor, M. & M. Sales Co., Des Moines, lowa; Ivan 
M. Fifield, Waterloo Typewriter Exchange, Waterloo, lowa; Jim 
Proctor, Office Machine Supply Co., Des Moines, lowe. 

N. H. Von Soosten, Von Soosten Co., St. Lovis, Mo.; Paula Picker- 
ing, Los Angeles; Mrs. Charles Miller; Norman Karasick, Swift 
Business Machines Co.; Charles Miller, Evansville Office Machines 
Co., Evansville, ind. 

S. Jack Taylor, Gary Office Equipment Co., Gary, Ind.; S$. A. 
Schachter, Remington Rand Inc. 

Howard Boardman, Wholesale Office Equip. Co., Denver; H. F. 
Monnich, American Carbon Paper Mfg. Co.; R. A. (Dick) Wagner, 
Wagner Office Equipment Co., San Angelo, Tex. 

Chic Webb and June Webb, Aplina Distributors, U.S.A.; Erwin Hall, 
U.S. representative of Adler-Werke. 

T. C. Keeley, Office Machine Service, Scottsbluff, Neb.; James P. 
Ward, Ames Supply Co.; Jack Street, Jack Street & Associates, 
Gallatin, Tenn. 

George Witzel and Thurston DeGraff, Royal Portable Division; Miss 
Barbara Steinke: J. J. Konrath, Royal Portable Division; Harold 
E. Steinke, firm of same name, Upper Darby, Pa. 
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NOMDA’s Past Presidents Receive Scrolls at Banquet in Denver .. . 


Beautiful scrolis were presented by NOMDA to its past presidents at 
the annual banquet closing the convention in Denver. Ten former heads 
of the organization were on hand to receive the framed scrolls. Start- 
ing with the youngster of the ‘‘Club"’ at the left, these former presi- 
dents present to gain the scrolls in person are: Wilbur Walker, 
Wichita, Kan., 1954-55; John Romano, Fresno, Calif., 1953-54; Jack 
Weiner, Chicago, 1952-53; Liston Jackson, Fort Worth, Tex., 1951-52; 
Gordon Miller, Los Angeles, 1949-50; Earl De Groot, Kalamazoo, Mich., 
1948-49; Irwin Ritchie, New York City, 1947-48; Nicholas Fucci, 


be the scene of the convention and trade exhibit. Dates are 
June 23-26. 

The Pittsburgh dealers intend to make it a record-breaking 
session. Plans have already been formulated for some of the 
entertainment. More detailed work will be done as convention 
time approaches. 

“The dealers of Pittsburgh have for years been eager to host 
a National Office Machine Dealers Association convention and 
at last we are to have that privilege,” commented Charles 
Chappell of the steel-producing metropolis. “There are many 
things for people to see in our area and we plan to arrange 
several interesting events that we are sure will find great favor 
with our fellow NOMDANS. Our city is of easy access to 
hundreds of our members as well as of interest to dealers 
everywhere, so we know we will have the largest attendance 
in the long string of these successful gatherings,” stated Mr. 
Chappell. 


Hurt in Nebraska 


The Pittsburgh dealer has been a very active member of 
both the National and Western Pennsylvania associations for 
many years. He has been on the board of directors for several 
terms, representing his local. Only an automobile accident at 
Kearney, Neb., while he was en route to Denver, kept from 
attending the last convention. Many associates in the industry 
expressed their regret over his hospitalization. His wife was 
less severely injured. 

In 1958, from June 29 to July 2, the convention goes to 
Milwaukee, Wis., where the Schroeder Hotel will serve as 
headquarters. The invitation to hold the convention there was 
extended by dealers of the city as well as by several city 
officials and business houses in the Lake Michigan city. 


A Central Site 


This will be the association’s 33rd annual gathering and 
the selection of Milwaukee is expected to be a very popular 
choice. Its central location will make the four-day event an 
easy one for hundreds of dealers to reach. The Schroeder Ho- 
tel is declared to be ideally suited for housing the exhibits and 
various other affairs of the organization. 

“We are certainly pleased over the selection of our city 
for 1958, stated Jules Waedekin, longtime member of NOMDA 
and a director for many years. “We feel we can entertain 
NOMDA in a manner its members will always remember and 
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Englewood, N. J., 1943-44; C. Elmer Anderson, Pasadena, Calif., 1934- 
35 and James P. Ward, Chicago, 1928-29. Those who left the con- 
vention prior to the presentations were Irwin Vincent, Topeka, Kan., 
1941-42, and 1942-43; Robert Randazzo, Kansas City, Mo., 1946-47. 
Scrolls were sent to absentees: W. R. Shilling, Pittsburgh, Pa., 1927- 
28; Lamont Wood, Sr., Kansas City, Mo., 1931-32, 1936-37, 1937- 38, 
1938-39; Jack Macon, Atlanta, Ga., 1944-45. A scroll was also sent 
to the family of the late Edward Toussaint, 1950-51. 


On the Opposite Page... 


1. C. A. Bales, Santa Ana, Calif.; W. H. Beckwith, Royal Typewriter 
Co.; J. D. Romano, Valley Typewriter Co., Fresno, Calif. 


2. Frank Hall, Lix Distributing Co.; Miss Virginia Hall. 

3. Russell Brewington, Brewington Typewriter Co., Houston, Tex., 
president of TOMDA; Mrs. Jimmie White, Jimmie's Typewriter 
Hospital, Texarkana, Ark.-Tex., first woman director of TOMDA. 

4. Ewald Mayer, Lansdale Products Corp. 

5. Joseph W. Stallings and W. S$. Watkins, Clary Corp. 

6. Irwin Ritchie, Typewriter Dist., Inc., New York City, and Edward 


Peck, Peck's Office Appliance Co., Oakland, Calif., get into the 
Davy Crockeff act. 

7. Mr. Ritchie with another Davy Crockett fan, Ralph Archinal, 
Alameda Typewriter Co., Alameda, Calif. 

8. Tom Lawler, Tom Lawler's, Jackson, Tenn., receives Underwood 
portable from Frank R. Dellitt. 

9. Gene Hulme, Don Hoener and Pau! Cook, all of Burroughs Corp. 

10. Jack Walker and Rocky Jones, R. C. Allen Bus. Mach., Inc. 

11. Joe Stuart, Stuart Typewriter Co., Eldorado, Ark.; Ken Adams, 
Pioneer Equipment Sales, Pasadena, Calif.; Ed Kammeyer, Kam- 
meyer's, Ogden, Utah. 

12. Phoebe Kirk, Phillips Typewriter Co., Pine Bluff, Ark. 

13. C. M. Hurley, Denver; W. J. Siess, New York City; M. Bak, Jr., 
New York City; F. R. Dellitt, New York City; L. P. Wright, Los 
Angeles; W. R. Inman, Pacific Northwest; Jack Park, San Fran- 
cisco, all of Underwood Corp. 

14. Lamont H. Wood, Jr., Midwest Typewriter Co., Kansas City, Mo.; 
Ed Knecht, Peter Paul Mechanical Service, Cleveland, Ohio; R, T. 
Seaman, Peter Pauli Mechanical Service, Cleveland, Ohio. 

15. President Wilbur Walker and Dr. Kenneth McFarland, addressing 
convention. 

16. C. Elmer Anderson, Anderson Typewriter Co., Pasadena, Calif.; 
Gordon Miller, Southern California Adding Machine Co., Los An- 
geles, Calif.; Robert Randazzo, General Typewriter Co., Kansas 
City, Mo., all former presidents of NOMDA; David Silvers, new 
president of NOMDA. 

17. At the head table, Monday luncheon; Dr. Kenneth McFarland, the 
speaker; President Wilbur Walker; Executive Secretary Harold 
Mann; E. Paimer Hoyt, publisher of the Denver Post. 

18. Vern Booher, vice-president of SCOMDA, smilingly accepts the 
Liston Jackson trophy from its donor on behalf of the Californians. 
It was a repeat performance for Liston Jackson when he pre- 
sented his huge membership trophy to the Southern California 
Office Machine Dealers Ass'n, for the second year in succession. 

19. President Walker holds his trophy, won by Irwin Vincent, Western 
Typewriter Co., Topeka, Kan., who had already left the conven- 
tion. 

20. Ralph A. Legge, Reliable Typewriter Co., Denver, prepares to 
introduce local committee chairmen. 

21. Harold Steinke, firm of same name, Upper Darby, Pa., addressing 
advertising panel. 

22. Henry Van Dalfsen of Beverly Hills, Calif., chairman of the awards 
committee, presents first prize in display advertising plaque te 
Harry Pitts, Albany Typewriter Exchange, Albany, Ore. 

23. Mr. Van Dalfsen makes presentation of first prize in direct mail 
advertising plaque to Elmer Berg, Berg Typewriter Co., Madison, 
Wis. 

24. Bert Swanger, Metropolitan Typewriter Co., Detroit, Mich., re- 
ceives second prize in direct mail advertising plaque from Mr. 
Van Dalfsen. 

25. First prize plaque for sales promotion is presented by Mr. Van 
Dalfsen to Herbert Wheeler, Standard Office Equipment Co. 
Stockton, Calif. 
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Booher, vice-president of SCOMDA, accepted the trophy on 
behalf of the Californians. The men from around Los Angeles 
not only signed up the most new members during the 1955 
membership campaign but also made an outstanding showing 
in collecting dues from those already members. 

Hard-working winners in the membership contest also re- 
ceived plaques emblematic of their having led in the effort. 
Harold Peck, as president, represented New York OMDA, 
winner of Division one. Second in this division was Pennsyl- 
vania-Jersey-Delaware OMDA. Ed Feigle, Houston, Tex., ap- 

































































More Than 50 NOMDA Directors Present For Meeting in Denver eee 


‘The largest meeting of directors in the history of the National 
Office Machine Dealers Ass'n. was held at the Cosmopolitan Hotel 
in Denver at the 30th annual convention and trade exhibit. More than 
50 directors were present to conduct important business. Pictured here 


are: 

FRONT ROW: Lee Osmon, Tampa, Fia.; Charles Taylor, St. Louis, Mo.; 
Harold Peck, New York City; Gordon Miller, Los Angeles, Cal.; Frank 
Stark, Denver, Colorado; James Bush Ok City, Okla.; é. 
S$. Gladney, Philadelphia, Pa.; Otis Kissack, Santa Barbara, Cal.; Ed 
Peck, Oakland, Cal.; Irwin Ritchie, New York City. 

SECOND ROW: Edwin Feigie, Houston, Texas; Jules Waedekin, Mil- 
waukee, Wis.; Leon Walling, Dearborn, Mich.; Jack Hutter, New York 
City; Sam Stein, New York City; Alfred Foxcroft, Los Angeles, Cal.; 
Herbert Toussaint, Camden, N.J.; Edward Pfitzenmaier, Ardmore, ®a.; 
Harvey Miner, Kankakee, Ili.; Larry Seaman, Cleveland, Ohio. 

THIRD ROW, standing: C. W. Mciane, Elko, Nevada; Irwin Vincent, 
Topeka, Kan.; Harry Pitts, Albany, Ore.; Ivan Fifield, Waterloo, lowa; 
Marlo Teschion, St. Paul, Minn.; Al Fincher, Atlanta, Ga.; James Ward, 
Chicago; William Corney, Toronto, Canada; Jack Weiner, Chicago; 





peared for his local association which won top honors in Di- 
vision three. South Florida was second. J. S. Gladney, Phila- 
delphia, carried off a plaque for members of locals who in- 
dividually brought in the most members. Dean Leininger, as 
president, represented the Indiana-Kentucky OMDA, winner of 
division two. Michigan OMDA ranked second in the area. 

The cup donated by retiring president Wilbur Walker was 
won by Irwin Vincent, Topeka, for member outside of a local 
signing up the largest number to NOMDA. 


LET’S SING ... 
Versatile Harold 
Mann, executive 
secretary of 
NOMDA, _ enthusi- 
astically leads the 
singing around 
camp fire at bar- 
becue held during 
Denver conven- 
tion. 





Top men in sales promotion, direct mail and display ad 
vertising received beautiful walnut plaques. These included: 
Sales promotion—Herbert Wheeler, Standard Office Equipment 
Company, Stockton, Calif., first; direct mail—Elmer Berg, 
Berg Typewriter Co., Madison, Wis., first; Bert Swanger, Metro- 
politan Typewriter Company, Detroit, second; display adver- 
tising—Harry Pitts, Albany Typewriter Exchange, Albany, 
Ore., first; Curtis-Ferrell Company, Muskegon, Mich., second; 
Prior Typewriter Company, Trenton, N.J., third. Presentations 
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Henry Sassman, Victoria, Tex.; Harold Mann, executive secretary; 
Harry Van Zant, Dayton, Ohio, secretary; Harold Steinke, Upper 
Darby, treasurer; David Silvers, New York City, president; Wilbur 
Walker, Wichita, Kan.; Lamont Wood, Jr., Kansas City, Mo.; Pauli 
McWiiliams, Little Rock, Ark.; Charles Meyers, Miami. 

REAR ROW: Miller Huggins, Anderson, iInd.; Al Dolhanyk, Seattle, 
Wash.; Henry Gewirtz, Boston, Mass.; C. Elmer Anderson, Pasadena, 
Cal.; John Romano, Fresno, Cal.; Emil Beaurivage, Lincoln, Neb.; Ed 
McHale, Cincinnati, Ohio; Henry Van Dalfsen, Beverly Hills, Cal.; Ray 
Trenchard, San Rafael, Cal.; Robert Randazzo, Kansas City, Mo.; 
Russell Brewington, Houston, Tex.; Charles Krause, Jr., New York City, 
association general counsel. 

Others on the board who were not in attendance are: Earl Row- 
land, Phoenix, Ariz.; Burnett Goldstone, Baltimore, Md.; Fred Johns- 
ton, Charleston, $. C.; Ralph Neumayer, Hartford, Conn.; Lamont 
Wood, Sr., Kansas City, Mo.; Ed Davis, Dayton, Ohio; Clifford Schorer, 
Freeport, N. Y.; J. C. Frazier, Topeka, Kan.; Howard Cure, San Diego, 
Cal.; Clarence E. Bush, Washington, D. C.; Charles Chappell, Pittsburgh, 
Pa.; W. AA. Johnston, Knoxville, Tenn.; Franz Schreyer, Salt Lake City, 
Utah. 


were made by Henry Van Dalfsen, Beverly Hills, Calif., chair- 
man of the judges’ committee. 

An outgrowth of the Denver NOMDA convention was the 
furthering of cordial relations with manufacturers in the office 
machine industry. The board of directors unanimously voted 
to accept the proposal of the manufacturers for co-operation. 
President Silvers appointed a committee of NOMDANS to act 
as a focal point for future meetings or correspondence on mat- 
ters that can be mutually beneficial. 

Named to the committee are Wilbur Walker, Wichita, Kan.; 
Gordon Miller, Los Angeles, and Robert Randazzo, Kansas 
City, Mo., with the latter acting as chairman. President Silvers 
will serve on the committee in an ex-officio capacity. 

Commented President Silvers: “To my way of thanking 
the gesture by the manufacturer of wanting to form a com- 
mittee of their own to work with NOMDA is one of the most 
forward-looking and progressive steps that have been taken 
in many years.” 

The exhibits were, of course, a continual center of attrac- 
tion. Dealers could be found milling through the many 
beautiful displays during every available minute. Interest in 
what manufacturers had to show was never higher. More than 
one NOMDA member went home with a franchise in his 
franchise he probably would not have obtained 
were it not for attending the Denver event. 

Nine panel discussions were well attended by Dealers who 
were present to leanr. to share, to offer ideas and to discuss 
the many facets of the office machine industrv. The electric 
manufacturers. The 





typewriter panel drew 175 dealers and 
panel on advertising attracted 150. 

Such were the highlights of the Denver convention, a session 
in which entertainment was adequate for all attending and 
the scenery of the Rocky Mountain area was a magnet attract- 
ing many families. 
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NOMDA Rewards Diligence .. . 


TOP—Harold Peck, president of New York 
OMDA, winner of Division 1; Ed Feigle, 
Houston, Tex., whose local association won 
top honors in Division 3; Wilbur Walker, 
immediate post president who made the 
presentations; J. S$. Gladney, Dictating Ma- 
chine Service Co., Philadelphia, runner-up 
among the members of locals who indi- 
vidvally brought in the most members; 
Dean Leininger, president of the indiana- 
Kentucky OMDA, Indianapolis, ind., winner 
of Division 2 

BOTTOM—Herbert Wheeler, Standard Office 
Equipment Co., Stockton, Calif., top honors 
in sales promotion; Elmer Berg, Berg Type- 
writer Co., Madison, Wis., first place in 
direct mail; Henry Van Dalfsen, Beverly 
Office Equip. Co., Beverly Hills, Calif., 
chairman of oawerds’ committee; Harry 
Pitts, Albany Typewriter Exchange, Albany, 
Ore., top honors in display advertising; 
Bert Swanger, Metropolitan Typewriter Co., 
Detroit, second prize in direct mail. 


WOMDA Meet Plans Advance 


Ed M. Suderman, owner of Business Machines Company, 
Pasadena, Calif., general chairman of the second annual re- 
gional meeting of the Western Office Machine Dealers Associa- 
tion, announces that all committees are organized and plans 
made for an outstanding session. 

Dates are October 15 and 16 and the place is Los Angeles. 

Vern Booher, Floyd’s Office Machines, San Pedro, is chair- 
man of the reservations committee and George Anderson, 
Parish Stationers, San Pedro, is co-chairman. 


The program and promotion committee is under the guid- 
ance of Norbert Mayer, West Coast Platen Co., Los Angeles, 
with Hal Pettit, general manager of California Typewriter 
Company, Los Angeles, as co-chairman. Assisting are Johnny 


Glasgow, Royal Typewriter Company; Mel Kenstiner, Reming- 
ton Rand; Mr. Burt, Calculators, Inc., and Bob Picou, Cali- 
fornia Ink Ribbon Company. 

Ray Albe, Office Equipment Company, Compton, Calif., 


is chairman of the finance committee, assisted by John Wyatt, 
Long Beach, and Lloyd Linabury, Business Machine Company 
of Long Beach 

Mrs. Vern Booher is chairman of the ladies committee, 


working with Mrs. Ed Suderman and Mrs. Elmer Anderson in 
planning some special events. 

Hal Pettit, vice-president of WOMDA, advises that panel 
discussions will be held on such timely subjects as discount 
houses, manufacturers’ relations, advertising, public relations, 
adding machines, electric typewriters, cash registers, duplicating 
machines, repairs and rentals. 

According to Jack Davenport, president of the Western 
Office Machine Dealers Association, a cordial invitation is 


extended to all office machine dealers to attend this regional 
meeting. He says. “You do not have to be a member of NOM- 
DA to attend all office machine dealers are welcome .. . 
plan now to spend two very profitable days rubbing elbows 
with fellow members of the office machine industry discussing 
mutual problems and exchanging ideas that will put $$$$ in 
your pocket. This is your WOMDA meeting. Take advantage 
of it.” 
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Office Furniture Representatives Convene 


The regular monthly meeting of the Office Furniture Manu- 
facturers Representatives was held June 15 at Sacher’s Restau- 
rant in New York City with President Hugh Morgan, manu- 
facturers’ representative, presiding. 

The NOFA Co-operation Committee reported it met with 
Bernard Nemlich, Regan Furniture Corporation, and James 
Kahlert, Clark & Gibby, New York City, representing NOFA. 
Suggestions made at that meeting were that more retailers be 
urged to attend NOFA meetings and sales meetings for dealer 
salesmen be organized as a joint project. 

Jack Driscoll, Steelcase, Inc., chairman of activities, reported 
on the success of the recently-held golf outing. 

A by-law committee made up of Milton Stone, Milton Stone 
Associates, and Walter Diamond, Shelbyville Desk Company, 
was charged with the task of distributing a condensed version 
of the organization's by-laws to the membership. 

A suggestion was made by Sam Newman, Milton Stone 
Associates, that the time of the club’s monthly meetings be 
moved up from 3 p.m. to sometime in the evening and also 
combine the meetings with dinner. 





Baltimore OFA Elects Officers 


The Baltimore Office Furniture Association elected the fol- 
lowing slate of officers at their June meeting: 

President—Charles T. Ensor, The Modern Stationery Com- 
pany; vice-president—Hugo Kuntz, American Office Equip- 
ment Company, Inc.; secretary—Edward J. White, Jr., Mary- 
land Office Supply Company; treasurer—Edwin G. James, Jr., 


Towson Stationers. 





Dejur Amsco Entertains Dealers 


Office machine dealers of New York were feted June 7 at 
a cocktail party and dinner given by the Dejur Amsco Corpo- 
ration at which time the Stenorette dictating machine, using 
magnetic tape, was described. This machine was introduced as 
both a dictating and transcribing machine weighing 11 pounds, 
10 ounces. Features such as the new microphome, automatic 
eraser and log pad were explained by Jack Maloney. 
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Tells ‘em and Sells ‘em! 


Colorful Sign Program 
of Texas Typewriter 


Dealer Promotes Sales 


@BRIGHT colors, eye appeal, and 
an occasional dash of humor have 
flavored the window display sign 
program of Typewriter Supply Com- 
pany, Fort Worth, Tex., so effec- 
tively that Liston Jackson, head of 
the firm, traces a substantial per 
centage of each year’s business ma 
chine sales directly to this window 
interest. 

Typewriter Supply Company 
with a commanding location in the 
downtown Fort Worth district, has 
steadily capitalized upon the fact 
that there are eight large display 
windows around the north and west 
side of the store, each providing am- 
ple background for separate display 
themes. In fact, in recent months 
Typewriter Supply Company has ac- 
quired an adjoining shop, which 
added still another display window 
of major size, as well as sorely- 
needed space for segregated dis- 
plays of specialized types of office 
machines. 


Pithy Messages 


Turned out by contract by one 
of Fort Worth’s leading window dis- 
play agencies, the signs are indi- 
vidually written, with pithy mes- 
sages which offer maximum impact 
and selling effect. Although they 
vary in size, the signs have one 
factor in common—which is a hu- 
morous, or unusual, approach to 
the sales theme involved. 

Typical, was a sign done in 
brown, black, and white, which ap- 
peared during the spring months of 
1955, to promote a complete line 
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of adding machines. In this case, the 
sign struck a _ responsive chord 
with the suggestion, “Figure your 
income tax the quick, easy way! — 
With a new machine from Type- 
writer Supply Company.” 

Grouped around the sign were 
half a dozen moderately priced 
models of adding machines, some of 
them with figures which could only 
relate to income tax computations. 
This, naturally, exacted a wry re- 
sponse from businessmen losing long 
hours of sleep over the annual in- 
come tax chore. 

Another oblique approach to the 





fact that any typewriter at Type- 
writer Supply Company is available 
with a low down payment was the 
sign likewise pictured which com- 
bined ordinary playing cards to- 
gether with a slogan, to emphasize 
that $5.00 down and $1.50 per 
week is enough to make the pur- 
chase. 

In this case, a white artboard 
sign, 3 feet high by 2 feet wide, 
was framed in chromium, and set 
up in the window, surrounded with 
leading models of office typewrit- 
ers. 

On the surface of the sign two 





DispLay Makes A Point... Machines can help figure income tax. 
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playing cards, the Ace of Clubs and 
the Jack of Spades were pasted, 
while copy read “No tricks! It’s 
easy to buy a new typewriter. Here 
is how }¥ do it. You pay only 
$5.00 down and a $1.50 weekly.” 
The playing cards, naturally, are 
automatically associated with card 
tricks in the minds of the average 
person and seeing them as part of 
a sign helped the message to get 
over to ny more passers-by. 


Stress Brands 


Other signs are frequently used 
to impress the present or future of- 
fice machine customer with the huge 
variety of brands which Typewriter 
Supply Company normally carries 
in stock. Pictured herewith is a typi- 
cal such sign which is headed simp- 
ly “See Them All, Side by Side” 
listing below popular typewriter 
brands suc as Smith Corona, 
Royal, Underwood, Remington, and 


Hermes. Similar “prestige” signs are 
used to cover adding machines, 
check writers, cash registers, and 


other ty] 

[Typewriter Supply Company loses 
no opportunity to impress the ac- 
cessory end of the inventory as well. 
When Mr. Jackson found that type- 
writer and adding machine custom- 
ers were buying their machines at 
[ypewriter Supply Company but 
carbon paper and ribbons elsewhere, 


he reasoned correctly that the cus- 
tomer simply did not know that 
these sup} items were likewise 
available at the store. 

His answer was the tombstone- 
shaped sign pictured herewith, which 
points out simply “We Have Car- 
bon Paper for Every Job! Ribbons 
for All Typewriters! Ribbons for All 
Adding Machines!” To prove the 
point, a popular brand of Texas- 
manufactured carbon paper was dis- 
played in its standard carton, in the 
center of t ion 

Keep in Step 

From time to time, the Texas of- 
fice machine dealership capitalizes 
upon events of high national inter- 
est, such as the Kefauver investiga- 
tion, the Senator McCarthy trials 
and local elections to focus atten- 
tion humorously on its equipment. 
Now, after several years of “sign 
merchandising” in this way, the Fort 


Worth store has found that many 
businessmen and their employees 
make a habit of passing the store at 
least once per day for the amuse- 


ment which its clever sign work 
usually afford RAL 
OA—9 /55 





EMPHASIS ON Branpos .. . Sign in display at Typewriter Supply Co. 





PINPOINTING CARBON PAPER... at Typewriter Supply Co. 
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Printed Blank 


Forms Need 


BETTER DISPLAY 


@ BETTER OVERALL sales vol- 
ume and less time required for serv- 
icing individual customers are re- 
sults of reorganization of the printed 
blank form department at Johnson’s 
Book Store, office supply dealers of 
Springfield, Mass. 

In a sweeping rejuvenation of the 
office supply department, manager 
Russell Mitchell gave extra atten- 
tion to the forms sections, which, as 
has been the experience of most of- 
fice supply retailers, had contributed 
more than its share of headaches 
in years past. 

Convinced after studying the 
problem from every aspect that sev- 
eral changes in display were neces- 
sary, Mr. Mitchell worked out the 
display system shown herewith. 

Under the plan, columnar pads 
now appear in “sample form” on 
two levels of shelving, directly 
above the departmental cash reg- 
ister, where they may be easily read. 
As shown, a dozen styles may be 
conveniently displayed facing the 
customer, which makes it possible 
for him to quickly select the colum- 


MAIL BY AIR... Air Mail Week is cele- 
brated in October and to emphasize the 
service the Stationers Corp., of Los An- 
geles devoted an entire window to the 
subject. The speed, reliability and mo- 
derate cost of the service were stressed 
with posters, letter heads, envelopes, 
stickers and stamps attractively dis- 
played in the window.—WEBS 
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OuT IN THE OPpEN—Display of columnar pads at Johnson’s. 


nar pad desired. 

“The fact that the customer can 
simply point out a particular sample 
without wasting words and de- 
scribing it, or giving us an indica- 
tion of how he will use the form, 
has been of inestimable value,” Mr. 
Mitchell stressed. 

Another change was to create 
the handy, compact stock of anal- 
ysis pads, shown immediately to 
the left of columnar pads. This 
item, because of its generally stand- 
ard use and description, did not 





require the face-to-face sort of 
display which has benefitted colum- 
nar pad sales. Instead, the display 
was arranged for convenience in 
offering the customer a huge variety 
of sizes, ready to be picked out 
swiftly and assembled where sev- 
eral sizes are concerned, without 
delay. 

The rack, with its 14 levels di- 
vided into two vertical columns, 
accommodates analysis pads from 
standard 11x8% inch sizes through 
large and small extremes.—RAL 
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by Irving Settel, authority on retail advertising 


How to Use Motion Picture Trailers 


@ IN SMALLER CITIES, and sometimes larger ones, 
persons who visit the local theatre frequently see 
advertisements of neighborhood stores flashed on the 
screen between feature films. This type of advertising, 
motion picture trailer promotion, is being used success- 
fully by thousands of office appliances retailers all over 
the country. 

Many retailers depend upon motion picture trail- 
ers for the bulk of their promotional activities. It has 
been found to be extremely effective if the message 
which is shown to the public is carefully devised to 
do an effective job. Here are some of the reasons which 
make motion picture trailer advertising an effective 
medium to promote merchandise. 

|. The retailer knows the exact circulation. For this 
type of advertising medium as for no other it is pos- 
sible to get an exact count of the people attending the 
show. Motion picture operators have a specific formula 
for determining the exact weekly circulation of the 
theatre. For example, the average theatre which has 
500 seats caters to about 3,000 persons every week. 
With these figures available, the retailer can judge 
pretty accurately the readership of his motion picture 
message 


Can't Ignore Message 


2. The retailer has a captive audience. When it comes 
to newspaper advertisement it is a known fact that 
the reader may merely place the newspaper aside and 
not read the ad. In other words, the circulation of 
the newspaper does not indicate the number of readers 
of a specific ad. This factor holds true to even greater 
degree for radio advertising. Radio coverage and rat- 
ings never tell the retailer how many people are listen- 
ing to his advertising message. 

For motion picture trailers, however, the message 
literally cannot be ignored. The audience is in the 
theatre watching the screen and the message is flashed 
before them during feature breaks. Circulation then is 
a fairly accurate figure of how many people actually 
see the message. 

3. The retailer can show his merchandise in demon- 
stration. While actual films of models demonstrating 
the merchandise is too costly for the small retailer, 
such promotion is frequently supplied by large manu- 
facturers. They will pay for the cost of the film, leaving 





The Show in Your Window 


the small cost of motion picture theatre rentals to the 
retailer. Demonstrating merchandise of course is a most 
effective way of selling it (a fact which has made tele- 
vision such an effective advertising medium). 

4. The cost of motion picture trailer advertising can 
be low. It has been estimated by specialists in this busi- 
ness that the cost of a retail promotional message runs 
to about one cent to each three persons reached or 
roughly a little over $3.00 per 1,000 weekly attend- 
ance. This means that a theatre which has a weekly 
attendance of 4,000 people will charge about $12.00 
for 60 feet of film which takes roughly 40 seconds to 
run. 


Must Weigh Objections 


There are a number of disadvantages to this type 
of advertising which frequently make many retailers 
hesitate to use it. For one thing, many people do not 
like this type of advertising and feel that it is an in- 
vasion of their privacy. They feel that they have paid 
to go into the movies and then are subjected to an 
advertising message. This, of course, may create ill 
not only for the movie house operator but also for 
the retailer who is sponsoring the advertisement. 

Secondly, if the advertising trailer is not weil done, 
it can cheapen a store or at least give that impression. 

Nevertheless, this type of promotion can be highly 
effective. Following are a few suggestions as to how 
a small retailer may obtain inexpensive motion picture 
material for his local theatre: 

1. He can get it from a large manufacturer which 
supplies his mechandise. Many larger manufacturers 
produce films of this kind and distribute them free to 
retailers who so request them. There is usually a place 
at the end of the film for the retailer’s name. 

2. A retailer can obtain films from syndicated li- 
brary services. There are companies in existence, par- 
ticularly in larger cities, who offer very effective adver- 
tising films which can be adapted to any retail business. 

Last, but not least, the retailer himself can produce 
a “still” message made either from an advertisement 
which he may have used, a hand bill, or created by 
the local printer (or artist) for the retailer. While these 
are not motion pictures, they can be effective because 
they are made specifically for the retailer and serve 
very definite promotional benefits. 





There should be much of the thespian in every person who creates 
a display, and there generally is. The thousands of passersby are his 
audience; the show window is his stage; and the merchandise is his cast 
—his Lunts and Oliviers, if you will. The displayman delights in putting 
on a “good show," with his ears tuned to hear the applause of a 


jingling cash register. 


But it is a point of interest to know when good showmanship ends 
and selling begins. In the last analysis, art must be subordinated to 


utility. 
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—National Display Institute 
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The Office Furniture Dealer——and 





ExecuTivE LEvEL in some business organizations is necessarily 
high, and there’s special profit for the dealer in designing and 
equipping such locations. But, from a layout standpoint, every pri- 
vate office consumes an expensive portion of the available space, 


light and air. 


@ HELPING YOUR business of- 
fice customer plan his operations 
for greater office efficiency; assist- 
ing him to organize his work flow to 
a point of simplification where ex- 
penses are actually cut — these are 
important steps to success for the 
office appliance dealer who eyes the 
future in a realistic manner. 

The efficiency of an office, like 
that of a modern plant, depends to 
a great extent on the thought and 
planning that goes into its arrange- 
ment. Experts have long ago proven 
by on-the-spot tests that even the 
best of employees, machinery, fur 
niture and environment will not pro- 
duce the desired results without 
plans to make the whole function in 
a co-ordinated manner. 


40 


A poorly-planned office usually 
occupies more space than neces- 
sary, in itself an expensive form of 
waste under present conditions. 
Time worth much in payroll dollars 
and cents can be saved in a well- 
planned office — and it is good 
business for the dealer to be in on 
the ground floor of such planning. 

Where work — in business office, 
or the dealer’s store itself, for that 
matter — is poorly-planned or dis- 
organized, high-paid employees must 
spend considerable time each day 
walking around needlessly, and 
making other excess movements. 

On the other hand, the well-or- 
ganized store or office requires a 
minimum of movement; the time 
lost in searching for goods, or rec- 


OFFICE 
LAYOUT 


First of a 
Series 


of Three Articles 


ords or correspondence, is virtually 
eliminated. 

Of course, planning for efficient 
work production is a different prob- 
lem in almost every office. The or- 
ganization required depends on such 
factors as the size of the firm, the 
amount and complexity of the work 
and the systems that have already 
been established and have proved 
satisfactory. 

With the dealer’s know-how as an 
extra aid, the complex planning task 
is usually best performed by execu- 
tives in intimate contact with the 
work, perhaps with the aid of other 
executives. If the dealer recom- 
mends other outside specialists, 
such as designers serving the office 
field, their assistance, too, will prove 
to have definite merits. 


Analysis Needed 


Under any circumstances an 
analysis of individual jobs may be 
made, as well as a detailed study of 
the office layout and the flow of 
work through it. 

A good starting point is to make 
a list of all employees who will oc- 
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cupy space in the new office. With 
this as a guide a list of the necessary 
furniture and equipment can be 
compiled usually to the financial 
benefit of the dealer. Space needs 
can be roughly calculated from such 
lists. Another preliminary step re- 
quires analyzing the work per- 
formed, with special attention to the 
principal tasks on which most work- 
ers will be occupied. Such a study 
can be made the basis for eliminat- 
ing any unnecessary operations or 
roundabout methods of routine. 


Draw a Plan 


One method advised by experi- 
enced dealers recommends starting 
the planning for an efficient layout 
by first drawing a complete floor 
plan of the existing premises. On 
this plan study is made of the work 
flow, the course of principal work 
including possibly the three or four 
kinds performed by most employees 
These should be indicated on the 
plan with inks or pencils of different 
colors. Such a study soon reveals 
where time and effort are currently 
being wasted if work travels a cir- 
cuitous or zigzag path. It reveals 
where the important improvements 
are practical 

The dealer should then urge that 
a floor plan, drawn to scale, should 
be created. Also to scale, templates 
are required of all office furniture, 
all major appliances. New furniture 
Or equipment, preferably on tem- 
plates of a different color, are anoth- 
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PLANNED desk placement gives employees sufficient space to reach 
and leave operating positions without disturbing others. Aisles here 
eliminate roundabout routes, yet give staff easy access to files. 


er useful guide to proper planning. 
These templates can then be ar- 
ranged on the floor plan of the new 
office; they can be rearranged as 
often as necessary until the best pos- 
sible layout begins to take form. 

When planning desk placement, 
make sure sufficient space is allowed 
for workers to reach and leave their 
operating positions without unduly 
disturbing other employees. Make 
sure that aisles permit traveling to 


Goop Orrice Layout for an executive of supervisory status is pic- 
tured here, in school or college, for instance. Here, small groups of 
staff heads may gather for conference in privacy and comfort. 
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and from vital points in every part 
of the office, in a direct manner. 
Avoid roundabout routes. 


Straight-line work flow proce- 
dures permit paper to pass from one 
group to the next without sidetrack- 
ing or backtracking. In poorly or- 
ganized offices, there’s a constant 
parade of clerks, for instance, con- 
tinually leaving their own desks to 
walk to other locations — to pick 
up or deliver papers, to confer with 
other employees. 

Efficient planning provides for 
materials to be passed from one 
point to another without employee 
movement. Excessive contact in- 
creases unnecessary conversation — 
much of it not of company concern 
but simply employee gossip. This 
conversation time all adds up to 
non-productive office expense. 


Movement Vital 


Necessary movement of staff, of 
course, is a vital aspect of the plan- 
ning of an efficient office. The clerk 
who must frequently refer to filed 
records or correspondence should 
have her desk near the filing cabi- 
nets. Similarly, the individual who 
uses calculating machines or other 
appliances not on his own desk 
should be located as closely as pos- 
sible to the position of such essen- 
tials. 

Another important efficiency fac- 
tor: The location of various office 
departments within the office itself. 
When a constant interchange of in- 
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formation takes place between two 
or more points, these should, when- 
ever possible, be adjacent. Three 
departments which, for example, 
should be closely interrelated are 
credit, collection and bookkeeping. 
For one thing, both credit and col- 
lection divisions may have to fre- 
quently refer to accounts in ledgers 
of the bookkeeping department. 

If the size of the business or 
other factors makes close position- 
ing impractical, the installation of 
adequate interoffice communication 
equipment is indicated. Here again, 
is a sales opportunity for the wide- 
awake dealer of office appliances. 


Watch Noise 


Should your customer have de- 
partments that create much noise — 
divisions using heavier types of of- 
fice machinery resulting from the 
current automation trend — recom- 
mend that these be placed where 
they will exert the least disturbance 
on other employees. Such depart- 
ments should be in separate rooms, 
possibly on ground or basement 
floor levels, with acoustically treated 
walls, ceilings. 

While some office planners frown 
a bit on private offices, such are 
essential in most organizations, par- 
ticularly if the nature of the business 
requires an extensive executive level. 
There’s special profit in designing 
the executive office but where divi- 
sional heads can be accommodated 
without resorting to the expense of 
constructing special enclosures, so 
much the better. 


Can Solve Problem 


Thus does replanning an office 
afford the dealer with an excellent 
opportunity to simplify the work 
production problem of his customer 
— and at the same time improve 
his sales-making chances. A bit of 
close observation in almost every 
office will show operations concern- 
ing which the dealer can suggest 
short cuts. These short cuts mean a 
saving of time for your customer, a 
reduction of payroll expense though 
still permitting the supplying of all 


CHAIRS BY JOHNSON .. . This in- 
stallation of Johnson Chair Co. chairs 
No.’s 1493LL and 1494LL was made 
on the main floor of People Gas Light 
& Coke Co. in Chicago. More than 
100 chairs were used for various de- 
partments of the company in an in- 
stallation sold by Kendrick Furniture 
Co., Chicago. 
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STRAIGHT-LINE work flow procedures permit paper and record pro- 
duction to pass from one group to next without backtracking. Here, 
whole department is concentrated on one form of operation. 


the records needed by the business. 

It all adds up to a happier cus- 
tomer — one who will always be 
ready to listen to subsequent infor- 
mation about new products and new 
equipment reaching the dealer’s 
store. 

One sales opportunity appliance 
dealers are turning to at a profit 
arises out of the fact that in long- 
established concerns complex rec- 
ords have been maintained day after 
day for years, supposedly for sta- 
tistical purposes. Long ago, the ini- 
tial recording of such data was 
ordered by some forgotten depart- 
ment head. Since then the recording 
has continued as a matter of routine, 
by clerks who didn’t even know the 
purpose of their work. 


It is good business for the appli- 
ance dealer to spot such recording 
wastes; it is good business for the 
dealer to sell and service modern 
microfiling equipment to take care 
of essential records. While it may 
eliminate the sale of the odd filing 
cabinet or storage unit, such minor 
profits will soon be overtaken by 
other services to the customer. 


Brings Economy 


With the present high cost of 
floor space, worthwhile economies 
are usually the result of dealer-cus- 
tomer planning. Such co-operation 
has always proved beneficial to both. 
After all, the customer can’t buy the 
new appliances you recommend un- 
less he has a place to put them. 
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desks 


can be 


DIFFERENT 


Latsch Brothers Use 
25 Variations in $50,000 


Furniture Installation 


@ MORE THAN 25 variations of 
steel desks were featured in the re- 
cent complete office equipment in- 
stallation made by Latsch Brothers, 
office furniture dealers of Lincoln, 
Neb., in the new plant of Dempster- 
Mills, Beatrice, Nebr. 

[he job was one of the largest 
ever carried out by Latsch Brothers 
according to Art Reed, manager of 
the store’s office furniture depart- 
ment. In planning the equipment to 
be used, Latsch Brothers was up 
against an unusual problem, in the 
fact that the big Beatrice water and 
irrigation plant equipment center 
was for the most part struggling 
along with the same furniture, files, 
tables, and accessory items which 
were in use at the turn of the cen- 
tury 


A Long Wait 


“There had been almost nothing 
new installed for more than 50 
years,’ Mr. Reed pointed out, 
‘which, of course, made the op- 
portunity for improvement wide 
open. In many instances, the equip- 
ment installed was counter-balanced 
against the needs of the department 


for which it was to be used and re- 
sulted in savings in space and time 
of as much as 50%. 


Che $50,000 installation was steel 
throughout with the exception of the 
conference room, where 22 leather- 
backed walnut chairs and a double 
length walnut conference table were 
installed. Otherwise, Art Metal steel 
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STEEL Desks, custom-sized, are installed by Latsch Bros, at Demp- 
ster-Mills. Desks fit type of work being done. 


office furniture and equipment was 
used throughout. 

In the bookkeeping, mailing, and 
general offices, there was a specific 
problem existing in the fact that al- 
most every employee at Dempster- 
Mills was turning out a job scarcely 
comparable to that of the next. For 
this reason, 25 types of desks were 
ordered, to fit as many variations in 
work output, as pictured. 

Billing, posting, management, 
secretarial, stenographers, research, 
filing, direct mail, and office execu- 
tive purposes were all fulfilled. 


-_ * ~ 


Many old fashioned counters 
and partitions between offices have 
been replaced with low four-drawer 
height files, combined to form count- 
ers and equipped with linoleum, 
steel-banded tops. More than twice 
the amount of filing space formerly 
available was provided in the four- 
drawer-height counters themselves, 
while five-drawer fire-proof, theft- 
proof files were installed in the old 
file room and in many of the new 
offices and supporting rooms de- 
veloped in the overall remodeling 
program in the building.—-RAL 





Done 1n Woop . . . Conference room in plant of Dempster-Mills, 


Beatrice, Nebr. The 22 chairs and tables are of walnut. 
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SPACE GAINED . . . Techniplan modu- 
lar equipment of The Globe-Wernicke 
Co., arranged in a production line, 
meets the floor space saving needs 
of the policy service department at 
State Mutual Life Assurance Co., Wor- 
cester, Mass. One of the features of 
the installation, by Paquette Station- 
ery Co., was the effective use of 48- 
inch high partitions with easy-to- 
reach bookshelves. Much-used rate 
books are always conveniently at 
hand, yet off the desk tops. 




















DINING COMFORT .. . was sought in 
the refurnished Men's Grill at the 
University Club, Cleveland, Ohio, 
leading to the choice of the 8B. L. 
Marble Co. Riviera No. 4510AF chairs, 
recently introduced as a custom line. 
The grill uses 66 of these chairs. 








FOR SEMI-PRIVACY ... Art Metal 
Construction Co. El-Unit panels have 
been used by Dowst Mfg. Co., Chi- 
cago, to provide semi-private offices 
in what was once a completely open 
work area. Sixty-inch steel panels 
stand free from building walls and 
columns and give flexible means of 
work station separation. Desks are 
Art Metal 60-inch Mainliner model. 





BANKING DIGNITY .. is achieved 
in the Laconia Federal Savings & Loan 
Ass'n., Laconia, N.H., by this use of 
The Leopold Co. desks. L. E. Muran 
Co. of Boston handled the installation 
for the financial institution. 
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EXECUTIVE OFFICE ... of W. M. 
Brown, Jr., president of W. M. Brown 
& Son, Inc., printers and publishers of 
Richmond, Va., has completely co- 
ordinated Progression Ill group by 
Stow & Davis Furniture Co., with ac- 
cessories executed by the Executive 
Furniture Guild. Offices in the new 
building were designed and furnished 
by Morton Marks & Sons, Inc., Rich- 
mond. 


a) 


rh 


MM y 

























STEELMASTER . . . desks of Art Steel 
! Co., Inc., equip Credit Exchange, Inc., 
461 Eighth Ave., New York City, the 
latest word in credit reporting sys- 
tems where credit reports are 
checked on a 40-foot message con- 
| veyor. The use of Steelmaster desks 
and Viz-able systems was adopted as 
part of the high-speed business pro- 
cedure. Manhattan Staty. Co. of New 
York City made the installation. ~* 
GUNLOCKE CHAIRS ... were chosen 
by the First Seneca Bank & Trust Co., 
Oil City, Pa., for seating comfort, E. 
W. Wallace, Oil City, made the in- 
stallation of these chairs manvufac- 
tured by W. H. Guniocke Chair Co. 
a 


DONE IN ART METAL... Part of a 
recent general remodeling program 
at the Sugar House Branch of First 
National Bank of Utah, Salt Lake 
City, included installation of metal 
counter and teller equipment by Art 
Metal Construction Co. The dealer 
was Weber Office Supply Co. of Og- 
den, Utah. The Art Metal counter has 
sloped front and is 40 inches high. 
On the working side of the counter, 
teller stations have counter front with 
cupboard unit. 
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Underwood Corp. 








A jh speed n R 
1 ana 
INT } c 
K Unde “ > 
ates directly 
. c K x >| 
ration c 
3 J 3 
day a job that require C 
Tyie ma 


No. 4.) 
ELECTRIC-MANUAL TYPE- S 
WRITER J 
R. C. Allen Bus. — Inc. 


The Electrite is introdu 
bination electric-manua 
signed and adjusted ft 
typed master copies 
duplicating, Multilitt 


PHONE MATE 
Pioneer Equipment Sales Co. 


esses, and to cut shart M 
stencils. The electric keyt , 
to assure uniform impre 

impression contr adjust 

machine to the varying M 
different dupli atin ‘ 
letter and numeral! key 

bar are electrically operat - 


riage return, shift keys, back st snd 
tab keys are manually opera 

ribbon and ribbon rewind 

are standard on all Elect 
Convention fabric ribb 

also is standard. Interchana 


the two types of r bb ns ; + COPYHOLDER The "Pho ne Mat ecently t Juced 
be quick and easy. Electrite mod Pres-To-Line Corp. by the company indy, new device 





available inv~dl-, 13-, 14 Q 27 and io acho ; rT “rr which holds the ¢ phone receive snd 
NOW é& le e ace 5 ‘ 
26-inch carriage widths with v ; sh compar der m uthpie e aT ne 1 level in any ae ea 
oS VT G y t yr aer ' “s* 
of type faces. (Inquiry Card No. 48) ors to match " the latect position and >] e ‘ nana 
e , Trea r > 
he al ree. The devi 
aste t nes OT every make . 
ee 4 gern pnone Da nd mn oeq Kly 
} mode! typewriter. The | ' h 
j Ff r attached. Contr regquiatea 
v rec é t e an . , 
iateat ta é jal unique patented versation key wi 
4, 18, 24, 28 and inches MENS CPSraTion a simi natter. (In- 


{Inquiry Card No. 5) quiry Card No. |) 
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(Inquiry Card No. 11.) 





The unit i harp, clear pur- 
ple copy teasine Card No. 3.) L. 
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CARTRIDGE PEN 
W. A. Sheaffer Pen Co. 
by Sheaffer ts Fineline 


R | Cc 


tilled by inserting an ink 


led barrel, The pen retails 
$2.9 i two ref At tive re 
T ’ T cartriage ret ntaining 
airtight sealed until insertion 
gt the A ed tube 
tion and .pen point. The 
Roth nod. Sencueiieel 
nk in it. (Inquiry 
Card No. 10.) 
SAFE 


Joseph McLaughlin 


D 
fa) 


quiry Card N 28.) 


PRESCLIK BALL PEN 
David Kahn, Inc. 








> 


€ 





n to the Wearever line is the all 
desianed bali pen kn 


K, reta 


wn as the 
c. Kahn states the 
t-dry ink in the pén will not smudge 

model available in fine and 


(Inquiry Card No. 33.) 


c 
ng at 73 


Ox 


id “KEY” TO THE CARD 


| 

i 

i All New Products displayed here carry an In- 
j quiry Card Number. If you are interested in an 
item, simply circle the corresponding number car- 
; ried on the Handy Inquiry Card which appears just 
inside the back. cover of the magazine. From that 
point on office APPLIANCES will take over. Sales 
| Stimulators, Which appear on the Inquiry Card 
| Pages, operate’in the same fashion. 
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—NEW PRODUCTS continued 


SAFETY SPINDLES 
W.T. Rogers Co. 
Available in two styles 
are the company's newly 
developed executive 
aTety spindles. lilus 
trated here is the curved 
p model with its per- 
manent safety feature. 
The her model come 
equipped with a remov 
able rubber knob. The 
ultra-modern desiaqns 
me with rubber feet to 
vent scratching and 
jouble plated brass 
nd high luster chrome 
shes. Both models are 
made to sell for 69¢ with 





CONSOLES 


standard dealer dis Springer Industries, Inc. 
rg 5 (Inquiry Card The company announces the addi- 
o. 15.) tion of several new models to its 


present line of consoles, consolettes 

fe and cabinettes. The new numbers, 
ustrated here, are 

beautifully designed and are made 
of the finest hardwoods and ve 
neers of carefully selected mahog- 
any, walnut and oak. Springer 
states that with the addition of the 
new models the mpany's Penguin 
Refrigerated line has broadened to 
the point where a model is avail 
able t 


home inter 


Ne of which 





mpliement any fice or 


(Inquiry Card 13.) 


MAMBO-PAK 
Joseph Dixon Crucible Co. 


A novelty in pencil distribution is 
this package of 10 rubber-tipped 
Dixon Space Dust, Sergeant and 
Slow-O pencils in four colors. They 
are sold in sealed cellophane bag, 
packed 5/6 gross in a set-up box 

counter display. The package 
f 10 retails for $.29. (Inquiry Card 
No. 35.) 


‘r 





CONVERTIBLE CHAIR 
The B. L. Marble 
Chair Co. 


Unique in business chairs is 
the mpany's Convertible 
ne, one model of which is il 
istrated here. These swivel, 
arm and side chairs have seats 
snd backs which can be re 
ved and replaced with a 
wdriver or small coin. 
ed in the medium bracket, 
chairs are offered in 
e of wood or upholstered 
eats, and backs which are up 
Istered solid wood or 
srced (Swedish Modern) 
wood, Marble states they are 
available in a wide variety of 
lors and fabrics. (Inquiry - 
Card No. 6.) 
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FIVE-DRAWER FILE 
Art Steel Co., Inc. 


~ NEW PRODUCTS continued 


STENCIL DUPLICATOR 
Milo Harding Co. 


A new teed pressure ntr jauge is the lat 
perfected by the company 
T te duplicat Harding stat t 
} ts f eed syste 
3 °| ariet ar 
°) acjusted C 
| . *y T the at 
+h 2 


ne y pressure nece ary for heavy oOrist 
t ) ex card stock. (Inquiry Card No. 23.) 


CUTTER, CRIMPER 
Kord-Mar Co. 





OFFICE TRUCK 
Angle Steel, inc. 
Th jenera iti it TTUCK 


y 

mail 1 Y accour 
- 
c 





The ''Five-'r-filer'’ in the 5C 
series is introduced by Art 
Steel as the file with the ex 


oras ana tne transp ) 
books, merchandise and vault 


tra drawer capacity." A storaae ; » multitude 
in filing capacity of 33 1/3 uses around the off T 
is claimed without | of f truck ; tee! with welded 
area or height. Specificati constructior nc Marene ‘ 
include full progressive gray baked ename ately. 
pension, 10 rollers per draws Overall dimensions are 39!/ 
inches hia 18 inche jeer 


six reinforcement posts, side 
locking positive compre 
full bottom reinforcement 
base, easy grip alumin 
hardware and safety reb 
drawer catch. A full plunaer 
cabinet lock is available. C 
ors are gray or green 

tan or frost green. Inquiry 


Card No. 41.) 


and 24 inches wide. Ends ex 
end ti inches ehove top 
helf. (Inquiry Card No. 48}. 


COPYING PAPER 
Minnesota Mining & Mfg. Co. 


r the r 





nt 


A new copying pape 


+ ¢c 
A ntroduced a >ecret r 
jran | : * ' é 
nq machine ha peer piacea the 
bie by two new machines especially 
y r market. Minne ta tate the new 1 
nea cut « a wrapping 


COAT, HAT RACKS the See. 0 ditties thm’ Mand Rtas 
Vogel-Peterson Co. ter, top, provides fast, large volum 





ed rugaeTreq cart 
} ericient packing and 
ning ria The C per, bottom 
photo, | : this of cor 
jatecg boaéra ana a 
t Dé ed 'e 
Pacrk nt K 
bott 
piete satety with minimu naintena 
(Inquiry Card No. 24.) pound stock paper make 
andling, and svailable in 
w p nk and Tne Tandgara neutra 
hades. The desk-size Secretary pr 
duces copies in four seconds from trans- 
parent r paque a m 
pany reports. It eliminate ; juid 
negatives and master copies and doe 
+ job n on ter + te 





nal (Inquiry Card No. 2.) 


The company's new line f Checker 
coat and hat racks now are in prod TELAEZE : : 
tion. The units are made with shelve Eze Company 


which snap into position, yet k rig é' Pia ae re 
idly. Basically designed as sel poe Sernes Gone Ais opt 

in 3, 4 or 5-foot lengths, it f t ad. » Cue! purposs Denis thay 

to use them in combination + usewite, it eliminate the probler 
any desired length. Vogel stat sh pr jy with earrir sc nd a . 
are equally suitable f ait jea nexpensive gift af ) ISiOr " mn 
checking service as tt tirm name imprinted r he device ZE 

Keep T siwea c 


vide a hood for a check (lnauiey Card 
®. 22.) {Inquiry Card No. 30.) 
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—_———NEW PRODUCTS continued 


STAPLE REMOVER 
The Bates Mfg. Co. 
Coming off the Bates production line 
s their No. 60 staple remover which 
has received a warm reception. The 





LEATHER GOODS 





machine has a mfortable plastic 
Chas. Doppelt & Co., Ine. handle and does an efficient job of 
A , std edlideccuin hank te removing staples of all sizes with 
ed by the company. Fea ease, the company states. The re 
sd new stock is the istrated mover is packed two ways: individ 
Ate Ton shter which is particularly ually boxed, and on handsome self 
nessman whose activities selling display cards, each holding 
by air. The baa eccom one dozen units. List price is 60c. 
a4 ts. peiemes, dippers, toilet (Inquiry Card No. 29.) 
snd underwear. The bel 
ermits shirts t e flat. 
topgrain cowhide or tar 


(Inquiry Card No. 16.) STAND ACCESSORY 


Meilink Steel Safe Co. 


The company has introduced a new two 
drawer accessory unit that can be in 
stalled in the field on four of its diff 
erent machine stand models now in use. 
Illustrated here are two of the two-draw 
er units attached to a continuous-forms 
machine stand, mode! 86 TDD. Meilink 
reports the units are fully enclosed, and 
that drawers glide smoothly and silently 
on nylon fittings. The units come in five 
colors to match the particular stand and 
with wrinkle-finish baked enamel. (In- 


quiry Card No. 34.) 


SIDE CHAIR 
King Posture Chair Co. 





STATIONERY 
Eaton Paper Corp. 


To meet the growing demand 
for Chr stmas greetings of a 
distinguished and personal na- 
ture, Eaton states it has aug- 
mented its selection of these 
seasonal note and letter paper 
designs with a line just re 





leased. Rich colorings, luxu- 

rious accent f metallic die- 

stampina,r eafing and 

wee smart embossing feature the 

Rs of ts balanced ( llect nin @ vari 

4 | Thegt ety of sizes. All are offered 

an. on quality writing paper and 

' are boxed with matching en 

a SE n price velopes. The notes have “see 

2 n any t through" acetate covers for 

era r Pies selling-on-sight display. (In- 
es: . pt quiry Card No. 32.) 


be specified 
may be had 
even ¢ ors. 
the new 
padded back 
desiaqned ¢ 
wa urtace 
padded cush 
rubber cushion 
d steel tubing 
n. (Inquiry 
Card N 39.) 
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PLASTIC BALLPOINT REFILL 
Changepoint, Inc. 


. 


A new plastic ballpoint refill is now ir pr »duction. 
Changepoint announces it is 8 large capacity re 
fill and that the advantage of a plastic tube is 
that the user non doubt as to when a new 
; addition, Changepoint now 
flers a choice of the familiar medium ball tip or 


s new fine ba!! tip. (Inquiry Card No. 38.) 





LARGE PORTFOLIO 
Constructo Products, 
Inc. 


A legal size Zippalope has 
been added to the Constructo 
Products line. Made of Mon 
santo heavy gauge, all-vinyl 
plasti« the new portfolio 
measures 12 x 16!/2_ inches. 
Made to retail at $/.50 it is 
available in black, navy blue, 
charcoal gray and walnut 
brown, packed one dozen in a 
die-cut set-up box for counter 
r window use. Dealers are of- 
fered complete promotional 


material (Inquiry Card 43.) 
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SECRETARIAL DESK 
Metalstand Co. 





Typical of the new Metalst 
omplimentary pieces is t! 
trated. It is available in met 
green and Sahara tan. Sor 
the desks are: Stretcher 

by smooth non-glare f 

top with rolled edges; 

out on nylon glides; automat 
er locks all drawers; ar 
satin finish aluminun 
uspension mechanism 


able island bases. (Inquiry Card No. 36.) 





MINIATURE TYPEWRITER 
Lansdale Products Corp. 





Released recently to the 
the Petite miniature typew 
signed especially for the instr 
of children. The unit is a rea 
ing model equipped witt 
phabetical keyboard 

ard office machine type 
states it has all the bas 
ments for the product 
written matter, inc 

copies and stenci 

stands 6!/g inches high 

9'/, x 10 and a carria 
1154 inches. The ma 

pounds and comes in 
(Inquiry Card No. 9.) 
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GLASS CLEANER 
Chicago Modern 
Products Co. 


A n Ww 
j 
ar produ y Tine 
pray. (Inquiry Card 
No. 37.) 


SPIRIT DUPLICATOR 
Bohn Duplicator Corp. 


new >| + 


egis 


Card No. 44). 


CHAIR TRUCKS 
Krueger Metal Products Co. 


ea 


wWive 








NEW PRODUCTS continued 


} run and 
Ar sutomati 
ind k the 

ed at $134 

(Inquiry 





SHELF CARTS 
Bernard Franklin Co. 


mpany na anr ur ea 
halt 


vide 


parr 


Teature 


ast 

and 

baked 
the 


( Inquiry Card 





STAPLES 
Arrow Fastener 














par j 
5/16 ath 
ated 
. Je 
fron sity 
Arr " & Se 
' 4. 
le+ 

b 

chy 
and 


(Inquiry Card ‘No. 
17.) 
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ALL-PURPOSE BAG 
Stein Bros. Mfg. Co. 


nart 
4 


na 
priced 


{Inquiry 


TAPE DISPENSER 
Lipton Mfg. Co. 
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HAND NUMBER- 
ING MACHINE 
Wm. A. Force & 
Co., Inc. 


un gd a mod a 
t Paragon IC 
matic hand num 
mY a al neé 
t the growir - 
terminal digit Jex 
ems. Nv 
“ 3ex paper Ww 
k per oreak c 





J r number 
t | juence, € 
ve r ng 
; r ind 
double she T 
a! digit index 
gradually ppla 
=] C d nume C 
am For sims, n 
h only fT d 


file was open, be- 
cause papers were Til¢ 
in strict numer 
juence. (inquiry Card 
No. 20.) 


LAMP-AND-PRINTER 
UNIT 
nuAre Co., Inc. 


FURNITURE 
Maine Mfg. Co. 


mpany repor af 
c 
nding new ne of 

gau nea 

4 + — 

Ve "i ing 

nr 4 + 

KA tran 20 ~ 4 ‘ 


SLIDE RULE 

The C-Thru Ruler Co. 

A new 10-inch lide rule now 
being re eased by the « 


he item preci 
nade t turdy piast wit 
nated nstruction and 
handsome viny 
) finished in simulated 
Tne The rule nea agecima 
equivalent equivalents ser 


and ruled with both inch 





snd metric ales There é6re 
A, B, C, C’, D and K scales 
hon wee ee KetLT n the face de and ag, sine 
vv att . € 7 qd tanaent r the reverse 
eacr unit . a . rn 
A es. de. List price $1.80. (In- 
“eat rr ae quiry Card No. 7.) 
el _ wit a hi-bake y ae 


r ts rugged 


1ge cabinets, ava 
ble in single and double 
units in a variet 


f sizes. (Inquiry Card 
No. 26.) 








-NEW PRODUCTS continued 


DESK SORTER 
Worcester Wire 
Novelty Co., Inc. 
An all-wire desk sorter with 
mpartments, 3 larae and 
na to hold catalo 3S, fold 
and pamphlets has been 


scead n the market. The 
ty two-piece unit comes 
» neutrai finish with a 
+ 


plating to aqive 
th, rustproof protection. 
Heavy rubber teet at the four 
ers prevent marring the 
face of the desk. (Inquiry 
Card No. 12.) 


The Rapid Printer is de 
sred to be an efficient plate 
making unit housing both a 


arbon ar amp and a4 vacu 
nting Ttrame c apable 
Jucina presensitized 
|! to 3 min 
T t aid to | 
ps or firm 
wit? Their wr 


repr duction 
are ava lable 


(Inquiry Card 


No. 47.) 


ACETATE HOLDERS 
Baw Company 





A color-coded, transparent Route- 
and-File Holder for the protection 
rf important papers that require 
h handling has been placed on 


narket The new item, which 

keeps the data npletely visible, 
svailable in five different color 
Jed taped edge Each holder 

nsist f a heat-folded sheet of 
ratch-free, flame resistant ace 
tate ed at ne edge with 
tape. The remaining tw 

edges are open for easy insertion 

or remove papers. (Inquiry 


Card No. 31.) 
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——— NEW PRODUCTS continued 


FILE DRAWER HARDWARE r 
A. L. Liebman & Son, Inc. 





Illustrated is the firm's late 
matching aiuminury tj e aorawer 
RUBBER CREAM GLUE hardware—three items selected : 
from the full e of office Z 
Tri-Tex, Inc. : 
ture hardware he manutact 
A new rubber cream glue tates that samples and quotat 
fered in squeeze tubes will be forwarded prompt 
two-ounce to one-quart ypa receipt of ement adv 
in gallon tins. The jars (Inquiry Card ‘No. 40.) 
with a brush applicat TI 





claimed to be clean and snr +} rut 
bing off the fingers easily. It d 
be non-inflammable, waterproof and 
contain no offensive odor. Thinning car 

ia theo) WRAPPING PAPER 


be done by stirring the glue sddina 
of ee Ne” ean Tuttle Press Co. 








a small amount wate 

facturers, who assert the product Among new product recently 

subitable for both temporary and per added by the company the 

manent mounting purpose sre fer Christmas wrap container-dispenser. 

ing the dealer the Tri-Tix tube r The self ntained unit holds a roll 

dozen lots. (Inquiry Card No. 46.) f 75 feet of 20 inch-wide, attra 
tively designed Yule wrapy pa 
f rr f jarbed 


POCKET SLIDE RULE cell aad Eikis cand tae Ge ae 
Alvin & Co. phane Ww Jow Tor ear disp ay of 





the | jn. A 5) y uTtting 
edge shears off neatly the exact BUSINESS CARD FILE 
amount tT paper required. Kept 
og 6. PF. Le Jolla Industries, Inc. 
ta Tuttle tate th, units Designed by Walter F. Reaenharat 
ome ne gozen ft 5] Ton in ne well knowr Tile cabinet Jesianer 
Christma te un rina rtments the Card Caddy 3 novel bu 
x. (Inquiry Card No. 14.) ness card file with a high impact 
strength plast ase ana 3Irawer 
The company recently announced productior front ncealed rubber leg 3nd 


on a new five-inch Pocket Slide Rule espe TELEPHONE CORD COVER front and back drawer stor The 
cially designed for "'on the spot" calcu Schwab Plastics art — eguiealater sy 3 Far: sete Patina nel 


tions. The modern X-Act device has machins Non-Twiet An unusual feature is the one-piece 
divided precision graduations which ar Feige cam ; ser ic et cam action follower block which 
deeply engraved with black and red Pie. Preane ares = lock ks with tor 
that will never wear off. Fabricated of pur: not only to keep the telephone , pressure Sray case and drawer 
white Diviny| plastic the item tant ere TERGUNG SROTFING, DUT o tront harmonize with ar e cc 
acids and oils. (Inquiry Card No. 19.) r scheme, ( plete set alpha 
betical file tat ncluded. Hold 
ing 1,000 business cards, the Card 
Caddy +h nches wide, 3!/ 


LETTERING 
Letterguide 


in he , 9 he na. 
tein: Card No. 42.) 





The company announce: 
ready for the advertiser and 
artist the latest in low 





lettering equipment. The Letterquids to harmonize c r-wise with eit 
Scriber offers fast, easy mechanica the standard black or popular 
lettering of top quality and maximur r telephones. They are available 
flexibility, Lettergquide clain With n n a wide variety of single 
moving parts and only one simple ad and two-tone combinations. On 
justable arm, the Scriber sid ¢ model also has a luminescent c 
produce clean, sharp copy with an at ment that glows effectively 
preciable saving in time and money. dark as a de to phone 


The lettering can be produced directly (Inquiry Card No. 44). 
on any suitable surface Jing off 

plates, wax stencils and transparent 

overlays. It is priced at $10.50. (Inquiry 

Card No. 21.) 
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when . . . ridiculous as it might seem, she 
uttered a fervent ‘thank you" intended NOT 
for her dancing partner . . . but for that 
pleasant Panama-Beaver man. 


Panama-Beaver men don't ordinarily look for 
thanks but they get plenty of them anyway. The 
gal doing the Mambo was simply overwhelmed 
with gratitude. Panama-Beaver Carbon Paper 
lightened her typing chores as much as 50% 
by producing sharper, more legible copies, 
plus the fact it permitted the cleanest erasures, 
stopped carbon smudge and streaking. Doing 
the Mambo she NEEDED that extra energy. 


Perhaps you don't dance. Yes or No, you'll feel 
better, work better when you use Panama-Beaver 
Carbon Paper. Have the Panama-Beaver man show 
you with the dramatic “Split Comparison” test . . . why 

your present Carbon saps your energy. 

And while he’s there he'll give you a 
certificate for 2 FREE half hour Dancing Lessons 
at your nearest FRED ASTAIRE DANCE STUDIO. 


Photo posed for by 
instructors of Fred Astaire 


| “ence wtioe = Mail Coupon NOW! - = = = 


PANAMA-BEA YER 1 irr mre n 
Cond” Anna 





1 want to see the Panoma-Beaver ‘Split Comparison 
/ Test’’ at no obligation and ot the same time receive 
my gift certificate for 2 FREE half hour lessons ot 

my neorest Fred Astaire Dance Srudic. 
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UM to Cid” Distribution Name 
Company 
Street. 
Manrro.p Supputs Co. o 
19 Rector St. New York 6, N. Y. State —Phene. 
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Nemlich Heads Up 


Polio Fund Appeal 
Bernard H. 
Nemlich, _ treas- 
urer of Regan 
Furniture Cor- 
poration and 
president of Re 
gan Carpetetr 
Company, Inc., 
New York City, 


is serving as 





B. H. NEMLICH 


chairman of the 
Office Furniture 
Division in the 
1955 Sister Elizabeth Kenny Polio 
Foundation fund appeal which 
started on August 5. 

“The Kenny Foundation, with the 
Kenny treatment for polio-crippled. 
is playing a most important role in 
the battle against polio — a battle 
that must still be fought to the fin 
ish despite scientific advancements,” 
said Mr. Nemlich, veteran of several 
previous Kenny fund appeals and 
identified with many civic and char- 
itable activities. 

“You know, too, that the Kenny 
treatment has been found effective 
in treating other crippling diseases. 
For the past two years, a program 
sponsored by the Kenny Foundation 
has been under way at New York 
University-Bellevue Medical Center. 

“The Kenny treatment is free. The 
Foundation depends entirely upon 
public contributions for support.” 

Mr. Nemlich, who is president of 
the National Office Furniture As 
sociation, resides on Knollwood 


Road. Elmsford, N. Y. 


Clark Fields Hunt 
for Indian Pottery 
Clark Field, dean of Tulsa, Okla.. 


stationers and office equipment men, 
is with Mrs. Field on their annual 
trip visiting Indian tribes and festi- 
vals in search of rare or unusual 
specimens of Indian baskets or pot- 
tery to add to the Clark Field col- 
lection of these American Indian 
art works at Philbrook Art Cente: 
in Tulsa. 

Mr. Field’s interest in the crafts 
manship of the American Indian 
dates back more than 50 years, for 
it begun in 1901 when he traveled 
as a newspaper reporter to western 
Indian country. His avocation of 
collecting fine specimens of Indian 
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work dates from then and resulted 
in a collection that by now is unique 
in the United States. 


Stationer Walter Guy 
New Imperial Potentate 

Walter C. Guy, president of the 
Arkansas Printing & Lithographing 
Company, Little Rock, Ark., recently 
was elevated to Imperial Potentate 

topmost position in the Shrine 
hierarchy. 

The action came at a_ business 
session in the Conrad Hilton Hotel. 
Chicago. 

In his new capacity, this former 
NSOEA governor from District No. 
9 heads nearly 800,000 Shriners. 

A member of Scimitar Temple, of 
which he is a past potentate, Mr. 
Guy during the past year has served 
as deputy imperial potentate, second 
highest post on the 13-member Im- 
yerial Divan. The Divan directs the 





IMPERIAL POTENTATE HONORED . 

In honor of his election as Imperial 
Potentate of the Nobles of the Mystic 
Shrine, Walter C. Guy, Ditto dealer 
in Little Rock, Ark., is presented with 
a wrist watch by Sanger P. Robinson, 
vice-president of Ditto, Inc. 


operation of more than 600 Shrine 
temples in the United States, Ha- 
waii, Canada, Mexico, Central Amer- 
ica and Hawaii. 

Mr. Guy was elected 
outer guard—lowest station in the 
Divan—in 1946. He has moved up 
in rank each year. 

Originally a salesman, he entered 
federal service in 1921 as an official 
of the United States Veterans Bu- 
reau. In 1926 he returned to sales- 
work and two years later was made 
regional sales manager of Reming- 
ton Rand Inc. 

In 1931 he moved to Little Rock 


imperial 











and became president of the Arkan- 
sas Printing & Lithographing Com- 
pany. Additional lines were added, 
and in 1950, three subsidiary cor- 
porations were formed. He now 
serves as chairman of the board of 
each corporation. 


Nicholas Picchione 
Named to NACA Board 

Nicholas Pic - 
chione, C.P.A., 
and president of 
Dome Publishing 
Company, I nc., 
Providence, R.I., 
was elected a 
member of «the 
national board of 
the National As- 
sociation of Cost Accountants re- 
cently at the convention held in the 
Waldorf-Astoria Hotel in New York 
City. He was elected for a two-year 
term, 1955-1957. 

Mr. Picchione is the author of the 
popular Dome Simplified Weekly 
Bookkeeping Record and the new 
Dome Short-Cut Payroll Book. 

He is past president of the Rhode 
Island Society of certified public ac- 
countants. In 1946, as president of 
Providence Chapter, NACA, he was 
awarded the Stevenson Trophy, the 
association’s highest honor. 

Other organizations in which Mr. 
Picchione is active are: American 
Institute of Accountants, American 
Accounting Association, National Sta- 
tionery & Office Equipment Associa- 
tion, Providence Chamber of Com- 
merce and the Tax Institute of the 
University of Rhode Island. 





N. PICCHIONE 


Ivan Allen Addresses 
British Stationers 


A visitor at the recent annual 
conference of the Stationers Associ- 
ation of Great Britain & Ireland 
was Ivan Allen of Atlanta, Ga. This 
president of what was then the Na- 
tional Stationers Association, 1923- 
24, was invited to speak. 

Mr. Allen did so briefly and 
quoted from an address which he 
made to the British stationers some 
30 years ago. 

The Atlanta dean of the stationery 
industry had been on a world tour 
and made a special journey from 
London to Brighton to attend. 
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Clean up on 
Smith-Corona 
adding machine 
sales 


aed 
je SARE 


Priced from $89.50 to $107.50; 
Smith-Corona offers the lowest-priced line 
of full-featured adding machines in 
America! They’re the “best-bet”’ for 
dealers for four obvious reasons: 1) Low 
retail price makes them easier to sell. 

2) They’re the perfect rental machines — 
because of low dollar investment and 
high return. 3) Smith-Corona adding 
machines are rugged and practically 
foolproof. That means fewer service calls 
and complaints. 4) The name 
Smith-Corona. It’s well known and 
accepted in business and industry 

all over America. 


MITH NC SYRACUSE 1 N Y 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Blvd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bldg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


Manchester, August I 
@ THE ANNUAL CONFERENCE of the Stationers Associ- 
ation, held at Brighton, immediately followed the International 
Congress and overseas’ delegates to the latter were able to 
attend the stationers’ conference. 

The conference was well-attended and the subject matter 
ranged from self-service to trade relations. 

Staff training, the annual report stated, has continued to 
occupy an important place in the association’s program, and 
it has been another satisfactory year. Educational facilities 
have been maintained at home and the association has also 
continued to be the examining authority for South Africa and 
New Zealand. 

Many branches of the association have conducted weekly 
classes, and the majority have been under the auspices of the 
local education committee. Where regular classes have not 
been practicable, branch lectures of an educational nature have 
taken place. 

The third Summer school proved to be an even greater suc- 
cess than the two previous schools, and the Education Board 
of the association has, during the past year, decided that a 
new textbook should be produced covering the following head- 
ings:— 

(a) Retail practice and personnel management. (b) Display 
and advertising. (c) Selling. (d) Law relating to shops. 

Each section is to be written by a specialist under the editor- 
ship of the general secretary, L. Pagliero. 

Resale price maintenance, the report points out, was attacked 
by several newspapers during the year and would unquestion- 
ably become a major issue within the next months. 

“We reiterate, however, that our particular method is not in 
any sense a monopolistic practice, and it operates for the bene- 
fit of the consumer, and of the assistant behind the counter, 
just as much as it does for the retailer,” states the report. 

“Ours is not a price ‘ring’ and prices are fixed by manufac 
turers individually in competition with one another. Similarly, 
we have no restrictive clauses, nor do we impose fines or con 
duct secret courts.” 

The important news announced shortly after the opening 
of the conference was that the Second Stationers’ Fair would 
be held at Blackpool February 6-10, 1956. 

On a discussion on the annual report in connection with re 
tail education, one member, Mr. Levers, suggested there were 
only two qualifications today for anyone wishing to work in 
the retail trade. Two questions only were asked: “Can you read 
and can you stand up on two legs?” 

Reference was made at the first session to the Fair which is 
to be held in London by the trade paper, the National News- 
agent, Bookseller, & Stationer. This Fair would be double 
the first one held by the publication concerned. 

In connection with the Fair of the Stationers’ Association, 
this would coincide with the holding at Blackpool of the 
annual Fair of the Fancy Goods Association 

*% £ £&£ & & 
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In a discussion on education of shop assistants, it was sug- 
gested that a retailer could co-operate by allowing his assistant 
to attend a school in the afternoon. Experience showed that 
the schools arranged by manufacturers were attended much 
better than those by retailers, because the manufacturers al- 
lowed their staff to attend in the afternoons, whereas most re- 
tail staffs were able to attend only in the evenings. 

An innovation this year was an open forum dealing with 
questions which concerned all sections of the trade. The first 
subject was that of payment by the retailer of the cost of mail- 
ing of small parcels and orders. One retailer, Richard Slater, of 
Blackburn, recalled that before the war they had had a system 
whereby orders being sent to a town were sent to one retailer 
in a composite pack or parcel, and the small orders for other 
stationers in the town were collected by individual retailers. 
He suggested that this was a scheme worth reconsidering. 

Asked to explain further, Mr. Slater added:— 

“The system of enclosure was simply that if manufacturer 
‘A’ was sending three or four parcels to my town they would 
go in the one package.” 

+ £ &£ & 

Another item discussed was that of display cards and units. 
[he steep increase in costs of such showcards for window dis- 
play had caused manufacturers to ponder the question very 
seriously, it was said. They wanted to feel that the showcards 
being sent out were of real use to retailers, not being used to 
“stop up draughts” in a corner of a back room of the shop. 

Mrs. N. Dimond of Edinburgh felt that the short answer was 
that when a representative of a firm called round he should 
say, ‘do you want any of these?’ and the retailer could say, 
simply, ‘yes’ or ‘no’. 

Some members of the retail trade did not think it necessary 
to have such ‘outsize’ showcards as had been seen recently. 
The view appeared to be that retailers would prefer smaller 
ones, providing they carried the basic information necessary, 
and were attractive. 

G. S. Elsoffer:—“I think an awful lot of money is being 
wasted. And I think, too, a lot of advertising matter is so bad 
that I would not put it into my window.” 

Miss O. Lane believed that manufacturers were now com- 
peting with each other to have the cards larger and larger and 
larger, whereas if they had a “get together” and had a “service 
display” instead of a “showcard display” it would be more 
effective and save a lot of money all round. 

Another member thought that less showcards and more 
illustrated brochures should be produced. So often a customer 
came along to a retailer and wanted information. Other retail- 
ers supported this idea: something small and compact, that a 
woman could slip into her handbag, or a man into his inside 
pocket. 

* + * & F 

The question of self-service was introduced by D. Spicer. 
He suggested that they should think of “self-selection” rather 
than self-service. 

“Many stationers’ shops are not particularly up-to-date,” 
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AUTOMATIC FEED 


GRAVITY FLUID SYSTEM 


ROLLER MOISTENING 


PERFECT REGISTRATION 


AUTOMATIC MASTER CLAMP 


PRESSURE CONTROL 


BALL BEARINGS THROUGHOUT 
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GUARANTEED I YEAR 


413420 


COUNTER $10.00 EXTRA 


Look at today’s best buy in spirit dupli- 
cators! The new BDC brings you every 
important feature—including an auto- 
matic feed—for less than you would 
expect to pay for hand fed equipment. 


Cam operated, the BDC Spirit Duplica- 
tor will give years of service-free per- 
formance. Compare the superb design 
by Burton Tysinger, check the outstand- 
ing technical features, and write for 
dealer information today. Bohn Dupli- 
cator Corp., 444 4th Avenue, New York 
16, New York. 


Shipment beginning October. 
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he suggested. They had the counter system, and if one wanted 
anything, it was a question of going to the assistant and asking 
for it. But this tended to waste a lot of time and so there was 
a possibility of people going elsewhere for small things, such 
as pencils and so on, rather than to a stationer’s shop. 

Many customers knew what they wanted when they went 
into a stationer’s establishment, he believed. If goods were 
made readily available, the public would pick what they 
wanted. Most customers liked to be left alone when buying 

Hugh L. Kennedy, of Canada, said that there was a tend 
ency, when people entered a self-service shop, to buy a more 
expensive article when they saw it available on display, and 
yet were not subjected to any high-pressure sales’ talk by an 
assistant. In Canada, self-service had been found to increase 
sales. 

R. L. Lydall discussed the question of packaging. He felt 
that shops which had self-service would tend to become “glor- 
ified stockrooms”. 

% &©£ & & F 

A former president of the association, H. S. Spurgeon, said 
that on his last visit to the United States he had been “tre- 
mendously impressed” by the growth of self-service. Nothing 
was more irritating to go into a stationer’s for a packet of en- 
velopes and be kept waiting a long time because someone was 
selecting a fountain pen. 

One retailer felt that the stationer should take the “best of 
both worlds”. Self-selection for certain items, such as pencils, 
notebooks and stationery, and sales over the counter for 
things like fountain pens and so on. 

But he felt that it was important for a trader to get to know 
his customer. A great deal of good will could be built up on 
the basis of a personal contact. There was a tendency for this 
to be lost if self-service were practised for all items, and there- 
fore a customer might go elsewhere. 

Often, for example, when buying a pen, a customer liked to 
ask questions: what was the advantage of a pen this brand, 
over that, or vice-versa; what was the advantage of the more 
expensive pen, and so on. 

Illustrated brochures and advertisements could help, of 
course, but in the end it was thought that the retailer, the per- 
son last-handling the product before the customer, was the 
final arbiter. He was the man who could make or break the 
sale, and the customer often looked to him for help and ad- 
vice, especially when making a rather expensive purchase 

* £ £€£ & & 


A long discussion took place on a resolution which had been 
proposed by a representative of the manufacturers’ section of 
the association, deploring the tendency of some retailers to 
concentrate on the sale of cheap and inferior goods and urging 
them in their own interests to promote the sale of better qual 
ity merchandise. 

Reference was made to the greater spending-power of the 
people. Money today is in the hands of a very different class 
of people from what it has been in the past. 

J. W. Hamilton-Jones, who was proposing the resolution, 
suggested that the vast majority of people, in his view at any 
rate, liked to be talked to when entering a shop. Women, in 
particular, liked to have a little discussion about the article 
they were thinking of buying. 

H. Pullinger argued that a cheap-priced article did not 
necessarily mean an inferior type of article. Many cheap 
articles were advertised in the national press today. People 
followed what they read in newspaper advertisements, when 
they came to a stationer’s shop to buy. 

+ ££ & & F 

Sheldon Cox believed that if a customer went into a retail 
er’s to buy, for example, a pen, he or she was subtly flattered 
by being shown something expensive. It was a question of 
psychology. If he were shown the cheapest thing in the shop 
he felt insulted. 

D. S. Wylie suggested that it did not mean an article was 
cheap because it was inferior. He also stressed the importance 
of the retail assistant “building up” a sale when a customer 
did not have a price in mind 

Subsequently, an amended resolution was put to the meet 
ing and carried unanimously:— 

“That the manufacturers and retailers present at this confer- 


ence recommend and support the production and sale of better 
quality merchandise.” 

The conference was the Golden Jubilee of the founding of 
the association. 


Plan Stationery Trade Fair in Blackpool 

The second Stationery Trade Fair will be held in Blackpool 
from Monday to Friday, February 6-10, 1956, and once again 
it will be organized by the Stationers’ Association of Great 
Britain & Ireland. 

On this occasion, however, it will have the added attraction 
of being held in the same town and at the same time as the 
highly successful Gifts and Fancy Goods Fair which is to have 
a new section for pottery and glass. 

Three important allied trades are, therefore, coming together 
and will probably present the widest display of merchandise 
in this field every to be shown in a single exhibition. 

The first Stationery Trade Fair held in Harrogate earlier 
this year was highly successful and met with the approbation 
of exhibitors and buyers (especially those from overseas) alike. 
The original intention was to return to Harrogate in 1956, but 
subsequent considerations caused the Association to change its 
mind and join the Gifts and Fancy Goods Fair in Blackpool. 

As before, the 1956 Fair will be on the stockroom principle 
with sections for Personal and General Stationery, Greeting 
Cards, Table Stationery Diaries and Leather Goods, Writing 
Instruments, and so forth. Again, a special feature will be 
made of commercial stationery and office equipment devoted 
solely to those manufacturers and wholesalers who supply 
through the trade. 

Early application for space is advised as many reservations 
have already been made and available space is strictly limited. 
Application forms and further details may be obtained from 
the general secretary, the Stationers’ Association of Great 
Britian & Ireland, 6 Wimpole St., London W.1. 


John D. Box, Ltd., Business Closes 
Following Death of Douglas Box 

The death of Douglas Box of Brighton, England, veteran 
managing director of John D. Box, Ltd., and known as the 
oldest Remington typewriter dealer in his native country, has 
occasioned the following announcement from the firm: 

“As a consequence of the death of our managing director, 
the late Douglas Box, the typewriter company which we have 
loyally represented for over 60 years has now decided to 
market its own products in this district. We regret, therefore, 
that we must close down this old-established family business.” 

Mr. Box had created for himself, both locally and nationally, 
the reputation of being one of the foremost typewriter experts 
in the country. 

He had been called in on several occasions to give evidence 
in court in relation to the identification of typewritten docu- 
ments. His company, John D. Box, Ltd., was founded by his 
father in 1890. A commercial college which it operated trained 
thousands of pupils. Among some of the “star” pupils were 
Rudyard Kipling and Hillaire Belloc 


Burroughs to Manufacture in Sao Paulo 

Burroughs Corporation’s Brazilian subsidiary, Companhia 
Burroughs do Brasil, Inc., active in the South American nation 
for over 30 years, has taken the initial steps in a long range 
program to manufacture Burroughs adding machines in Sao 
Paulo, it has been announced by Ray W. Macdonald, vice- 
president. 

Mr. Macdonald said the company has completed production 
plans and has been licensed to purchase and import machinery 
and equipment preparatory to setting up manufacturing opera- 
tions in a modern Sao Paulo plant 

For more than a year Burroughs has been assembling a com- 
plete line of accounting and adding machines in Sao Paulo and 
these operations will be continued. In addition to its regular 
company-owned outlets, Burroughs markets its products 
through an extensive authorized dealer organization which 
provides sales and service facilities throughout Brazil. 


OA-9/55 





Will ke 
sabine 
by pre 
trolled 
1 

strated) I 
I 

I 

( 

I 

*} 

I 

r 
DITIONA 
Sve cab 








mvy ga 
fmed rei 
n be inte 
Oy. 


Yo S 
112 Le 
115sLe 
110) = Ch 
mM pressor 
Mpressor 


Ss equipp 
s€! sanitar 


STEEL STORAGE CABINETS 


Will keep your office supplies and printed matter clean and orderly. As a storage 
sabinet for hand t and other valuables, will pay for itself over and over again 
by preventing pilferage. Doors are equipped with a two-way locking device con- 
trolled by a paracentric lock. Olive green or Cole gray baked enamel finish. 


TWO DOOR CABINETS 

No. 349L —Two adjustable shelves. Size: 30'2” wide, 37/2" high, 17" deep. $45.00 
No. 350 — Three adjustable shelves. Size: 29%" wide, 524” high, 26% deep. $64.95 
No. 471 —Two welded shelves. Size: 24” wide, 372" high, 17° deep. $34.50 


COUNTER HEIGHT CABINETS — Three adjustable shelves. 
No. 40. One door unit. Size: 14%” wide, 40” high, 2658" deep. $42.50 
*No. 8C Two door unit. Size: 292” wide, 40” high, 26%” deep. $59.00 


DESK HEIGHT CABINET 
No. 20C Two adjustable shelves. Size: 1434” wide, desk high, 24” deep. $24.00 


TIONAL SHELVES for above $3.95 ea. “ADDITIONAL SHELVES for No. 800 $5.95 ea. 


imets Gy e in Grained Walnut, Mahogany or Knotty Pine Finish $12.50 add'l. 


LZ 


PS No. 3491 


SPACE SAVING DESK...Contains 

three letter size full suspension 

files with spring compressors, two The above with this 
double index card drawers for 
3x5 or 4x6 cards (9000 capacity), 
also used for cancelled checks, 
plus a convenient arm rest. Heavy 
gauge steel, desk height, 5412” 
wide, 252" deep. Green or gray. 
No. 1621 $89.00 


Combination Dial Lock 
instead of key lock. 
No. 349Y $54.95 


STEEL DESKS 


No. 1620 DESK .. . Consists 
of two letter size full suspen- 
sion drawers with spring 
compressors for record pro- 
tection. Plus three adjustable 
storage compartments under 
lock and key for books or 
supplies. Made of heavy 
gauge steel, electrically 
welded, desk height, 5442” 
wide, 252’ deep. Green or 
Cole gray finish...... $69.95 


STEEL 


TRANSFER CASES SALESMAN’S DESK 


... This well made, beautifully 
finished steel desk is used 
where space is at a premium. 
1 reintorcing nnel for additional strength. Files Has 4 roomy drawers, an 
nterlocke 1 batteries. Olive green or Cole arm rest and a private com- 
partment under lock and 

; Packed Packed key. Perfect for receptionists 

ght Depth  Singly 2 toa carton and students. Desk height, 

Yo 24” $8.45 $7.95 40” wide, 18” deep. Olive 
24” 9.45 8.95 green or Cole gray baked 

24” 7.45 6.95 enamel. No. 756 $34.95 


gauge steel ectrically welded. Extra heavy 


Dimensions 


12 or C115 order No. C888 $1.90 
order No. 10FB $1.90 Perfect for the 
add $2.10 to above. Small Office—Receptionist— 
$4.99 Student—"’ Office at Home.” 


RE 


SEND FOR OUR LATEST CATALOG 





COLE steet EQUIPMENT CO., INC. 


NEW YORK 285 MADISON AVENUE » CANADA 


No. C166 


$1250 


<€ center 
partition 
removable 


“LEGAL BLANK” 
For legal forms, electros or CABINETS 
office forms. Heavy steel, drawers 


are equipped with rear hood for protection of con- 
tents. Rubber feet prevent marring of furniture. Green 
or gray. 

Cabinet Size 
No. Wide High Deep | Wide High Deep Price 
C166 | 14%” 12%” 16” | 13%” 2” 15%” | $12.50 
C266 | 18%” 12%” 16” | 174” 2” 15%” | 19.95 


Inside Drawer 


BANKER’S 
NOTE FILE 


For safe filing of 
notes. Inside dimen- 
pew sions, 11%” wide, 
5% high, 15%” 


not 
included No. C40 sd | hd deep. Green or grey. 


COMPLETE SET OF INDEXES FOR ABOVE 
Consists of 1 set ea. A-Z, Daily, Monthly, Past Due, De 


mand, and special guides $8.00 Set 


COLE’S PORTABLE DESK FILES 


A work organizer and a pull drawer 
letter file combined. Upper section with 
lift cover for visible records, under lock 
and key. Lower drawer glides smoothly 
on a ball bearing double cradle suspen- 
sion. Swivel casters, and compressors. 
Heavy steel, green or gray. 3012’ high. 


SPECIFICATIONS 
LETTER SIZE No.854 Wide High Deep 
Upper Section _ 1034 2434” 
File Drawer 12%" 10% 2412" 
LEGAL SIZE No. 858 
Upper Section 16” 10%4" 2434" 
File Drawer 15%" 10%” 24%" 


NOTE: These “drop shelves” help keep 
records orderly and add con- 
venience to filing 


No. 854 944% 


es 
PORTABLE DESK FILE 
No. 854 Letter Size 


No. 858 Legal Size 
WITH ONE SHELF 
No. 855 Letter Size 
No. 859 Legal Size 
WITH TWO SHELVES 
No. 856 Letter Size 
No. 860 Legal Size 


Grained finishes are Walnut, 
Mahogany or Knotty Pine 


ROLL-AWAY FILE 


A low cost portable steel file for quick reference. Top and 
bottom sections under lock and key. Upper compartment, 
regulation letter size. Lower storage compartment, 1334’ 
wide, 24” deep. Overall size 14’ wide, 30¥2”’ high, 25” deep. 
Green or gray finish. 


FREE! 25 Hanging “Steel Tab” fold- 
* ers FREE with every 5426R file. 


No. 5426r 934% 


(oles STEEL COUNTERS 


at} 


No. 561 


SPECIFICATIONS 
Overall width ade te 
Overall height .............622” 
Overall depth ................. 


Pri 





No. 588 915950 


STEEL WALL UNIT 


27 roomy drawers—9” wide, 32” high, 
16” deep. Six adjustable compartments 
... three of them protected by two doors 
under lock and key. Shelves of bottom 
unit are 30” wide, 16” deep. Upper 
shelves 30” wide, 9’ deep, adjustable 
on 2” centers. Green or gray. 


4 SECTION Unit 
(10 feet wide) 


No. 562 $264.95 


5 SECTION Unit 
(12% feet wide) 


No. 563 $299.50 


3 SECTION UNIT 


Nine adjustable compartments. Adé 
shelves can be added. A steel counter # 
attractive aluminum trim covered with 
linoleum. Shelves are 28%” wide, 26 # 
Counter size: 7% feet wide, 40” hig BINE 
deep. Green or gray finish. Shipped K% 567 
No. 561 $2 
Without the linoleum covered steel court ABINE 
deduct $87.45 from above price. 68 
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TURN WASTE SPACE 
INTO VALUABLE SPACE 


Sturdily constructed of heavy 
gauge steel yet costs less than 
wood, Will last a lifetime. Shelves 
are adjustable on 2” centers. 
Olive green or Cole gray. 


<PARTS CABINET 


Contains 27 drawers (inside dimen- 
sions 9” x 3'2" x 12”), overall dimen 
sions: 30'% wide, 87” high, 132” 
deep. Shelves, adjustable on 2” cen- 
ters, are 30” wide x 9” deep. 

No. 586 $69.00 


No. 587—Same as above but with 
drawers 16” deep instead of 12 


deep $77.50 


STEEL WALL UNITS> 


Lower unit with 3 adjustable compart 
ments under lock and key. 3012” wide, 
87” high, 17” deep. Shelves in bot 
tom cabinet 30” wide x 16” deep. 
Shelves above cabinet 30” wide x 


9” deep No. 582 $68.95 


No. 583—Same as above but 75” 
high and all shelves 30” wide x 
16” deep. $69.95 


Additional shelves available 


| 
DOG. sons 
TUCEE LE 
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COMBINATION CABINETS 


A safety compartment under lock 
and key plus a letter file drawer 
equipped with double cradle suspen 
sion. 1434’ wide x 30%2” high x 2858’ 
deep. Heavy steel, green or gray. 
No. 5002 $48.50 
Grained finishes add $9.00 


BOOKCASE SECTIONS 


Heavy steel, electrically welded 
throughout. Keeps supplies and 
printed motter neat and orderly. 
Four adjustable compartments 
3012" wide, 3712" high, 17” deep. 
Green or gray. 


No. 3495S $29.95 


Additional shelves available. 


THE “JUNIOR” FILE 


Small enough to fit any 
nook, large enough to 
keep your letters, bills 
and personal papers 
neat and orderly. Two 
full suspension letter 
files PLUS a steel safety 
vault for your valu- 
ables hidden from view 
by an outer door under 
lock and key. Only 
YOU know the dial 
combination. Heavy 
gauge steel, 17'4* 
wide, 372" high, 187%” 
deep. Olive green or 
Cole gray finish. 


No. 198 $4995 


Available in Grained Walnut, Mahogany or 
Knotty Pine finishes at $12.50 additional. 


THE “SALESMAN’S” FILE 


Contains: two full sus- 
pension letter files, a 
double drawer for 3x5 
or 4x6 cards (3200 
cap.) also for leases, 
contracts or can- 

celled checks. PLUS 

a secret vault doubly 

protected by an 

outer door with a 3- 
way locking mecha- 
nism, Keeps all your 
records under lock and 
key. Heavy gauge 
stee!, 1714" wide, 43” 
high, 1878” deep. Olive 
green or Cole gray 
baked enamel finish 


No. 961 $5695 


Available in Grained Walnut, Mahogany or 
Knotty Pine finishes at $12.50 additional. 


COLE’S Counter Height INSTALLATIONS 


va. sse $2685 


“SAFETY” COUNTER UNIT 


Contains three cabinets with nine adjustable 
compartments under lock and key. Linoleum 
CABINET Unit (10 ft. wide) top with aluminum trim. Heavy gauge steel. 
ed KB 567 $324.50 Shelves are 28%” wide, 26” deep. Overall 


counter size: 7/2 feet wide, 40” high, 29” deep. 
Green or gray baked enamel finish. Electrically 
welded throughout. 

$389.00 Above without steel, linoleum top, deduct $91.50 


CABINET Unit (121 ft. wide 


No. 564 $21 goo 


“OFFICE” COUNTER UNIT 


Consists of three full suspension letter files, three compartments ad- 
justable on 2” centers. Plus a storage cabinet under lock and key. 
Shelves are 28%" wide, 26’ deep. Heavy gauge steel, linoleum top 
74%" wide, 40” high, 29’ deep. Only the open shelving units are 
shipped K.D. The cabinets are welded throughout. Green or Gray. 


Above without steel, linoleum counter top—deduct $77.75 


With an additional letter size, 3 drawer filing cabinet, overall width 
7\ feet. No. 565 $269.50 


Additional shelves at $5.95 each 





COLE street equipmeENT CO., INC. 


NEW YORK 285 MADISON AVENUE *« CANADA 
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PRONTO STORAGE FILES 


for less active records.. 









































ize $355 
OTHER SIZES AND PRICBS Letter Size 
Inside Dimensions FIBRE BOARD STEEL Legal Size $435 
DRAWER FRONT DRAWER FRONT 
SUGGESTED USES File PRICE File PRICE : 240 
Width ™ ght Length No. Single Corton No Single Corton Check Size 3 
fetter Size ae laaatlin 12% se Mes 24 E210 . . $3.55... $3.45 | I210L.. $4.45... $4.35 STURDY CONSTRUCTION — Prontos are buil 
Letter Size... __. é 2% ..10%.. 15 210S . 3.45.. 3.35 1210S... 4.35... 4.25 | . 
Lega! or Cop... 15% |. 104..24 | BSI0.. 435... 425 is10L. «560... 550 | 275-lb. test corrugated fibre board and r 
Invoices ee 10% .. 8%... 24 | E109 .. 3.20.. 3.10 109L.. 3.95.. 3.85 forced with steel on the shell and the four com 
*2 Rows 8x5 Forms 10% .. 8%... 24 El08 .. 3.50.. 3.40 108L.. 4.25.. 4.15 Site a 
*Invoices or 2 Rows 8x5 10%, .. 8%... 18 EI08@M . 3.45.. 3.35 108M . 4.15... 4.05 of the drawers. 
Erolght Bills %m.. 7 ..24) £97 .. 3.00.. 2.90 | I97IL.. 3.55... 3.45 SAVE FLOOR SPACE — Constructed so that t 
ecks | Wy. 4%. 24 «| E104. . 3.05... 2.95 104L.. 3.95... 3.85 interlock in iid units an high 
Drafts or Checks. fy .. 4a. .24 | E94 1. 240.. 230 | 1941L.. 3.00.. 2.90 interlock into solid units and stack as hig 
Drofis or Checks... Wy .. 4%... 18 | ESM . 2.35.. 2.25 1941M . 2.95.. 2.85 the ceiling, saving valuable floor space. 
Noda iy See 8% .. 5%..24 | EBS .. 2.70.. 2.60 18S5IL.. 3.30.. 3.20 
eDeposit Slips (2Rows) | 8% .. 5%.. 15 | E85S.. 260.. 250 | I85IS.. 3.20.. 3.10 LOCATE YOUR RECORDS EASILY — No more 
Deposit Slips ——__. O% -- 4h.- 24 | E4 .. 2.40.. 2.30 We4IL.. 3.00... 2.90 of fussing and fuming. With Pronto files you 
Tabulating Cards ___. 7% .. 3%..24 | E73 .. 240.. 2.30 | I73IL.. 2.95 2.85 get at all records just as easily as in your reg 
*3x5 Cards (3 Rows) _ lb/p .. W2..24 | £64 1. 4.35... 4.25 1645L.. 5.60.. 5.50 ve fil 
a te 42 Rows) Se ie. BS 1c 1 ae .. Bae es Be | OR... BS. 3.85 active tiles. 
ards ows) __ 10% .. 3%..24 | E103... 3.05.. 2.95 103L.. 3.85 3. ” ' 
Vouchers (Upright) _ Si/, 2 0% .224 | £592 2: 335.2: 3.25 iS92L.. 4.25.. 4.15 BEAUTIFUL APPEARANCE — Pronto files are be 
Ledger Sheets _.._ Tt oa te saa Evi .. 406... 3% 9i2L.. 490.. 4.80 tiful in appearance, finished in an attractive ¢ 
Ledger Sheets _...__ 12% ..12%,.. 18 €12 .. 8.16... 5.0 1212M . 6.70.. 6.60 
green. The steel drawer front matches your ft 
*These numbers have removable divider partitions. {Packed 6 to a carton—all others 12 to a carton. lar active office files. la 














CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS AVAILABLE ON REQUEST 


PRONTO rite corPoration 


COLE STEEL INTERNATIONAL, LTD 





NEW YORK 285 MADISON AVENUE e CANADA 329 DUFFERIN STREET, TORONTO, ONTAR 
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COMPTROLLER No. 224 
illustrated in elastic Naugahyde 


$62.40 


slightly higher in Zones 2 & 3 


v 


AS L— oe cA oR 


president director 
Send TODAY for colorful 
FREE CATALOG! 
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America’s lowest-priced 
“quality” business chairs! 


Why sell your prospects “just any” chair? 
Today's aggressive competitive selling em- 
phasizes the importance of handling the 
line that offers more for the money. Com- 
parison will show that the WELLS “ARISTO- 
CRAT” Line offers just that! Here is a 
complete line of the most luxurious chairs 
ever presented. 

Write TODAY for complete details. 


. . » and don’t forget, WELLS PAYS THE 
FREIGHT! on shipments of 100 Ibs. or more. 
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In Old Mexico 


Old Firm Gets 
Big Boost from 


New Showroom 


by MABEL F. KNIGHT 


@ EQUIPOS COMERCIALES of 
Mexico City is having its first birthday, 
although the firm has been located here 
for some 20 years. Prior to this year, 
however, it was known simply as Under- 
wood. Now it has branched out to in- 
clude an electric adding machine, the 
Sundstrand, with its new multi-flex con- 
trol bar. 

They still emphasize the Underwood 
typewriter but on entering their show- 
room it is the adding and multiplication 
machines that are seen first. 

The new showroom on the Paseo de 
la Reforma, with the front of all plate 
glass windows, is a thing of beauty and 
service and covers a wide area. And the 
first thing one sees is the Sundstrand 
10-key keyboard which results in speed 
and accuracy. It is easy to manipulate 
and quiet in operation. 

It doesn’t matter what kind of figure 
work you have in your office, this new 
Sundstrand can handle it. 

Frank C. Hall is company general 
manager over all this new business. He 
is a genial man, ready to give his time 
to any reporter who drops in. Their 
best prospects, he explained, are manu- 
facturers, retailers, banks, brokers, build- 
ing and loan companies, department 
stores, and government and municipal 
offices. 


Cost Reduced 


These continuous form machines re 
duce the cost of preparing any records 
that require one or more copies. It is 
accomplished by having your forms 
printed in continuous strips of 500 to 
1500 sets. As these strips feed through 
the machine the necessary sheets of car- 
bon paper are fed mechanically between 
the copies. 

What is more these machines may be 
equipped to fit any type of continuous 
carbon paper. Because the feeding of the 
carbon paper is mechanically controlled, 
the frequent handling of carbon opera- 
tions are eliminated, and neater work 
is the result. 

It is like watching magic to see this 
machine in operation and listen to the 
clear and concise explanation of Mr 
Hall who is proud of it. Carbon paper 
costs are greatly reduced as one load 
ing of continuous forms and carbon 
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A LOOK AHEAD . Frank C. Hall, 
general manager of Equipos Comer- 
ciales, inspects plans looking to the 
future. 


paper is sufficient for many days and 
a supply of continuous forms and con- 
tinuous carbon paper may be loaded into 
the machine quickly. 

The savings in the use of this machine 
are enough to pay for the equipment in 
a year or even less. Any Underwood 
representative will gladly review your 
multi-copy record requirements and ex- 
plain how you can get the best results 
from the use of this continuous form 
machine. 

But to go back to the Underwood 
Sundstrand. Because of high-speed ver- 
satility and advanced design, the opera- 
tor can change quickly from one type 
of calculation to another. 

Some advantages of this machine are 
greater cycle speed and a quieter opera- 
tion which means more work turned 
out by the operator. It also permits one 





hand control of all figuring operations 
and the multiplication of large numbers 
is simplified. Also with the new electric 
correction, it makes it easy to correct 
errors. 

I was told that the Underwood Sund- 
strand pioneered the original “Touch 
Method Keyboard”—a simple, logical 
arrangement of 10 numeral keys, which 
it is said, is recognized today as the 
world’s fastest. 


Stress Typewriters 


Although these machines, the Sund- 
strand, the adding machines are to the 
forefront as one enters the firm’s show- 
rooms they want it understood that they 
still strongly push their typewriters, all 
electrically operated. 

Their new model labelled 150 is their 
prize model. It performs smoothly, has 
colored features keys, newly designed 
front scale for direct reading, a wide 
choice of type styles to suit one’s per- 
sonality and choice, modern beauty and 
rich color combination. Underwood con- 
siders it the crowning achievement of 
60 years of effort. 

There is a guarantee on any purchase 
made here at Equipos Comerciales, and 
if trouble develops an extensive work- 
shop will handle it with efficiency and 
dispatch. 

Congratulations to Equipos Comer- 
ciales for their new quarters and the 
smart and useful machines they turn out 
for Mexico and Central and South 
America here in Mexico 


Tye Firm Changes Hong Kong Address 

N. A. Tye and Brothers announce the removal of their 
offices in Hong Kong, China, from 15 Pottinger St., H. K. to 
1-B Queen Victory St., H. K. This move became effective 


August I. 
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“... hope they’ll have 
Clarys 


where we work!’ 





So many offices do have Clary Adding Machines... 

the wish of these girls in business school is almost sure to 
come true! Weil aware of this growing preference for Clary 
Adding Machines, more business firms are buying 

more Clarys than ever before. 


Clary dealers have the added advantage of handling two long, 
profit-making lines. Not only adding-machines (10-Key 

nd Full Key), but also a full line of cash registers (ranging 
from the startling new Clary Change-O-Matic, to 

small hand-operated models). 

A few franchises are still available. Please write: 

Dealer Division, Dept. A95, Clary Corporation, 

San Gabriel, California. 





CREATOR F MODERN COMPUTING MACHINES AND CASH REGISTERS FOR AMERICA AND THE WORLD 
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HIGH POINT BENDING & CHAIR CO. 
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Rooms 504A, 505A, 507A. 
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Vigeant Named President of 
Canadian Office Machine Dealers 


Following their election at the recent seventh national con- 
vention held in Montreal, new officers of the association are 
now administering the affairs of the Canadian Office Machine 
Dealers Association. 

Heading the group is the president, Roger Vigeant, 64! 
Craig W. Montreal, Quebec. Other new officers are: 

First vice-president—Herbert Blake, Hamilton, Ontario. 

Second vice-president—John Brownlee, Vancouver, B. C. 

Treasurer—Adolf Kaiser, Montreal, Quebec 

Secretary—Eugene Roy, Hull, Quebec. 

The board of directors is composed of: Ontario division— 
Campbell Hood, chairman of the board, Toronto; Ted Costain, 
London, Ontario; Vern Stevens, Toronto, Ontario; British Co- 
lumbia—Jack Barr, Vancouver, B. C.; Maritimes—R. R. Col- 
pitts, Moncton, N. B.; Manitoba—Mr. Turner, Winnipeg, Man- 
itoba; Quebec—Peter Maag, Montreal, Quebec; Cason Lali- 
berte, Quebec. 

The next convention is tentatively planned for Windsor, On- 
tario, in the Fall of 1956. 

Roger LaPerriere was re-engaged as executive secretary. 

Among the speakers was Steve Kantor of Shipman-Ward 
Manufacturing Company, Chicago, who discussed creative 
selling and discount houses. 

Among subjects discussed at the convention were: rental 
rates, overhaul rates, finances charges and the merits of carbon 
vs. fabric ribbons. 


G/W Southeastern Sales Clinic 
Emphasizes Product Advantages 

True enthusiasm was characteristic of every member of the 
group attending the recent two-day Southeastern Sales Clinic 
held recently at the executive offices of The Globe-Wernicke 
Co., Cincinnati, Ohio. This group, which journeyed northward 
from the territory of G/W’s district representative Ben John- 
son, was joined by two members of the sales staff of the Leh- 
man Book & Stationery Co., Ft. Wayne, Ind., who were visit- 
ing G/W at the same time. Both Southerners and Midwestern- 
ers found that the exchange of ideas was especially stimulating. 

Factory tours were a vital part of the training course. Thus, 
clinic members were able to take home a knowledge of the 
manufacturing process involved. This, the group heartily 


agreed, would be of help in making sales presentations of 
G/W products. 

Those in attendance are shown in the accompanying photo- 
graph. FRONT ROW (left to right): W. E. Prickett, Prickett 
Stationery Corp., Harrisonburg, Va.; C. Gordon Bowers, Lucas 





: aes 
Brothers, Inc., Baltimore; Archie S. McDaniel, Epes Stationery 
Co., Newport News, Va.; Eugene Disidore, Lehman Book & 
Stationery Co., Ft. Wayne, Indiana; W. H. Cordle, Norfolk 
Stationery Co., Norfolk, Va.; A. M. Spencer, Spencer-Rhyne 
Co., Gastonia, N. C.; Fred W. Greene, and Frank Myers, 
Norfolk Stationery Co.; and Ben Johnson, G/W representative. 
REAR ROW (left to right): Bill Aylward, manager, G/W 
Systems Division; Bob Sprott, G/W sales manager; C. J. 
Mabry, Jr., Shelby Printing Co., Shelby, N. C.; Milton Har- 
pine, Prickett Stationery Corp.; William J. Price, Spencer- 
Rhyne Co.; J. L. Royster, Richmond Stationery Co., Rich- 
mond, Va.; Tom Maniscalo, Lehman Book & Stationery Co.; 
and Elmer G. Rahe, G/W vice-president—-sales. 





District 4 Predicts Record Meeting 

A large number of reservations already have been made for 
District 4’s 1956 Regional Convention, according to District 
Gov. Ted Vaughan of Stoddard’s, Inc., Nashville, Tenn. It is 
scheduled for April 5-6-7 at the Golden Gate Hotel in Miami 
Beach, Fla. and Gov. Vaughan is confident of reaching his 
goal of “1006 in ’56” for what he expects to be “the greatest 
convention in the district’s history”. 

Convention rates will be $8.00 per day per room, plus $7.50 
per person, American plan. For example, for two people, the 
price would be $23.00 per day, including meals. Extra charges 
for children are $2.00 per day for rollaway bed and $6.00 per 
day for meals for each child. 

The hotel has advised that no suites are available and no 
singles are available. 

Governor Vaughan suggests stationers request reservations 
in the hotel’s “Bay Colony” since 90% of the convention ac- 
tivities — including all the business meetings — will be held 
in this area. Recreational facilities, including swimming pool, 
tennis courts, shuffle-board, putting green, are located in the 
heart of the “Bay Colony”. 

District 4 stationers who wish to make reservations should 
write directly to the Golden Gate Hotel, 19400 Collins Ave., 
Miami Beach (41) Fla. 


Detroit NOFA Elects Officers 

The Detroit NOFA Chapter, elected the following new slate 
of officers: 

President—W. Herbert Bretslaff, Jr., Detroit Office Equip- 
ment Mart. 

Secretary—Herbert Buhler, Jr., Baker & Haigh Company. 

Treasurer—Harvey J. Beaudin, Miles Fox Company. 

Program Chairman—George Thom, Jr., Ideas, Inc. 

The Detroit NOFA Chapter has recessed for the summer 
months. The next regular meeting will be held September 14. 
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G/W CLINIC . . . Southeastern sales clin- 
ic in the executive offices of The Globe- 
Wernicke Co. Factory tours were part of 
the meeting. 
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Have a Space Problem? 


Leif “Correlation” 


for Complete Integration! 




















Office of Owens-Corning Fiberglas Co., Newark, Ohio. 


If space control is a problem in your customers’ most conventional steel desks. What's more, we're 
offices . and they’re not satisfied with the ‘‘work going all-out to create new sales and profits for the 
shop’’ appearance of most modular office furniture, Steel Age Dealer. The program includes: Full color 
then here’s exciting news for you! ads in the nation’s leading business magazines .. . 

Steel Age has combined the traditionally superb exciting promotional literature .. . direct mail 
quality and styling of fine steel office furniture with pieces . . . and a complete ‘‘package"’ of effective 
a new design that permits complete flexibility and dealer selling aids. Write today for full details. 


integration. It’s the great new Correlation Line! 
And look what Correlation enables you to do: 


4) , 
1. Create dozens of types and sizes of correlated, 3 
space-saving work stations, quickly and easily. ee 41ge 
> 


2. Adapt individual desks to new job or space de- 
mands because tops, pedestals and end panels are 
completely interchangeable. **The Quality Choice of Modern Offices” 
3. Enjoy the convenient new 30” depth and such 
exclusive Correlation features as whisper-quiet nylon 








See the quality Correlation Line at the 











roller storage drawers and your choice of over 50 stim- N.S.0.E.A. Show, Rooms 520—521, 
ulating new Steel Age color combinations of finishes Conrad Hilton Hotel, Chicago. 
and desk top materials. . 
Steel Age Correlation units actually cost less than = 
CORRY-JAMESTOWN MFG. CORP., CORRY t2, Fee 
Branch Off itlanta e Boston e Chicago e Dallas « Detroit « New York « Oakland « Philadelphia e« Seattle 
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distinctive ... yet so practical! 





MONARCH’S 


Tin nS Ge Be ee croup 





covered in the rugged beauty of 


lo-Saran 


THE ONLY 100% NYLON-AND-SARAN FABRIC 


VACO...... 


The Modulaire Group is now available in a variety of colors and 

patterns in dramatic new Boltaflex Nylo-Saran, the perfect fabric 

for office furnishings. Blending the strength of Nylon and the abra- 

sion-resistance of Boltaflex Saran, Nylo-Saran adds richness to every 

office. 

Washable . . . virtually stain-proof . . . exceedingly long wearing 
. . Nylo-Saran is a practical fabric for the tempo of modern office 

life. 

Offer your customers finer value and greater versatility — offer them 

the Modulaire Group covered in Boltaflex Nylo-Saran. 


MONARCH FURNITURE COMPANY, Inc., HIGH POINT, N. C. 
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Ne. C-141 Chair and 

No. C-111 Sofa both 
feature tapered ferruled 
legs with brass tips and 
luxurious loose cushioning. 


the ultimate 
in versatility... 


Here's the smart new look in office 
furniture. The Modulaire Group by 
Monarch blends simplicity and grace 
—and the long-lasting durability of 
Boltaflex Nylo-Saran. 


Designed by Norman Heckler Associ- 
ates, this handsome new group gives 
outstanding versatility, Each chair, 
each sofa, each love seat can be ar- 
ranged in countless ways to fit every 
office and every decor. 


The Modulaire Group covered in Bolta- 
flex Nylo-Saran offers superior quality 
at moderate prices. That combination 
means faster sales for you! 


Write Box 549, High Point, N.C. 


for free catalogue and samples 
of Boltaflex Nylo-Saran. 
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Optimism Highlights Mid-Summer 
Steel Age Sales Conference 

An optimistic view of office furniture sales prospects for the 
remainder of 1955 keynoted the recent mid-summer Steel Age 
sales conference held at the home office of Corry-Jamestown 
Manufacturing Corporation, Corry, Pa. 

The week-long meeting, attended by Steel Age branch office 
personnel from all over the country, was devoted principally 
to the discussion of new products and an assessment of the 
office furniture sales picture. 

It was generally felt by those in attendance that the record 
level of business during the first six months of 1955 would be 
extended through the remainder of the year and that this con- 
dition would sustain a continued high rate of demand for steel 
office furniture. 

Those attending the conference and shown in the picture are: 
STANDING, Charles Blad, New York office; Wilbur Hawkins, 
home office; Albert Okerberg, manager, Dallas office; W. Bruce 
Ellsworth, manager, dealer sales; George H. Burt, Pittsburgh 
area; Maurice Cowan, manager, Boston office; Walter Ross, 
manager, Oakland office; Ernest Thacker, manager, Detroit 
office; and Richard Hill, manager, Atlanta office. 

SEATED, Ralph E. Larson, vice-president in charge of sales; 
Roy Edgren, vice-president, manager Chicago office; Harold 
Edgren, manager, New York office, Bertram Weaire, Chicago 
office; C. A. Hillstrom, vice-president and assistant general 
manager; D. Armour Hillstrom, vice-president and general 
manager; W. G. Ross, Seattle representative; and Henry Clark, 
manager, Philadelphia office 


Florida Office Equipment Dealers 
Hold Annual Meeting in Orlando 

The Florida Office Equipment Dealers Association, unde1 
the leadership of the president, W. V. (Tom) Simons; vice-pres- 
ident, George W. Martin; treasurer, Murray Joiner, and sec- 
retary, Fred D. Griffith, met at the Orange Court Hotel in 
Orlando, Fla., June 18 for their annual meeting. 

George Stuart, program chairman, did a fine job in making 
advance preparations for this meeting. 

A delightful luncheon, planned for the ladies by Mrs. 
George Stuart, was held at the Eola Plaza Hotel. 

The program consisted of the following: 

Opening address by President Simons, of Long Office Sup- 
ply, Miami. Mr. Simons is the new lieutenant governor of 
Florida, NSOEA. 

An address by Ralph R. Siller, secretary of the State Pur 
chasing Council. 

Robert M. Sanford, of Sanford-Hall Company, Jackson- 
ville, Fla., addressed the group on “The Office Equipment In- 
dustry In The State Of Florida As Observed In My Tenure Of 
Office.” Mr. Sanford is immediate past governor of the 4th 
District NSOEA. 

Thomas R. Pitts, general sales manager, Myrtle Desk Com 
pany, spoke on “Package Selling And What It Means To The 
Dealer.” 

James L. Waugh was the final speaker and talked on “In 
ternal Control and What it Means.” 

A business session followed and the following new officers 
were elected: 


President — James L. Waugh, Halsey & Griffith Company, 
West Palm Beach, Fla. 
Vice-president — T. Murray Joiner, Business Equipment 


Company, Fort Lauderdale, Fla 
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IN CONFERENCE .. . Stee! Age sales ses- 
sion at home office of Corry-Jamestown 
Mfg. Corp., Corry, Pa. 





Seen at Florida OEDA Session . 

1. Ted Vaughan, George Stuart, C. M. (‘Red’) Long, R. M. Sanford 
and Tom Pitts. 

2. T. Murray Joiner, T. R. Chariton, J. W. Evans, George W. Martin 
and |. Rodriguez. 

3. W. V. (Tom) Simons; J. L. (Jim) Waugh and Frank Garcia. 


Secretary — George Drane, Office Equipment Company, 
Tampa, Fla. 
Treasurer — Frank Garcia, Beach Typewriter Company, 


Miami Beach, Fla. 


Chesapeake Industries Buys Stanley Firm 

Chesapeake Industries, Inc., has added its second subsidiary 
in the printing field with the purchase of Stanley Greetings, 
Inc., of Dayton, Ohio, William C. MacMillen, Jr., Chesapeake 
president, recently announced. The Stanley firm, founded in 
1911, pioneered in the manufacture and sale of modern, col- 
ored greeting cards. 








October 1-5—National Stationery & Off E nt A t a! convention, 

ext t ad H H ¢ 
October 24-28—Nat ai Busine now and 71st . ent Armories, New 
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STAPLE REMOVER 


extracts staples easily 
and quickly without 


tearing paper or meterial 
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ACE PILOT ACE STANDARD ACE SCOUT 











SWAPS’ OUT STAPLES OF 
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STANDARD MEDIUM SMALL 
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STAPLE REMOVER 


Whatever size the staple may be, the ACE Staple 
Remover will snap it out instantly! When remov- 
ing standard staples, you support the underside of 
the staple with a finger, place BOTH pairs of jaws 
centrally over the staple bridge and apply just 
enough pressure to close. Pulling upward is not 
necessary. Small and medium size staples require 
only ONE pair of jaws. Just place them in about 
the center of the staple bridge and press together. 
The same speedy, efficient removal occurs on 
staples of any size. Millions of ACE Staple Removers 
are giving satisfactory service all over the world! 





4 NEW DISPENSER DISPLAY CARD 


Use it to your profit and advantage on count- 
ers and in windows. Holds 6 ACE Staple 
Removers. Always looks good regardless of 
how many are sold, since a picture of the 
Remover appears ander each device. Your 
own experience proves this to be the most 
effective way to increase sales! Tell us how 
many you need. 


SOLD THROUGH DEALERS EXCLUSIVELY! 


THE N.S.0.€. A. CONVENTION, CHICAGO, OCT. Ist thru 5th 


SOME OF THE STAPLING EQUIPMENT MANUFACTURED BY ACE 


ACELINER ACE CLIPPER ACE STAPLES 








ACE FASTENER CORPORATION + 3415 NORTH ASHLAND AVENUE + CHICAGO 13 





IN CANADA: ACE FASTENER (CANADA) LTD., 6705 UPPER LACHINE ROAD, MONTREAL 28 * 770 DU PONT STREET, TORONTO 4 
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Realize greater sales, greater profits. 
Sell these brand accepted products— 


TOPflight 





-—\ ADDING MACHINES 


9 
s \ 





From every angle figurework is easier for your customers...increase 
your adding machine sales and profits by promoting the customer ac- 
cepted TOPflight line. There’s a wide variety of hand and electric models 
...some with subtraction, some with credit balance and/or 13” carriages. 
TOPflight’s simplified 10-key keyboard will help your customers fly 
through their figurework problems. Exclusive Cushioned Power on all 
models adds years more service—by absorbing shock and vibration. 
You sell the best when you sell TOPflight Adding Machines. For full 


information, write us today! 


74 OA-9/55 








THE NEW REMINGTON 


OFFICE-RITER 





.the only fully featured office typewriter in compact size! 


Here’s a low cost typewriter that’s perfect for the business and profes- 
sional office. Comprises every feature needed for general office typing . 
.and its smooth performance and easy operation is outstanding. 


- Handles papers and forms upto 11” wide. + Sets up quickly for billing, listing, invoices 


* Writes a full 10-3/10” line. with Miracle Tab. 
» Produces 10 good carbon copies. + Has full standard Keyboard...familiar to 
- Cuts a clean, sharp stencil. every typist. 


The new Remington Office-riter is just right for any professional or 
business office...and just right for producing increased profits for you! 


Hemington Fkcaracl  veaier sates 
N OF SPERRY RAND CORPORATION 315 FOURTH AVENUE, NEW YORK 10, NEW YORK 
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NOFA on the March; 
3 Chapters Added 


Three new groups were added to the National Office Fur 
niture Association membership rolls during June, making a 
total of 24 NOFA Chapters. 

The new local NOFA associations are: San Diego, Calif 
with Lee Brewer of Arey-Jones Company as president; Minne 
apolis, Minn., with Stanley Greenberg of Jacobson’s Office 
Furniture Company as president, and Southern Connecticut 
with Ray Long of Long Office Equipment Company, Bridge 
port, as temporary chairman 

The Connecticut Chapter comprising dealers, manufacturers 
and representatives doing business in the Fairfield and New 
Haven Counties of Connecticut was organized on June 27 at 
the Hotel Barnum, Bridgeport, Conn., with Bernard Nemlich, 
NOFA president, in charge. 

In attendance were these dealers: James J. Grecco, James J 
Grecco Office Equipment & Supplies, Norwalk, Conn.; Ray 
mond E. Long, Long’s Office Equipment, Bridgeport; Benjamin 
Factor, Universal Business Equipment Corporation, Bridge 
port; Robert B. Factor, Universal Business Equipment Corpo- 
ration, Bridgeport; John E. Levis, Karp’s Office Equipment & 
Supplies, Stamford; James J. Grote, Connecticut Office Supply 
Company, Bridgeport; Mortimer J. Karp, Karp’s Office Furni- 
ture & Supplies, Stamford; John G. Goekler, Sheppach & 
Goekler, New Haven; Jack Clemence, Long’s Office Equip 
ment, Bridgeport; and Robert Stevenson, Wiemer’s, Inc.., 
Bridgeport. 

Raymond Long was informally chosen temporary chairman 
and Robert Factor temporary secretary. 

The Los Angeles Chapter sponsored NOFA’s most success- 
ful area conference to date at Greenbrier, Garden Grove, 
Calif., on June 18. 

The San Francisco NOFA Chapter has scheduled a NOFA 
sales training school to start in September. The chairman is 
Clarence Jorgenson of M. G. West Company, San Francisco. 
They also plan to sponsor an area conference for Northern 
California on September 17. Hugo Beier of Beier & Gunder 
son Company, San Francisco, is the general chairman. 

Los Angeles Chapter has scheduled a NOFA sales training 
school to start in September. Wally Thor of Anderson Desk 
Company, Los Angeles, is the chairman 

The Detroit NOFA Chapter plans to hold a dealers’ con 
ference November 2 and an area NOFA conference in Febru 
ary. W. H. Bretzlaff of Detroit Office Equipment Mart is pres 
ident. 

The Cleveland NOFA Chapter, under the leadership of C. 
L. Rhoades, Eriksen’s, Cleveland, is planning an area confer- 
ence to be held in February. 

The newly-organized Ohio NOFA insurance trustees met in 
Cleveland July 12 to review plans for their operations. L. I 
Fisher of Wagner-Henzy-Fisher Company, Cleveland, is chai 
man of the Ohio trustees. Other trustees are James T. Mor 
gan of Harry Morgan Company, Columbus, and John Howi 
son, Kelsall-Voorheis Company, Cincinnati. 


Victor Adding Branch Sales Soar 

The records show the Victor Adding Machine Company’s 
branch sales exceeded quota by 128.7% in June. The Los 
Angeles branch soared to 302.9% to claim top honors. New 
York, with the biggest quota, climaxed the contest with 180%. 
These facts add up to the most successful President’s Month 
campaign in the nine years observance of the event. 

The coveted President’s Cup went to Los Angeles for its 
achievements. Manager John Blaney and his men were honored 
at a banquet July 28 and Vice-President A. F. Bakewell pre 
sented them with the cup. Individual awards went to 18 sales- 
men turning in the highest over-quota volume. They received 
handsomely engraved thermidor ice buckets. 

The records show 25% of the contest winners were ex 
clusive cash register salesmen, an indication of the growth of 
Victor’s business in that field 
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Philip Hano Company Opens New 
Branch Plant in Mount Olive, ill. 

The new Philip Hano Company midwestern branch plan 
was formerly dedicated with an open house at Mt. Olive, Ill 
recently. 

Attending the open house from the Hano organization wer 
Herbert Hano, president; Norman L. Hanna, general sale; 
manager; C. E. McKeen, general manager; George and Philip 
Hano, vice-presidents; Sandro Morgante of the affiliated Tech 
nicarbon organization; Abraham Greenspan, auditor; and Mau 
rice Seligson, member of the Hano board of directors. 

More than 500 midwestern dealers visited the new, one-story 
10,000-foot plant and saw the first piece of Hano equipment 
already in operation, manufacturing Autographic Register 
forms 

The Hano organization, manufacturers of multiple cop 
business systems since 1888, plan to install complete manu 





SEEN AT OPEN HOUSE... . Shown in attendance at the receni 
Philip Hano Co. branch plant open house in Mount Olive, Ill. 
are: N. L. Hanna, Philip Hano Co.; E. J. Shepard, Jr., E. J 
Shepard Office Supply Co., Edwardsville, Iil.; Arthur Semmel. 
roth, Record Ptg. & Advt. Co., Belleville, Ul.; Harold Wassell 
ilinois Casualty Insurance Co., Springfield, Ill.; E. J. Shepard 
Sr., E. J. Shepard Office Supply Co., Edwardsville, Ill.; George 
Kolaz, Clarence Winkelblack and Albert Kunz, Office Supply 
Co., Springfield, Ill. 


facturing equipment, and the second Autographic Register fora 
press was scheduled for installation in August. 

[he new factory was a joint enterprise of the Hano organiza 
tion and the Mt. Olive Development Association, headed b 
J. E. Wenzel, a leading attorney of southern Illinois. 

Following the open house, a dedication dinner and recep 
tion was held in nearby Benld, IIl., and more than 125 dealer 
were in attendance. 

In discussing the new branch plant, Mr. Hanna, who was i 
charge of the open house arrangements, said, “Here is a con 
crete expression of faith in our Hano dealer organization . . 
this plant has one purpose and one purpose alone, and that! 
to better serve our Hano midwestern and southwestern dealers 

In addition to manufacturing facilities, the new Han 
branch plant, located 60 miles from St. Louis on the mai 
St. Louis-Chicago highway, will not only house manufacturing 
facilities but will also warehouse Autographic Registers an 
stock forms. 

General office facilities for the Hano organization, and the 
main plant will remain in Holyoke. 


Pearl Engraving Takes Larger Quarters 

Announcement has been made by Pearl Engraving Corpora 
tion of removal of its plant to larger quarters at 29 E. 190 
St., New York 3, N.Y. Telephone is Algonquin 4-1760. Th 
firm manufactures key tops for business machines of metal af 
plastics besides making name plates. 
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THE “BEL AIR’’ GROUP 


meant for the most luxurious offices 












Today’s office of distinction shows a marked 


trend toward clean-lined contemporary decor. The 


om 





MILWAUKEE “BEL AIR” group, with its custom-designed 
appeal, is tailored admirably for the most luxurious 
modern office. The lines are simple but elegant, 
complemented by the most meticulous craftsmanship, . 
and offering the most desirable standards of lifetime 
comfort. For the growing trend toward tasteful 
modern, you'll find it sound and profitable to display “a 4 


and recommend MILWAUKEE “BEL AIR.” x 






421 UL 
Matching 
Side Chair 





See us at the N.S.O.E.A. Convention 
Conrad Hilton Hotel, Chicage 
Rooms 534A-535A 





Stock and display the 
“Bel Air’ Group. 

Full details on request. 
420 UL 


Matching 
Side Armchair 





makers of fine chairs for over half a century 


MILWAUKEE CHAIR COMPANY ¢ Milwaukee 45, Wisconsin 
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Appointments ... 


Heads Ditto Branch Office 


Joseph F. Meagher (pictured) has been 
appointed manager of the Cleveland 
factory branch office of Ditto, Inc. For- 
merly senior salesman with the Cleve- 
land office he replaces J. O. James, re- 
cently named assistant to L. A. Watkins, 
vice-president, domestic sales, in the 
Chicago home office. 


® 


Heads Dixon District Sales 


Harry E. Hoffman's appointment to the 
post of district sales manager for the 
metropolitan 
has been announced by Joseph Dixon 
Crucible Company. Hr. 
Dixon Crucible in a sales capacity in 


Chicago-Milwaukee 


Hoffman joined 


Royal Selects Dreher 


Philip M. Zenner, President, Royal Mc- 
Bee Corp., has announced the appoint- 
ment of Elmer Dreher (pictured) as Di- 
rector of Research and Development 
with headquarters at Hartford, Conn. 
Mr. Dreher brings to Royal McBee 35 
years of diversified experience in the 
office equipment field. He has held the 
important positions of designer, chief 
development engineer on tabulating ma- 
chines and chief supervisor in the de- 
velopment of typewriter, calculators, 
adding machines and accounting ma- 
chines. 


Sheaffer Promotes Troy 


F. E. Troy, head of the W. A. Sheaffer 
Pen Company's Fineline sales division, 
has been named general sales manager 
of the company. He will supervise the 
entire sales department including both 
the Sheaffer and Fineline sales forces 
which have been consolidated. A native 


1952, after spending several years with 
a fape manufacturer in the Chicago area. 
His promotion is in recognition of a suc- 
cessful sales record with Dixon in the 
Chicago area, company officials said. 


of Indianapolis and a graduate of In- 
diana University, Mr. Troy joined Sheaf- 
fer's in 1940 as a junior salesman in the 
Indiana territory. During the last war he 


New Employment Manager 


Theodore P. Dixon has been named em- 
ployment manager of the Royal Type- 
writer Co. Mr. Dixon attended Yale Uni- 
versity and the Pomfret School. Prior to 
joining Royal, he had been associated 
with General Foods Corp. for I! years 
in personnel administrative and super- 
visory positions. Earlier, he had been 
employed by the Electric Boat Co. and 
Fibre Conduit Co. in the same capacity. 


served as a lieutenant in the Pacifie and 
following his discharge from the Navy 
was assigned the Milwaukee territory. 
He was named central sales manager in 
1950, merchandising manager in 1952 
and Fineline sales manager in January, 
1953. 


Promoted by Underwood 


N. J. Leather, formerly manager of com- 
mercial research in the Samas Punched 
Card Division of Underwood Corp., has 
been promoted to co-ordinator of data 


Makes Friden Purchases 


Earl B, Olson (pictured) has been named 
purchasing agent of the Friden Calculat- 
ing Machine Co., moving into his new 
position from the controller department 
where he was closely associated with 
the firm's purchasing operations. He re- 


processing research and development for 
Underwood Corp. A resident of Peekskill, 
N.Y., Mr. Leather will explore the appli- 
cation of integrated data processing as 
a direct aid to business management. 
Joining the company in 1953, Mr. 
Leather has 20 years’ experience ac- 


places Sam Harper, who retired recently 
as Friden purchasing agent 


years with the firm. 


Promotion by Underwood 


Marco J. Scagliola, of 14 Loring Road, 
Hicksville, L. 1., formerly chief factory 
accountant, has been appointed assistant 
to Executive Vice-President H. L. Junge 
of Underwood Corp. Mr. Scagliola began 
his career with the business machine 
company in June, 1936, as a bookkeep- 
ing machine operator in the payroll de- 
partment and became chief factory ac- 
countant in 1954. A member of the Na- 
tional Association of Cost Accountants, 
Mr. Scagliola attended New York Uni- 
versity, where he specialized in govern- 
ment accounting and income tax. Born in 
New York City, he is married and the 
father of two children. 


after 


Represents Perfect Rubber 


quired in England and the United States. 
He is assigned to the department of re- 
search and engineering in his new post. 


Cellu-Craft Signs Block 

Cellu-Craft Products Corp., New Hyde Park, N.Y., through its 
president Samuel J. Leeds, has announced the appointment of 
Harry Block as advertising and sales promotion manager. Prior 
to joining Cellu-Craft, Mr. Block was associated in advertising 
roles with The Uliman Company, Brooklyn; U. S. Plywood Corp., 
and Ruthrauff & Ryan Advertising Agency. 


Curtis Adds Salesman 


Curtis-Young Corp. has announced the appointment of Robert 
J. Van Heemst to the executive sales staff. Mr. Van Heemst 
brings to Curtis-Young Corporation a seasoned background of 
successful sales experience. 


Appointment by Royal 


Royal Typewriter Company has an- 
nounced the appointment of J. J. Sulli- 


Manual Davidson has announced the ap- 
pointment of manufacturers’ representa- 
tive Earl £. Hanson, P. O. Box 424, 
Evanston, Ill., to represent the Perfect 
Rubber Seat Cushion Company in the 
states of Ohio, Michigan, Illinois, Indiana 
and Wisconsin. Mr. Hanson (pictured) 
will carry the complete line of sponge 
rubber chair seat cushions and typewrit- 
er pads. 


van, formerly New York Portable rep- 
resentative, to cover Boston and the sur- 
rounding territory. Mr. Sullivan's con- 
tinuous service record dates back to 
1950 when he was employed as a port- 
able district salesman at Hartford, Conn. 
He will be headquartered at 65 Franklin 
St., Boston 1, Mass. He also will call 
upon portable retailers in Providence, 
R.1., Portland, Me., and Worcester, Mass. 
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See Your Future at the 


At the 1955 NSOEA Convention and Exhibit 
HENRY BERRY ASSOCIATES - CONRAD HILTON HOTEL - 3rd FLOOR - DINING ROOMS 8 & 9 


October ist to October Sth 








Ne. 
You’ ll SEE “Quick Service” 


Displays that have PROVED they IN- 
CREASE SALES... 


You'll HEAR Facts about 
how you can start a “QUICK SERVICE” 
DISPLAY PROGRAM for Your Store at 


once and with a minimum initial invest- 













ment. 
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This is a joint exhibit of the five cooperating manufacturers, con- chandise you sell. Henry Berry will be on hand to 
ducted by Henry Berry. Be sure t@ make a visit to this exhibit individual problems; to show you three-dimensic 
No. 1 on your list. You will see a display of fixtures set up as they slides of installations; and to give you facts abe 
would be in your store demonstrating their flexibility and showing increases. Your visit to Rooms 8 and 9 may well be 


how the two basic fixtures will effectively display most of the mer- able time you spend at this year's convention. 


/ 


THE CARTER’S INK COMPANY 


é 
/ Cambridge, Massachusetts 


DENNISON MANUFACTURING COM PANY 


Framingham, Massachusetts 


EATON PAPER CORPORATION 


NATIONAL BLANK BOOK COMPANY 


THE SMEAD MANUFACTURING COMPANY, 








Counsel and Design by Henry Berry Associates ; 
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CONRAD HILTON HOTEL 
3rd FLOOR - DINING ROOMS 8&9 





Mere are photographs of Berry-designed “Quick Service” fixtures showing 
merchandise of the five manufacturers responsible for developing this program. 
Each manufacturer suggests the combined use of both Arc-Segment and 
Modular Wall Type Fixtures for best display of his lines. Examples of just how 
these two basic fixtures are used to display and store effectively the complete 
lines of each sponsoring manufacturer, as well as most all other items which 
you sell, will be seen at the “QUICK SERVICE” EXHIBIT, and also at the indi- 
vidual exhibits of the five manufacturers. 


Carters Inks-Adhesives and Specialties 





If you are not going to attend the 1955 Convention, 


be sure to write to one of us for a copy of a Bulletin that gives 
further details about “Quick Service” fixtures, or talk to one of 
our representatives. They are all equipped to give you full in- 
formation about how you can get started on your own “Quick 
Service” Program right away. 





——— to the 
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lt is no longer a question but a proven fact that stationery and office supply stores 

Yv that have modernized their retail operation to a proper balance of self-service, self- 

Wi rd selection, and skilled sales-help are increasingly successful. Experience in store after 

store during the past year shows, beyond any doubt, that properly designed selling 

fixtures and a skillfully planned store layout do increase dollar volume per transaction. This is the surest way to 

greater net profits. It's just this simple: to be a successful stationery and office supply dealer, in the near future, 
you must start planning today to modernize your store for “Quick Service”. 


Just a year ago, in order to offer the stationery industry a unified fixture-and-store- 
WHO layout program ... a program designed by Stationers for Stationers . . . the five 

sponsoring manufacturers announced this joint effort. They selected Henry Berry to 

work with them. He is an outstanding designer and merchandising authority, who for 
20 years has been associated with the stationery industry. Thus the Quick Service Program was launched. Now 
after a year of development, a growing program involving thousands of contacts between designer, manv- 
facturers and retailers is at your service. 


You can start a Quick Service Program in your store with a minimum investment — 
the cost of a single fixture. We strongly recommend, however, that before placing 
even one case you first investigate the Master Plan so that each fixture you buy and 
put in position is a step towards a well planned, complete “Quick Service” operation. 


HOW 


The 
Naster 
Pian 


The Master Plan package was worked out to enable partment locations and merchandise placement are 


a dealer to secure a modern layout for his store, with 
fixture placement and merchandising plan designed 
by Henry Berry, without the cost inherent in Mr. Berry 
making a personal visit. With this plan you can go 
ahead just as fast or as slowly as you want in your re- 
fixturing program. For a nominal charge Mr. Berry 
provides you with the following: 


1 A blueprint showing designer Henry Berry's recom- 
mended fixture layout and suggested structural 
changes, if any. 


A comprehensive analysis written especially for 
your individual store, giving reasons for the recom- 
mendations in the blueprint. In this analysis de- 


covered in detail. 


=3 A complete cost breakdown covering each indi- 


vidual fixture and the entire store. 


To order the Master Plan send your purchase 
order requesting the plan for $100 to Henry Berry 
Associates, 1604 East Dean Road, Milwaukee, Wis- 
consin. He will mail you instructions on how to make a 
simple sketch of your present floor plan and a few de- 
tails he needs to know in order to do a complete job 
for you. 


If you wish to have Henry Berry make a personal visit 
and work with you in your store this can be easily ar- 
ranged on an expenses and fee basis. 


TURN THE PAGE AND MEET HENRY BERRY 
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_|| BASIC WALL AND 
ISLAND FIXTURES 
THAT MEET THE 

CHECK POINTS 
ESSENTIAL TO 
BETTER PROFITS 














Modular Wall 
Type Fixture 





































Y Merchandise well displayed to increase dollar Y Each fixture with its own fluorescent light, illumi- 
volume per transaction. nating both the merchandise and a translucent 


identificati ign. 
Y Adequate storage for floor stock. ee 


Y Priced at bed rock, consistent with features that 


Y Flexibility for seasonal changes. shee gsaiene oie? 





Y Provisions for variations in merchandising policy 


and department size These fixtures are.made from selected hardwoods, 


a feature that we believe important in fulfilling 
Y Each fixture an individual self-contained unit. that intangible essential, ‘Customer Appeal.” 


*Pat. Pending U S. Pat. Off. 


Come to Rooms 8 and 9 


Aid youl yi fun Bar] 


Leading designer and merchandising authority in the Stationery Industry 
a 


“Hello again. | say ‘again’ because the chances are | have already had the pleasure of meeting 
you or talking to you. | have just returned from attending all of the 14 Regional Conventions, as 
a member of your President's troupe, and have had the opportunity to discuss with hundreds and 
hundreds of you folks the importance of modern open display and how it works. 


“During my talks at the Regionals | naturally confined myself to fixture merchandising in general. 
In many cases | didn't have an opportunity to talk to you specifically about our “Quick Service” 
Program, and about what the store-proved facts show it can do for you. 


“Come up and see us at our “Quick Service” Exhibit. I'll be mighty happy to see you again 
and to get right down to brass tacks about how we can help solve your problem. Incident 
_ally, why not bring a layout of your present store with you? We have scaled model§, unsap 

of our cases in our rooms, and possibly we can set up a new layout for you” fi 

right then and there. bod 


“| sure appreciated the many courtesies shown me wn! visited your 


— Regionals and look forward to having you visit us.’ . 
a 
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HENRY BERRY ASSOCIATES 
1604 East Dean Road, Milwaukee 17, Wisconsin 
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Let your reception rooms greet visitors and customers handsomely, 
with the smooth, tailored distinction of furniture cushioned with U. S. Koylon 
Foam. It instantly reshapes itself when each sitter gets up—keeps 
unsaggingly smart for years. And here is the most inviting luxury. This 
finest of foams is completely relaxing and buoyant—it supports the 
body in balance without fatigue. Koylon comfort is a business courtesy 
to guests .. . vital office aid to desk efficiency. Ask your dealer or 
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supplier for U. S. Koylon Foam—the cushioning 
of lasting excellence. 


UNITED STATES RUBBER COMPANY 
Rockefeller Center * New York 
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week. 


Small wonder that during 1954, after 
the Buyers Index first introduced buy- 
ers’ inquiry cards, more than 14,000 
dealer inquiries were received con- 
cerning products and manufacturers. 
Such response registers the steady 
dealer traffic in the annual Buyers 
Index issue—traffic that pays off for 
advertisers and dealers, alike. Here's 
ow: 
locates customers: When deal- 
o the Buyers Index they are 
pecific buying information. 
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’ As you might expect, OA's Buyers Index issue is the outstanding buying guide in the 


most recent questionnaire: 


They are ready-to-buy customers 
looking for a buying source. 

It locates wanted merchandise: 
The complete listings direct ready- 
to-buy customers to available lines. 
They locate the right merchandise at 
the right time for making sales. 

lt directs buyers to your company: 
The complete listing of manufactur- 
ers provides full between-calls cov- 
erage and service to customers, when 
they are ready to buy. 


lt makes new sales contacts: The 





industry, because it is geared to the expressed needs of dealers and advertisers. 
To make sure of providing the most useful service possible, Office Appliances 
contacts users from time to time seeking better ways to serve dealer needs. 
So, when stationers, machine dealers and furniture dealers across the country 
say that OA’s Buyers Index issue is in almost constant use—that it is an invaluable 


source of buying information—it is an endorsement that is meaningful and re- 


Here, for example, is what a respresentative number of dealers told us in our 


89% use the Buyers Index issue at least once each 
month (only one said ‘‘never’’). 


44 6% use the Buyers Index issue at least once every 


full supply of dealer inquiry cards 
in each Buyers Index directs inquiries 
to the efficient OA Service Bureau 
where they are quickly processed 
and forwarded to proper suppliers. 
They enable OA to direct new cus- 
tomers to appropriate sources. 

This effective 4-in-1 sales service 
provides a plus value to manufac- 
turers who supplement their listing 
material with additional sales infor- 
mation by advertising in the Buyers 


Index Issue. 


























There's this about 
The Buyers Index Issue . . 


For Advertisers: The dramatic leadership 
of the Buyers Index issue in number of 
pages of advertising and the number of ad- 
vertisers is solid evidence of its importance 
in producing sales the year ‘round among 
office supply and equipment dealers. 

For Dealers: The advertising in the Buyers 
Index issue provides an additional source 
of helpful information on merchandise and 
merchandising that makes the Buyers Index 
the most comprehensive, most-used buyers 


guide available. 


MORE ADVERTISERS 
Buyers Index Advertise 
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Royal Metal Purchases 
Doehler Metal Furniture 


Royal Metal Manufacturing Company has announced the 
purchase of the assets of Doehler Metal Furniture Company in 
Plainfield, Conn. Included in the purchase is a plant with floor 
space in excess of 500,000 square feet, fully equipped with 
facilities for manufacturing professional furniture. 

For many years, sales have consistently exceeded plant ca- 
pacity at Royal. The Doehler acquisition will add considerably 
to Royal’s productive capacity, and will enable the company 
to give better delivery. At the same time, the acquisition wili 
permit Royal to expand its line of commercial steel furniture, 
to enlarge its sales force, and to introduce new modern designs. 

George C. Lautemann, executive vice-president of Royal 
Metal, will be in charge of the Plainfield plant. “We will inte- 
grate the Plainfield operation with existing plant facilities con- 
sisting of our parent plant at Michigan City, Ind., and branch 
factories at Los Angeles, Cal.; Warren, Pa.; Walden, N. Y.; 
and Galt, Ont., Canada,” he stated. “Our primary reason for 
purchasing the assets of Doehler,” he added, “lies in the fact 
that Royal customers along the eastern seaboard can at last 
obtain the service to which they are entitled in these com- 
petitive times.” 

The operations personnel at Plainfield, Conn., is to be re- 
tained and absorbed into the Royal organization. 


White Heads Acco Products 


Gerard D. White was named president 
and general manager of Acco Products, 
Inc., at the annual meetings of the stock- 
holders and directors held July 12 in 
Ogdensburg, N.Y. Other officers named 
are Andrew Fraser, treasurer, and Jack 
Moore, secretary. 

Two new members were elected to 
serve on the board of directors—Judge 
Clark J. Adams of Pontiac, Mich., and 
Attorney William Weiss of Detroit, 
Mich. Messrs. White, Fraser and Moore 
were re-elected. 

Howard G. Meyer was reappointed as chief of the purchas- 
ing department and Herbert F. Harris as auditor. 








GERARD D. WHITE 





Clark-Peeper to Expand Operations 

Charles Peeper of Clark-Peeper Company, St. Louis, Mo., 
announces expansion of sales activities in the St. Louis area. 
On or about September 1, the company will open impressive 
office furniture showrooms in Clayton, which is a suburb of 
St. Louis. 

This new store will utilize 4000 square feet of space for dis- 
play only . . . warehouse facilities will still continue at the 
company’s down-town address. It is learned from Mr. Peeper 
that this move was occasioned by the fact that business in the 
St. Louis area is vigorously moving to the outskirts. For ex- 
ample, it was said that 350,000 square feet of office building 
space is under construction or planned for the suburbs. 

Of significance, too, is the fact that the company will offer 
a complete office furniture service to business including dra- 
peries and floor covering. Several individuals with contract and 
decorating experience have already been engaged to consult 
with buyers. 


Royal Typewriter Appoints Four 

W. W. Pennels, sales manager, office typewriter and supplies 
department for the Royal Typewriter Company, has announced 
four new appointments within the sales organization. 

L. G. Roberts, formerly district manager at St. Louis, has 
been elevated to the position of regional sales manager of the 
Great Lakes Division. 





G. A. BRODEN 


C. SPARWASSER 


R. H. Smith, formerly district manager at Wichita, Kan, 
will fill the vacancy created at St. Louis by Mr. Roberts’ pro- 
motion. 

C. D. Sparwasser, formerly Great Lakes regional sales man- 
ager, has been appointed district manager of the Milwaukee 
branch office at his own request. 

G. A. Broden, formerly district manager at Milwaukee, has 
been called upon to succeed R. H. Smith at Wichita. 





Niles Heads Kraus Automatic 

The Board of Directors of Kraus 
Automatic Machines Corp., manufac- 
turers of automation machinery, has an- 
nounced the election of Walter J. Niles 
as president, treasurer and director of 
the parent company and its two wholly- 
owned subsidiaries. 

Charles E. Kraus, who has acted as 
both administrative and engineering head 
of the concern, will devote his full at- 
tention to engineering and development. 

Prior to joining Kraus, Mr. Niles since 
1950 has been president of SoundScriber Corp. of New Haven, 
Conn., and previously was president of Frederick Hart Con} 
pany. As an executive of the North East Electric Company} 
of Rochester, N. Y., he was closely associated with the de} 
velopment and marketing of the first electric typewriter m@] 
1925. 
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Vevier Adopts Name of Ringmaster Inc. ; 
The trademark used to identify the Vevier line of loose leaf} 
binders and supplies has become the new name of Veviéf 
Loose-Leaf Co., St. Louis, Mo. 
It’s now Ringmaster Inc. The little “Ringy” symbol becomes 
part of the company’s identifying letterhead. 
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Bates List 
Finders 

Press . . presto! 
There's the 
address, 
phone number, 
recipe, etc. . . 
quick as 

a wink! 


Bates 
Model C Stapler 

Makes its own staples. 

Dne loading—5000 staples. 


Bates Refill 
5000 rustiess Brass 
staples each loading. 
Bates 
Automatic 
Eyeleter 
Feeds, inserts 
and crimps 
eyelets in one 
automatic action. 


Bates 
' Perforator BATES 
Easiest action, large waste NUMBERING 


container Compact, 
economical. MACHINES 


Bates Staple 
Remover and Punch Exclusive inside movement, 


Instantly removes any staple. watchlike precision, 
Punches a hole up to dial setting and roller 
a thickness of eight bearing action — 
pieces of paper. : all these combine 
to make Bates 
Numbering 
Machines 
Mercury Staplers the world’s 
Wide range of models for outstanding 
every requirement. leader. 


Silent Stamp Pads 

Reversible, renewable filler 

ior long life, clear 
impressions 


keep all these 
BATES quality 
products 

on display 


Bates 

Samson 

Hand Punch 

Powerful, easy to use— 
perforates up to 

Y%" of paper. 
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DESIGNED so well is the skimpy 18- 
foot width of Hall Stationery Co. that 
the store actually seems wider, say's 
C. A. Severin, Jr., president. TOP— 
This view from the entrance is like- 
wise visible from the street, for both 
motor and walk-past traffic. It's the 
experience of Hall's that shoppers 
rarely go out the same aisle by which 
they started looking. Check-out coun- 
fer services customers from both 
aisles, with the one storewide cash 
register. BOTTOM—More than casual 
is the showing of many office needs, 
items for people, too, who must, per- 
force, keep records at home. 


Front Door Closed 
During Remodeling, 
but Hall’s Profits! 


by ANN GALT 


correspondent 


An old business maxim reads: When things get stale and 
business dull, send for the carpenter. 

It wasn’t that business was dull for officials of the Hall 
Stationery Company of Topeka, Kan. It was first, that they 
had seen the newest fixtures in self-service planning at the 
NSOEA convention last fall in Chicago; second, they had 
watched the spectacular success of the self-service principle 
in other trades; third, the reports from operations already 
converted were reassuring. 

So they determined to take the plunge. 

How to do it, without costing precious patronage from well- 
established accounts? 

Here’s the spot where your hats come off to President C. A 
Severin, Sr., and his complete staff. 

They advertised to all accounts, by letter, and to the general 
public in newspaper ads, that for the 30-day period from May 
29 to June 27 they would continue to serve—by telephone, 
and by: the back door! 

They took the public into their confidence. The city sales- 
men made normal contacts. The entire staff was on the job. 
To the surprise of even the most optimistic, this store did in 
excess of 70% of last year’s sales for the comparable weeks. 

And all the while, the front entrance of the store was closed 
to trade, and the photographic department, a dominant one 
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Stationery, was doing business in a hotel office 


with Hall 
space, less than two blocks away. Good planning was this with 
the lightest possible loss of volume. 

Another bit of strategy! Just ahead of the re-opening date, 
business accounts received a first-class mailing with the inm- 


vitation to come on down and inspect the “Middle West's first 
completely self-selection stationery and office supply store,” 
and the further nudge, that if the daily schedule didn’t give 
time for a trip to the store, “We'll always be as near as the 
telephone on your desk.” 

Three outside salesmen work on the office supply and office 
furnishings departments. Breakdown of inside sales force runs 
like this: books, greeting cards and social stationery, office 
supplies, pens, photographic supplies and gifts. 

Department heads watch “shorts” and “outs”, 
tentative orders, 
shelf and island displays are complete and in order. 

All posters on ledges and counters keep the customer ff 
minded of the customer self-selection design. This avoids the 
crude overhead arrows demanding that patrons PAY HERE 
Going self-selection, President Severin and his organization 
are determined, shall NOT 


gain in sales. 
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Key executives of companies throughout the country 
have voted 5 to 1 for Lyon! They have given Lyon 
more first choice mentions than the next thirteen 
manufacturers combined! 

A nationally known research company compiled those fig- 
ures when they asked key men in 5,000 companies this 
question: 

“If your company were in the market for steel 

equipment such as steel shelving, lockers, work 
benches, shop boxes, etc., what manufacturers would 
you consider?”’ 
Your nearest Lyon Dealer offers the world’s most diversified 
and most preferred line of quality steel equipment. (A few 
are shown below.) Equally important, he can show you 
how to get the most out of steel equipment in terms of 
time, space and money. 


LYON METAL PRODUCTS, INC. 
General Offices: 928 Monroe Ave., Aurora, Ill. 
Factories in Aurora, Ill. and York, Pa. 
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Bankers Box Purchases 
Magic Binding Posts 


Bankers Box Company announced recently the purchase of 
inventory and manufacturing — distributing rights of the 
Magic Binding Posts Company, Dearborn, Mich. As sole new 
owners of this company, founded in 1936, they will continue 
the manufacturing of binding posts for use with their long- 
established Liberty record storage binders. The posts will carry 
the new trade name — Magic Posts. 

It was further stated that no interruption in the normal 
conduct of business will be necessary during the transition 
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5/16” Diameter Magic Posis 
MAGIC POSTS... 


3/16” Diameter Magic Posts 


Rights Purchased by Bankers Box Co. 


period — all orders will be filled promptly by Bankers Box 
Company, and dealers are requested to write for prices. 

Magic Posts were invented by Harry A. Reichenbach, found- 
er and president of Magic Binding Posts Company. These posts 
are said to be the most powerful, simplest, automatic binding 
posts ever developed. As shaft is inserted in tube, the post is 
positively locked at the length required for neat, compact 
binding without slippage. 

Magic Posts are claimed to remain securely, permanently 
locked until released by opener key to permit addition of ma- 
terial. As pictured, Magic Posts are available in 3/16 inch and 
5/16 inch diameter sizes in a choice of lengths. All lengths 
are expandable up to 50% of stated lengths. 





Ortel Joins Pacific Coast Firm 

Monday, July 25, was a most im 
portant date in the career of Ralph B. 
Ortel, an experienced office outfitter, for 
on that date he became associated with 
the pioneer Santa Barbara, Calif., sta- 
tionery and printing firm, The Pacific 
Coast Publishing Company, located at 
1022-1024 State St. 

Important to Mr. Ortel is the basic 
fact that he is joining a complete office 
outfitting concern, headed by George N. 
Finley and Pauline M. Finley, and staffed 
with an experienced group of office out- 
fitters and creative printers. 

Among the quality lines represented by the Pacific Coast 
Publishing Company are the Shaw-Walker line of metal office 
desks and tables, correct seating chairs, filing equipment, record 
protective equipment, simplified payroll systems; related lines 
of steel and wood modern equipment, and A. B. Dick Com- 
pany Products. 

Experienced through several years of prerequisite office out- 
fitting service with the Shaw & Borden Company, Spokane, Mr. 
Ortel will specialize in service to both old and new accounts 
of the Santa Barbara firm and looks forward with enthusiasm 
to his new connection. 





R. B. ORTEL 
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WOFT Elevates Spelman 


Robert A. Spelman, for three years as- 
sistant executive secretary of the Wood 
Office Furniture Institute, has been ap- 
pointed as executive secretary of the 
national trade association, President 
Sterling Lord recently announced. 

Mr. Spelman succeeds E. Howard 
Gatewood, Jr., who has resigned to ac- 
cept the post of vice-president in charge 
of sales of the Taylor Chair Company, 
of Bedford, Ohio. Mr. Spelman assumed 
his new duties August 15. 

The Wood Office Furniture Institute, 
whose headquarters is at 730 Eleventh St., N.W., Washington, 
D.C., is the national trade association of the wood office furni- 
ture industry. Members include 16 United States manufacturers, 
Five Canadian manufacturers are associate members. 

Mr. Spelman, 35, of 804 Rowen Rd., Silver Spring, Md., 
joined the Institute in 1952. A year later, he introduced to the 
industry the Certified Office Planning Service, WOFI’s sales 
training and merchandising program. The COPS program en- 
ables office furniture salesmen to provide to clients a “pack- 
aged” office whose elements comprise scientific office layout, 
color, proper illumination, acoustical studies, floor covering and 
window treatment. 

During the past 14 months, he has conducted more than 125 
sales meetings for the Institute in 32 states throughout the na- 
tion. WOFI’s 1955 program includes a series of sales training 
clinics being held in 44 American cities for the sales personnel 
of 7,500 office furniture dealers. 

A native of Rutherford, N. J., Mr. Spelman holds a bache- 
lor’s degree in economics from St. Peters College, of Jersey 
City, N.J. He served as a military pilot in World War II and 
was a first officer for American Airlines from 1945 to 1947. 
From 1948 to 1950 he was owner of the Pilot Sales Company, 
of New York. During 1951 and part of 1952, he administered 
the sales training program of Lever Brothers’ Good Luck 
Products Division. 





R. A. SPELMAN 





Ditto Promotes Three fo Fill 
New Executive Sales Positions 
Promotion of three sales executives to newly-created posi- 


tions was announced recently by Ditto, Inc., Chicago manv- | 


facturer of office duplicating machines and supplies. 

The promotions include Howard S. Hermanson to director 
of sales training, J. O. James to assistant general sales manager, 
field sales, and Fred H. Burkart to sales research and de- 
velopment manager. 

For the past three years, Mr. Hermanson was on special 





J. JAMES 


H. HERMANSON 


F. BURKART 


accounts in the company’s Chicago office. In his new post, | 


he will be responsible for preparing sales educational material 


for the sales force, dealers, and branch dealers. He also will | 


organize training programs for sales supervisors and salesmen. 
Formerly Cleveland manager for four years, J. O. James 
will assist L. A. Watkins, vice-president, domestic sales, ™ 


contacts with district and branch managers and salesmen. With | 


Ditto for 19 years, he will headquarter in Cleveland. 


Mr. Burkart will be in charge of all sales division activities | 
relating to the development of new and improved products | 
Most recently, he handled special assignments as executive as | 
sistant to Mr. Watkins. He has been with the company 20} 


years. 
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Bonus Construction 
cans Sales and Profits! 





























The exclusive strengthen- 
ing insert is an important 
feature of the Victory 
giving added reinforce- 
ment to the ends and 
bottom where ordinary 
cases fail. It slips easily 
in place during assembly. 









bd Carpenter Paper Company 
Cle Federal Stationery Company 
Associated Stationers Supply Company 
7 Adams, Cushing and Foster, Inc. 


MONROE, MICH. « NEW YORK, N.Y. & 7: 4: Hoerner Company 




















There is much to be had from “Bonus 
Construction.” For you... Sales and 
Profits, new customers, and the increased 
business of your old customers. For 
your customers . . day-in, day-out, 
unswerving service and the satisfaction 
of knowing their inactive records are 
occupying the lowest-cost storage space 
available today. We ask you to 
compare the Victory - in all thirteen 
sizes - with any other make of similar 
design. Compare construction and prices. 
We are confident you will be convinced. 
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Because the WESCO line 
incorporates every feature 
you expect in the most ex- 
pensive files at the price 
your customers want. 








STEEL 


suspension 


FILES 


2800 Line 


Full 28’ depth. Satin plated 
rustproof, cradle type progres- 
sive slides, Drawers operate 
within this deluxe slide on 6 
hardened steel balls and 4 
free-floating rollers. Positive act- 
ing rebound mechanism on each 
drawer. Independent frame con- 
sisting of six vertical upright 
channels and cross welded 
drawer channels is incorporated 
into WESCO’S exclusive inter- 
lock welded cabinet. Full pan 

Y bottom on case and dust lips 
FINGERTIP OPERATION on drawer openings. 


STEEL 





non-suspension 


FILES 





1500 Line 


The WESCO “1500 Line” of filing equipment 
offers quality and maximum filing space at 
attractive low prices. Each drawer has 22% 
inches of clear filing space and is constructed 
of high grade furniture steel. Drawer sides 
have rolled edges for greater strength, posi- 
tive drawer operation and beauty. Drawers 
are furnished with guide rod and positive 
locking follower block and operate silently on 
nylon oilless rollers. 

See WESCO’S complete office WHISPERING OPERATION 

equipment line at the NSO- 

EA Show, Rm. 502A, Con- va play and representative 


rad Hilton Hotel, Oct. |-5. Arthur Gordon Co. Associated 
206 Lexington Ave., New York 16, N. Y 





California Warehouse & representative 







spas - F. C. Charles, 2436 E. 8th St 
, 8 | Angeles, California 
AMP OF Qu = j Florida Warehouse & representative 
e St Aly Mac Weiner, 730—83rd St 
» AESTERM MIG CON” Miami Beach, Florida 








AURORA. itt. 


WESTERN MANUFACTURING CO. 


AURORA, ILLINOIS 
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Carson Pirie Scott Launches 
New Office Furniture Section 

Recently, Carson Pirie Scott & Company of Chicago hel 
open house so that businessmen might be introduced to the ey. 
panded office furniture department which is a part of Carson‘ 
contract operations. 

Everything from a desk to a complete office was on display 
and the Tower Suite illustrated herewith was an imposing pan 





TOWER SUITE... exhibited at Carson's. 


of the Carson presentation. This executive office is built to im 
dividual specifications from Tower Suite’s open-stock interlock 
ing and interchangeable components. Construction is a matte 
of hours and the executive has his choice of paneling the entirg 
room or any portion of it. 

In addition to those of furniture, displays of special interest 
to business included Magnavox, IBM, Illinois Bell Telephong 
Company and Dictaphone. 





Rem-Rand Makes Sales Office Shifts 

A number of branch sales office appointments for Rem 
ington Rand Inc., have been announced by H. V. Widdoes 
vice-president and general sales manager. 

O. L. Robinson has been named manager of the Detroit 
Remington Rand branch sales office to replace W. B. Main 





og 


oO. L. ROBINSO W. B. MAINLAND 


mS 


te 


J. R. PAYNE J. D. HAZZARD 





land who has been appointed manager of the company’s 
Minneapolis office. 

Mr. Mainland is sent to Minneapolis because of the retire 
ment of H. C. Waldman. 

With Mr. Robinson leaving Richmond, Va., J. D. Hazzard 
is chosen manager of the Rem-Rand sales office there. 


J. R. Payne has been named manager of the Greensboro} 
N. C., branch sales office, replacing Mr. Hazzard, appointed} 


head of the Richmond sales office. 
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OFFICE FURMITURE 


CASTERS 


GLIDES AND CUPS 


you with the best engi- 
neered Furniture Casters, 
Faultiess helps you reach 
and sell more customers 
than ever before. This way 
we both take the waste- 
motion and guesswork out 
of caster selling. 

1. Only “time-tested” 
items have been selected 
for this FREE 4-color Coun- 
ter Display. Customers 
can't resist picking up 

Casters and Glides, on convenient 
handles and selling themselves. Re- 
sult: Faster turn-over and profits on 
an active stock of “best sellers.”” You 
pay only regular prices for the 
merchandise—the Display is FREE. 


viar Furniture Caster 
will be found on the 
pages of this new cat- 
clog. A complete—a 
condensed—a quick 
turn-over selection of 
best-sellers. Ask for 
copies of Form No. 
202, no obligation. 

3. A really complete 
line of fine Furniture 
Glides illustrated and 
fully listed in a new 
catalog. Modern de- 
signed, precision work- 
manship and fine fin- 
ish throughout. Ask for 
a supply of Form No. 
201B and boost your 
Glide sales. 





FAULTLESS CASTER CORPORATION EVANSVILLE 7, IND. Avlonte, Boston, Bult 


Dallas, Detroit, Grand Rapids High Point, Houston, Indianapolis, Los Angeles, New York, Philadelphia, St. Lovis. In othe es, see classified phone direct 


OA-9/55 








Letter Writing Week Promotion Launched; 
Window Display Contest Outlined 


With good values available at prices ranging from a few 
cents a package up to a few dollars a box, correspondence 
writing paper sales are scheduled for promotion emphasis dur- 
ing the 18th annual National Letter Writing Week, October 
2-8. 

Every retailer of writing paper in the country has an op- 
portunity to participate in the annual volume-building project 
sponsored by the Paper Stationery and Tablet Manufacturers 
Association, 527 Fifth Ave., New York City. Nearly every 
manufacturer of any size or significance in the United States 
is affiliated with the Association. 

There is no charge to a retail merchant for participating in 
the promotion project, according to William Rodgers, research 
director of the Association. 

“All a retailer needs to join in this effort is the merchandise 
to display and sell,” Mr. Rodgers said. “There is a growing 
vitality and interest in correspondence writing paper. New 
lines of merchandise are better than ever. From the standpoint 
of design, merchandising and beauty they lend themselves to 
display and promotion. All the elements of dramatic display 
are here to help bring energy to a stationery department or 
counter.” 

Each sponsoring manufacturer has posters to be given free 
to any retailer. The association office has free advertising mats 
together with printed explanatory material. 

A principal feature of the October promotion event is the 
window display competition open to all retailers who will put 
in window displays exhibiting writing paper during part of the 
week of October 2d. Each store will compete within its own 
classification, with $1000.00 in cash awards going to prize- 
winning windows. A jury of judges will determine winners in 
each group from photographs of windows entered. Papeterie 
manufacturers will provide printed information containing de- 
tails of the display contest or it can be obtained from the asso- 
ciation office in New York. 

A special cash award will be presented to the displayman or 
designer responsible for the window which best reflects display 
artistry and skill, regardless of store classification. Every 
photograph entry qualifies for this award. 

Merchants can obtain promotional assistance for National 
Letter Writing Week from several sources. Sponsoring manu- 
facturers are prepared to cooperate. Twenty-five thousand local 
post offices have been asked by Postmaster General Arthur 
Summerfield to display special posters and to help publicize 
the cause of letter writing in their communities. 

Most airlines, which transport the country’s mail, will help 
through poster display and, in many instances, by co-operating 
with retail stores in planning window displays. Many railroads, 
schools and public libraries, all interested in one way or an- 
other in letter writing, are prepared to co-operate. 





Replogle Girls Make Globes and Strikes 

The girls of the Replogle Globe Company were no more 
than settled in their new factory at 1901 N. Narragansett 
Ave., Chicago, then they organized a six team bowling league. 
President of the league, which recently completed a successful 
season at Gateway Recreation, is Len Malatla. 





—_— Se 


Mr. & Mrs. A. William Lauw Zecha of Lawsim Zecha & 
Company N.V., Djakarta, Indonesia, long prominent in the 
stationery and office equipment industry, have announced the 
marriage of their second son, Allen Louis, to Nobuko, daughter 
of Dr. & Mrs. E. Nagura. The ceremony was held on July 11 
at St. Paul’s Church in Djakarta. 
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Choose Miss Eye-Ease 





NANCY MARIE SHEA 


The stationery and office supply dealers of the National 
Blank Book Company, makers of Eye-Ease record-keeping 
forms, have voted Nancy Marie Shea of Springfield, Ohio, as 
Miss Eye-Ease of 1955. 

The annual Miss Eye-Ease selection, which drew thousands 
of photographic entrants, is a salute to the millions of attrac- 
tive office employees who are as “easy on the eyes” as are 
the cool green Eye-Ease record-keeping forms, analysis pads, 
ring book fillers and stenographer’s notebooks which they use 
daily in their work. 

Miss Shea, who was elected from 10 finalists chosen by a 
panel of judges, will be awarded a total of $1,700.00. The 
selection of the finalists was done on the basis of attractive- 
ness, neatness and business-like appearance. R. E. Kavanaugh, 
of Garrigan’s, Inc., Springfield, Ohio, who sponsored Miss 
Shea, will receive a total award of $600. 





Sheaffer Dealers Share $1,950 in Contest 

Prizes totaling $1,950 were won by 216 Sheaffer dealers who 
participated in the W. A. Sheaffer Pen Company Spring win- 
dow display contest. 

First prize of $100 went to the Kentucky Pen Company, 
Louisville, Ky., in the southern division; Spencer Stationery, 
Chester, Pa,, in the eastern division and Younker-Davidsons, 
Sioux City, Iowa, in the western division. 

Second prize of $50 each went to Marshall Office Supply, 
Marshalltown, Ia.; Decker Jewelery Store, Hotchkiss, Colo.; 
and Commercial Office Furniture Co., Washington, D. C. 

Third prize winners, who received $25 each, were Pound & 
Moore Co., Charlotte, N. C.; Bresee’s Oneonta Dept. Store, 
Oneonta, N. Y.; H. P. Wasson & Co., Indianapolis, Ind.; Fisher 
Stationery Co., Greenwood, Miss.; Schepers Jewelry, St. Cloud, 
Minn.; Carpenter Drug, Columbus, Ind.; W. O. Frailey & Sons, 
Lancaster, Pa.; W. B. Read & Co., Bloomington, IIl.; Richards 
Jewelry Co., North Miami, Fla., and Cowan Jewelry, Hereford, 
Tex. 

In addition, there were 50 fourth place winners and 150 hon- 
orable mentions. 





Chicago Firm Reports Loss of Portable 

The loss of one Olivetti Lettera 22 portable typewriter No. 
145364 is reported by Specified Plating Company, 1744 W. 
Lake St., Chicago. If found, notification is to be made to 
Olivetti Corporation of America, 580 Fifth Ave., New York 
36, N.Y. 
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‘ QUALITY STEEL FILES 
se “Better Built for Better Business’’ 


: ALES BUILDERS 


It’s easy to maintain your file sales at a constant high level when you sell the ASE 

line. Better looking .. . more efficient . . . built for years of service ... they open 
10 new doors for your sales force. Ten-bearing drawer suspension. Strong, rigid 
frame. Maximum drawer capacity. Completely enclosed case. A size and type for 
every need. Now’s the time to clear the decks and concentrate on this one superior 
> line that has so many selling advantages. 


y, Your profit possibilities with ASE are tremendous. Investigate. 
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; This fast-selling ASE line will make profits on your floor 
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Write for complete information. Franchise may be open in your community. 
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MODERN 
DESIGN 
PLUS 






Model No. 523 
Arm Revolving Chair 


OLD 
FASHIONED 
COMFORT 


Brings Customers Back 
Again and Again 





Model No. 521 
Arm Chair 


Here’s a pair that goes anywhere. And your customers 
will appreciate the executive look at a Jack Benny price. 


Gregson’s No. 520 Series has that modern day look plus 
old fashioned comfort that would please even grandpa. 
The solid Walnut Arm Swivel Chair and Companion Arm 
Chair are available in a wide range of colors, in Nauga- 
hyde or top grain leather. Deep coil springs and foam rub- 
ber, plus scuff plates and 2-inch ball bearing casters, add to 
the life of the chair, and to the comfort of your customers. 


Sell your customers comfort and beauty in office furni- 
ture at a price they can well afford ... Gregson’s Arm 
Swivel Chair and Companion Arm Chair . . . the perfect 
pair, for any office. 


DEALER INQUIRIES INVITED 























GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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DEALERS 


Joe B. Redman, of Beaumont, Tex., was elected president 
of the newly formed Sabine-Neches Printers & Stationers 
Ass'n. at a meeting June 14 in Beaumont. T. C. Regge, Beau- 
mont, was named vice-president and Mrs. Rose Chance, 
Beaumont, secretary and treasurer The Mission Card 
Company, of Alhambra, Calif., is opening a southwestern re- 
gional office in the Trinity industrial district of Dallas, Tex 
The firm handles Mission, Deercrest and Hampton greeting 
cards. . . J. Andrew Smith, owner of the J. Andrew Smith 
Office Furniture Company, San Antonio, has been elected 
president of the Northeast San Antonio Civic League. . . JHR 

* £ & & & 


MANUFACTURERS 


Clary Corp. business machine sales 
for the year 1955 will be at least 20% 
higher than last year, Hugh L. Clary, 
president of the business machine com- 
pany, predicted upon his return to Los 
Angeles, Calif., from an eight-week 
survey of office equipment markets in 
western Europe. He stated he was 
highly encouraged by increasing ac- 
ceptance of Clary products in foreign 
markets, with foreign sales this year 
expected to double 1954 levels. 

As a result of his trip, Mr. Clary said 
the company will proceed in the near future with plans to 
establish a plant in Europe. He reported that from all ex- 
ternal appearances, European business is enjoying a boom 
period closely paralleling conditions here. During his trip he 
visited France, Western Germany, Great Britain, Belgium, 
Hoiland, Italy, Sweden and Switzerland. 

* £ &@ & & 

The largest first six months’ sales volume since 195] and 
healthy advances in other phases of 1955 operating experi- 
ence were reported in a mid-year statement issued by Presi- 
dent Edgar B. Jessup of Marchant Calculators, Inc. The 
Marchant executive stated that on the earnings side there 
was a substantial increase in net income for the first half 
of this year as compared to the net for the corresponding 
period of 1954 

*¥ £+ & & & 


Aetna Steel Products Corp. has announced removal of the 
sales office and personnel from the Jamestown, N. Y., plant 
to the corporation's executive offices at 730 Fifth Ave., New 
York City. . . F. C. “Chuck” Charles of the Charles Office 
Equipment Distributors, 2436-40 E. Eighth St., Los Angeles, 
Calif., has announced the appointment of James A. “Jim” 
Ellerton of Denver, Colo., to represent the firm in the Rocky 
Mountain states. He will contact all dealers for Cramer, Im- 
perial and Bentson products. Jim, an experienced salesman, 
has a wide acquaintance in the area 

* + & & 

A series of 35-mm. color advertising playlets for use in 
local theaters which run advertising between features is be- 
ing offered free to dealers by the W. A. Sheaffer Pen Com- 
pany. The sketches run 27 seconds and feature the Sheaffer 
Snorkel pen line. They are distributed through United Film 
service in Kansas City and the dealer pays for the screen 
time. 

* &£ & & 


Marchant Calculators, Inc., has announced the promotion 
of Leroy J. Bingham to the position of district manager of the 
Beaumont, Tex., office. He formerly was a sales representa- 
tive in the San Antonio office. The Beaumont branch is lo- 
cated at 812 Mariposa St.... 

* &£ & & 

Clary Corporation business machine sales for 1955 will be 
at least 20% higher than last year, Hugh L. Clary, president 
of the company, predicted upon his recent return from an 
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BORROUGHS WRAP RACKS 


Available in three standard sizes to 
hold 6, 12 or 24 coats and hats. You 
can also obtain double-face units. 


UMBRELLA HOLDER 
ATTACHMENT ACCESSORY 
Another feature of the Wrap Rack is its Umbrella 


Holder attachment which accommodates 4 umbrellas, 
and can be attached to upright. Optional. 
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Visit us at our new booth location, room 
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BORROUGHS MANUFACTURING COMPANY 


A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


3002 NORTH BURDICK alll KALAMAZOO, MICHIGAN 


North, east, south and west are all 
“going Borroughs” in a big way, 
because Borroughs products have 
what it takes to make sales . . prof- 
itable sales. For instance, take the 
Borroughs line of Wrap Racks and 
Check Racks..they’re outstanding 
in both quality and value. Each and 
every model is attractively de- 
signed, sturdily built and priced 
right. Write our sales department 
for catalog. Let us tell you more 
about the Borroughs line if you are 
not already a Borroughs dealer. 
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BORROUGHS CHECK RACKS 


Three standard units hold 12, 16 or 20 
coats and hats. Available in double- 
face units. Numbering optional. 
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any sorting problem with 
the KOHLHAAS PROFIT LINE! 


. +. you get a BIG PROFIT on each Kohlhaas 
Sorter and File you sell . . . but that’s not the 
end of the sales story. Users see Kohlhaas Equip- 
ment answer their sorting problems — MAKE 
GOOD PROSPECTS FOR PROFITABLE REPEAT 
SALES! 





there’s an efficient Kohlhaas Sorter and File for every 


job. Here are just a few... . 


ALPHABETICAL 
SORTERS 


. Ne, 460-W 25 to 100 sub-divisions 






NUMERICAL 
SORTERS 


No. 472-W 2 digit, 00-99 





og \ 


_ HOLDING FILES 
No. 912—25 letter Size 
No. 915—25 





legal Size 


> 





= 





POSTING TRAYS 


VA No. 785 CB Tray 


Special Sizes built to any size and index! 


Kthlhiaas FAST-SELLING SALES FEATURES 


@ Full steel tray, black ripple plates, chrome plated rods. 
®@ Metal reinforced, steel tabbed index guides. 


@ Self-supporting index guides carry filed material — no 
slipping or crawling. 





WRITE FOR CATALOG, DISCOUNTS 





and INFORMATION! 


THE Kthlhaas COMPANY 


8012 South Chicago Ave., Chicago 17, Illinois 
Telephone BAyport 1-4433 
Mfgrs. of Vertical Sorters for— 
LETTERS, CHECKS, SALES SLIPS, WORK TICKETS, BILi STUBS, BILLS OF 
LADING, STOCK CERTIFICATES, PAYROLL CHECKS, INVOICES 
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moarkreate 
ALATA 


in Western 


eight-week survey of office equipment 


Europe 
Mr. Clary said his optimistic prediction is based on: ]. 
Increas demand for Clary adding machines, stimulated 





ction last Fall of a new 10-key 1 I 2. Popularity 
of new cash register models. 3 
Clary products in foreign markets 
establish a Clary plant in Europe 





I acceptance of 
Plans are underway to 








Patents 





(Copies of patents can be obtained from the Commis. 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted July 5, 1955 


2,712,299. Fountain Pen. Ernst W. Rickmeyer 
to The Parker Pen Co., Janesville, Wis 

2,712,375. Color Setting of Justifying Typewriters. Pierre Leglise, Paris, France 
Illustration. 

2,712,485. Office Machine Stand with Foldable Accessory Tables. John E. Greve 
Koln-Buchforst, Germany 

2,712,507 — Sensitive Record Material. Barrett K. Green, Dayton, Ohio 


Prospect Heights, Ill., assignor 


assignor to The National Cash Register Co., Dayton, Ohio 
Granted July 12, 1955 
2,712,692. Envelope Opener. James P. R Girvin, Saskatchewan, Canada 
2,12, 788 were rng Machine. Egbert F. Brown, Haddonfield, N. J., assignor 
to The Publishing Co., Philadel on Pa 
Granted July 19, 1955 
2,713,304. Stencil Printing Machine. James R. Thoma erfield, Ill., assignor 
to Joseph A. Weber, Mount Prospect, Ii!. Illustration. 


2,713 306 Adjusting Mechanism for Printing or Duplicating Machines. Edward J 


Janke, Cleveland, Ohio, assignor to Addressograph-Multi — Corp., Cleveland, Ohio 
2,713 342. Visible Index. George H. Landes, Wilton 
2,713,456. Machine for Translating Binary Values - “Decimal Values. Eugene E 
Reynolds, Richmond, Calif., assignor to Marchant Calculators ’ 











2,712,375 














2,713,531 
2,713,932 

2, 713,471. Telephone Stand for Circular or Oval Type. Eric D. Hirsch, Memphis, 

"2 713,502. Visible Card Index with Cards Registered for Photographic Reproduc- 
tion. Charle : Ehnes, Buffalo, N. Y., aSsig to Remington Rand Inc., New York 
N. Y 

2,713, — Filing Device. Russell L. Harre Chapaqua, N. Y., assignor to 
Wer e Equipment Mfg. Co., Inc amford. Conn. Illustration 

2 713 331, Filing Devi ces. Thetford Bolt e, Dalla Illustration 
Granted July 26, 1955 

2,713,738 Data- Posting Board. Henry M. Harman, Way f assignor to The 
Budd Co Pr adelphia, Pa 

2,713 822. Planographic Printing. Douglas A. Newman, Sea Cliff, N. Y., as- 

imbia Ribbon and Carbon Mfg Gle ve N.Y 

2 713 348 Non- Leaking Fountain Pen F. Miessner, Morristown, N. J 

2,713,849. Pencil Pointer. Felix Consent f arket, N. H 

2,713,932. Feed-Roll Mechanism for Tyecurit ters Charle Letterman, West 
Hartford, Conn ignor to Underwood Cort New York, N. Y. Illustration. 

2,714,049 Credit Card Computing Device. Kenneth R. Germar Berkeley, Calif 
assignor of rd to Richard R. Hanna, Hillsborough, and third to Charles 

Barbara, San Mateo, Calif 


Nise 


ch, 


























Above is shown the radiant Copper Glow Desk Ash Tray 


with an ebony black glass inset. 


Catalog number C-5757. 


INTRODU Cte 


WEAR - EVER’S all new, strikingly different line of smoker 


items all designed with your tastes and requirements in mind 


IDING SMOKERS, COCKTAIL SMOKERS, 


[he way in which the lustrous Silver Glow finish 
and the harmonizing Copper Glow finish com- 
plement each other makes each of these items a 
thing of beauty, which will add the finishing 
touch to the most fastidious decorators’ color 


scheme. 


THE FINISHES ON THESE UNIQUE SMOKER ITEMS .. . 


These new Wear-Ever products are made from a special aluminum alloy with many unique 

( eristics. It resists scratches and dents; is non-tarnishing, stain resistant. In fact, it ALUMINUM 

“ even show finger-prints. It never needs polishing—its soft satiny sheen lasts a lifetime. ‘eg 
finishes, in either Silver Glow or Copper Glow, are produced by an electrolytic process, 


and are integral with the metal itself. 


SAND URNS, SMOKER URNS AND ASH TRAYS 


These all-aluminum smoker items are designed 
to fit in with both traditional and contemporary 
decorating schemes. 


This most unusual line is made by the makers of 
Wear-Ever products, famous for over 50 years. 





WEAR-EVER 


AL AEN 


TRADE MARK 


REG.U.S. PAT OFF 











THE ALUMINUM COOKING UTENSIL CO., INC. 


WEAR-EVER BUILDING 


NEW KENSINGTON, PENNSYLVANIA 








ASH TRAYS 


These richly designed desk Ash Trays are just the thing for the executive’s desk, the 
office waiting room, the home, or in any location where accessories must have beauty. 


On the right is shown the Silver Glow Ash 
Tray Set with its satin-smooth finish and rich 
black inset.- Overall dia. 9-15/16”. Catalog 
Number 5757. 


Below is pictured the lustrous Copper Glow 
Tray and the black glass inset combination. 
Overall dia. 9-15/16”. Catalog Number C-5757. 


ogonel GeV i wey Eel @ 3 a. 


Here are the Cocktail Smokers which will add an air of dis- 


tinction to any setting. 


Practical, large round trays, carry- 


ing handles and black glass insets make these cocktail smokers 


functional as well as beautifully decorative. Overall height 
24-7/16”; tray diameter 15-1/8”; diameter base 10-7/16”. 








On the right—Copper Glow 
handle, base, and column. 
Silver Glow Tray and Trim. 
Catalog Number 5767-2 


On the left—Shining Cop- 
per Glow Tray and Trim 
combined with Silver Glow 
base, column, and handle. 
Catalog Number 5767-1. 


On the right—All Silver 
Glow except base makes a 
striking combination. Cat- 
alog Number 5767. 
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SAND URNS 






Here are three designs in 


Sand Urns to fit in with 


any decorating scheme. 
The Hour-Glass urn, the 
simple, classical Sand 
Urn, and the Wall Urn 


all are designed to give 


you service with a touch 


of luxury. 


Silver Glow Sand Urn. Height is 19”. 
Diam. base 10-1/2”. Removable inset. 
Catalog Number 5760. 

Hour-Glass Sand Urn with removable 
inset. Copper Glow with Silver Glow 
trim. Base diam. 9-15/16". Height 
20-5/8". Catalog Number 5762-2. 
Copper Glow Wall Urn with removable 
Silver Glow inset. Height 10-3/4"; 
Width, 11-5/8"; Depth (Wall Out) 
5-13/16". Catalog Number C-5759. 
Silver Glow Hour-Glass Urn with Cop- 
per Glow Base, inset and trim. Height 
20-5/8”. Diam. base 9-15/16". Catalog 
Number 5762-1. 

All Silver Glow Hour-Glass Sand Urn. 
Height is 20-5/8”. Base diam. 9-15/16”. 
Inset is removable. Catalog Number 
5762. 

Sand Urn in Copper Glow completely. 
Removable inset. Diam. base 10-1/2”. 
Height 19”. Catalog Number C-5760. 
Silver Glow Wall Urn with Copper 
Glow removable inset. Height, 10-3/4”; 
Width, 11-5/8"; Depth (Wall Out) 
5-13/16". Catalog Number 5759. 











SMOKERS 


Large diameter base and practical size black glass 
inset help to make these Smokers safe as well as 
distinctive. Overall height 24-3/8”; diameter base 
10-7/16”. 


On the right is shown the gleaming Copper 
Glow Smoker with Silver Glow trim. Cat- 
alog Number 5765-2. 


Shown on the 
left is the Silver 
Glow Smoker 
trimmed in Cop- 


per Glow. 


Catalog Number 


5765-1. 


SMOKER URNS 


(WITH WATER CONTAINER) 


For those who prefer Water Urns, here are beauty and safety com 
bined. Removable water container inside. An inverted cup is 
strategically placed over top opening. These urns are especially 
made for places where a large volume of cigarettes must be dis 
posed of, as in restaurants, hotel lobbies, and theatres. Overall 
height 19-5/16”; diameter base 10-1/2”. 


On the left is shown the all 
Silver Glow Water Urn with 
the cup in contrasting Copper 
Glow. Complete with water 
container. Catalog Number 
5761. 


On the right is the Copper 
Glow Water Urn with the Sil- 
ver Glow cup. Complete with 
water container. Catalog Num- 
ber C-5761. 


THE ALUMINUM COOKING UTENSIL CO., INC. 


WEAR-EVER BUILDING NEW KENSINGTON, PENNSYLVANIA 
HA-1292 














and Ro 


H. M. Storms is ONE stop for everything. 
At Storms you'll find hundreds of items 
in stock... to take care of your imme- 

















diate needs ...or made up to your spe- Pencil 


Carbons 


cial requirements at short notice. 








Do as other satisfied dealers have 















done for almost 50 years... depend 
upon Storms for the finest Carbon Paper, 
Carbon Rolls and Inked Ribbons. 


\" Machine Special 
Ribbons Ribbons 


\ 





Typewriter Special 


P ° 
Ribbons Mab/ ica Carbons 
aS ae Carbons 

SERVICE BUREAU 

The Storms Service Bureau is 

ready to help you with special 
m- applications of carbon paper, 
i inked ribbons and carbon rolls. 
T You are invited to consult with 
" Storms any time you get such re- 


lis quests from your customers. No 
‘al obligation, of course. 












Ready for you - TS ee oe ae ee 

NOW — the new | H. M. STORMS COMPANY eae i 

ee ee Cot- | Storms Building, Brooklyn 38, N. Y. i 

of quick poR am end | Gentlemen: We are interested in the Storms Private Brand Program. 4 

to hundreds of |] Please send us complete information and samples. i 

items. Write for 1 (7) We would like a copy of your new 1955 Catalog. j 
your copy TODAY! 

Pe (| i 

Company Name. ........ccccccccccccccccessscetesscccsccses ; 

pw, QPP bcc cece te seenaeennes 
a +  PPPPPEPTTITTT TT Zone.... State.......... 








H. M. STORMS COMPANY 


STORMS BUILDING, BROOKLYN 38, N. Y. 
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| Space Available for Sales Display 
, 4 Industrial Stationery Company, 261 Franklin St., Boston 10, 
Mass., announces it has phone service, sample and office space 
available for a Traveler or manufacturer. This space was 
occupied by the late Jim Armington. 








v's A GIFT... and it 
makes an ideal one with 
appropriate Christmas 
packaging as The Mark- 
well Mfg. Co. illustrates 
here with its attractive 
wrapping of Pacemaker 


Ol Tele Hele staplers. The company 
is going “all out” in a 
—— drive to assist dealers 
a= promote the idea of 
Business Gifts for Busi- 
7-7" sVele O O nessmen. 
<—_— ° P efete 
o* 
s * e s 





. SExport Statistics 


| of U.S. office machines, 
| equipment and supplies 
































> ° 
.) 
O O | Net Value 
d Quantity (Dollars) 
| Bookkeeping, Accounting Machines Non-descriptive Et 
- e | New, except Punched card .............- eieabaiis 480 689406 
| Bookkeeping, Accounting Machines Descriptive, Text 
: - ° Writing, New, except Punched card ..... - 1010 1746148 
| Listing Adding Machines, "New, except Punched card Type . 3990 645079 
| Non-Listing Calculating Machines, New, except Punched 
d Q | card and Pocket Types ............ .. 1893 725656 
Non-Listing Adding and Printing Calculating Machines 
old x 2a: PE . 251 95897 
d Card Punching, Punched card and Auxiliary Machines, New 124 381804 
Accounting, Bookkeeping, Card Punch Etc. Machines, Used 
Ring Boo | and Rebuilt CE eee . 33 205876 
Accounting, Bookkeeping, Calculating, Card Punch Etc 
Machine Parts, Ne: ee eee 1938825 
9 Pad | Addressing Machine ratsindae coh ee 142 939%6 
noc | Addressing Machine Parts, Nes. ....... ° ‘ 66800 
| Duplicating Machines, except Lithograph Offset Type ‘ 525 107397 
e e Duplicating Machines, Lithograph Offset Type . a 64 96325 
Duplicating Machine Parts, Nes. . oie , 68890 
—— Cash Registers, New he 1383 628617 
Pap Cash Registers, Used and Rebuilt ‘ 260 27486 
7 Cash Register Parts, Nes. ....... ~ 478389 
“ | Typewriters, Standard, New, except Electric ves 6172 745124 
Pad Typewriters, Standard, Electric, Except Automatic, New ... 594 148757 
| Typewriters, Portable, New <nee can 2104 119683 
| Typewriters, Used and Rebuilt, except Automatic ; 1401 67379 
Typewriters, Nes conve F we ; 137 120965 
Typewriter Parts, Ne sa a ; 668993 
staplers, For Office Use ........... 51305 77452 
Dictating Machine pieteeeeeoks ; 698 130671 
Mail-Handling Machines and Parts, Nes 62163 
Noy Ss ay | Check-Handling —— ma gy Nes : anne 
Ka» Ons | Office Appliances and Parts, Nes . , 
oe to M44 Cry STRigs a. | Mechanical Pencils, all Materials, Doz 35354 160769 
?, NG INC | Mechanical Pencil Parts ........... - 6656 
° ‘ ' | Pencils, Black Lead, except Mechanical, Gr 56502 144109 
FRom Pencils, except Mechanical, Nes., Gr 7464 28548 
Pencil Leads ... . 71349 
= Crayons ... ee ‘ , 58024 
Ball Type, Doz ; ...194960 527664 
£ nnis Pe Fountain Type, Dox . 50779 768647 
Ball Pen Refill Ink Cartridges, Doz. ‘ 88424 146178 
ountain Pen and Ball Pen Parts, Nes 205575 
intain Pen Points Including Points for Dip Pen Desk 
TAG & ets, Gr tyr eric 37742 115778 
en Points, Carb teel, Plain or Plated, Gr .+. 12180 15526 
weer rr rey . 9226 27145 
SALESBOOK CO. Write tedey 118778 
. OU: cecessscseseevencoennnne : 6 
Sectories at Ennis, Texas @ Chatham, Va. for Somer ] arbor =p salen ; 170193 178935 
and Somples— Rit t Cloth for Office Machines, Inked 51742 
Manufacturers for Dealers Only turn to : ffice Supplies and Parts, Nes. ......... eee 387841 
Branch Offices and Warehouses at Hou- ENNIS for ! (Nes.—Not elsewhere specified) 
j Figures for March, 1955; Released in June, 1955 
ton, Dallas, Birmingham, Los Angeles, Quicker by the U. S. Department of Commerce 


Denver, St. Lovis, Monroe, Orlando Turnovers! (A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 


Department of Commerce, Washington 25, D. C.) . 
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if everyone didn’t know\In Room 512 of course. 
What would a NSOEA Convention be without 
himsical Meilink hats? Qkay, this year it’s a 
Keystone Cop’s helmet—and a chief’s at that. 

We’ll have yours waiting for you. 















TAKE HOME A FRAMED CARICATURE OF YOURSELF 

A sensation at a recent show, ZIPP (Sally Zippert), nationally famous 
caricaturist, will do her delightful caricatures again for Meilink in 
Room 512. Big attraction is the projection on a large screen of the 





drawing while in process. 


There'll be profit as well as fun for you 
when you visit Meilink’s exhibit. You'll see 
these new and newsworthy items: 


A FEW THINGS 
TO PASTE 


IN YOUR HAT 


~ @ New typewriter stand with retractable casters. 


= 
> @ New insulated ledger file and single drawer 
~~ insulated file with Class C labels. 


@ New line of money chests. 
@ New line of home vaults. 


@ New merchandising program for Meilink 
dealers. 
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now... 
erase errors 
magnetically 


as you DICTATE 


with the new 
Comptometer® magnetic 
dictation machine 


Here is the greatest improvement 


RE-USABLE BELTS 
NEVER WEAR OUT 


Comptometer’s Erase-O- 
Matic belts, made from 
miracle Mylar*, can be re- 
used thousands of times—a 
tremendous economy fea- 
ture. They are renewed 
magnetically, in just three 
seconds, without removing 
from machine. 


in dictation’s 68 year history! Dic- 
tate as easy as talking. Make an 
error—re-word a phrase? It’s no 
problem. Simply backspace and re- 
dictate the new or correct thought. 
It is recorded as the old erases it- 


HI-FI VOICE 
REPRODUCTION 


Comptometer’s magnetic 
dictation means high fidel- 
ity —true, authentic repro- 
duction of your voice, 
making it easier to under- 
stand for faster, more per- 
fect transcription. 

*DU PONT'’S TRADEMARK 


self, magnetically. You’ll hand 
your secretary perfect dictation 
she will transcribe faster and better. 
Only magnetic dictation gives you 
this new freedom and simplicity. 


YOU ARE INVITED TO TRY THIS YEARS-AHEAD COMPTOMETER ii atic ado 
IN A FREE OFFICE TRIAL OR DEMONSTRATION 








DICTATION'S GREATEST TRIUMPH! 


TODAY 
The amazing 
Comptometer 


Erase-O-Matic 
belt. Never wears 











1887 


The first dictation 
machine with 
fragile wax cylin- 
ders that had to 
be re-surfaced. 


1939 


The first record 
type dictation. 
Disadvantage 
costly, breakable 
only one use. 


1948 


First flexible 
plastic belt. A 
definite advance, 
but still costly, 
one use 


out, can be used 
indefinitely, er- 
rors can be erased 
magnetically. 


























Combination 
Dictation-Transcription 


Comptometer Dictation Division Machine 


Felt & Tarrant Mfg. Co. 
MAIL 170 Marshfield St., Chicago 22, Illinois 


COUPON Gentlemen: Without any cost or obligation 


TODAY please arrange: 


[] FREE DEMONSTRATION 
[_] FREE 10 DAY TRIAL 
[-] Send complete information 





The new Comptometer 
Dictation-Transcription Machine, 
the world famous Comptometer 
Adding-Caiculating Machine, and 
the new Comptograph 10-key 

Calculating-Adding Machine 
are products of Felt & Tarrant 
Mfg. Co., Chicago 22, Ill. 





NAME TITLE 
COMPANY 


ADDRESS 





city : COUNTY STATE 
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“TAKING ON CORMAC WAS A TERRIFIC DEAL; 
PROFITS FOR ME, SAVINGS FOR MY CUSTOMERS” 


—says John W. Murray, one of New England's largest office equipment dealers, 
and Governor of Region |, NSOEA 








... and in all 48 states, CORMAC 
dealers are echoing this appraisal of 
CORMAC photocopy equipment. 


By protecting dealer sales, offering better discounts, filling 
dealer orders without delay, holding dealer training ses- 
sions in the field, and publishing regular bulletins on how 
to merchandise and use the Cormac for every copying 
purpose, CorMAC has established an enviable reputation 
among office equipment men. Every Cormac photocopy 


machine is manufactured in the U.S. and sold entirely 
through dealers. 
It’s this policy of complete dealer cooperation, supported 


by a vigorous advertising and publicity campaign, which 
has enabled Cormac dealers to sell more profitably—in 
volume! 


Write immediately for information on 
how you can become a CORMAC 
dealer. Get all the facts today! 


p 





INDUSTRIES, ING. 
80 FIFTH AVENUE, NEW YORK 11, N.¥. + ORegon 5-9310 
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There are no copying limitations when you sell a CorMac 
photocopier and new Cormac Book-Printer! 


Copies of anything typed or printed, drawn or written in 
pencil or ink, from opaque or translucent originals, from 
one or two-sided originals—are made quickly, easily and 
permanently. The Cormac Book-Printer copies complete 
pages, from margin-to-margin; is perfect for schools, col- 
leges, public, historical, and industrial libraries. 

Copies are perfect, black-and-white facsimiles; take only 
seconds, cost only pennies! The result is increased effi- 
ciency; decreased expense! 

There’s a variety of CorMAc models for every purpose— 
and a big plus sales appeal when you demonstrate how 
easily and economically CorMAC makes transparent Diazo 
masters, negatives for offset printing, copies from micro- 
film, and many other exclusive CoRMAC techniques. 





CORMAC INDUSTRIES, INC. OA-9 


80 FIFTH AVENUE, 
NEW YORK II, N. Y. 


GENTLEMEN: 


| AM INTERESTED IN BECOMING A CORMAC DEALER. 
PLEASE RUSH DETAILS. 


(NAME) 
(FIRM) 
(ADDRESS) 
(CITY & STATE) 
| TRAVEL___mm_SALESMEN IN 


ORegon 5-9310 














TERRITORY. 
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We've got a file by the handle! 





If you want a quick-selling Pendaflex item, stop right here. The new Oxford 
CARRYFILE is running away with us, and with all of the delighted dealers 
who show it in window, on counter, or on calls. 


Y=: == Filler item for business use: 

gies 7——— > 4 REGULAR A-Z SET No. 4225 
e 25 folders with A-Z tabs 

I: attached. 

Perfect for straight, alpha- 

betical filing, or as index for 

other Pendaflex folders. 


Filler item for home use: 
HOUSEHOLDERS SET No. 4227 


e 25 folders, including 10 
division A-Z, and 

@ 15 subject headings such 
as Automobile, Budget, 
Insurance, etc. 


Of course, national advertising in Time and 
the Post is helping. So order a few today, 
and get your share of the protected profits 


from this newest Pendaflex item. 


OXm 


ed Ee SE 
REG. U.S. PAT. OFF. 


OXFORD FILING SUPPLY CO., INC. 


CLINTON ROAD, GARDEN CITY, N. Y. 
214 TYLER ST., ST. LOUIS 6, MO. 
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LEADERSHIP 
IN THE DUPLICATING FIELD 















DEPENDABILITY and PRECISION 

has been the keynote of ROSE’S success. Continuous 
research by ROSE has preduced a superior line 

of duplicating products. This basic policy supplemented 
by more than a quarter of a century 

of experience and know-how gives ROSE 


the highest reputation in the field. 


@ MASTER UNITS 

© SPIRIT CARBONS 

®@ HECTOGRAPH CARBONS 
® SPIRIT CARBON ROLLS 


® DUPLICATING FLUID 
AND HAND CREAM 





RIBBON and CARBON MFG. CO., Inc. 
HARRISON, NEW JERSEY 


Makers of the world-famous patented “Sta-Clean” 
metallic protective-coated master units. U. S. pat. 2,671,734 


CATERING TO THE REQUIREMENTS 
OF DUPLICATING SPECIALISTS ALL OVER THE WORLD 
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JUSTRITE ENVELOPES 
UARANTEE 
Salubrious* 
Sales! 


Your sales can be more 







beneficial when you do 
business with an experienced 
and dependable supplier. For 
‘salubrious’ envelope busi- 
ness, always specify the 
Justrite brand. Over 35 years 
in the 
enables Justrite to guarantee 
the highest quality, the full- 
est line of standard and 


envelope industry 


unusual envelopes, and the 


most dependable service. 


Always choose Justrite and be 
assured of ‘salubrious’ sales. 


*sa-lu‘bri-us — beneficial or favorable 


CURRENCY GIFT 
ENVELOPES 


America’s largest line of 
Currency Gift Envelopes 
. « » Justrite includes 12 
engraved Christmas de- 
signs, 10 lithographed 
Christmas designs, and 
9 engraved everyday 
and special occasion de- 
signs. Supplied in heavy 
classic white vellum with 
matching outside enve- 
lopes. 





AMER RY CHR a 


Se 
as 





Booth 54 @ N.S.0.E.A. Convention 
Conrad Hilton @ Chicago @ Oct. 1-5 





NORTHERN STATES ENVELOPE CO. 


300 E. 4th STREET, ST. PAUL MINNESOTA 


JUSTRITE ENVELOPE MFG. CO. 


923 STEWART AVENUE SW. ATLANTA, GEORGIA 


Two modern factories to serve you 
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Lermans Open Long Island City Plant. . . 

Four views of the interior of the recently opened Long Island 
City plant of Lerman Brothers. Top picture shows interior of 
the main warehouse, Middle views are of the general office 
and furniture showroom. Bottom picture is of the executive 
office occupied by Irving Lerman, president. (Story appeared 


in August issue, page 136). 





Advertising Industries Stage Exposition 

The first National Advertising Industries Exposition was 
staged June 26-29 at the Hotel Morrison in Chicago. The 
vast scope of fields represented included photo copying, dupli- 
cating, printing, direct mail, mailing lists, displays, sales aids, 
paper, inks and envelopes. 
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Put her to work for you selling “Eye-Ease” Forms 


Isn’t she “‘easy on the eyes’? National Blank Book dealers, with the 
help of their customers voted Nancy Marie Shea, Springfield, Ohio, the 
loveliest office employee in the U. S. A. 


Tie in----Use 
Promotional 
Material 


In consumer magazines, we’re telling your customers that Eye-Ease 
forms, are also easy on the eyes — and winners! We’re telling them that 
with this non-glare, brown and green ruled paper, entry figures stand 
out clearly, rulings fade into the background. Eyestrain and fatigue are 
reduced — speed and accuracy increased. 





Miss Eye-Ease ods like this are appearing 
in Business Week, Journal of Accountancy, 
The Office 


National Blank Book Company 
39 Water Street, Holyoke, Mass. 





NATIONAL 
* 


Imprint copy: 
Please send me the following “Miss Eye P PY 


Ease of 1955" promotional material. Company 
eet en estes ned st sien vss ccs cesangeam 

Folder No. 603 showing Eye-Ease 

Forms, 4” x 9 self smaller. Street... ccc cece eee eee eeneneeneees 

Eye-Ease Blotter No. 602 ; 

3M x 8%" [J City & State...... TOs Misses canes 


Window Display Card of 
Miss Eye-Ease No. 601 





Send for this Miss Eye-Ease Promotion 
Material 


to tie-in your displays and mail- 
ings with the consumer advertising. 
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in-and-out 
boards 










Book & 
& Catalog Rack 






—— 


# MORE OF 
EVERYTHING 











Stationery Racks 


wail 
_- 


Lit-Ning 


products co. 


Vertical Files 










priced to sell! 
Every Lit-Ning product is 
priced to move fast... yet 
there’s always a long profit 
for the Lit-Ning dealer. 


Over half-a-hundred fast-selling 

steel office accessories available 
from one source .. . Lit-Ning, 
the longest quality line. 


wmeeseeeeeee eee eeeeeeeeeeee 






SOCOOHHSESESESEEHHEEEEEHHHHHHH EHO SEE EEEEEEE 
WRITE FOR LIT-NING PROFIT STORY 


LIT-NING PRODUCTS COMPANY 
3907 DUQUESNE AVE. * CULVER CITY, CALIF. 


Please send me your new catalog and discount sheet. 


Stationery holders 





ener ere 


FIRM NAME _ a 
ADDRESS. pals 
city. STATE 

MY NAME____ 











LIT-NING PRODUCTS COMPANY * FACTORY FRESNO, CALIF. © SALES OFFICE 3907 DUQUESNE AVE., CULVER CITY, CALIF. 
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FISH WHERE THE BIG ONES ARE 


If you want to do big business, go where the big business ideas 
are! That’s New York—the world’s capital of business; national 
headquarters for most big companies. 

That is why the one truly national business show is held in 
New York—for New York is where most national planning and 
buying is done. 


NATIONAL BUSINESS SHOW 


OCTOBER 24th THRU 28th, 1955 


RUDOLPH LANG, Managing Director 
33 West 42nd Street * New York 36, New York * PEnnsylvania 6-6760 
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ACE LOCK 
FOR PRIVATE STRONG BOX 








CABINET OR BOX LOCKS 














Write for our 


Engineering co-operation is 
complete catalog. available without obligation. 


CHICAGO LOCK CO. 


2016 N. Racine Avenue « Chicago 14, Illinois 
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‘SWIFT ADDITION’ ... Opening recently, the new Big Bend 
Bank in a suburb of St. Louis displayed its brand new comple- 
ment of Swift adding machines—one for each teller's cage. J. 
Irving Obst, cashier, is shown demonstrating the Swift for 
N. H. Von Soosten, St. Lovis dealer who made the installation. 
Mr. Obst said the Swift met requirements of light weight, small 
size, visible dials and relatively large capacity. An innovation 
was the congratulatory advertisement which Mr. Von Soosten 
ran in the St. Louis Post-Dispatch. 





NSOEA to Issue Manual on Inventory Methods 

The second manual of NSOEA’s Management Training 
Series is planned for release to retail members in October dur- 
ing the 1955 annual convention. Devoted entirely to Inventory 
Methods and Stock Turnover, the research was done by Dr. 
Ralph DeArmond Cies, business consultant of Cambridge, 
Mass. 

In recommending short cuts in record keeping, the associa- 
tion has developed two codes, the use of which will be sug- 
gested to the retailers. One set of codes covers classes of mer- 
chandise. The second set is a three-letter code assigned to each 
manufacturing member of the association. Although no re- 
tailer will be forced to use a code in the development of the 
inventory system, much time will be saved by adopting the 
association’s recommendation, it is pointed out. 

The first manual in the Management Series by NSOEA, 
titled “Your Profit Primer” and recommending proper book- 
keeping procedures, was introduced at the convention of 1954. 
It was prepared by J. K. Lasser & Company. 

The Inventory Manual will be introduced at a clinic held 
during this year’s annual meeting at the Conrad Hilton, Chi- 
cago, October 1 to 5. Details on the 1955 convention and 
exhibit may be secured from the association’s executive vice- 
president, Paul E. Burbank, 740 Investment Building, Washing- 
ton 5, D. C. 





William J. McCaig, sales manager of Cramer Posture Chair 
Company, favored OFFICE APPLIANCES with a visit on 
July 28. Realizing he was near while making an early morn- 
ing call, he went the extra block as soon as his primary mis- 
sion was completed. He was elated over the sales volume for 
the year to date, every district being substantially ahead of 
1954. He told of an interesting incentive plan which will be 
described in a later issue of this journal. While in Chicago he 
completed arrangements for a sales meeting to be held at the 
Conrad Hilton during the morning of October 1, to be over 
before the opening of exhibits at the NSOEA convention at 
noon of that same day. 
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y “Built Like a 
} Skyscraper” 





GHAW-WALKER 


Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the World 








Factories and Home Office, Muskegon, Michigan 
















THE EXCLUSIVE SHAW-WALKER 
dealer offers his customers 4,000 items matched in ap- 
pearance and matched for results. All bear the symbol 
of quality—"“Built Like a Skyscraper”—the best-known 
trademark in the office equipment industry. 


Shaw-Walker’s 4,000 items are easier for dealer 
salesmen to sell because they are “time-engineered” to 
help any user get more done, more easily, more quickly. 


The new 292-page, 1956 Shaw-Walker OFFICE 
GUIDE simplifies selling and is the biggest single 


source of dealer orders in this business. 


Perhaps you qualify for this desirable franchise. 
Right now there are a few cities in which we are willing 
to establish new dealers or make a change. Yours may 
be one of the cities. 


e A Single Source of Supply 


d Items © Office GuipDeE Selling 











For Today's Informal Office Groupings ..|. . 


THE ALMA fees 1800 SERI 


Featuring Free-form Desks 
with Plan lt Yourself Pieces 


The clean-cut lines and fine cabinet work of the Alma 1800 Series presented here will 
not “go out of style.” 





But, equally important, the Alma 1800 Series freeform decks and plan-it-yourself pieces 
are highly practical and versatile in office arrangements . . . The executive desks can dou- 
ble as informal conference tables; and modular cabinets, combined with desks, lend 
themselves to many pleasing and efficient groupings. 


Ruggedly constructed of genuine walnut. Priced to assure ALMA WISE ECONOMY | 
through a long life of service. Write for descriptive folder of Alma’s popular new 1800 | 
Series of Plan-lt-Yourself Groupings. 














siivem DESK COMPANY, 





Visit Us At NS OFA Sh 
(© elilacleMalliicli males 





HIGH POINT, N.C. 





7 7-2 2s 2 ? 2 ? 2 


IT’S A MUST!! 


VISIT THE TIFFANY BOOTH 
AT THE N.S.O.E.A. EXHIBIT — 
BOOTH 200 — EXHIBIT HALL ANNEX 


There’s an 
EXTRA SPECIAL 
REASON 


meee ????? 


TIFFANY STANDS 


- WILL STOP 
THE “SHAKES: 


In your customers’ offices 
— give them... 


Maximum Office Efficiency 
Safety for Office Machines 





} Happier Machine Operators 


With two drop leaves, Model 
5002. 


Models 5000, 5002 also available 


in 35%” height for stand up 
work. 


MODEL 

5000 
Sell the stand with SAFETY built in. Tiffany Stands, of solid, 
angle steel construction, are practically impossible to tip 
over. Framework has no rough edges to scratch operators 
or snag hose. Less operator fatigue since annoying ma- 


chine noises go through the open top . . . don't rebound. 


Nationally advertised. Sold through dealers only. 


Often Imitated...Never Duplicated 














Collamatic Corp. Formed in East 

The announcement of the formation of a new corporation, 
called Collamatic, whose principal office and manufacturing 
plant are to be located in Wayne, N. J., has just been made 
by W. E. Thomas, president and chairman of the Board of 
Directors of the corporation. 

Collamatic will manufacture and distribute a new type of 
electrically powered office collating machine that has been 


B. SMITH W. THOMAS 


designed primarily to fulfill demands for automatic equipment 
for the modern office’s duplicating department. 

Mr. Thomas, formerly President of Thomas Collators, Inc., 
of New York, New York, has spent the last decade in the 
design and manufacture of collating equipment. In 1946, Mr. 
Thomas successfully developed and introduced the first me- 
chanical collator for the office. 

It was also announced that Burt M. Smith has been ap- 
pointed vice-president in charge of sales of the newly formed 
corporation. The collator will be manufactured in a modern 
building which has recently been completed. 





V. L. Lydon Associates Formed, 
Joined by Ray Baffa of Sioux Falls 

Vic Lydon, who was associated with the R. B. Valleau 
Company for eight years, has announced, the formation of 
V. L. Lydon Associates to continue the representation of the 
following lines of office furniture: The Leopold Company, 
Milwaukee Chair Company, Milwaukee Metal Furniture Com- 
pany, Bentson Manufacturing Company and Thomas Furniture 
Company. 

Territory covered includes Wisconsin, Minnesota, North and 
South Dakota, Nebraska, Iowa, Kansas and Missouri. 

The R. V. Valleau Company was dissolved upon the death 
of Bob Valleau and because of the personal nature of the busi- 
ness it was thought advisable to change the name. 

To continue the diligent representation of the lines that Mr. 
Valleau had always given, Ray Baffa, formerly of Midwest 
Beach Company, Sioux Falls, S. D., has joined the firm. 

Mr. Baffa is married and lives in Sioux Falls with his wife 
and two sons. After serving in the Navy in World War II he 
graduated from Maryland University and spent several years 
in IBM methods. He found use for creative thinking and ac- 
tion in the commercial furniture field and now feels he can 
further expand this by becoming a manufacturers’ represen- 
tative. 

Because of the expanded operation, V. L. Lydon Associates 
has moved to larger quarters at 1547 University Ave., St. Paul, 
Minn. 





Metalstand Announces Co-ordinated Colors 

Metalstand Company has announced today a color mer- 
chandising program with new co-ordinated colors on the entire 
Metalstand line. 

J. Golden, president of Metalstand, said this new merchan- 
dising idea will enable a dealer to make four sales instead of 
one. By that, he went on to explain, he meant that a dealer 
could now sell a Metalstand file, Hi-Lo typewriter stand, stor- 
age cabinet and the new desk as a complete package unit, all 
in the same color. 

The new colors that these products will be available in are 
metallic gray, ocean spray green and Sahara tan. Mr. Golden 
said that there will be no extra cost for these fashionable 
colors. 
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NTTAG & VOLGER, INC.., PARK RIDGE, NEW JERSEY 
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NU-KOTE 
CARBON 
PAPER 


Here is the revolu- 
tionary new pen 
or pencil carbon 
paper that writes 
brilliantly under 
feathery touch or 
heaviest pressure. 
Produces com- 
pletely smudge-free 


copies. Curlless and 
tackless. Lasts for 


a long, long time! 


LK SPUN 


classic gold and 
design of the 
Silk Spun pack- 
says, better than 
ds. that this is a 
for the most 
minating taste. 


TAGGER 


e's a definite con- 
ital air to the bold 
ek and Mediter- 
inean green design of 
e new Tagger pack- 
s that will appeal 
the modern taste 


Now. more 
than eve 


the lines 


that mo 


are Me\ 


MITTAG & VOLGER, INC., PARK RIDGE, NEW JERSEY 


bs) 
nKed aiseo™ 
i 


a" * 
antl pager #0" 
~ av 
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Now! New eye appeal . . . new 
sales appeal . . . new profit oppor- 
tunities for you are wrapped up in 
these famous M & V lines! Bright 
new, modern packages perfectly 
reflect the fine quality of M & V 
carbon papers and inked ribbons 
—real SELL-POWER for every 
dealer who wants to offer the kind 
of products that make first-time 
customers repeat customers! 


Any one of these four great lines 
will give you an exclusive prestige 


line that will enhance your reputa- 
tion and build your carbon paper 
and inked ribbon business. Because 
you can offer your customers a full 
range of quality carbon papers, 
plus a choice of fine typewriter 
ribbons in silk, nylon or cotton 
fabric, on a basis that means better 
profits for you! 

Why not get all the facts about 
this SELL-POWER packaged by 
M & V? Mail the coupon for the 


complete profit-building story! 











for 


ygeyein 


Greyeat= 
aboard. 
the high 
quality 
jarenoteyere) lav 
advertised 
WV EAVES bb ates- 


MAIL THIS COUPON 
FOR YOUR NEW 
FREE M & V 
PRESENTATION KIT! 


It will show you how you can sell more 
carbon paper and typewriter ribbons, 








higger 





It’s very simple. You take four superior lines of carbon paper 
and typewriter ribbons, give them bright new eye-catching 
packages, support them with hard-selling national advertising 
in Nation’s Business and Dun’s Review, back them with arrest 
ing counter displays and idea-packed sales promotion aids... 
AND EVERYBODY MAKES MONEY! That’s the story d 
the M & V lines. So why wait? Call or write your neares 
M & V branch office today. 


MITTAG & VOLGER, INC. 


Park Ridge, New Jersey 


New York 7, N., Y. Kansas City 6, Mo. San Francisco 5, Calif 
261 Broadway 1013 Grand Ave. 591 Mission Street 


Boston 10, Mass. Chicago 64, Ill. Los Angeles 13, Calif. 
75 High Street 558 W.WashingtonSt. 406 S. Main St. 





MITTAG & VOLGER, INC., PARK RIDGE, NEW JERS! 
I'd like to be shown how one of M & V's four great lines can help me me 
more money. Please send me the Presentation Kit I've checked t elo 


CHECK ONE 


(] Silk Spun Presentation Kit (C] M&M Presentation Kit 
[] Tagger Presentation Kit (1) Plenty Copy Presentation K 
NAME _FIRM__ : 


STREET. 
CITY | ae 




















ADDO-X’s light-as-a-dove’s feather touch, 
short key action — minimizes finger travel and 


saves operator's energy. The STEP-O-MATIC 





lever offers you calculator performance at 
adding machine cost when multiplying. No other 
adding machine is so saving of your operator's 


time and energy. Write for literature. 


ADDO MACHINE COMPANY, INC. 


145 WEST 57TH STREET, NEW YORK 19, N. Y., CIRCLE 5-6940 


WEST COAST BRANCH 
WESTERN ADDO MACHINE CORP., 2921 BEVERLY BLVD. 
LOS ANGELES, CALIFORNIA, TEL: DUNKIRK 5-2247 





Also on our NEW two register machine. 


For further details mail this advertisement with your letterhead. 
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3 CONVENIENT 
SIZES! 


Electrically welded 
heavy gauge steel 
construction helps 
you sell the... 


6 SLIDING DOOR 
MODELS! 


PARKER 
| SLIDING 

DOOR 
CABINET 








| 


features of construction... 





* No swinging Doors to block aisle space. 


° Adjustable shelves for Storage use or easily converted for 


Wardrobe use. 
Shelves easily adjustable within cabinet. 
Electrically welded construction throughout. 


Shipped SET-UP ready for immediate use (no nuts, bolts 
to fuss with). 


Heavy gauge furniture steel throughout. 
Baked on Enamel finish in Grey, Green or Brown. 


Doors operate on large roller bearings which have con- 
tinuous smooth operation. 


STYLE DESCRIPTION SIZE 


72SL Steel Sliding Door, 72x36x18 
Storage or Wardrobe 
72SL-24 Steel Sliding Door, 

Storage or Wardrobe 


42SL Steel Sliding Door, 


72x36x24 

42x36x18 
Storage 

42SLG Glass Sliding Door, 42x36x18 


Bookcase 


3OSL Steel Sliding Door, 30x36x18 


Storage 
30SLG Glass Sliding Door, 30x36x18 


Bookcase 








A NEW sit's a must for business concerns. Saves val- 
STEEL able space . . . only one of its kind. Sell 
SLIDING its many fine points—you'll profit! Sliding 
DOOR doors glide on ball bearings. Electrically 
CABINET... welded. Four shelves adjustable every two 
Write inches. Available with lock optional to as- 
for our sure privacy. Available in baked enamel 
latest finish: Green, Gray, Grained Walnut and 
catalog. Mahogany. 


See our Exhibit, Booth No. 306 
NSOEA CONVENTION 


Parker Stee! Products, Inc. 


54 North 11th Street 2 Brooklyn 11, N.Y. 
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Transfers, Promotions Affect Victor Personnel 

Several branch managers of the Victor Adding Machine 
Company have been transferred to new cities recently. Those 
given new assignments include Vernon T. Himebauch, Donald 
Patterson, Louis Alexander and Walter Beisser. In addition 
two men have received promotions to branch manager. They 
are Robert Westmoreland and Richard Petti. 

“These changes have been necessitated by Victor’s active 
expansion program,” says Vice-President A. F. Bakewell. 
He pointed out since January the company has opened four 
new branches and converted two operations to direct factory 
branches. 

Vernon Himebauch has been sent to Charlotte, N. C. to set 
up a new branch there. This office will serve as headquarters 
for sales activities in much of South and North Carolina. Mr. 
Himebauch, who has been with Victor since 1936, has been 
in charge of the Detroit office for the past seven years. 

Robert Westmoreland has been promoted to branch man- 
ager of the newly established Nashville branch at Gallatin 
Road. Donald Patterson becomes manager in Pittsburgh. On 
merger of the Victor and McCaskey organizations in 1953, he 
became a co-manager of the branch. Under the new arrange- 
ment he will be responsible for sales of the entire Victor line 
in the Pittsburgh area. 

Mr. Alexander has been transferred to Washington D. C. 
and will have charge of the company’s sales activities in that 
important center. 

Walter Beisser, former manager, has been placed on special 
assignment and will work closely with Mort Turner, eastern 
region sales manager. 

The final promotion in the group is that of Richard Petti, 
who has been named Akron manager. For the past few years he 
has been employed as sales supervisor in Baltimore. 


Johnson Chair Road Show 
Travels 38,000 Miles 





Three years and 
38,000 miles later! 
It was the day 
after Labor Day in 
1952 that the John- 
son Chair Com- 
pany Road Show 
put on its first per- 
formance at the 
MILES PILE UP... This Johnson Chair Statler Hotel in 
Co. truck has covered 38,000 miles Buffalo. New Yerk. 
in trips to dealers. Since that day, 
more than 1800 
dealers and their salesmen have witnessed a performance of the 
show. 

Hundreds of letters have been received from dealers all over 
the country extolling over the fact that it was the finest presen- 
tation ever put on by any one in the office equipment field. 

The Johnson Chair Company declares it wishes to thank 
dealers and their salesmen for giving up some of their valuable 
time to attend. They would also like to inform all dealers that 
a new and even more exciting follow-up program is in the 
making and should be ready to hit the road in the Fall. 


JOHNSON CHAIR 


BUSINESS CHA 





Leedall Products Opens Another Plant 

Announcement has been made by President Eugene Di Luco 
of Leedall Products Manufacturing Company, Milltown, NJ, 
that his firm has opened another plant to handle its increasing 
business. 

Says Mr. Di Luco, “Into this new plant has gone the finest 
up-to-date equipment and the plant is one of the most modern 
in the business. Care has been taken to cover for future eX- 
pansion. 

“Also, we have a complete new department exclusively de- 
voted to all types of imprinting for customers who wish their 
names on all types of boxes.” 

This firm manufactures inked ribbons, carbon papers and 
duplicating supplies. A new formula is claimed for a nylon 
ribbon. 
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new\| YGENrowex 


'invel VPHOLSTE RY MATERIAL S 


FAMOUS NYGEN STRENGTH 


It’s the toughest, longest wearing vinyl material 
ever produced for business and commercial 
furniture—famous Tolex with the exclusive 
NYGEN fabric backing. 

It’s beautiful, too! Produced in an exciting 


selection of patterns and HOUSE & GARDEN 
GENERAL colors for every decorating motif. 
PLASTICS Truly a superlative upholstery ... send for 
samples today. 





The General Tire 


anaaheaT- q 
TEXTILEATHER 


Division of The General Tire & Rubber Co. 
TOLEDO 3, OHIO 


“44 YEARS EXPERIENCE IN COATED FABRICS” 


for use in... 


Rich, new Pampas leather effect 
shown on chair is stocked in 21 
colors for immediate shipment. 


*Reg. T. M.—The General Tire 
& Rubber Company as used with 
the famous NYGEN tubeless tire. 


GROSPOINT 


LONDONDERRY 

















Just One of Many 





Sales Boosters! 


For those who favor the warm glow of 
hand-rubbed cabinet woods... the busi- 
nesslike efficiency of simple lines .. . 
INDIANA’S complete selection of all-wood 
chairs is filling a vital need. Let us tell 
you the sales-boosting story of both IN- 
DIANA’S all-wood and upholstered furni- 
ture lines. Write today. 


WE'LL BE SEEING YOU AT SPACE 526-A, 
NSOEA CONVENTION 


Tudinndlee aa 


emaPeg, INDIANA 





LY 


SF WOOD OFFICE FURNITURE INSTITUTE 
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Meilink Safe Protects People from Its Contents 


Safes are usually built for two reasons — to protect the 
contents from fire or theft. 

Meilink Steel Safe Company has come up with an especially 
designed safe that also protects people from the safe contents, 

It is a lead-lined safe built especially for the Jefferson 
Memorial Hospital at the University of Maryland in Baltimore 
for the storage of radium needles used in the X-ray therapy 
department. The sale was handled by American Office Equip- 
ment Company, Meilink dealer in Baltimore. 

Hospital specifications called for the safe to do three jobs 





























a 
PROTECTION PLUS ... Meilink lead-lined safe in use at Balfti- 


more, Md., hospital. Lead drawer on top is drilled with small 
holes to hold radium needles used in x-ray therapy. 


— give protection against fire and theft and at the same time 
protect the hospital technicians from radiation burns. 

To build such a safe took the know-how of the Meilink 
Steel Safe Company, plus the aid of the Fred Christen & Sons 
Company of Toledo who poured the lead interior. 

The lead insert is 3% inches thick in the back and 4% 
inches thick on the top and bottom, having a hollow space 
in the middle for eight lead drawers. 

Radium needles are stored in small holes drilled into the 
drawers. These are removed and replaced with special in- 
struments, using lead lined gloves and shields. 





Clary Appoints Two, Advances One 

Two new appointments and a promotion in Clary Corpo- 
ration were announced recently by J. W. Stallings, general sales 
manager. 

A. A. Hutchinson, former wholesale salesman for San Fran- 
cisco and Oakland branches, was promoted to dealer manager 
of District 1, with headquarters in Twin Falls, Ida. His terri- 
tory includes Montana, Idaho, Oregon, Washington, northern 
Nevada and northern California. 

George P. Young, formerly a management consultant, has 
joined the firm as distribution division administrator, a newly 
created position. Young will co-ordinate accounting between 
general accounting and the sales departments, with supervision 
of procedures for branches and dealerships abroad. 

Promotion of Wayne M. Smythe from the San Francisco 
factory sales branche to the home office distribution division of 
Clary, was also announced. 

His new duties will include training and promotion in con- 
nection with the company’s new 10-key adding machine. 





Al Cook Firm Adds Woman Salesman 

Al Cook Desk & Office Supply Company, Oklahoma City, 
Okla.. has added its first woman salesman. She is Mfrs. 
“Cookie” Hite. Prior to joining the Al Cook firm, Mrs. Hite 
was in radio work.—_EVH 
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AGGRESSIVE PEORIA DEALER REPORTS, 


“There’s never been a better time to sell safes 


“Our safe sales have been going up ever since Mosler’s 
big ‘Dream Vacation’ Contest closed,” says William 
Defenbaugh of the Ray Defenbaugh Company, Peoria, 
Illinois. “And we're pretty sure we know how to keep 
them going up, too!” 


‘When we tied in with Mosler’s Contest for Secretaries 
last spring, we expected to get a lot of leads and sales help 
from it,” says Mr. Defenbaugh. “And, of course, we did. 
Matter of fact, we’re still tracking down all the leads we 
got, and turning a healthy percentage of them into sales. 


“But what we’re even gladder about is the way that pro- 
motion, coupled with all Mosler’s other national adver- 
tising, has ‘primed’ the market for us, here. Put our 
prospects in a more receptive frame of mind about pro- 
tection. And, most important of all, reminded us that 


when you go out and /alk safes . . . you sell ’em! 


Today, we’re really out there talking safes. Every sale 
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means a big profit, of course. And even our cold can- 
vassing is getting a lot of good, solid results. Right now, 
we’re finding businessmen more Mosler-conscious than 
ever before. And that means just one thing . . . we’ve 
got the market . . . we’ve got the advantage. And brother, 
are we cashing in on it!” 


What's the big news from Mosier at the N.S.O.E.A. 


Convention, this year? Come and see. Visit Booth 


. 
. 
. 
. 
. 
. 
. 
. 
o 


134, Conrad Hilton Hotel, Chicago, October | thru 5. 


eeeeeeeeeen eee eeeeen eee eeereen eee eeeeeeeeee 


IF IT'S MOSLER .. . IT'S SAFE 


k& Mosler Safe ““z 


World's largest builders of safes and bank vaults . . . Mosler 
built the U.S. Gold Storage Vaults at Fort Knox and the famous 
bank vaults that withstood the Atomic Bomb at Hiroshima 
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Write Carbon Papers and Typewriter Ribbons move fast and bring you 
bigger, quicker profits because the people who use them like them 
and come back for more! 


You don’t have to load yourself up with big inventories when you 
carry the Write line, either. You can order in smaller quantities, 
as you need the stock, safe in the knowledge that you can always depend 
on Write for prompt service. 


In the popular Write line, there’s a Carbon Paper for every possible 
need (more than 350 different types, grades and weights!) and 
Typewriter Ribbons for all purposes ... from the regular, inexpensive 
cotton to de luxe Nylon and Silk Ribbons... in a wide variety of 
colors and two-color combinations. 


You Get the Write Kind of Treatment, too! 


When you want anything a little out of the ordinary, you'll find that 
the Write people are always happy to oblige you. Special packing, 
private brand labeling, extra fast service—just about any little 
“extra” service you want—is yours for the asking when you deal 
with the Write people! 


Write now for descriptive literature and prices. 


write 


incorporated 420 LEXINGTON AVE., N. Y. 17, N. Y. * FACTORY AT BRIDGEPORT, CONN. 
a Lees: eae: amare 
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by Smead Craftsmen 








= any time of the year. 

-_ The utilitarian value, the beauty and 
individuality of each item shown on this 
page makes anyone of them an appre- 

ciated gift upon any occasion. 

al 4m A NEW KLEER-PAK BINDER 

For Sales Presentations or as a Personal File 

_ An ideal place for clippings, photos, 


pedigree papers, testimonial letters, etc. 
All metal is eliminated from this binder. 
—~ The rings are made of flexible plastic and 
hold all plastic leaves in perfect align- 
ment. Cover is hand rubbed, pure vinyl, 


" in Rodeo Design. Ready for personali- 
zation. 10 by 12 inches. 
_ No. R-10 with 10 Sheet Protectors 


No. R-20 with 20 Sheet Protectors 











——~ 
= Me""MY PERSONAL PORTFOLIO" 
An “Under the Arm” Carrying Case 
al Made of hand rubbed, pure vinyl, in 
Rodeo Design. Taylon plastic zipper. 11 
by 16 inches. Gift wrapped. It is the 
-- perfect gift for the busy man. 
No. VL1611 
4 
4» SMEAD'S "On the Street’ 
CARRYING CASE in LEATHER-LIKE 
MATERIAL 
Made of Leather-Like Material, size 10 
by 15 inches, with Glyd-Loc fastener, 
now gijt u rapped. An ideal gift for 
carrying many business and personal 
papers, articles, etc. A commuter’s 
spec ial No. 4056E 
: Son ta cei GA 4 
4m SMEAD’'S EXPANDING FILE 
Made of Leather-Like Material with 21 
roomy pockets. It outwears ordinary 
material 9 to 1. Gift wrapped it makes a 
beautiful present for the office or home. 
No. R-117A 
Me SMEAD'S PATTERN FILE 
Now comes in new beautiful daisy pat- 
tern design and gift wrapped. A 10 com- 
partment pattern file . . . an ideal gift 
for the homemaker. 
P315M (Maroon) P315B (Blue) 
P315G (Green) P315D (Daisy) 
SMEAD'S HOUSEHOLD FILE 
This 3-way indexed home file now comes 
in beautiful new daisy design gift 
wrapped. Truly “A Gift for any Oc- 
casion.”’ 
W315-M (Maroon) W315-G (Green) 
W315-B (Blue) W315-D (Daisy) 
al ————_—____ < — 
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A line that is always up-to-date. Each item ideal for a business or personal gift at 


The novel and long wearing finishes and 
the individual styling are such that you 
will not find them duplicated elsewhere. 





MX SMEAD'S DESK SECRETARY 
This beautiful personal desk file is made 
of pure vinyl, dark brown, in pigskin 
finish. 10 by 12 inches. Gift wrapped. 
No. VL39 





Mm SMEAD'S RECORDING FILE 


The perfect carrier for 7 inch recordings 
and tapes of dictated mail. Long wear- 
ing Smead’s Leather-Like Material. Ask 
for gift wrapped No. L-513 


All items attractively 


wrapped, 


ATTENTION DEALERS: In order to help 
you stimulate this gift merchandising program 
Smead will furnish you with: (1) Window 
display material (2) Inside the store display 
material (3) Newspaper mats. 





Please write us today. 


THE SMEAD MANUFACTURING CO., INC, 


HASTINGS, MINNESOTA 
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EASE OF USE, 
CLEAN, SHARP 


NEW DRI-RITE 100 


@ NO offset, smudge, slip- 
sheeting. Dries as it stacks 
on mimeo (and some rag 
stocks.) NEW formula 
and processing give sharp 
BLACKER work. Posi- 
tively will not harden on 
pad in any climate. 


PREMIUM BLACK 


@ Maximum sharpness 
with minimum penetra- 
tion and offset. Premium 
workability without price 
premium. 


332 BLACK 


@ Very black, all-purpose 
ink. Your economy lead- 
er for office bulletins, 
forms, memos, mimeo 
and sulphite stocks. 


GESTETNER TUBE PAKT 
for GESTETNER MACHINES 
@ Gives 15 to 20% more 
copies than any previous 
inks, Tube makes _per- 
fect connection with ink 
pump. No drip from silk 
screen. Washes off hands 
with soap and water. 14- 
oz. tubes. BLACK AND 
8 COLORS. 


Ask about the 














Extra Profits For You in Private Label Packing... 


INK SPECIALTIES CO., INC. 


Dept.O 519 N. HALSTED STREET @ CHICAGO 22, 
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ILLINOIS 


Team of ‘‘Giant Brains’’ Fielded by IBM 

International Business Machines Corporation on July 20 
demonstrated to the press its new electronic data processing 
center on the main floor of headquarters at the corner of Madi- 
son Ave. and 57th St., New York City. On the following day, 
more than 25 presidents of leading railroads were guests at the 
center to see the equipment demonstrated. Groups of executives 
from other industries also gathered at the center. 

The center contains an integrated team of so-called “giant 
brains,” a complete lineup of high-speed digital computers and 
data processing equipment. Included are the IBM 702, 701, 
and 650 electronic data processing machines as well as smaller, 
medium-sized electronic calculators. 

This versatile combination of machines makes available on 
an hourly charge basis the latest tools for scientific manage- 





THIS MACHINE REMEMBERS . . . Oufstanding feature of IBM's 
new data processing center at its New York City headquarters 
is this 702 electronic data processing machine. An operator is 
shown here giving instructions to this ‘“‘giant brain.” In back- 
ground are eight magnetic tape units through which informa- 
tion is fed to and delivered from the machine. 


ment to companies which do not need full-time data proc- 
essing facilities of such capacity and speed and to companies 
whose own facilities are overloaded. 

An outstanding feature of the press showing was a series of 
demonstrations on the three largest machines. The 702 proc- 
essed a day’s activities on a 2,500 item inventory in eight min- 
utes. The 650 ran off part of a 2,400 employee, factory payroll, 
which in its entirety would take only three hours to complete, 
paychecks and department cost accounting included. And the 
701, running a mere 10 minutes, solved a complex transporta- 
tion problem to minimize costs for a company desiring to ship 
various quantities of a product from four origins to 51 destina- 
tions. 





SoundScriber Establishes Cleveland Office 

SoundScriber Sales Corporation has established a branch 
office in Cleveland to handle the Ohio territory. It is located 
at 3648 Euclid Ave., and John B. Oyster, for several years 
associated with SoundScriber’s Washington, D. C. office, has 
been appointed manager. 

His experience includes nine years of sales engineering in 
the East. Mr. Oyster is a graduate of Georgetown University 
School of Foreign Service. He currently is introducing the 
company’s new “Tycoon 56” dictating model to the Cleveland 
area. 


Fichter Heads Robel Press Sales 

Harvey L. Fichter has been appointed sales manager of 
Robel Press, printers, engravers and stationers, effective August 
R. 

Mr. Fichter was previously employed as New York manager 
of Fonadek Division of Special Devices, Inc., of Boston, Mass. 
Prior to this, he held positions in several advertising agencies 
since the end of World War II. 
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~ Why will a = 
Sturgis Dealers 

aie fo break 4 
sales records... .? B* 


Youll ge the answer at 
the NSOEA Convention .. 
WW Used 556A and 557A 


“és on the fifth. v thoor of the Curad d Hii 


S.C. 
“ pond 08 mee ¢ oe comin PANY 
POSTURE CHAIRS 


STURGIS, ne GAN 
General Sales a 
154 East Erie St., Chicago 11, illinois 
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New Styles, appealing pastels to increase 





your gift volume in Nascon Record Books 


There’s a gift for everyone on anybody’s Christmas singled out for most general appeal, are all in fine | 
list, in the current Nascon line. In addition to the quality simulated leather, Wire-O bound to permit 
famous At-A-Glance Record books, it introduces a a flat opening and level writing surface. All are 
number of completely new ideas that broaden your individually boxed. We believe they merit a prom: 
market for Nascon items. The styles illustrated, inent place in your gift promotions. 





Nascon Family Record. New! Tabbed with ten different “chapter Nascon Home Maintenance Record. New! Offers a simplified and 





headings”’, carefully printed contents pages cover a family’s life accurate method of keeping a perpetual record of home repairs; 
and times. 9” x 7” page size. In library colors: brown, blue, important information for insurance claims and market values. 
maroon, $3.50 retail. Also in flexible cover at $2. Saddle, blue, red, black. To retail at $1.25. 





Nascon Engagements. Shows week-at-a-glance of dates, current Nascon Duodex. Purse size address and memo book. Includes 
and next months’ calendars. In pastels: French blue, beige, rose, alphabetical index, pencil, perforated memo sheets. In pastels: | 
turquoise. Desk size retails at $1.75; pocket size (jr.), $1.25. French blue, beige, rose, turquoise. To retail at $1.25. (Plus tax.) 
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Subject to your usual discount 


“ATA-GLANCES? PRODUCTS 
“A 
"ena 


REG. U.S. PAT. OFF 


DIVISION, EATON PAPER CORPORATION, 












NASCON 





MASSACHUSETTS 






PITTSFIELD, 
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$15.00 plus tex 


22 Kt. Gold Electroplated 
inlay on Black, Teal 
Blue or Burning Sand 
colors. Packed with 
8 C/F cartridges. 
Sets, $20,00 
(plus tax) 


$12.50 


With the same great 
features as the $15.00 
C/F except that cap 
and trim is in brilliant 
chrome. Sets, beautifully 
styled, $17.50 


Waterman's sis 


Brilliant Chrome cap 


the cartridge-filled fountain pen ond trim in attractive 
that needs NO INK BOTTLE 


Sets, $13.75 
Many of your customers will be shopping soon 
for new ideas in customer gifts. And here it is. 
Waterman's C/F* is the first fountain pen 
that fills with a cartridge of real ink. It needs no 
ink bottle. It has tremendous ink capacity. 
There are no inner parts to break or wear out. 















$5.95 


Merido metal point, 
satin chrome cap and 
trim. In wide choice 
of colors and smooth 
writing points. 
Sets, $9.95 


Your customers will be the first in their field 

to offer this beautiful new fountain pen. So 
be sure you have a good supply —for this line 
sells at sight and at good profit. 

* Patent applied for 


For complete information and quantity discounts, write: 


WATERMAN PEN COMPANY, INC. 
SEYMOUR, CONN. 
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TRY THIS 
MODERN WOOD BLOCK 
STAMP PAD! ...... 


Wood Block is chemically 
treated to hold large amounts 
of ink and to feed just the 
right amount to the surface! 


Ink dries instantly on paper 
yet never dries in the pad! 


Outlives 
Two 
Ordinary 
Stamp 
Pads 


Pad surface is always flat and 
firm does not collect lint! 


Ink cannot gush up between 
the type causing a blurred 
impression | 

Impressions are always 


strong, clear, brilliant and 
waterproof! 


Ink penetrates pad quickly, 
will not stand on surface as 
with ordinary pad! 


Clear-Print Ink and Pad are 
never affected by moisture or 
humidity! 


gladly sent to interested Dealers! 


L. A. PHILLIPS, President 


y peo PROTYPE CLEAR-PRINT 
TYPEWRITER WOOD STAMP 
CARBON PAPER RIBBON PADS 


PROCESS / CO. 192 mitt st.. ROCHESTER 14, NY. 
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NO FOOLIN’ — IT’S KING SIZE . . . Cynosure of eyes in gala 
“Old Fashion Bargain Days” parade at Welch, W. Va., recently 
was this giant model of an Underwood 150 standard type- 
writer. The float was built to scale by employees of the Su- 
perior Office Supply Co., which later used it in a window. 
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A SHORT CIRCUIT ... in the form of a wild freight train 
crashed through the wall of the warehouse of the General 
Lamps Mfg. Corp., Elwood, ind., last June 21 as pictured here. 
The careening car created havoc among a big stock of the 
company's completed lamps. No one was killed or injured. 





A TRIAL RUN ... Secretary of Commerce Sinclair Weeks, cen- 
ter, tests newly designed Friden adding machine held by 
Lawrence B. Taylor, vice-president of Friden Calculating Ma- 
chine Co., Inc. Interested onlooker at exhibit in Department of 
Commerce, Washington, D.C., is Robert C. Watson, Commission- 
er of Patents. Mr. Taylor patented keyboard design to accom- 
modate natural position of hand. 
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' No.1 
| Space 47.40 sq.ft. | r 
} Stra |_| see 
two-drawer side file - Space 39.58 sq. ft. 
2 A ieee 
is"! PA Eres : No. 3 
| I Space 32.08 sq. ft. 


With Art Metal 55” 
Desk and two letter- 
size hle drawers 






















ae a 


Show mae 
SPACE SAVINGS 
im DOLLARS... 


¢ 


Art Natal 


55” DESKS 


A GLANCE AT THE DIAGRAMS above, plus simple ing of overall office costs. That’s because each Art Metal 55” 
arithmetic, proves how much space Art Metal’s 55” desks are desk is engineered and job-fitted for maximum working 
saving...up to 15.42 square feet per office work station. convenience ...with the outstanding design features and 
With office rent running as high as $5 per square foot, this quality construction found in every line of Art Metal desks. 
means an annual saving of $77 per desk in rental alone — Side drawers are full width...take standard folders and 
lets offices ‘‘grow’’ without taking added space. accessories... knee space is ample. And note that letter-size 

file drawers are at your fingertips, without moving your chair. 
BUT SPACE SAVINGS aren't all. Other gains are no Choose from 12 different models... in general office 
less real . . . in efficiency, increased work output, lower- clerical, typewriter and secretarial styles. 


; An original 
DEALERS PROFPIT from the extra Art Metal 
appeal these 55’’ desks have for businessmen development 
by making full use of Art Metal sales helps. in functional 
Art Metal Construction Co., Jamestown, N. Y. epece-caving 
J office desks 





SENERAL OFFICE AND EXECUTIVE DESKS + CORRECT-SEATING ALUMINUM OFFICE CHAIRS - FILING EQUIPMENT - WABASH FILING SUPPLIES - POSTINDEX VISIBLE INDEX CABINETS AND SYSTEMS 
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Copy nite’ 


A NAME RECOGNIZED THE WORLD OVER 





No Other Liquid Duplicator Gives You 
All These Copy-rite Features 


@ Instant starting 
@ Roller moistening - No priming 


@ Margi-Set position control with fractional to 
7 line adjustment 


® Visible indicator to show ‘“‘setting’’ at all times 

@ Position changeable even while machine is 
operating 

@ No stencils, gelatin, inks, type or ribbons 


@ Longer runs and sharper copies in single or 
multi-color 


A complete line of liquid process duplicators in- 
cluding electric models—from $157.50 to $349.50 
—all plus tax. F.O.B. Chicago. 


WOLBER DUPLICATOR AND SUPPLY CO. 
1203 CORTLAND STREET 
CHICAGO 14, ILLINOIS 
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. Edwin J. Quinby, Monrobot Corp. president, 
and William Burkhart, director of electronic research, give 
Monrobot V a final check before shipment to the Army. When 
in use, all panels on the computer are closed. 


FINAL CHECK .. 


Monrobot Aids Army Map Making 

An electronic computer which Army engineers call a great 
advance in the history of map-making was unveiled at a joint 
meeting of the American Society of Photogrammetry and the 
American Congress of Surveying and Mapping recently at 
the Shoreham Hotel in Washington, D. C. 

Some 2500 surveyors and map-makers watched the magnetic 
wizard whip through its paces. Called Monrobot V, the new 
computer was specially designed for the Corps of Engineers’ 
Research and Development Laboratories, surveying and map- 
making engineers at Fort Belvoir, Va., by the Monrobot Cor- 
poration, electronics division of the Monroe Calculating Ma- 
chine Company, Inc. 

Fort Belvoir engineers say the machine represents a great 
improvement in the preparation of maps. According to Melvin 
C. Shetler, chief of the surveying branch, and Clarence W. 
Kitchens, project engineer at Fort Belvoir, it will make figur- 
ing faster, easier, cheaper and more accurate by reducing com- 
plicated engineering calculations to a minimum. 

Exceptionally rugged, Monrobot V will be used by the Army 
for computations right out in the field and will be moved from 
place to place by truck. It is equipped with shock absorbers to 
cushion vibration and is designed to withstand dust and ex- 
treme changes in temperature and humidity. So fast and furi- 
ous are the workings of its mechanical cranium that it has its 
own cooling system to prevent overheating. 





Humorous ‘‘Calling Cards’’ Build Good Will 

for New Mexico School Supply Company 
Recognizing the fact that a touch of humor is valuable in 

any phase of business, New Mexico School Supply Company, 


Albuquerque, N.M., has equipped its salesmen with clever 
“calling cards”. These, with short pithy messages, have become 
so popular that often the cards are put on display in retail 
stores, business offices and school offices serviced by the firm. 


The cards are blowups of ordinary white-stock business 
approximately twice the normal size. Printed in the 
center is a single humorous quotation or sentence with the 
simple signature, “New Mexico School Supply Company,” at 
the bottom 


cards, 


A typical such card reads, “If you can keep calm in all this 
confusion, you just don’t understand the situation”. 

Other such homilies are used from month to month, all cal- 
culated to bring a smile to the lips of the reader. Invariably 
they bring a better reception than an ordinary stiff business 


—-RAI 


or calling card 





Shields Joins Houston Branch 
T. L. Shields has joined the Houston, Tex., branch of the 
Underwood Corp. as adding machine representative—JHR 
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Excavations in the floor ? 


Time to sell 














Unguarded furniture legs raise Cain with expen- 
sive office floors. 

If you've re-finished a floor lately, you know it 
produces a large pain in the pocketbook. And if the 
job is postponed, the worse the floor looks. 

You'll do your customers a favor by selling them 
smooth-sliding Bassick Rubber-Cushioned Glides to 
prevent floor erosion. Broad, flat base of polished, 
hardened steel won't gouge floors. Live rubber cush- 
ion absorbs shocks. A size for every need—adapters 
for metal-tubing legs. Most sizes in 
stock for fast delivery. The Bassick 
Company, Bridgeport 2, Conn. In 
Canada: Belleville, Ont. 


Don’t forget casters! “Dia- 
mond-Arrow” Casters make 
office chairs and furniture 
roll at a touch. Double ball- 
bearing action for easier 
swivelling. Soft rubber or 
tough plastic treads. Types 
for metal or wood legs. 


asSiCK 


A DIVISION OF 








MAKING MORE KINDS OF CASTERS MAKING CASTERS DO MORE 
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Over 12,000 Folders 
at your fingertips! 


ina WEOBAUVER 
OPEN SHELF FILE 


Designed for insurance 
companies and other firms 
with a large number of active 
accounts, the Neubauer Open 
Shelf Filing System provides a 
tremendously increased capacity 
over standard filing systems . 
and at a lower cost too! An in- 
stallation of four double files as 
illustrated handles more than 
50,000 folders. 

Both single and double files 
have seven shelves with variable 
compartments and provisions for 
an index system. 


“TWIN POST” 
Adjustable Steel Shelving 


The one shelving with the strength 
and fine appearance for most 
office, storeroom and warehouse 
shelving needs. “Twin Post” 
corners are shaped for rigidity— 
hold shelves in line. 





“TWIN POST” 
all steel Utility Table 
Two standard sizes, 30” high 
with two shelves. Many other 
sizes available. Baked on grey 
or green enamel. Shipped KD. 18” x 36”—List $15.95 


24” x 48” —List $19.50 


a... é 
MORE THAN A CENTURY .. . of service was given by Annie F. 
Smith of Elmhurst, L. 1., former section head in the Internation- 
al Division of Underwood Corp. W. W. Porter, official of the 
division, presents her with two United States Savings Bonds 
at a retirement luncheon marking completion of 51 years of 
service with the business machine company. 





Gem Shop Display Attracts Attention 
“People are not usually looking for diamonds in a type- 
writer store,” said L. K. Allenbaugh, manager of the Boise 


Typewriter Exchange, Boise, Ida., “so the display of Idaho 


stones such as rings, necklaces, pen stands and ash trays al- 
ways attracts attention. It is not actually a side line, for we 
do not sell anything, but merely display it for a friend who 
has a gem shop. However, our display attracts the attention of 
hundreds of students who pass here on their way to high 
school, one block distant. 

“It makes them familiar with our location and our regular 
lines, as they see a good display of typewriters and accessories 
in our other window. 

“There is an excellent typewriter course in our high school, 
and we contact the instructors at the beginning of the school 
season for typewriters and supplies. We go after the trade of 
students at the beginning of both the Fall and Winter terms, 
suggesting the rental of a machine to aid in their various 
studies. 

“After renting a machine for several months if they wish 
to buy it the rental serves as down payment. We also take in 
old machines on the purchase of new ones. We likewise sug- 
gest a typewriter as a graduation gift, a Christmas, or a wed- 
ding gift—for most young couples now have many uses for a 
typewriter.”—-WBS 
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Vientboute Mig Co. 2017 CENTRAL AVENUE 
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PLAY IT SAFE . . A new Remington Rand Victor display in the 
window of E. J. Clarke & Bros., Memphis, Tenn., caught the 
eyes of passersby. The attractive display, which dodged over- 
crowding, consisted of Victor fire master files, insulated treas- 
ure chests and sectional visible and book visible equipment. 
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V.1.P. The of Executive Chairs 


Here's the Top of the Pack . . . the unsurpassed chair of all time 

... the very finest of all Gunlocke’s fine line. 
A true form-fitting executive chair designed to give all-day working 
comfort and the executive office a look of masculine elegance. 


W. H. GUNLOCKE CHAIR COMPANY + WAYLAND, N.Y. 








othing can top the ‘ACE - the Peak of the Pack! 








It’s Like Sitting 
ona Cloud! . I, 

















Keep your customers ‘‘up in the air in comfort’ 


so they may get right down to business when they 
sit in this ‘‘ACE’’ of Executive Chairs by Gunlocke. 
The Gunlocke V.I.P., 634R, utilizes the latest 


developments in foam-rubber cushioning. Here the 


foam-rubber back is contoured . . . gently curved 
support for the small of your back. A depressed 
area properly cushions your shoulders. 

Even the arms are foam-rubber filled! 


The seat is deep foam-rubber cushioning for 





relaxed lounge chair comfort. 
































1 4 1 — — 


















ALL THIS AND FASHION, TOO! Genuine leather uphol- 
stery combined with pleated fabric to give the cushioning y } 
full play, free from the restriction of tight covers, is the | | q | 
final touch. This smart contemporary design will give any 








Attention Dealers: The Gunlocke Company welcomé 
your inquiries about their complete line of chai 


“W.H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 


office the look of dignity and masculine elegance. 


Ay. Por? 





















BOOTH 327W } 
Hotel Conrad Hilton + Chicago, Ill. : 


Oct. 1 through Oct. 5 










for the 
—\ BIG SHOW 





OF FAST-SELLING 1955 
GUEST-WELCOMING 
ACCESSORIES 


Come One! Come All! 


No. 1900-WGR Bel Air 
™ | WALL GARMENT RACK 
iin ? 
it pe 
3 
~~ a. © OFFICES 
HOTELS 
ae No. 18-GR Silent Butl . 
| | “aaron » INDUSTRIALS 
- | e BARBER and BEAUTY SHOPS 
J | e RESTAURANTS 
\ e TAVERNS 
‘> | 
. é rl 





MODERN SPUN ALUMINUM 
ACCESSORIES FOR 


e PUBLIC BUILDINGS 
e FUNERAL HOMES 





9. 17-C e SCHOOLS 
‘Monarch No. 75-S Modurn No. 56-S Regal 
COSTUMER SAND URN SAND URN 








Eom, 
come e 
chair : y 


No. 25 amg VAEGO Ed 1311 ANN AVE. 
iat e ST.LOUIS 4, MO. 
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How's Your Stock? 


Send us your Christmas 
order for Esterbrook Pens, 

f The Esterbrook Pen Company of Canada, Ltd. 
Pencils, Desk Sets now. 92 Fleet Street, East; Toronto, Ontario 





THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 
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Wondertul things happen 


—e 
AA to your office 


when you choose chairs by 


STEELCASE 


i 
sl AS 


. wonderful things like seeing 
“a how attractive your office looks, 
with chairs Sunshine Styled in 
nature’s most pleasing colors. 

profitable things like watching 
how, in so many little ways, 


overall efficiency increases. 





satisfying things, such as the 


From the current 


peace-of-mind you enjoy, knowing 


that every Steelcase chair you | Steelcase series in 





purchased is guaranteed to give | BUSINESS WEEK 


100% satisfaction. Is it any 


wonder that for over 40 years,more | U.S. NEWS & 
people have bought Steelcase WORLD REPORT 
than any other make of steel chairs? 
DUN'S REVIEW 


AND MODERN INDUSTRY 






FREE... .“‘Sunshine Styling” 
... the most unusual, most 
dramatic office furniture 
brochure ever created. 
Write Department A, or 
ask your local authorized 
Steelcase dealer. 





P.S. These “Sunshine Styling” 
Booklets are Impressive Sales 
Tools. Make sure you have 
Plenty on Hand! 


. 





STEELCASE INC | 


GRAND RAPIDS, MICHIGAN 


WHENEVER YOU WANT TO MAKE A GOOD OFFICE 
A LITTLE SETTER 
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A Fast-Moving, Self- 
Service Impulse Item by 








te 


rans leony, 


Hold-A-Book is a volume seller 


— moves fast on sight. It’s ideal 


HOLDS NEWSPAPER WHILE EATING 


for holding books, catalogs, and 
other papers at the proper angle 
for reading. Increases office 
efficiency. Made of sturdy wire 
FOLDS COMPACTLY FOR EASY STORAGE wipe 

and break-resistant plastic in 
black, ivory, blue, yellow, and 
red. Attractively display-packed. 


Terrific as a gift or self-service 





ute deremmeriendhanteeiemmens impulse-sales item. Retail $1.00. 


fa ay) MEMO-MASTER packs a profit punch 


This continuous paper- 
fed memo pad offers 
6,187 sq. inches of rolled 
writing room. It’s scien- 
tifically designed in a 
break- resistant plastic 
holder. Features im- 
proved paper grip, 
pencil holder, holes for 
hanging, and no-slip rubber feet. Avail- 
able in black, gray, walnut, ivory, and 
red — with or without 3-line imprint. 
Attractively display-boxed for self- 
service merchandising! Retail $1.25. 


CORPORATION 
Division of Hauser Products, Inc. 
4034 N. Kolmar Ave., Chicago 41, ill. 

















“JUST CLIP AND MAIL TO —— me me ee ee = = 
| AKAY CORPORATION, Dept. OA-9 
4034 North Kolmar Avenue, Chicago 41, Illinois 
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“FOOD” FOR THOUGHT Members of the Executive Furniture 
Guild will ponder problems in this swank new conference room of 
their New York headquarters. The room centers around «a handsome 
walnut conference table, with walnut overhead lighting panel and 
brushed brass fixtures. The carpet is a soft, warm bive, with chairs 
upholstered in a black and white mixture. Ceiling and walls are 
finished in blue and yellow. The Guild offices were designed by 
George W. Reinoehl, executive director of the organization. 





New Booklet Gives ‘‘Inside’’ on Filing 

Written and edited by Marjorie Thomas Payne, considered 
one of the country’s specialists on filing and records control, 
is a compact 64 page booklet on the most modern methods of 
filing. Titled, “File This, Please!” the brochure is written in a 
clear, concise style, illustrated with cartoons and offers a 
valuable guide to beginner and old timer in the art of filing 
and effective records procedures. 

Mrs. Payne, vice-president of Record Controls, Inc., has an 
extensive background of theoretical and practical training in 
her chosen field. 

The booklet was published by The Dartnell Corporation of 
Chicago. The issue is available in any quantity. 








HONORED FOR PROMOTION .. . Henry I. Trowbridge (left) of 
the Wholesale Office Equipment Co., Seattle, Wash., receives 
on behalf of the Wood Office Furniture Institute an award for 
its 1954 promotional activities. Presenting the award is R. C. 
Van Kampen, president of the Hitchcock Publishing Co., Whea- 
ton, Ill., who made the presentation on behalf of the Wood 
Working Digest. 
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Wore Sales with “Business-Engineered” features 


INVINCT BEF movernertes 


set the pace for Mare Sales... Bigger Profits 























Sales come faster and easier when you carry Invincible’s brilliant, new 
Modernette line. Sold with Invincible desks, they give any office an elegant, 
custom-decorated look. Modular design permits unlimited furniture com- 
binations . .. helps solve space-planning problems. And, of course, Modern- 
ettes — like the complete Invincible line — give your customers more 
advanced design and construction features to help you clinch more sales. 


e ’ f ww h h d ve MODERNETTE DESK UNIT with individual 
GYCt rom on y°t rougn-aceaier sales linoleum top. Adjustable shelf. Avail- 


able with or without sliding steel doors, 


Under this sales policy, we sell only to you — there are 
no company-owned branches or retail outlets to take 
customers away from you. What’s more, Invincible Mod- 
ernettes are pre-sold in a dramatic nation-wide adver- 


tising program ... with all inquiries directed to you. 


So — display, stock and sell Invincible Modernettes. 
See how this “business-engineered” line means more sales, 
more profits for you. Write for details. 


INVINCIBLE 


Office equipment for better business living 
INVINCIBLE METAL FURNITURE COMPANY ® Manitowoc, Wisconsin 


In Canada: A. R. DAVEY COMPANY LIMITED, Factory Representative 
175 Bedford Road, Toronto 5, Canada 


MODERNIZE ANY OFFICE with the pres- 
tige building beauty of matched metal 
furniture — from wall units to desks, 
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Stang —~ 

I ADVERTISEMENTS 

—_ IN /‘‘THE OFFICE’’ 
and 

‘‘OFFICE MANAGEMENT’’ 





Who but ARCO? 


is giving such dealer aid on Rubber Bands 
Ask for ARCO’S complete Dealer Aid Program 


Literature—Samples—Prices 


ALLIANCE RUBBER COMPANY 


HOT SPRINGS, ARK. 





ALLIANCE, OHIO 
TO ALLIANCE RUBBER COMPANY, HOT SPRINGS, ARKANSAS 


Send free samples and details 




















Firm Attention 

Address City State 

Date OA 9 
OA-9/55 
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COLOR IN THE BANK. See how this bank—The Equitable 
Security Trust Co., Wilmington, Del. — transformed their office into 





© GF Co 


a show place to be proud of ... through GF color planning. 


a 








GF blends colorful metal furniture with rich wood paneling 


This bold new concept of GF planned 
color blends the smartness of colorful 
metal office furniture with any sur- 
roundings, modern or traditional. Yes, 
even with rich, dark wood paneling .. . 
an idea sometimes thought impossible! 


With GF planned color, you, too, can 
use any of dozens of pleasing color 
combinations to create an office atmos- 
phere that will increase its livable- 
ness and your prestige .. . with your 
customers, clients and your own 


employees as well. 


The desks shown above are the famous 
GF Executive Mode-Makers finished 


in Autumn Haze, with Mist-Green 
Textolite tops. Each swivel chair is 
a Goodform Comfort Master De Luxe, 
adjusted to the user’s individual needs 
for complete working comfort. Visitors’ 
chairs, too, are designed for luxurious 
ease. All chairs are aluminum, finished 
in bronze-gold, one of several rich 
colors now available—anodized deep in- 
to the light yet sturdy aluminum frames. 


Expensive looking, yes . . . but expen- 
sive, no! The lifetime cost of GF metal 
furniture makes it an economical in- 
vestment. For full information about 
GF’s sensational planned color through 


GF metal business furniture is @ good investment 


color-in-metal office furniture, see your 
local GF dealer. Or write today to 
The General Fireproofing Company, 
Department X-46, Youngstown 1, Ohio. 
© GF Co. 1955 


=SB= 


GENERAL 
FIREPROOFING 


Foremost in Metal Busine 


MODE-MAKER DESKS « GOODFORM 
ALUMINUM CHAIRS « SUPER-FILER 
MECHANIZED FILING EQUIPMENT « 
GF ADJUSTABLE STEEL SHELVING 
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Brand New Erasers... 


In Tune with 
Today’s Business! 





These new Weldon Roberts Erasers 
really score where scoring counts 
most! They achieve neater, faster 





PMACTCOOIUNG AT 2 7a 


erasing of writing from today’s elec- 
trically and manually operated type- 
writers and office machines and 
from ball point pens and pencils. 
They save overhead substantially by 
speeding and simplifying the work 


of office employees. 
Be the first to sell these new erasers 
in your vicinity. Write now for de- 


tails! 





No. 378 GRAYPOINT. Pat 
wrapped quality gray era 
for ink and typing. For typist 
office workers, draftsmen, 
countants. Packings: 1 a 

per box. 6 boxes per } 

carton. > 









In convenient 
PAPER WRAP with 
PULL STRING for easy 
pointing 


GREEN 
Pa per 


N 148 
GLOW, 
wrapped soft green 


ce eraser j ’ a u ide 
variety of pencil 
ind cleaning work 






For e, drafting 
and E l MSE 
Packin l d ?, 
t box 6 f é 
per Y2 gr anton 


q DISPLAY PACKING. On 
playing No. 378 Graypoint 
No. 448 Green Glow i 


in eat /2 gi 


No. 38 BALI 
POINT CLEANLY 
ERASES ALL WRIT 
ING OF BALI 
POINT PENS AND 
PENCILS. Handy « 
jal texture 1ttra 
tive green color 

Packed in attracti 





WELDON 
ROBERTS 
RUBBER CO. 
365 Sixth 





Eraser Specialists % 
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Hold IBM Training at West Coast Platen 

The West Coast Platen Company, Los Angeles, Calif., 
recently with the co-operation of the IBM Corporation started 
its first mechanic training class in the rebuilding and repair- 





IN TRAINING ... E. V. Atkinson gives individual instruction 
(top); Group picture is of men participating in the IBM train- 
ing class at West Coast Platen Co. In the center, first row, are 
Mr. Atkinson and Norbert F. Mayer of West Coast Platen Co. 


ing of the IBM electric typewriter. 

IBM furnished the instructor, E. V. Atkinson, who has 
been instructing 17 trainees in this program. 

The course lasted for one week, eight hours a day. 

The IBM Corporation, as well as West Coast Platen Com- 
pany, declares that this particular type of training fills a 
need of long standing and will benefit the dealers in the Los 
Angeles area. 





Hoyt Heads Brand Names Drive 

Palmer Hoyt, publisher of The Denver Post, has been named 
chairman of the committee of business and advertising execu- 
tives which will plan Brand Names Day — 1956. The an- 
nouncement was made by Edward R. Taylor, vice-president of 
Motorola, Inc., and chairman of the board of directors of 
Brand Names Foundation, Inc. He said that the Foundation’s 
nationally observed Brand Names Day celebration is scheduled 
for April 18, at the Waldorf-Astoria Hotel in New York City. 

The highlight of Brand Names Day dinner, according to Mr. 
raylor’s announcement, will be the presentation of the Founda- 
tion’s Brand Name Retailer-of-the-Year awards to merchants 
in at least 24 categories of retailing for outstanding year- 
round promotion of manufacturers’ brands. 

More than 1,700 executives representing manufacturing, ad- 
vertising and distribution are expected to attend the dinner. 


Wesbanco Installs Call Bell System 

A new call bell system has been installed at Western Bank 
& Office Supply Company (Wesbanco), Oklahoma City, Okla., 
to facilitate the location of personnel within the building. 

Controlled at the office switchboard, with bells located in 
the main section of the store and the plant, the coded ring can 
be heard by anyone in the building. By picking up the nearest 
phone, the “wanted” person can be connected, through the 
switchboard, to the incoming caller —EVH 
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in Gifts, the Trend 
is to Office Chairs! 


America’s business-gift market is booming! For- 
tune Magazine, tabs the 55 volume at $1.8 billion, 
up 700% since *49 ... with 85% coming in the 
final quarter. And office chairs are in the thick of the 
battle for these extra profits . . . now ranked fifth* 


among best sellers by office equipment dealers! 


CES Business Gifts Promotion Survey 


In Office Chairs, the 
Trend is to COSCO! 


This fall, Cosco offers your biggest sales opportunity 
in office chairs. Cosco Office Chairs are smartly 
styled, sturdily constructed, value priced . . . and 
prominently advertised in the pages of Fortune, 
Vewsweek, U. S. News & World Report, and Busines. 
Week, So, in your promotion plans for the coming 


sift season. think of Cosco first. Your customers will! 


Visit us —Room 352 
1955 N.S.O.E.A. Exhibit - October 1-5 
Conrad Hilton + Chicago 


HAMILTON MANUFACTURING CORPORATION « COLUMBUS, INDIANA 
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MORE SALES 
AND ADDED PROFITS 
WITH THIS LINE... 








Your typewriter*%speaks 
ina WHISPER with 


IL-KIATTER 


You can make your office quieter and 
more efficient by placing Kil-Klatter pads 
under all your typewriters. Your typists 
will make fewer mistakes, and office 
efficiency will go up as Kil-Klatter pads 
absorb the shock and deaden the noise 
of typing. Fits all typewriters. 


Absorbs the shock and deadens 
the sound of typing. 
Made from genuine OZITE felt, 
with dent-proof top and 
skid-proof bottom. 

Fits all typewriters 
and other office machines too 


$g2s 
AT YOUR STATIONER OR 
OFFICE SUPPLY DEALER 


KIL-KLATIER 


Sp i i i i i in iain 


THE SCIENTIFIC TYPEWRITER PAD 


“The Answer to a quieter office 
may be under your typewriters” 


Kil-Klatter’s aggressive 
advertising reaches 
office managers, secre- 
taries, stenographers 
and typists through 
national office and 
business magazines. . . 
clears the way for 


sales for you. 


Plue 


these 
extra 
sales aids 


CATALOG CuTS 


NEWSPAPER 
MATS 


TWO-COLOR 
ENVELOPE 
STUFFERS 


COUNTER CARDS 








advertising campaign . 


. . To add sales, to add 


profits ... add the Kil-Klatter line. 


Order your supply of KIL-KLATTER 
typewriter pads and free sales aids today. 





Display Packaging Award Winners 

The 81 winners of the Sth Annual Packaging Competition 
sponsored by the National Paper Box Manufacturers Associa- 
tion went on display at the association convention in Atlantic 
City June 2-5. 

Chosen from some 2,000 entries, each winner passed a 
series of tests covering superiority of end use, design and con- 
struction features to win the unanimous approval of the eight 
judges, an international group of packaging and merchandis- 
ing experts. 

Divided into 23 product categories, ranging from cosmetics 
to textiles, this year’s winners may well determine a new Style 


TOPS IN PACKAGING—Mallard Pencil Co. box (above) and 
Burroughs Adding Machine Co. carbon paper package. 


of packaging where such well-known package characteristics 
as protection and product display form a part of package 
salesmanship instead of being separate considerations. 

As one judge put it, “The important ingredient in packaging 
is how well the package says buy me.” Another commented on 
the influence of Television advertising in demanding bolder 
brand identification. A third advised product merchandisers to 
carefully analyze their package in the light of today’s com- 
petition on the “five-foot shelf — that 60-inch eye level, prov- 
ing ground in super sales outlets where the customer meets 
the product eye-to-eye.” 

Display winners in the stationery and office equipment in- 
dustry included: 

First award in office equipment and supplies—Mallard pencil 
box by Bradley & Gilbert, Louisville, Ky., for Mallard Pencil 
Company. 

Second award in office equipment and supplies—Carbon 
paper box manufactured by Van Ness Brothers, Inc., Paterson, 
N. J., for Burroughs Adding Machine Company. 

First award in stationery—French paper stationery boxes 
manufactured by Congress Paper Box Company, Chicago, for 
Arthur E. Wilson Company. 

Second award in stationery and paper products—Stationery 
Christmas gift box manufactured for Congress Paper Box 
Company, Chicago, for Lakeside Central Company. 
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To Build Your Sales and Profits 





(Me. 1658 
DUO-TANG 
} COVERS 








DUO-TANG 
COVERS 





— *LEAF COVERS 


a pitated but Never Duplicated” 


¥ : 





oe) bleka gy, fe, ° ° 
covers J a The many applications for 


DUO-TANG covers have made 
a most lucrative source for profitable bus- 
here is quality built into every detail. 








Y Covers are available in a wide 





range of colors and materials. 
“They are unsurpassed for catalogs, reports, price 


Quantity ] ; acetate 
wiseew 





lists, briefs, surveys, manuals, and other presenta- 


ras Yh DUO-TANG es 
COVERS | 


UTILITY The combination of quality, 


| variety, and utility coupled 
fas Beovins. hs with wide adaptability adds up to greater customer 


preference and greater sales volume for you. 








anrity 






DUO-TANG 
COVERS ea For More Complete Information 


Send for New Catalog with Color 
Chart and Material Selector. 

















NOW... 


PLASTIC 
BALL PEN 
REFILLS 


YOU CAN 
SEE WHEN 
YOUR 
REFILL 
IS EMPTY 


Actual 
Size 


NOW AVAILABLE 
FOR YOUR 


TWO-IN-ONE PENS 


Large capacity, long writing refills with fine and/or medium 
ball points with non-transferable permanent blue or red ink. 


You no longer have to pay for expensive all-metal units. 


Check Changepoint Plastic Ball Pen Refills NOW. 


Write for Literature 


Telephone Diamond 3-7965 546 South Rockford 
TULSA 20, OKLAHOMA 








Press Sees Foreign Recorder 

“With the Minifon P55, an entirely new world of recorded 
sound opens up for everyone in need of a ‘second’ memory, 
For the first time in history, recordings can be made under any 
conditions; indoors or out, while driving or flying, and under 
conditions where using the conventional-sized recorder would 
be impossible.” 

These claims were made at a private demonstration of the 
device staged for the press June 15 at the Plaza Hotel in 


ths 


od ~ 
— * 


SOUND OFF . . Nick 

Keny,New York 

Mirror columnist and 

song composer, dem- 

onstrates the ease 

with which the tiny P Z 

Miniton P55 performs P 

its tasks. —_ } 
y 
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New York City. Host at the affair was Ben S. Rubin, director 
of merchandising for Geiss-America, exclusive U. S. agents 
for Protono, West Germany manufacturers. 

Using the world’s smallest electric motor, the Minifon P55, 
though small enough to be concealed in a man’s pocket, will 
make speech recordings up to 5 hours; music recordings (by 
switching to the faster, finer-fidelity speed), up to 2% hours — 
all on a single reel of wire light enough to be placed in an 
envelope and mailed with just a three-cent stamp. 

As with all other recorders, Minifon wire recordings also 
can be erased and used over and over again. 

It is priced at $289.50, complete with crystal microphone, 
stetoset earphones, one-half-hour reel of wire and batteries. 





Moore Business Forms Officials Advanced 

Two executives of Moore Business Forms, Inc., have been 
given new assignments in the sales department. 

Gordon E. Bower, sales research and development manager, 
has been named to the new position of machine applications 
manager. Richard C. Abbott, superintendent of the Fanfold 
division of the company’s Buffalo Ave. plant, succeeds him as 
sales research and development manager. 

The new position of machine applications manager was cre- 
ated to meet the needs for new forms and system design and 
construction to fulfill modern high-speed automatic office equip- 
ment requirements. 

A native of Newark, N. J., Mr. Bower has over 30 years ex- 
perience in various phases of printing and forms design, con- 
trol and sales. He joined Moore in June 1945 as systems serv- 
ice manager. 

Mr. Abbott, a native of Melrose, Mass., is a graduate of 
Northeastern University, Boston. In July 1949, he was named 
co-ordinator of production and costs, and he was promoted to 
superintendent of the Fanfold division on January 1, 1950. 





Two Tulsa Firms Merge 

William Smith, Jr., founder of the Electric Typewriter 
Company, Tulsa, Okla., recently purchased a_half-interest 
in the Fay Young Typewriter Company, 620 S. Main Street 
in Tulsa. The firms have been merged and Mr. Smith has 
been named manager of the new company, now identified 
as the Fay Young Electric Typewriter Company. Mr. Young 
will continue as active president. 

The new company sells, services and rents office machines. 

Mr. Young has been in business in Tulsa for more than 
thirty-five years. Mr. Smith studied business administration 
and engineering at the University of Tulsa—EVH 
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N-C Phier-Type 


“it just CL/CKS 





156 





IT TAKES TO DO 
ALL THESE JOBS SO WELL } 





AIDS THE EXECUTIVE 


N-C is the smart-looking, executive-type 
Stapler — never awkward, never un- 
sightly. Its smooth, plier-type action is 
always q-u-i-e-t. Portable, it stows away 
flat in any desk drawer. Executives and 
secretaries prefer it that way. 


SPEEDS THE FILING 


N-C requires no table-top or file-top 
pounding — it works right in the hand. 
Besides, it’s so much easier to staple-while- 
filing. Faster, too. 


HELPS THE SALESMAN 


N-C provides easiest way to keep field 
reports, orders, memos, expense accounts, 
bulletins, price sheets in proper order. 
Convenient too, because it tucks away, 
ak aoa . . 
+ — flat and compact, into the briefcase or 
hip-pocket. 


SERVES THE STENO 


She keeps her N-C in the well of her desk, 
leaving the desk-top free and clear. 


4 a Quiet, easy-acting N-C invites constant 


use, guards against lost papers. 


{ 


BENEFITS THE HOUSEWIFE 


N-C provides the simplest fastening 
method for countless uses. Replaces pins 
<= and glue. Reseals containers. Aids in 
— sewing. Affixes name tags, labels, etc. 
Makes party decorations and favors. 


‘ Remember — N-C Pliers and N-C Pinch- 
point Staples are engineered to go together 
..-for better, easier, flawless stapling in 
offices...shipping rooms...stores... 

. and in the home. 








schools ... factories . 


STAPLER 


NEVA-CLOG PRODUCTS, INC. 


Bridgeport 1, Connecticut 


0. H. Davison & Co. * Pacific Coast Rep., 
609 Mission St., San Francisco 5 
Canadian Staples Ltd.—Montreal, Toronto, Winnipeg, Vancouver 













School Promotion Material Prepared 
for Paper Products’ Sale 

Promotion material to help retailers sell school paper prod- 
ucts has been prepared for nearly 5000 daily and weekly 
newspapers in the United States, it has been announced by 
William Rodgers, research director of the Paper Stationery 
& Tablet Manufacturers Association, 527 Fifth Ave., New 
York City. 

With the school goods market at its highest level in his- 
tory and still growing, Mr. Rodgers said, retail merchants in 
most sections of the country must prepare for a record break- 
ing volume of business beginning in late August of this year 
and continuing throughout the school term. 

To help move this vast flow of school items to the con- 
sumer, the association has prepared a page of newspaper 
advertisements in one, two, and three columns. Offered free 
in mat form, the ads will be in the hands of local newspaper 
advertising departments early next summer. In addition to 
the ads, a smaller page of mats illustrating familiar school 
paper supplies also is offered free to newspapers. 

Last year 685 newspapers took the ads for use in as many 
towns and communities. Some notable success stories of 
increased business resulting from use of the mats, were re- 
ported to the association office. 

One case was reported in Altoona, Pa. by Richard Beeler, 
advertising manager of The Tribune, a newspaper in that 
city. McCartney’s Stationery Store bought 63 column inches 
of space during the last three weeks of August last Summer. 
The total advertising cost for the space was $80.64. The 
store’s owner, John Tracy, had never used newspaper space 
to advertise these specific school paper items before. 

McCartney’s enjoyed a substantial increase in business in 
the items advertised and a general increase in volume through- 
out the store. Total business was up 10% over the preceding 
year. In view of the fact that Altoona was at the time suffer- 
ing from a fractional depression, with all business in the city 
down 20% from the previous year as a result of industrial 
unemployment; and in view of the general increase in school 
supply sales under those economic conditions, both Mr. Beeler 
and Mr. Tracy attributed the favorable result directly to the 
use of the association’s school promotion material. 

The ads were written by Frank E. Fehlman, former lec- 
turer at New York University, past president of the New 
York Advertising Club and associate editor of Editor & Pub- 
lisher. Author of several books on advertising and retail 
selling, he has been a specialist and consultant for more than 
20 years. 








MARKS 7OTH BIRTHDAY .. . Evidence of the affection and re- 
spect held for Harry H. Lynn, chairman of the board of the 
Mosler Safe Co., is shown by the hundreds of cards and letters 
sent to him on his 70th birthday by employees. Mr. Lynn joined 
Mosler 45 years ago and was elected chairman of the board 
in 1952, The framed plaque containing a drawing of Lynn 
was presented to him as a token of their affection by em- 
ployees of Mosler's New York office, all of whom signed it. 
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Half a Hundred 


IS A RIPE YOUNG AGE! 


It’s mature and mellow enough to have both 
wisdom and judgment. 

It’s the age of experience. 

It’s young and vital enough to view the 
future with vigor. 

ITS THE AGE OF ANTICIPATION: 

Now at EUREKA we are celebrating our first 
half-century of leadership in the specialty 
printing and stationery fields. We are proud 
of fifty years of skillful craftsmanship .. . 
of consistently high quality . . . of pioneer- 
ing some of the fastest-growing lines in the 
graphic arts. 
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Since we are fifty years young, we look to 
an even busier future that will see many 
new services and products from EUREKA— 
all designed to augment your business! 


EUREKA SPECIALTY PRINTING CO. 


Manvfacturing Printers, Scranton 9. Pa. 


Trading Stamps « Collection Books + Catalogues 
Duplistickers « Coupons « Outserts 
Gummed Seals « Labels « Tags 


























Mew! 


FREE - STANDING WALL SECTIONS 


Compietely eliminates attaching to walls! Easy to 
install . . . do it yourself! Exclusive balance design 
assures maximum rigidity! Level regardless of floor! 
Adjustabie shelves with built-in price mold... peg 
board cornice! Much greater capacity at base for 
additional display and storage! Makes buying more 
inviting! Finished in beautiful coppertan with at- 
tractive trim! Save 3 ways—initlal cost, time and 
labor! 


Designed Especially for Stationers! 
SELF SERVICE OR CONVENTIONAL 

















MODERN, MATCHING ISLAND UNITS 


Scientifically designed to display and sell more 
merchandise! Modern, attractive and practical! 
Sturdy construction means longer life! Very simple 
to set up! Beautifully finished in coppertan to 
match wall sections. Higher quality at a lower cost! 


It pays to remodel . . . especially 
the “Thoroughbred Way!” Write 
us today for complete informa- 
tion! 


MERCHANDISERS 


HOLD MORE - SELL MORE - COST LESS 


932 WINCHESTER RD. 
A. D. BUTLER, Inc. LEXINGTON 3, KENTUCKY 
Grammer" i i SET 
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Reveal Oklahoma City Firm 
New Alignment of Officials 

The line-up of the new official family of Western Bank & 
Office Supply Company, Oklahoma City, Okla., has been 
announced by Grant H. Davis, who recently became presi- 
dent of the 46-year-old firm, following retirement of two 
principal officers. 

R. B. (Buck) Snow, who has been sales manager since 
April, 1954, was named vice-president in charge of sales; 





R. B. SNOW Cc. A. SWIM G. H. DAVIS 


George Shaw, who has been with the firm 26 years, was 
named a vice-president; and Charles A. Swim was made 
secretary-treasurer, succeeding R. M. Moore, who retired 
from the firm after 29 years of service. Sam Watson, who 
also was named a vice-president in the re-organization, re- 
tired soon thereafter to become a partner in establishing a 
new office supply firm — City Office Supply Co. 

Jess M. Beck, former president, who joined the firm as a 
country salesman in 1929, has gone into semi-retirement. 
However, he retains his financial interest in the firm and re- 
mains as chairman of the board. 

Established in 1909, the firm has been through a number 
of reorganizations and expansions and is recognized as one 
of the Southwest’s principal stationery firms. The adopted 





Seiver Heads Sherer Company Sales 

William H. Sherer, vice-president of Archie Sherer Com- 
pany, Dayton, Ohio, office and factory furniture dealers, has 
confirmed the appointment of W. A. “Bill” Seiver as sales 
manager. Mr. Seiver has been training and directing the 
company’s expanded sales force of seven salesmen since 
March 15 of this year. 

Mr. Sherer also announced the appointment of Robert 
Duncan as special representative in charge of the company’s 
office planning service. Mr. Duncan, former district manager 
for Art Metal Construction Company, Jamestown, N. Y., is 
well known to the office equipment trade in Ohio and has 
wide experience in production methods and work-flow as 
applied to office lay-out. 

“Increased costs in office space and wages have upped the 
demand for complete office planning service,’ Mr. Sherer 
said. He said his company would keep pace with this demand 
by augmenting its sales staff “just as long as we find this serv- 
ice continuing to save labor and space dollars for our cus- 
tomers.” 





TEA 1S SERVED 
. . « Harry C. Pe- 
terson (right) 
assistant sales 
manager of the 
Oakland office, 
and his wife 
smile with de- 
light over pres- 
entation of sil- 
ver tea service 
set to him on 
35th anniversary 
of his service 
with Marchant 
Calculators, Inc. 
The award was 
made by C. Gor- 
don Peterson, 
Boston district 
manager. 
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No. 3-U Basic 4-ft. office 
wardrobe unit provides 12 
wooden coat han. — (spaced 


4” apart) 12 individualized 
hat spaces on embossed (ven- 
tilated) shelves, umbrella 
stands on each column and 
off-the-floor overshoe shelf. 







Offices, factories, churches, 
schools, clubs, hotels, res- 
taurants, institutions, 
lodges —even private homes 
—wherever people gather 
today you see VALET and 
Checkerette Wardrobe 
Racks. There seems to be 
no limit to the demand or 
market for these efficient 


Announce Changes in Bates Ranks 
After 35 years with the organization and previously with 


Bates in the Edison days, Mr. Gowen has retired from the 
Bates Manufacturing Company. 
Richard Payne has been secured to take over Mr. Gowen’s 


New England territory. Attending Boston University and 





R. M. PAYNE 


FRANK GRAY 


be 


Emerson College, Mr. Payne attained the rank of captain 
in World War II. 

Another announcement by Bates is that Frank Gray is now 
associated with Harry B. Gorline, who has been for some 
years the representative in the Rocky Mountain States. Mr. 
Gray is an ex-stationer and fully seasoned salesman. 


Fortner Qualifies for All Star Club 








Comes in any length (inter- ynits. 
locking units) by the foot to : 
fit any available space— For profitable volume 
Doubles lockerroom capacity. sales-talk, display, demon- 
strate and catalog VALET 
and Checkerette Racks. 
(Tie-in your local advertis- 
ing with VOGEL-PETER- 
SON’S extensive program.) 
Write for our file of adver- 
tising helps, mats, cuts, 
sales literature, decals, etc. 








No. S6 Answers the wraps problem 


in the small or private office. 
Provides 6 coat hangers, 6 hat spaces and 
umbrella stand. Keeps wraps in an 
orderly manner—aired, dry and ‘“‘in 
press.”” Will not tip over. 





robes and lockers. Provides em- 
loyees with coat hangers held apart on pre- 
determined centers, ve sntilated hat spaces, overshoe 
shelf and dry 12” x 12”x 15” lock boxes for personal effects. 
End crumpling of damp wraps in dark lockers, soggy 
lunches soled by wet hats and mittens, etc. 6 ft. unit 
accommodates 12, 9 ft. unit accommodates 18. 





tT 


A separate line of smaller large 
capacity floor and wall wardrobe racks 
with a hundred uses. Checkerette racks 
have unique feature of storing away 
like folding chairs when not in use. 

anywhere—can be set up without tools 
or fasteners in less than a minute. 


Write for Bulletin 13. 


m REG 









Manufactured only by 


VOGEL- PETERSON co. 


1121 West 37th St. Chicago 9, U.S.A. 
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Marvin Fortner, of The Office Supply 
Company, Gulfport, Miss., is the first to 
qualify for membership in the Under- 
wood Corporation All Star Club for 
1955, it was announced by F. M. Aber- 
nathy, New Orleans regional manager. 

Mr. Fortner, a veteran member of the 
All Star Club, served as treasurer of the 
exclusive sales fraternity last year. 

Well known to the Gulfport business 
and civic community, Mr. Fortner re- 
newed his bid for membership in the 
business machine company’s “top 10” 
by being the first to break sales quota in the country. 





M. FORTNER 





PRIZE PACKAGING .. . The Speed Products Co., 
inc., display carton for the No. 77 stapler, 
showing four staplers in the Jeweltone decora- 
tor colors, was awarded a first prize at the 
10th annual folding box competition recently. 
There were 6,782 entries with only 20 cartons 
in the competition honored with first prize 
awards. The display was manufactured by 
Container Corp. of America. 
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GENUINE TOP GRAIN 
COWHIDE DESK PADS 
AND ACCESSORIES 


BUSINESS GIFTS 
fel. 
BUSINESS MEN 











THE PERFECT GIFT TO MATCH THE DECOR OF ANY OFFICE —— AVAILABLE IN STOCK 
AND SPECIAL LEATHERS 


282 SERIES 
A ss 6” Ash Tray J. Work Distributor (Side or End Open—é or 10 Pocket) 
Sold Screen 62” Ash Tray K. Letter Tray—tegal Size 
y Set—tLetter Opener and Shears L. Memo Pad Holder (5” x 8” or 4” x 6”) 
D ble Pen Set (Sheaffer White Dot) M. Cigarette Lighter (Evans) 
e Pen Set (Sheaffer White Dot) not shown N. Telephone Directory Cover (11” x 9") 
E Ex tive Letter Opener O. Cigarette Box (Will hold King Size and Regulars) 
F sold Screen 44%,” Ash Tray P. Calendar Pad and Filler (Plain or Gilt Edge) 
ye Pencil Cup—3%," diameter, 44%" high Q. Home Waste Basket 9%” diam. 123%,” high. 
H -orrespondence Folder (Letter and Legal Size) Executive Waste Basket size 12” diam. 15” high not shown 
| k Pad Size 19” x 24”, 20” x 36”, 24” x 38” R. Doodle Pad Size 11” x 8Y” 
vailable folding and all leather desk pads) S. Hand Blotter 


Look to the seal of quality in distinctive leather desk accessories! 


SEE US IN ROOM 504 AT NSOEA CHICAGO SHOW 


CHICAGO DESK PAD CO., inc. 
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“TIP-TOP”’ 
WOOD TRAY 


DANDY AGATE 
CARD TRAY 
with Steel Bottom 


woopd 
CLIP BOARD 





CLIP HEAD 





ONE SOURCE OF SUPPLY 


A complete line of filing accessories 


WOOD «¢ METAL ¢ PAPER 





Every Hedges filing accessory 


aa eae represents Highest Quality .. . 
Unequalled Value .. . Proven 
Salability at down to earth 


prices. 









WRITE FOR LITERATURE 
AND DETAILS 


soerees 


BIG BEN 
BOX FILE 








THE “DANDY"’ 
BOX FILE 


Be sure to visit us 
when in Chicago for 
the NSOEA Convention 


HEDGES MANUFACTURING COMPANY 


Makers of Files and Filing Equipment 
W ENO AVEN@E ..., CHICAGQG, 
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free 


WITH EVERY 
ORDER FOR 6 


A *49.50 MAHOGANY CABINET 


SENTRY SAFES 


Here it is . . . by request — 
a FREE OFFER even better 
than the one that introduced 
our exclusive SENTRY SAFE- 
and-CABINET combination! 
With every order received 
between Sept. 1 and Nov. 15, 
1955 for 6 or more SENTRY 
safes (any model), we will in- 
clude a genuine African ma- 
hogany cabinet (also walnut 


or blonde), that retails for 
$49.50. 

Grab this chance to pick up 
some extra money in addition 
to the liberal profit you make 
on every Sentry sale. But don’t 
delay — offer expires Nov. 
15th. Send in your order now 
— or mail coupon for full de- 
tails of all three “BONUS” 
OFFERS. 








: SPECIAL With every order for 1 Standard, 1 Major, and 1 Wall 
- 4s Type SENTRY safe, we will include a genuine African 
ae HALF-PRICE mahogany cabinet for only 2 the regular dealer price. 
= OFFER! Offer good only between Sept. 1 and Nov. 15. Order 


NOW — or mail coupon for details. 





SPECIAL EXTRA 
DISCOUNT OFFER! 


From Sept. 1 through Nov. 
15 we will give you an extra 
10% discount on all orders 
for SENTRY SAFE - and - 
CABINET combinations. Or- 
der NOW and be ready for 
holiday sales — or mail cou- 
pon for details. 


As @ night stand. . . 


Next to desk 
or against woll. . . . 





plus 


NOW is the time to take advantage of our special 
“BONUS” OFFERS and stock up for fall and holiday busi- 
ness. Fill out the coupon and MAIL IT TODAY! 


Cuclusive SENTRY SAFE-and-CABINET Combination 


Only SENTRY has it—a safe A handsome piece of furniture 











concealed in a genuine African 


that blends with any home or 


mahogany cabinet, 2514” high, office decoration. And look at pee eee eee ee eee eee 
20” wide, 20” deep. Also avail- these big-safe features: 
able in blonde or walnut finish. t 
: ; JOHN D. BRUSH & CO., INC. 
@ Fireproof VERMICULITE insulation, as @ Bronze or gray metalescent baked en- 
required for S. Army field safes amel finish; all bright parts chrome t formerly Brush-Punnett Co. 
@ Fire protection up to 1700° F. plated. ' 545 West Ave., Rochester ll, N. Y. 
@ Built-in combination iock. @ Weight, 225 Ibs. Capacity, 2340 cu. in | 
@ One-piece door; all-steel interior (re- Dimensions: Outside, 2442” x 1742” x 7 . : 2 i ™ = 
movable); 2 drawers, one with lock. 1742”; Inside, 15” x 12” x 13”. ' Gentlemen: I'm interested in your special BONUS 
8 OFFERS, and the opportunity to make extra profits with 
(FOR THOSE WHO DO NOT WANT CABINET: “yy SENTRY. Without obligation, send me full details, 
j SENTRY STANDARD SENTRY MAJOR ' t NAME a ia . 
4 $69.95 $98.95 ? i 
2340 cu. in.—210 lbs. 3285 cu. in.—275 lbs. j ADDRESS ot ere 
24144” x 17%" x 17%" 24%" x 171%" x 22%" i 
sf STANDARD DISCOUNT, PLUS ADV. ALLOW. J ea ZONE ___ STATE___ 
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Aim To Increase Sales and Protits: 





The METALSTAND LI 


of Office Equipment 
Will Score A Bulls-Eye 


for You! 








ETALSTAND’S HARPER SUSPENSION 
ILE — From every angle it has ‘‘sales 
",. Dealers like the overall 
vality appearance . . . the smooth- 
operating, precision-fitting drawers 

he fine steel construction and the hoard 
o-believe low. price. Available in 
tandard and new high fashion colors. 











METALSTAND’S STEEL STORAGE CAB. 
INET — Sturdy, good-looking storage 
cabinet with four adjustable shelves to 
take full advantage of storage space 
3-way locking device with paracentric 
lock. Heavy gauge specially reinforced 
steel. Available in standard or new 
high fashion colors. 


THE METALSTAND LINE - 
CONRAD HILTON HOTEL 









METALSTAND’S eS, HI-LO 
TYPEWRITER STAND — Featuring 
feather touch pedal. A touch of the 
toe and you raise or lower this stand 
in a jiffy. Heavy side leaves lift into 
locked position for smooth, absolutely 
level working surface. Fine plywood 
top cuts down sound. Available in 
standard or high fashion colors. 





METALSTAND’S NON-SUSPENSION 
fILE=— A wonderful value offering the 
firiest in modern engineering skill fea- 
turing feather touch movement to save 
effort in filing. Clip out-snap in fol- 
lower rod kneb that does’ away with 
tedious turning. Fine steel construction. 
Available in standard or new high 
fashion colors. 


BOOTH 336 
- CHICAGO 


METALSTAND 


COMPANY 


7522 STATE ROAD, PHILADELPHIA 36 e DEvonshire 3-7900 
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Spell “September” this way... 


“SESSESSES: 


(with dollar signs, that is) 


Here’s your market: More than 70% of high school stu- 
dents interviewed would like to own a new portable, 
according to a survey conducted among more than 4000 
high school students in thirty different cities in twenty-two 
different states. 

In the same survey it was also found that more students 
want Royal Portables than the next three brands combined. 

Put more dollars of profit in your September business. 
Promote and display Royal Portables during the great 
“Back-to-School” Promotion. 


Latch on to the “Back-To-School” 
promotion but good! 


® ELECTRIC « PORTABLE « STANDARD 
Roytype® business supplies 
Royal Typewriter Company, a division of Royal McBee Corporation 
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Watson 


SINCE 1887 


... fabricators of 

stock and custom 
metal equipment 

for... offices, banks, 
court houses and other 
public buildings... 


Our Trade Mark 


Pew ere eres 
es 









Symbolizes 
the 
Finest in Quality 


WATSON MANUFACTURING COMPANY, Inc., Jamestown 3, New York 
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: SECURITY means Business-:: 








. 


FOR 


rour 
OFFICES 


SEND FOR your 
brochure and 
information about... 


i MORE BUSINESS For You 





Security CRESTLINE 
Security TD 30” Line 
Security 4-Leg Line 


SECURITY STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 


There is more business for you when you sell 
Security Steel Office Furniture because, 

with Security, you can handle every installation— 
large or small. Three complete lines—a superb 
range of fine, steel office equipment which gives you 


entree to every prospect. 


Desks for every office use—chairs to match 
filing cabinets—bookcases—tables . . . everything 


you need for any order is yours with Security. 


You can fill whatever requirements your prospects have 


when you make Security the basis of your business. 



















































Designed for use on cabinets of metal or 
wood construction. Zinc die cast. Dull 









































pee or bright Chrome, baked Aluminum, - 
dull Brass, Antique English finishes. ‘ } 
ADDS QUALITY, DURABILITY AND 
“BUY” APPEAL TO YOUR PRODUCTS 
61-371 : 
. Smartly-styled decorative hardware 
Newly styled pull of modern design. Made : 
of Zinc die cast. Dull or bright Chrome, baked for use on filing cabinets, desks, 
Aluminum, dull Brass, Antique English finishes. wardrobes bth soundly-engineered 
. functional hardware for use 
/ on chairs, cash boxes or other 
types of office equipment... 
61-514 . 
y os whatever your requirements 
Made of Zinc die cast. Regularly supplied in i P i 
dull Chrome finish. Slim silhouette lends may be, you Il find Nationa 
modern beauty to every cabinet drawer. Lock a dependable, 
oF one-source supplier of 
LABEL HOLDERS i wade. 
: _ quality component 
zz products. Call on us to 
chet work closely with you 
Made of Steel (Brass or Bronze to special or- : : 
der). Finished in dull or bright Chrome, dull in solving your 
Brass, baked Aluminum and Antique English. hardware problems. 
; Write for com- 
| THUMB LATCHES plete information. 
61-379 
Made of Steel. Furnished in all 
popular finishes. Attached to met- 
al drawer fronts by twisting off- \ 
set prongs into pierced slots. $ 61-590 
_ " Made of Zinc die cast. Available in dull Chro- 
’ mium, or in selection of finishes to match pull. 
@k-/ << 
61-195 61-433 
Made of Steel, Bantiiseeld in oll ee ~~ die cast. secs, tom ee pull. Y 
popular finishes. Prongs are inset ositioned for convenient one-hand operation. : 
to allow holderto cover attachment \ ey 
slors. Lugs 344" center to center. \ rey} 


7 


ive IF YOU ARE AN ORIGINAL } ae Pik 

EQUIPMENT MANUFACTURER | Cualily Havuloae Vick Aa 
OR JOBBER, WRITE US. IF YOU 4 \ea 
ARE A DEALER, SEE YOUR JOBBER a | 


‘\ = ALL FROM ] SOURCE 


NATIO NAL LO C K COM PA NY CASTERS, LOCKER HOOKS, HINGES, 


LIFT HANDLES... EVERYTHING 
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” 
ge 3 “ny 
as 0 times faster 


than by hand 


LETTER 





There are a dozen prospects 
for a Scottie Letter Opener for 
every single one who can use 
one of the larger, more expen- 
sive machines. Thousands of 
smaller businesses, as well as 
lots of large offices, offer an 
untapped market for _ this 
speedy, low cost time-saver. 


Retail stores ... insurance 
and real estate offices 
banks and factories ... all will 
be interested on sight. Wher- 
ever time is money—that’s the 
place for a Scottie. 


The Scottie will open 200 to 
300 letters a minute—30 times 
faster than by hand. Gets the 
mail open and the office off to 
a fast start. Clips a clean slice 
from all sizes of envelopes with- 
out cutting corners or damag- 
ing mail. Weighing only 9 
pounds,— you can carry it any- 
where. There's nothing like the 
Scottie Letter Opener for 
steady, permanent profits. 


ARNOLD MAC KENZIE, | 





ARNOLD MacKENZIE, INC. 
3133 Overlook Drive, oo 20, Minn. 


I am experienced in sales of st y office e 
full information on Scottie Letter Opener. My t 


re 
Street Address . 
City 
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3133 OVERLOOK DR., MINNEAPOLIS 20, MINN. 


VG 
SEND ME THE DOPE ON SCOTTIE as: 


Only $105 


F.O.B. FACTORY 


plus excise tax. Stacker 
optional at nominal price. 
(Prices subject to change 
without notice). 


@ Opens 200 to 300 
letters per minute. 


® Opens all sizes of 
envelopes. 


® Weighs only 9 lbs. 


® Designed and 
priced for offices 
receiving 200 to 
2000 letters per 
day. 


® Thousands of small 
and medium sized 
businesses offer a 
large market. 


®@ If you are experi- 
enced in specialty 
equipment sales— 
send coupon— 
some territories 
are open. 


NC. 







= 


At 


quipment. Send 





Cincinnati Plans to Entertain 
5,000 Visitors at Oct. Exhibit 

Approximately 5,000 visitors are contemplated for the two- 
day show in which there will be exhibit and demonstration of 
all types of modern office and business equipment at the 
Hotel Sheraton-Gibson Roof Garden, Oct. 25-26 for the 
Cincinnati Office & Business Equipment Show. 

Exhibit contracts have been completed with metropolitan 
Cincinnati dealers. Representation of nationally known brand 
manufactured items and services covering modern requirements 
for efficient, comfortable, office procedures will hold the in- 
terest of visitors. 

Lynn P. Carlson, who heads L. P. Carlson & Associates, 
3425 Jane Ave., Cincinnati, general chairman of the show 
arrangements, said that the invited list will include owners and 
management executives, buyers, purchasing agents, comptrol- 
lers, treasurers, cost accountants, office managers, personnel 
managers and a wide variety of other executive persons. 

Invited guests from a diversified representation of business, 
industry, service and professional pursuits embraced in the 
overall classification of “users of modern office and business 
equipment” will be welcomed. John L. Howison, with Kelsall- 
Voorheis, Inc., 718 Main St., treasurer of the show, has charge 
of contracts. A non-profit corporation organized under Ohio 
Law, incorporated as the Cincinnati Office and Business 
Equipment Show Committee, Inc., will sponsor, direct, manage 
and operate the show. 

Officers and chairmen of key committees are: Chairman, 
Lynn P. Carlson, of L. P. Carlson & Associates; Secretary, 
Frank DeCanio of Chas. Bruning Company; Treasurer, John 
L. Howison, Kelsall Voorheis Company, Inc.; Exhibit Space 
Contracts, Henry A. Smith of Eriksen’s, Inc.; Attendance, K. 
E. Van Antwerp of International Business Machine Corp.; 
Publicity, James A. McDevitt of Underwood Corporation; 
Registration, Jack Putnam of Remington Rand; Budget, How- 
ard Anneken of John R. Green Company; Prizes, Richard 
Donohoe of J. A. Kindel Company; and Business Manager, 
Earl J. Winter of Winter & Winter, Cincinnati Public Relations 
Firm. 





Expand Lake Charles Marchant Office 

Edgar B. Jessup, president of Marchant Calculators, Inc. 
announces that in view of the rapid growth of the area, the 
company’s Lake Charles, La., office has been expanded to full 
district status. 

Mr. Jessup also announced the promotion of Albert A. 
Loustalot to the position of district manager and John Wil- 
liams to the position of service manager of the Lake Charles 
office. 

Promotion is also announced of Robert F. Hart to the posi- 
tion of district manager of the White Plains, N.Y., district 
office. Mr. Hart was formerly a sales representative in the 
company’s San Francisco office. Service for the White Plains 
district continues under the direction of John Banks. 


Manly Recovers from Operation 

Homer E. Manly, head of Manly Office Supply, 136 N.W. 
Second St., Oklahoma City, Okla., who spent the better part 
of the month of June in a local hospital, where he underwent 
minor surgery, is well on the mend and able to again direct 
his business. 

To cut down on his downtown office hours, Mr. Manly has 
established an auxiliary office at his residence, 4307 Classen 
Blvd.—EVH 





3M Studies Atomic Energy Files 

Minnesota Mining & Manufacturing Company has been 
issued an access permit by the Atomic Energy Commission 
allowing the firm’s research groups to study AEC files on non- 
military uses of atomic energy. For the past several years 3M 
has been using radioactive materials and techniques to solve 
problems in control and improvement of existing 3M products. 
The company has over 1,200 persons engaged in research and 
product development. 
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2. V-DEX VERTICAL VISIBLE FILES 4. VERTICAL AND 


3. MAP AND PLAN DRAWERS HORIZONTAL CASHGARDS 
FOR BURGLARY AND 
HOLDUP PROTECTION 










5. FIRE RESISTIVE 
SAFES . 1, 2 AND 
4-HOUR U/L LABELS 





1. CARDINEER AND REVELDEX 
ROTARY CARD FILES 


8. PORTABLE 
FLOFILM CAMERA 






11. INSULATED 
FILES, ALL 
STYLES AND 
SIZES 





#- CYCLE SILLING AND 7. SAFE-T-STAK STEEL 9. V-LINE AND FLEX-BLOK 


eee Sean - INSULATED STORAGE FILES 
AND UNINSULATED POSTING TRAYS 





10. FLEX-SITE VISIBLE BINDERS 










12. TRA-DEX VERTICAL 
VISIBLE FILES 





N-260-D1 
13. MOTORIZED SUPER AND 
STANDARD ELEVATOR FILES 


THE WORLD’S MOST COMPLETE 
LINE FOR HANDLING, STORING 
AND PROTECTING RECORDS 
AND MONEY! 


Attractive dealer franchises available 



































Sowing Awohicon” Business For Noord a Contuny , : Pleose send complete information on items) checked 
m ® al i0 946 Mulberry Rd., S. E., Centon 2, Ohio 
ak 
Diebold’ #3 =—— 
14, FIRE RESISTIVE VAULT ) wt e48 0 ts 2s ee 6|13 Street 
snoun vi Aes 946 Mulberry Rd., S. E., Conton 2, Ohio 7\14 1 City etd une, Nas 
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CONFERENCE 
TABLES AND 
CHMATERSececeece 





No. 608 Arm Chair 
No. 19 Series 





No. 605 Arm Chair 


No. 18 Series 








THE ABOVE TABLES ARE AVAILABLE IN THE FOLLOWING SIZES: 
42”x96" 48”"x120” 48" x144” 48"x168” 48”x192" 





Chicago Sales Roam 


The BUCKSTAFF Co. Write for complete information covering our line of Con- 
e ference Tables, Chairs, and other Office Furniture. Buck- 

Zo Wm. H. Wark. staff Furniture is designed to meet the demands of the 
Phone W.H. 4-6956 modern office yet has that sturdy construction so vital to 


666 Lake Shore Drive lasting wear. 
Chicago II, Illinois 














THE BUCKSTAFF COMPANY - OSHKOSH, WISCONSIN 
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BRIEF TRIAL—$900 sale! These 3 Revo-Files virtually sold themselves to Los Angeles Teachers Credit Union, 


resutt: A #900. Sale Made by Revo-File Itself ! 


It's easy pickings when you can deliver your equipment 
to a prospect for trial . . . then sit back and take $900 
worth of orders. But that’s what Los Angeles Revo-File 
dealer Carl Sahlin did recently. And it’s what hundreds 
of other Revo-File dealers are doing, too! 


Given a trial, or demonstration, the modern Mosler 
Revo-File almost invariably sells itself. 

Carl Sahlin knew that when he called on the Los Angeles 
Teachers Credit Union and found their card-filing opera- 
tion badly snarled—even though two new revolving files 
of another make were being used. Carl delivered a Model 
C46 Hi-Boy Mosler Revo-File for trial, transferring cards 
to it immediately from the other equipment. Within a 
short time, the prospect not only bought the trial 
Revo-File, but two more like it. This equipment in- 
creased the speed of the prospect’s filing operation 15%. 
Loss of cards from the wheel was eliminated, clerical 


fatigue reduced, morale improved. 


This case history of a Revo-File sale is just one of the many 
hundreds, which indicate that on the average, 4 out of 


tt00/Ue \ 














: NAME...... 
FIRM NAME 
another fine product of : 
: ADDRESS... 
The é : 
Mosler Safe “=z | ww ....... 
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socdccasecepeswageéesoscasecosens ZONE... .STATE.... 


every 10 Revo-Files sell themselves. Why not find out if this 
valuable franchise is open in your territory? It’s worth 
getting. For every office with 3,000 or more active cards 
is a prospect. And every sale means a big profit with no 
service headaches. Find out more. Mail coupon! 


NOW! Free demonstrator Revo-Files available! if you 
have a hot prospect, ask for one... show it... see how 
fast it lands an order for you! 





Revo-File has all these major sales advantages: 


e Uses prospect's present records. No costly changeover. 

e Cards not attached to wheel... one, or a hundred may 
be removed. 

e@ Increases production. Reduces overhead. 

e@ Reduces clerical fatigue. Improves morale. 

e@ Regular models operate at convenient desk height; 
Hi-Boy model at convenient standing height. 

e Occupies less floor space. 

e Mobile. Can be rolled anywhere needed. 











Dept. OA-9, Revo-File Division 
The Mosler Safe Company, Hamilton, Ohio 


I'd like to know if there’s a Revo-File franchise open in my community. 
Please send me full particulars and a Revo-File catalog. 











CURMANCO 


Steel Office Specialties 


Letter Racks 





CLI UR DESK FOR AC- 
TIC Cl and Dis 
work Sloping Tray Cat th ‘ana 
Hold the papers. NO CORNER 
POSTS TO DODGE. Green, Gray 
No. *SS102. Letter Size, 2 tray and base $5.50 
No. *SS103. Letter Size, 3 tray and base $6.50 
No. *SS104. Letter Size, 4 tray and base $7.50 


*SS. NEW SLOTTED SHELVES 


Sorting Tray 
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No. 115. Letter Size, Without Index, Olive Green. . $4.00 
No. 116. Legal Size, Without Index, Olive Green. .$5.00 


Correspondence Separator 





A H INDY MEAN OF CLASSI 
i <2 : “atalog r Imm edic 
) Cig 
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No. 105. Letter Size, 5 Pocket. 15° Wide $6.00 







Stationery Separator 
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No. 310. Letter Size, Olive Green $4.50 


Yr 


Cashier’s Pad Rack 


No. 566. Six Pocket, packed 6 to carton $4.00 
No. 568. Eight Pocket $5.00 
No. 570. Ten Pocket $7.50 
Center Drawer Desk Trays 
ADJUSTABLE 





Pins, Clips, Pencils, et yuickly available 
clutter and confusion. Art Stes liv i 
PACKED 12 TO CARTON 
No. 425 4x17/gx18 to 31”. Adjustable; 12 to carton. .$2.50 


ORDER TODAY—Distributed By 
Associated Stationers Supply Company, Chicago 6, Illinois 


CURRIER MFG. CO. 


2448 W. LARPENTEUR AVE. ST. PAUL 8, MINN. 
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Erect New Store in Greenville, Miss. 

Progress is reported on the construction of the new home 
of The Office Supply Co. at 306 Washington Ave., Greenville, 
Miss. This structure is the result of expansion in the firm’s 
business and will provide for the consolidation of present 
locations for both the commercial stationery and printing di- 
visions. 

W. G. Kimbrell points out that the new store will have 
advanced techniques of arrangement, display and _ service. 
There will be two floors of merchandise and machinery to 
house seven departments manned by 21 persons. 

A novelty is the fact that outside the front door of the 
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IN GREENVILLE ,. . . New sfore of The Office Supply Co. 


new home there stands a magnificent oak tree. Says Mr. 
Kimbrell in advance announcement, “Maybe we are the only 
stationers anywhere with such an attraction. We like to invite 
you to stand in its shade with us.” 

The parent firm recently acquired as its sixth store, the 
former Commercial Dispatch of Columbus, Miss., where the 
name is now “The Office Supply Company.” R. H. McGarity 
is being transferred there from The Office Supply Company 
at Clarksdale, Miss., as general manager and W. R. (Bill) 
Smith, formerly assistant manager, is now general manager in 
Clarksdale. 

Tippa Products Sales Policy Changed 

Reorganization of Tippa Products Corporation’s sales policy 
to serve dealers in the United States on a closer and more 
personalized basis was announced recently by Samuel H. 
Tanchuck, vice-president. 

Tippa Products, effective July 1, is distributing Gossen 
Tippa portable typewriters, and other well known precision 
products, directly to dealers and local distributors, thus termi- 
nating California Typewriter Exchange as western states dis- 
tributors and Typesales of New York as Eastern Seaboard 
distributors. 

Two Firms Win School Contract 

Contracts for the furnishing of the Fine Arts Building at 
Mississippi Southern College, Hattiesburg, Miss., recently have 
been awarded. In conjunction with Martin School of Supply of 
Jackson, Miss., Modernize, Inc., of Chicago and Grand Rapids, 
has been awarded the contract for the lounge seating pieces. 

Selected from Modernize’s light modern “Country Side” 
group, the pieces will be furnished upholstered in a selection 
of fine mohairs and nylon covers in the colorful beige and 
persimmon tones. 


‘Business Opportunities 
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Worlds Finest Duplicators 


AT THE WORLD'S LOWEST PRICES 


Introducing 
SPEED-O-PRINT’S 
LIBERATOR MODEL S3SOQO ELECTRIC 


Vi 
SPEED-O-PRINT CORPORATION * 


AE 
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Be sure to visit 2s a » 


BOOTH 108 


during the NSOEA Convention 
Oct. 1-5 @ Conrad Hilton © Chicago 
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YOU CAN 
COUNT ON 
ROYAL 
REGISTER 
FOR 
RAPID 
DELIVERY 





~ 
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ao *it’s dependable ~~ 
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' performance which makes | 
-—  taegyyerence..... 














Why take the chance of keeping your customers waiting for orders 
for register forms when you can count on Royal Register for the 
fastest delivery in the register form business — two weeks for most 
orders. As a Royal Register dealer (we have NO direct salesmen!) 
you'll find that Royal’s “‘rapid delivery” does wonders in 

helping you sell your customers continuous forms for almost every 
make of autographic register. And, don’t forget that Royal 

register forms are a high profit item which you don’t have to 

carry in your inventory. .. with markups of 33% to 42%, plus 
additional discounts for volume. 


One look at the simplified Royal Register catolog will show how 
easy it is for you and your salesmen to sell the Royal 

Register line of continuous forms and equipment. Send for your 
copy today. . . and find out for yourself what a profitable 
addition to your present lines the Royal Register line will be. 


SEE YOU AT BOOTH 4332-W, NSOEA CONVENTION. 








ROYAL REGISTER COMPANY, 


Nashua 1, N. H. 


Please send me your latest catalog of Register Forms and equipment. 
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NOW! FOR LIMITED TIME ONLY! 


Big Package Deals 


FREE! 

$25 “‘Self-Selling” 
Merchandiser and 
$10 life-size Indian 


Girl display given with 
ye eproompey din = A your order for 2 “Veep” Safes, 2 
ot “Executive” Safes, 2 “Security” 
Chests and | “Custodian” Wall 
Safe . . . all for $268.00 F.0.8. 


Hamilton, Ohio. 
Merchandiser is success- 
prot ed. Uses chain store 
point-of-sale technique. 
Groups Protectall units for 
low-price, value, variety im- 
pressions ! 


FREE! 
““Self-Selling’’ 
Merchandiser 


given with your order for | 
“Veep” Safe, | “Executive” 
Safe, | “Custodian” Wall Safe 
and 2 “Security” Chests . . . all 











offered by famous, fast-selling 


PROTECTALL SAFES 


























= for $164.50 F.0.8. Hamilton, 
— . 
Ohio. 
+t Life-size Indian 
, 4 
Girl display 
given with your order for | 
“Executive” Safe and | “Veep” 
Safe .. . all for $103.50 F.0.8. 
Hamilton, Ohio. 
America’s fastest-selling quality 
safes sell faster than ever when 
they’re grouped and merchandised 
with these success-proved modern 
displays. And with Protectall you 
offer low prices, genuine Under- 
4 writers’ certified ““C”’ label pro- 
wee ) ) tection, brand-new styling, colors 
F to suit your customers’ preferences 
the biggest protection values in 
America! Mail coupon, today. 
= Order your “package deal,” or 
send for complete Protectall cata- 
log. Start making money with 
Protectall right away ! 
HURRY ! Get in on one of these profitable caine deals, NOW! 
Protectall Safes, Department 926-I 
: Hamilton, Ohio 
See Protectall’s Exhibit at the ‘ Please send me (check “package deal” you wish below 
ft N.S.O.E.A. Convention—Booth 152, ‘ [) #1 Package Deal @ $268.00 [1 #2 Package Deal @ $164.50 () #3 Package 
: eal 103.50 Cc ] Protectall « log and d ls on mak ney 
rig Conrad Hilton Hotel, Chicago, Oct. 1-5 ' a BS a Se eS Ce eee 
‘ ee ee sies 
Protectall Safes rORTION. 
HAMILTON, OHIO ADDRESS...... oe . 
DIVISION OF THE MOSLER SAFE COMPANY ; 0s q@ay..... suse ZONE STATE.... 
55 
OA-9/55 177 








Designed for double duty! 









The 
“MODEL90” 


MASTER 
ADDRESSER- 








A NEW 
ADDRESSING 


AND RECORD 
KEEPING SYSTEM! 


FAST MECHANICAL ADDRESSING 


Addresses by the Spirit Process from Paper Address Slips pre- 
pared in a standard typewriter. 

No plates, stencils, inks or gelatin required. Easier, less ex- 
pensive to install and operate. 


RECORD KEEPING 


Use Address Slip Holder-Cards for records of sales, service 
calls, inquiries, etc. Combines address printing medium and 


records into one. Combine two files into one. 


OTHER IMPORTANT FEATURES 


Low initial cost. Operating Economy. Easy List Maintenance. 
Automatic Card Feeding. Quick Filing and Storing. Selective 
Addressing. 


Peneens... 


If you sell office machines and systems, don't miss the op- 
portunity of handling the new MODEL 90 Master Addresser. 
If you are interested in a franchise for your territory, write or 
send coupon below. 
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MASTER ADDRESSER COMPANY 


6500-D West Lake Street 
Minneapolis 16, Minnesota 


1 am interested in a dealer franchise for the MODEL 90 MASTER 
ADDRESSER 
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This Dealer Puts Stress 
on Typewriter Trade-Ins 


@ THE GRADUATION period is not only the idea period 
for sales of new portable typewriters to collegebound students, 
but likewise, the best period to emphasize the convenience of 
typewriter trade-ins that’s the belief of All Makes Typewriter 
Company, Denver, Colo. 

For the month preceding June graduation of five major 
Denver high schools, All Makes Typewriter Company runs 
a provocative ad which features a cut of a popular portable 
typewriter and the single word question “Graduating?”. Below, 
copy offers “$35—for your old typewriter on Royal quiet de- 
luxe, or Smith Corona super portable. Payments as low as 
$9.95 down, $6.22 a month”. 

The Denver typewriter dealership restricts its $35 trade-in 
offer to portable or standard models with tabulators, con- 
structed since 1938, and in average condition. Since most of 
the typewriters which high school students have used in 
“getting by” during the formative years fit into this classifi- 
cation, the restriction works no hardship on the offer. 

The foundation for this unusual approach to the graduation 
market, is merely the experience of Ail Makes Typewriter 
Company in dealing with high school students in the past, 
according to a company spokesman. . 

“Literally thousands of teen-age students have learned 
typing in the 10th to 12th grades,” it was peinted out. 

“And, somewhere along the line, they have picked up a 
hand-me-down standard or portable, which is adequate for 
practicing purposes, but certainly not the type of machine 
which the student needs to continue scholastic studies under 
university requirements. Our experience has shown that the 
majority of high school students of today have a typewriter 
which fits into the trade-in classification, and therefore, we 
make this offer, with the. certainty that there will be an ex- 
cellent response.” 

As many as a dozen trade-in typewriters per week have 
been offered through May on this basis. Frequently, the busi- 
nessman-father of a graduating student takes advantage of 
the opportunity to trade an old office machine and thus “kill 
two birds with one stone” in providing his son or daughter 
with a creditable brand-new portable for the university period 
ahead.—RAI 


Chicago Boy, Girl Win Victor 
$1.000 Scholarship Awards 

The Victor Foundation has announced awards of $1,000 
scholarships to Claude Peters and Marjorie Boland, children 
of two Victor employes. Endowment grants of $500 also 
will be given to the schools selected by the winners. 

“Juvenile delinquency gets the headlines too often,” says 
President A. C. Buehler, Victor Adding Machine Company. 
“We feel that our winners are typical of the fine young people 
now approaching maturity.” 

Claude Peters, 2425 Warner Ave., a Carl Schurz graduate 
this June, plans to enter Carleton College, Northfield, Minn. 
in the Fall. Miss Boland, 6110 N. Ottawa, graduated from 
Resurrection High and will enter Rosary College in September. 

The foundation plans to award two scholarships annually 
to promising high school graduates, one of whose parents 
work for Victor. The scholarships may be renewed each year 
if grade requirements are maintained. This program was put 
into effect last Fall. 


Winford Heads Printing Department 

Earl Winford has taken charge of the printing department 
of Al Cook Desk & Office Supply Company, Oklahoma City, 
Okla. Mr. Winford has had several years experience in differ- 
ent printing shops. 

Harvey Smith, who was manager of Al Cook’s printing 
department for the past two years, has established his own 


si 


commercial printing shop at 1505 N.E. 23rd St.—EVH 


OA-9/55 













ul 


























‘ 8 
K. C.Allen a new machine 
| i ing d d 
. ectrite to meet a growing deman 
r 
| for 
( ; ( } 
n : ; * 
. : | . ry ay 
, electric keyboard aS Cl ( QO 1eéS8 
n . . ® ) } 
: carbon ribbon T 
ar 
n onl $279°° ,.: 
t, COMPLETE a: 4 , ie. 
trea - ’ 
ae - 
d togune : 2? 
me, rq 
a ~ 
yr a 
e md ws 
4% 
le 
4 
ie 
X- 
l- 
of @ The uniform impression possible 
ill 
or only with an electric keyboard. 
»d 
@ The trouble free operation 
of manual back-spacing, 
line-spacing, tabulation and shift. 
()i) 
en @ Electrified where 95% of 
™ typing actions are performed. 
ivs 
1y ° 4 
rf © Mond) whe eee IF YOU HAVE CUSTOMERS WITH 
t iter service complaints occur. —_ 
a en ee . MIMEOGRAPH, MULTIGRAPH, OZALID 
a @ Fingertip impression control or similar duplicating equipment — 
tk adjusts machine for different you know how many complaints they have 
nts duplicating methods. about the quality of typewritten copy for 
a | I P) 
put Fs reproduction. The new R. C. ALLEN Electrite, 
@ The clean, sharp brilliance of 
3 Corbon Ribeulnaiiananaen E with exclusive Microflex Impression 
Control is engineered sper ifically to make 
ent perfect master copies... consistently sharp, 
ity, ¢ } . 
fer: R. C. Allen Business Machines, Inc. uniformly clear . . . better than any manual or 
< 
ing 666 Front Avenue, N. W. * electric typewriter made for correspondence 
WI Grand R ids Mic ra , . 
7 rr . work can produce. Your customers in every 
office will need one. Write today for full 
55 Another in the Long Line of Business 26 


es 


details on this remarkable new machine. 
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Leopold 
DOCUMENT SUITE 
wins 


in design 


From the hundreds of photographic 

entries in the “Design In Hardwoods” contest 
sponsored by the Fine Hardwoods 
Association, the Leopold Document Suite 
won highest honors. 


Charles U. Deaton designed 

the contemporary Leopold Document Suite 
of versatile desks, tables, chairs, 
bookcases and other office furnishings 

on which the award was based. 











The functional Document Suite is available 


in five finishes which add depth and warmth 
to the natural tones and grains of the 


(> American walnut from which it is crafted. 


Plan now to offer the prize-winning Document Suite 
to your customers. Write for the new Document 
brochure, illustrated in natural color. Also ask for 
materials to aid you in providing a complete office 


planning service. 
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Member: \w/ Wood Office Furniture Institute 








Why Thomas tops off this fine furniture with Kalistron: 
Reason No. 1... Kalistron is long-wearing... 
adds a luxurious touch that enhances well-designed furniture. 





Reason No. 2...The prestige of two great 
names, Thomas and nationally-advertised Kalistron, 
gives you a profitable line with greater sales appeal. 












No. 92 Thomas Matching Sofa 
and Chair (illustrated at left) and 
No. 93 Thomas Four-Chair 
Ensemble (below) are Kalistron- 
covered to stand up handsomely 
to the abuse of busy executive 
suites, waiting rooms, 
lounges. Easily rearranged. 





















Kalistron is lastingly lovely for the 
life of quality furniture. The color 
keeps crisp and new-looking. It’s 
fused to the underside of transparent, 
upholstery-weight Krene*— the 

sturdy, scientifically-engineered 

sheet. Even on arms, seats, backs, 
Kalistron can’t scratch, scrape or 

mar. It cleans with a damp cloth — 





won’t chip, peel or crack. Thomas 
Furniture covered with Kalistron 
is covered with permanent beauty. 














alistron’ 


ELASTIC BACKED PLASTIC UPHOLSTERY MATERIAL 


FURNITURE Flexible Materials Division = 
“s NT NORTH CAE re United States Plywood Corporation 

World’s Largest Plywood Organization 
55 West 44th Street, New York 36, N.Y. 








Member 











55) OA-9/55 181 








pTeo} i Rye). 
Business Chains 
















.......@ line youll be proud to have! 





Sure, you'll be happy selling the Johnson 


Line . . . and one of the reasons is this 

No. 1744F Executive Posture Chair! 

Here’s a design that’s refreshingly different . . . 
yet mighty practical. It’s a design with a 
“touch” of modern, yet versatile enough to 
harmonize well with just about any interior. 
It’s an executive posture chair that’s 

loaded with top quality features, yet 
moderately priced for fast, easy selling to a 
market that’s practically unlimited. 

Cash in now on this wonderful number. 
There are lots of easy sales waiting for you 


with this Johnson 1744F Executive Posture Chair 





JOHNSON 
No. 1744 


Executive Posture Chair 


DEALERS: Write for complete data, prices on this 1744F Executive Posture 
Chair and a copy of the new Johnson Business Chair Catalog. 


7109 MERCHANDISE MART 


JOHNSON CHAIR COMPANY 


CHICAGO 54, ILLINOIS 
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CIGARETTE TEST.. 






BRING MORE CUSTOMERS GREATER PROFITS YOUR WAY WITH... 
new BROWNE-MORSE OFFICE FURNITURE 


Even with the very intense heat of a 
burning cigarette, there’s not the 
slightest mar, burn or discoloration on a 
Browne-Morse Plastite Top. What's more, 
this amazing new Plastite Top is chip- 
resistant, ink-proof and wear-proof. It’s 


practically indestructible! 


Produced exclusively by Browne-Morse, 
the revolutionary Plastite Top is inter- 
changeable on all flat-top desks and is 


fully insulated against sound and vibration. 


But that’s not all! Plastite Tops are color 
blended to suit the most ultra modern 
color designs now available on all 
Browne-Morse Furniture. 


Whether it’s a feather-touch Glider File, 
posture chair, modern lifetime-steel desks 
or amazing Plastite Tops, you'll find a long 
list of exclusive sales advantages with the 
new Browne-Morse Line . . . that express 


themselves in profits. 


New Browne-Morse Furniture on your sales 
floor will literally sell itself. See it! Test it! 
Sell it! 








Don’t fail to see our complete line in 
Room 561 at the NSOEA Show in Chicago 


/BBrowne 
_— orse 


COMPANY 
MUSKEGON, MICHIGAN 
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NSOEA Convention, Chicago, Booth 132 





yis FLAGSHIP 


first in every finish... 


The patented FLAGSHIP Line of metallic back 
carbon papers has earned its Number One Rating 
by superior performance. When you offer 
FLAGSHIP your customers get longer wear, 
cleaner copies without feed-roll streaks, and the 
non-slip and ease of handling features that only 
FLAGSHIP provides—all at no extra cost! Ask the 
dealer who has a FLAGSHIP franchise and he'll 
tell you that with patented FLAGSHIP you'll sell 
more carbon easier than you ever have. And re- 


and first in quality for every dupiicaeing need? 





peat orders go to you because your franchise is 
protected. 

But FLAGSHIP is only a part of a broad line 
of fine Allied products—for every duplicating need 
from orange diazo carbons, a complete line of 
spirit products, to fluid-eradicable ribbons. 

The franchise may be open now in your vicinity. 

Write today for more information on how to 
make your carbon and ribbon sales an important 
profit producing source for you. 


ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 


General Offices and Factory: 165 Duane Street, New York 13, N. Y. 
Western Office and Warehouse: 3404 So. Main, Los Angeles 7, Calif. 
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CATHY O'DONNELL ... appears in a typewriting classroom 
in a scene from IBM's new color film, ‘The Right Touch."’ Miss 
O'Donnel! co-stars in the movie with Jeffrey Lynn, 


IBM Premieres Educational Film 

International Business Machines Corporation’s new color 
film, “The Right Touch,” was premiered recently in the 
Crystal Room of the Savoy-Plaza Hotel on Fifth Ave., New 
York: 

The film, which stars Cathy O'Donnell and Jeffrey Lynn, is 
the story of a secretary and her career, first as a student, then 
as a typist in a company’s steno pool, and eventually as a top- 
notch private secretary to a busy executive. 

“The Right Touch,” produced by the company’s electric 
typewriter division, is a salute to the secretary. IBM notes that 
as an executive’s duties increase, he places more and more re- 
sponsibilities on his secretary. In recognition of these added 
demands on his secretary's time, the executive is doing more 
to make life easier for his “girl-Friday” with electric typewrit- 
ers, intercom systems and other conveniences. 

The film was introduced as a service to business educators 

a production that inspires the typing student to better per- 
formance in the classroom. The film helps businessmen who 
worry about the secretarial shortage, too, because it is designed 
to interest the non-business education student in an office ca- 
reer by portraying secretaryship as a challenging and reward- 
ing profession. Throughout, the office is shown as a highly de- 
sirable place to earn a living. 

The film is a series of episodes, some amusing and all en- 
tertainingly instructive. After seeing this 18-minute production, 
beginners should know more about office practice, handling an 
impatient visitor, and running the office when the boss is away. 
There are even hints on what the well-groomed career girl! 
wears to work 

“The Right Touch” will be shown to more than a half a 
million people this year, for the most part students of business 
education or young employees in on-the-job training programs, 
particularly those with an eye on a secretarial future. 

The film became available free of charge after May 1 from 
IBM’s Film Library, Endicott, N. Y., or from any of IBM’s 
189 branch offices. 





U.S. Issues Manual to Aid Bidders 

Publication of a handbook on the Defense Materials System 
recently was announced by the Business and Defense Services 
Administration, U. S. Department of Commerce. The 41 page 
booklet titled “The Defense Materials System in Our American 
Industry” now is on sale by the Superintendent of Documents, 
Government Printing Office, and the Department of Commerce 
Field Offices at 25c a copy. 


Sinclair Weeks, Secretary of Commerce, in “A Message for 
Industrial Management,” that serves as a foreword, stresses 
the need for “functioning material control system designed 
to permit rapid industrial mobilization in case of war.” 


Key questions and answers on the essential points of the 
Defense Materials System precede the detailed description and 
instructions for defense contractors. 
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ANNOUNCING THE NEW 


Jiffy 





*® Patent Applied For 


CABINETS 
FOR OFFICE, HOME, SCHOOL 


DRAWERS HOLD 8% x 11 SHEETS .. . letterheads, 
second sheets, carbon, etc. Drawers have Ft na 


yw 


“finger-lift” holes for easy acces. 


SUB-DIVIDED 


DRAWER BACK HALF 


of SUB-DIVIDED 

DRAWER HOLDS 
scissors, pencils, etc. 
THE JIFFY SECRETARY LINE IS MADE IN: 
3, 4, 6 and 8 drawers high. All sizes have ONE ONLY 
Sub-Divided Drawer, rest of drawers are OPEN with “fin- 
ger-lift” holes. Inside drawer dimensions 8%” x 11%” x 
1%”. CRYSTAL CLEAR STYRENE DRAWERS * EXPANDED 
METAL FRAME, TRIM AND DRAWER © PULLS ARE MOD- 
ERN SATIN BLACK. TOP AND BOTTOM OF HARD-BOARD 
IN CHOICE OF COLORS: SOFT GRAY, CORK TAN, 
OR MOSAIC GREEN. 


* 


Made by the makers of 
THE ORIGINAL JIFFY 
UTILITY CABINETS. 


FRONT HALF is 10 bins 
for stamps, bands, tacks, etc. 








r 
| 


| CAMPRO SALES CO. ( Gentlemen: Send information ot 
y 1500 - 4 Swont 5. W. | © JIFFY SECRETARY LINE 

: Canton, Ohio © JIFFY UTILITY LINE | 

NAME ___ i . oun 

: FIRM NAME ae 

| 

7 ADDRESS . ial 

| 

| city . ZONE... STATE... | 
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YOU CAN DO AN 
ESPECIALLY GOOD JOB 
ON CHAIR SALES 
WORKING WITH 
CHAIR SPECIALISTS 


No. 900—ALUMINUM 
POSTURE CHAIR 


IF REST-ALL office and 
institutional aluminum 
chairs ever slip from 
their front-running posi- 
tion in the matter of 
structural and design 
improvements, it won't - lo 
be because the manu- e - -; A) 
facturer was caught ya i, A . 
looking the other way. ¢ 

There is only one inter- 

est, one line of effort at Ohio Chair—and that 
is building constantly improved chairs. 

By the same token, Rest-All Dealers are 
finding, more and more, that it pays to work 
with chair specialists. Getting exactly what 
is needed, when it is needed, often means 
the difference between a closed order and a 
lost order. No, Ohio Chair can’t promise the 
impossible. But, if complete cooperation and 
singleness of purpose 
can accomplish the pos- 
sible, in the shortest 
time, the Rest-All Dealer 
is at a real advantage. 
No request is too spe- 
cial for Ohio Chair, as 
long as it concerns 





chairs. 


No. 550—ALUMINUM 
STRAIGHT CHAIR 





WRITE FOR NEW LITERATURE, 
IN NATURAL COLORS, ON THE 
REST-ALL CHAIR LINE 













410 N. MERIDIAN RD., YOUNGSTOWN, OHIO 















Passed Away 





Richard B. Vail, 
chairman of the Vail Manufacturing 
Company, manufacturers of wire prod- 
ucts including staplers, died July 29 in 
Presbyterian Hospital, Chicago where he 
had been a patient for 10 days with 
heart and lung congestion. He was 60. 

Mr. Vail was elected to Congress in 
1946 from the Chicago South Side’s 2d 
district, was defeated in 1948, won again 
in 1950 and lost in 1952 and 1954. In 
Congress he was an enthusiastic member 
of the Un-American activities committee 
and a conservative member of the labor committee. Affairs of 
the stationery and office equipment industry likewise held his 
interest. 

Single, Mr. Vail lived at 6946 Bennett, Chicago. He is sur- 
vived by two sisters, Emily and LaLa, and a brother, Walter J. 
Vail. 





++ + + + 


Richard B. ‘‘Dick’’ Gingland, 
long-time employee of the Esterbrook Pen Company, died 
suddenly on July 17. He had retired from Esterbrook in 1950. 

Mr. Gingland joined the Esterbrook sales force on June 1, 
1924, as consumer representative in the New York area, re- 
maining there until the early 1930's, when he transferred to 
the company’s Chicago office. From there, he covered many of 
the mid-western states until his appointment as Chicago district 
manager. At the time of his retirement he was central division 
manager. 

Surviving is the widow, who lives at 603 Prospect Ave., 
Hackettstown, N. J. 

—- a 


James E. Johnson, 

59, of Stoneham, Mass., New England agency supervisor for 
Security Steel Equipment Corporation of Avenell, N. J., died 
July 17. He was formerly employed by the Allen Chair Com- 
pany, West Concord. 

Mr. Johnson, a World War I veteran, was a member of the 
New England Travelers Club, Boston Stationers Association, 
Boston Office Furniture Association and the National Office 
Furniture Association. 

Surviving are his widow, Catherine; a daughter, Mrs. Mari- 
lyn Manning; two grandchildren; his father, Arthur L. Johnson 
of Cornish, Me.; and a sister, Mrs. William Landry, also of 
Cornish. 


++ + + + 


Edward A. Trick, 
retired manager of Trick & Murray, Seattle, Wash., died in his 
home city in July at the age of 77 years. 

The decedent had retired from Trick & Murray last year at 
the age of 76 years, after having been with the organization 
for almost half a century. He was still manager at the time of 
his retirement. 

Surviving are his widow, Phoebe; two sons, Stuart E. and 
Sterling G. Trick of Seattle; two daughters, Mrs. Harrison 
R. Newkirk of Seattle, and Mrs. John C. Chapman of Tacoma; 
a sister, Mrs. Henry Scott of Pasadena, Calif., and 11 grand- 
children.—CML 
~-—- + > + 


Benjamin B. Conrad, 
chairman of the board of the American Numbering Machine 
Company, Brooklyn, died July 16 of a heart attack at the 
Garden City Hotel, Garden City, L. I., where he lived. He was 
78 years old. 

Mr. Conrad, who was born in Toronto, Ont., founded the 
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an believe us when we Say that 

agnificent piece of equipment, pre- 
esigned . . . . goes everywhere! 
pen-arm” policy is the direct result 
advanced features as a 25 second 

color change and the ability to reproduce 
continuous tone photographs—both Roneo 
exclusives. Plus such features as a totally 
enclosed drum, completely automatic ink- 
Roneo’s famous Semi-Paste Ink. 


R 0 N E 0 i) 0 0 — pays its way wherever it goes! 


The Roneo 500 offers you the nearest thing 
ting at mimeographing cost! Nothing 
ke it at this price or any other price. For 
nd other Roneo features write for 
tree copies of RONEOTRONIC Reproductions. 








ADDO MACHINE COMPANY, INC. 


West 57th St.. New York 19, N. Y. 
Circle 5-6940 


EXCLUSIVE U.S. DISTRIBUTORS; 
RONEO DUPLICATORS, ADDO-X MACHINES 
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oS SS ee a a ee | 
INCREASE YOUR}: |. i+ 
SALES VOLUME WITH 


eB zis == 2 or ae es Zz Typewriter Tables 
Sizes 30x18 to 36x24 


With or without cen- 
Be. f S$ KE i «i i ter drawer. Choice 
; of casters. 


OF PITTSBURGH May double as a 


lamp or end table. 


yg 3 1 
OFFICE TABLES 


Handsome Modern Designs for Today's Decorative Trend 











Telephone Tables 
Sizes 18x18 to 24x18 
It's easy to increase your sales volume with ’ Other designs with 


F ; closed sides & doors. 
Haskell Tables. They re so modern — rounded corners, 


May double as an 
rounded legs, handsome baked enamel occasional table. 
finish, linoleum tops, choice of colors. 
Designed to lead “double lives’ — functional and 


decorative — you'll sell twice as many! 


DSF EH 
| = ——. 


a 


t 


Leg-Type Tables 
Sizes 30x18 to 96x34 (also ava 
able in special sizes) 
Make perfect office work table 
-larger sizes excellent for staff 
meetings, etc 


mail coupon below for details 





HASKELL, INC. 
Pittsburgh 19, Pa. HASKELL 


Please send literature and price list. OF PITTSBURGH 





4 
Firm Name : ‘ oi Hl 
SE eee 


| | i 
Attention of inns — 4pm oe ES ee 


le YOUR PIONEER STEEL BUDGET LINE | 
City... -_ sneel , se oe | bod 
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numbering machine concern in 1908. He served as president 
until 1947, when he became chairman of the board. He was 
an inventor of business and numbering machine devices. 
Surviving are his widow, Hilda; two sons, Benjamin E. 
Conrad of Roslyn Estates, L. L, and Geoffrey E. Conrad of 
Sarasota, Fla., and four grandchildren. 


~+ + + + 
Mrs. Omah Rounds Heck, 


mother of Robert W. Heck, Chicago manager for Eaton Paper 
Corporation, died July 13 at Abbott House Sanitarium, High- 
land Park, Ill. She was a member of the Women’s Auxiliary 
of Highland Park Hospital, a member of the Presbyterian 
Church of Highland Park and of the Chicago Commons 
Association 

She is survived by her son, Robert, with whom she made 
her home, two grandchildren, and two brothers, both located 
in Detroit. Services took place on July 16, with private burial 
at Mount Emblem Cemetery. 


-~+ + + + 
William Seefeldt, 


58, of 6030 Sheridan Rd., Chicago, executive assistant with 
Uarco Business Forms, Inc., died July 26 in Columbus Hospi- 
tal 

Mr. Seefeldt formerly was Chicago office manager for In- 
ternational Business Machines Corporation for 25 years. 

Surviving are his widow, Elizabeth; three daughters, Mrs. 
Marguerite Hoffman, Mrs. Betty Lane, and Florence, and a 
son, William Jr 

—-—S- -- > > 


Alvin Luther Owen, 

owner of the Dando Equipment Company, Seattle, Wash., died 
in that city in July at the age of 65 years. He had been con- 
tinuously in the office furniture and equipment business since 
he came to Seattle 20 years ago. 

Besides his widow, Rilla, he leaves a son, Alvin L. Owen, 
Ir., Lake Sammamish, Wash.; a daughter, Mrs. Patricia Ham- 
bleton of Tieton, Wash.; a sister, Mrs. Ethel Deach, Belling- 
ham, Wash., and six grandchildren.—CMI 

~~ - - + + 


James McCarrell Wray, 
61, office manager for the Robbins Company, jewelry manu- 
facturers of New York City, died July 7 at Roosevelt Hospital, 
New York. Mr. Wray had been associated with the company 
for more than 40 years. He is survived by his widow, Gertrude, 
and his brother, George B. Wray, long identified with the 
office equipment industry. Funeral rites were conducted Sat- 
urday, July 9 
- + + + + 

Mrs. Emma Ofto, 
president of a Chicago office furniture firm, died July 20 in 
Resurrection Hospital, Park Ridge, III. 

Mrs. Otto had headed the Office Furniture Clearing House, 
236 W. Lake, since the death of her husband, Gustav, 20 
years ago. A son, Robert, of Evanston, is treasurer of the firm. 


~~ ++ + + 


John Leon Griffith, 

vice-president of Halsey & Griffith, Inc., West Palm Beach, 
Fla., died on Friday, June 24. The decedent was the founder 
of this prominent stationery and office equipment firm. 


Modernize Equips Seattle Dormitory 

One of the finest dormitory buildings that is being con- 
structed for any university is the building at the University 
of Seattle, Seattle, Wash., which will be completed in time for 
the Fall term 

In conjunction with the Bon Marche of Seattle, Wash., 
Modernize, Inc., of Chicago and Grand Rapids, Mich., has 
been awarded the contract for all the seating pieces that will 
be used in the public rooms. This is a continuance of the 
work Modernize has done before for the University of Seattle. 
Most of the pieces will be covered in U. §, Rubber Company’s 
elastic-back Naugahyde. 
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PRODUCTS 


for 


e RESTAURANTS 
e BEAUTY PARLORS 
¢ SHOWROOMS 


e INSTITUTIONS, ETC. 
Complete line of 


COAT TREES 


WARDROBE RACKS 


WALL RACKS 


UMBRELLA STANDS 
. 





e OFFICES 
¢ HOTELS 
e MOTELS 
e THEATRES 















COAT HANGERS 
. 





SAND URNS 


SMOKERS 






NEW! 
FREE CATALOG 


WRITE TODAY 


for new free catal of 
complete tine. Has targe 
illustrations te show al! 

ils, specifications, and 
prices. 








#300 Coat Tree 
List Price 10.50 ea. 





£14 Sand Urn 
List Price 10.00 


GLARO MACHINE PRODUCTS CO 
LINDENHURST, L. |, N. Y 



















CONVENTION 
VISITORS 





AT THE 


CONRAD HILTON 


You will see our new, 
distinctive eye-catching 
self-service packaging of popular Reyburn’s 
Utilities, especially designed for impulse 


buying to increase your sales and profits. 


Get in step with 
the crowd, ask 
about these and 
other dealer items 
in Reyburn’s fast 








selling, profitable 
line of merchan- 


dise. 





















THE REYBURN MANUFACTURING COMPANY INC. 


PHILADELPHIA, PA. 


901 WEST VICKERY BLVD 4048 W POLK Si 


FORT WORTH, TEXAS © CHICAGO, ILL. 





WAREHOUSES 
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R. E. HILBURN, CORRESPONDENT 


P.O. BOX 2835, GREENSBORO, N. C, 
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Regna can print double cash receipts 


* (one for store, one for customer). 
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anew concept of 
cash register design 


If there is one cash register which fully meets the performance and 
budget needs of all small and medium size retailers—surely it is 

the magnificent new Regna DeLuxe! A cash register... an adding 
machine ...a bookkeeping machine—it is ideally suited for the 
multiple functions of cash protection, cash-credit control and general 
figurework. Sturdy, precision-built, soft-spoken . . . virtually 
maintenance-free! And note the Regna’s trim, rounded styling: 

so elegant, compact, unobtrusive. Yet for all this versatility and beauty, 
the Regna is low-priced, within easy reach of the smallest storekeeper! 
New manual or electric models with through-colored Carbamide 

cases in green, ivory arid maroon. 





Visible item indication shows clerk 
and customer individual items, total. 


New square-shaped “sculptured” keys 

are far easier and faster to operate. 
Electrically and hand oper- 

A complete stock of Regna parts is located in ated models with or without 


service centers throughout the U. S. indication. 








Regna Cash Registers, Inc. 
175 Fifth Avenue, New York 10, N. Y. 


Gentlemen: 


Please send details and prices on the Regna Deluxe Cash Register 
plus information about becoming a Regna dealer. 








SALES-MINDED 


DEALERS ate amazed 


when new markets 


open-up with this 
counter design 
service 





PEERLESS CUSTOM DESIGNED STEEL COUNTERS 
WILL OPEN NEW MARKETS .. INCREASE PROFITS 


These typical counter arrangements are smartly designed, prac- 





tical work areas. The result of batteries of Peerless Counter Height 
Vertical Cabinets. Efficiency at the point of customer contact is 


improved .. . vital records are always within easy reach. 





And there’s a unit or insert for every customer requirement. 


Peerless offers this free plans service with every Peerless Dealer 
Franchise. You simply submit your customer’s requirements. Then, 
Peerless goes to work . . . developes free floor and elevation plans 


that aid you to increase sales. 


That’s just one good reason why you should inquire about the 


Peerless Franchise. Why not write today. 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 
New York ¢ Chicago « Dallas « Los Angeles 


a metal desk, file or table for every office need ——— 
































rea Thats what the man said 


tores in the a 
3 end me th mplete deta 
+ &£ & & & 
Fred Benford, Benford Stationery, Lakeland, Fla., is now back 
c n with a heart attack. Nice going Fred—take 
ed help’ do the hee work, 
*&* &£ & & & 
Jim Honekamp, Cholly Huckle eg man", is now the extra 
1 ew son, after tw yirts. My ntormant do say that 
kind t trouDle keeping Duttons n his shirt 
T tiaqnt. We ts r wonder what with fi 
i A tor ait Maybe you had better talk t¢ Sam 
Orr A ngratulations ‘n stuff 
+ &£ & & & 
Jack Carlson ack Car n Company, Clearwater, Fla recently 
7erw t a 14 bdiaade ailment and pL x 
ack W } j tine and f Joubt back on the b by 
* &£ &€ & & 
Joe Maura | me that there 3 big change of ownership 


. Let me have the dope when it napper 
me that Andrew Harrison, formerly with Foster 


ark . now n charae + +he printing department ; 
S rn : Andrew a ame up with the re ra 
10 day 

&¢ ££ & €& & 
‘ Knoxv Miss Betty Keller, long 
& Oftice Supply Company, was to jump off the 

30 and marry Ist Lt. Don Zumstein, stationed 

M A Base. Mrs. Zumstein w ntinue on her 
+ £&£ & & & 

een trying ever nce | wa handed" tt D 


n Alabama and Tennessee 1 
Jicrum of regularity. Nobody 

} NOBODY, has come through, so now mes dea 
Charlie Allan with Zac Smith Company, Birmingham, wantir 


: 


} 


k ad forgotten they were in the Fourth District. He 
r never anything in the column other than the 
da. 

Brot ire right there but unless he can come up wit! 
an idea tt than anything we have tar been able to find 
Alat e and Georgia, t Ww ontinue to be the 
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we . ; meb dy t ena me the a pe you can De sure 
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Many Tnank Tor wr ting me it wa ire ? 
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ent in this month by “Inky” Lydiard, Jack 
nd John Canine. Many thanks fellow 

+ &£ & & & 

“GOOD CHOMPIN T'NITE" 


ke a touch of Dutct r German food now and 
well to pay the Hofbrau Restaurant a call. It 
Village Raleiat They serve the 
art serman atm phere pecializing nm various arsne 
| k na Hungarian Goulash on Wednesday A 
beer are available +t Ss t your taste Duas 
) eans pa Hofbrau a call. B Ww 


Colorado Firm Buys Kool Kushion Plant 

The Kool Kushion Manufacturing Company, Oklahoma 
City, Okla., has been purchased by Heckethorn Manufacturing 
& Supply Co., of Littleton, Colo. 

Founded in 1920 by E. P. Henley and F. L. Hunzicker, the 
Kool Kushion firm manufacturers ventilated seat cushions 
which sell nationally and are exported to foreign companies. 
Both Harley and Hunzicker are retiring from the firm. 

D. E. Buchanan, president of the Heckethorn firm, said the 
firm will continue the Kool Kushion name, the Oklahoma City 
factory and the 136 employees. 

Lloyd R. Kelt, of Littleton, has assumed duties as manager 
of the Oklahoma City plant. 

The Heckethorn plant in Colorado manufactures a line of 
shock absorbers.—EVH 
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Announcing . . . a New 
Budget-Priced Group! 





No. 1400 Series 















Here is a new group that puts Crafstman qual- 
ity within reach of even your most economy- 


minded customers. 


Swivel Arm Chair shown has elastic Naugalite 
covering, oak and northern birch frame. Match- 
ing Guest Arm Chair and Side Chair also are 
available. All are priced much lower than you 


would expect for chairs of this quality. 


Write for our latest catalog or see these chairs 
and the complete quality Craftsman line at 
N.S.E.0.A. Convention Booth 557. John Eckert 
and Gus Krieg will be delighted to see and 


welcome you. 





MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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Top Quality Ash Trays PAT PATTERSON, CORRESPONDENT 
N 
Smokers-Costumers 3710 GROSVENOR ROAD, CLEVELAND 18, OHIO 


+r 


See Complete New Line he capable supervision of Gene. Grenon, Leonard's Office Supph 
Booth 142 N.S.O.E.A. from all over Michigan, and travelers and manufocturers fom a 


were in attendancs which was we ver the 








A wide selection in Walnut, Jeweler’s 200 mark 
Bronze, Solid Brass, Anodized Alumi- Among visiting manufacturer executives were Sam M. Harris, 


num, Chrome & Latest Decorator Col- dent of Health Items Co., who recently entered the industry 
pat & supplier of hardboard product n the Ty of Muds 
t A present B. H. eed) Purdy national salesmanager 


K re "He was torn with Amer 3 Penc C ° 
e West ¢ ast. The weather wa Iry, Dut very hot and humid 
> 


Nos. 18-22 





Twirl anding This tact the Travels beat the Jealer in the 
Screen top ynnual ball game, 8-7. 
Ash Trays =» 8 & 2 & 
and Floor GET WELL WISHES to Lee Banov, Art Stee! Sales Co., and 
Smokers Harry Halloran, Blaisdell Pencil C who have been under the 
ranging weather, We a hear that Jack Luke, manufacturers’ representa 
from $2.50 rive 5 re ve 3 satistact rily trom ft ecenrf surgery 
List for + & Ht @& & 
#262 in Henry Ford nforms me that because of recent pub city 
beautiful tt umn, 67 dealers and one traveler have ordered the new 
baked $12,000 L ntinental. Names will be furnished on request 
Decorator + &£ €& & & 
Colors, to Medallion Merchar \dising Corporat Detroit, announces the 


$12.50 val Re te ge Me eke es 
#18 Jent ieee M. - in B. En ons . 
Nos, 262- . ; mery, Lynn y. | vice-president, Wil- 
genuine liam M. Gregory Il, W. B. Gregory & | , ec-treasurer Al- 








’ 
Jeweler’s fred J. Mayer, Jr., Gregory, Mayer & 
Bronze, or ee He & & 
#19 Solid Pa . .. oe 
Cool thou ht Cir sti de rs and } ' 
Brass, and 'g s in ~s heat: : jeale ind svelers a 
$22.00 for , annual Christmas Party be held December 8 at 
Floor Beverly Fi intry Club in Newport, Ky A 
Smokers in t+ * ££ F 
Bronze or Wayne Seshew, tormer owner-manaaqer t Bedtord Supp y * 
Brass. Dedtord, Ir s now general manager of Pounsford Stationery C 
-incinnat Vie ae. former slesman with the Bedtord firm 
w the anage . « Norris Printing C ranktort, Ind. 
s moving to new and larger quarters. ... ‘Mea Mirabell 
Central Office Supply Co., Detroit, te is that he is well pleased 
NO. 140X Steel Smoker with his speedily growing business that now a yea dg; Herb 
Kutz hie we able store manaaer. |r aiunctian Tad » } 
NO. 744X Anodized Aluminum Oi eaaian re maneg u d's Pen Shop 
which ery a the mr a) rity ot the +m + ner nM hiaar 5n their 
A really rugged smoker weigh- probier perated by Theodore (Ted) a, & 
P oa ratulations to Home Office Supe Detroit. on the third ar 
ing 17 pounds. 11 base ) Go < 
weighted with an 8 pound cast- ig har Ba x ee & * 
ing. 8” glass liner. Andy Sweeney announces the ope 3 of h ew oftice supply 
No. 140X available in satin nd nent busine The A Sw 344 W 
chrome, statuary bronze plated, ' - a Swe : KE trade, C 
] € egier & r ¢ 
golden bronze (baked finish), g ’ . 
and decorator colors. x *£ & & 
No. 744X in a clear or a rich VACATION TIME: Ernest Sterr ntinenta Hice Supply * 
luxurious gold anodized alu- ani , re us that his partner, Mrs. Antonina Eiferman, 
saibiaaint s several months jaunt in Europe. . . Paul Stoepel, 
inw . \ - 
ourcnasing nanaqger t Will Winne ( wm nnat oT wit! 
Prices range from $16.00 list s tamily n a trip through fr R kK ana nf Hawaii. (A 
for the golden bronze baked y Floyd H. Grant, Jr., Grant's Off 
finish and decorator colors to vey enderson, Ky., and Bob Beekman, A -9T66 Cquipment 
: ingiana et a new record at Kentucky Var n a Tishing 
$24.00 list for the gold anodized aces ; i suaht 30 croppies and one catfish in four 
aluminum. Other smokers from hour tota stch dus ed. without the stfist 


2U pounds, 
* ££ & & F 


William P. Kelly, Office Equipment Co., Louisville, is the proud 


Send for Catalog illustrating Complete Line of Walnut & tats ae bay pear P. wriend IMI, born on July 16. Mr. Kelly 


$8 to $35 list. 











: ulsville W mpile y airconditioned 
Metal Ash Trays, Smokers and Costumers. “se x * * * 
8 x 10 in. Actual Group Photographs TRAVELERS APPONTMENTS: ° . 6 * Jim Golden is now 
i Supplied FREE for use by Dealers’ Sales- ciated with H. Y. (Mike ) Aylwin for the F. S. Webster C 
men, m recently ad naraea trom Marine wa with the com 
oany in the East before his service stint. . Pat Patterson, 
epresentative, is now representing Paxton Paper 








LA SALLE PRODUCTS CO. Se, mason coaweiinin: tak eoqealactoton: at Ola talian, tae 
2216 N. Clybourn Avenue, Chicago 14, Ill. ae See Seen Bae we ee Ps ees Chicago and Pitt 
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Nlustrated: 


M-8000, Executive 
Posture Chair. 


M-5000, Matching 
Side Arm Chair. 
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OFFICE 





OF DISTINCTION 


METAL-LUX 


There is a touch of magic in the way 
MILWAUKEE METAL-LUX Chairs transform an 
office from the ordinary into the realm of 
distinction. METAL-LUX dealers capitalize on 
this quality of distinction. These are the 
chairs that give them every selling advantage: 
the merit of clean, modern beauty never 
before attained in a metal chair, superlative 
comfort and construction—and such obvious 
good value. MILWAUKEE METAL-LUX sells 

on sheer superiority. 





MILWAUKEE METAL FURNITURE COMPANY 
101 N, Campbell Ave., Chicago 12, Illinois 


If you haven't yet 
shered in METAL-LUX 
sales and profits, write 
for full literature today. 


See us at the N.S.0.E.A. 
Convention, 
Conrad Hilton Hotel, 
Chicago, Oct. 1-5 
in 
Room 536A 


195 





CELL LIBERTY & 
fact-finding Syetom 


Point-up advantages of systematic record 
storage . . . it’s so easy with Liberty Storage 
Boxes. Labels are factory applied; gummed title 
strips are provided. Put the contents information, 
box serial number and “destroy” date in spaces 
provided on the label. Set up an office record 
showing everything on the label, plus storage 
room shelf number and position by section. 
: System is complete ... ready 

for fast-finding of any 
record. This simple 
feature quickly sells 
prospects on Liberty. 


and got SYSTEMATIC 
GALES VOLUME! 


with this and other 


Exclusive azz FEATURES 





























-., AND PROFIT —by selling o quality product that promotes 
_ the good will of satisfied users and builds repeat orders. 


Y¥ trouble-free. 

AND-PROFIT—because your customer is sold exactly what 
s the 25 stock sizes available. Boxes ore pocked 
in for low shipping costs. 

PIT—because Liberty Storage Boxes are a quick- 


TRAFFIC-BUILDERS, REPEAT ORDER-GETTERS. 
for our New Cotalog, prices and discounts. 


ie 


720 South Dearborn $t. 
Chicago 5, Ilinois 


Y ... THEY'RE SALES. 


TUL Gat} BOX COMPANY —__. 


— SERVING STATIONERS SINCE 1918 — 





DELIVERED FLAT, convenient for 
storage until needed. No loose 
parts, one piece construction. Set 
up in seconds. 





EASILY SET UP by anyone in 
seconds. One piece scored con- 
struction with no loose parts 
makes Liberty Boxes quick and 
easy to put into use. 


ss i eh 
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Don‘t tori et the opportunity . | 
for TIE-IN SALES of Liberty 
PRE-FAB Wood Shelving. 








Faw 














SPILL-PROOF PROTECTION. 
Cord fastening compensates for 
strain .. . prevents contents from 
spilling and disorganizing, 














QUALITY CONSTRUCTION of 
highest grade, moisture-resistant, 
corrugated fibre-board. Rein- 
forced at all points of strain... 
with quality fittings throughout. 
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C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL. 





agin enea ie a 
a. € c ated th 
gt Lakes T 
man Ed Deacon 
3 : Roscoe Benge, 
" es opin ‘ok thai deediaa 
rT: t A 
By " 








Cog Hill Winners and Committee . . . 

TOP—Two winners: Joe Pardi (left) and Jerry Henningson; BOTTOM— 
The committee: (front), Ed Deacon, Roscoe Benge and Art Jansky; 
(top), Tom Gillice, Robert Reynell, GLTC president, Robert Kane and 
Walter Lennartson. 


Achtner tationery & Eaquiome mpany, Chicaq 
{- Jerry Henningson, Strathmore C 
awarded a 65 
M ee wh sted in plannir 
sment were Robert Kane, manufacturers’ rer 
ese Arthur Janske, The Carte nk Company; Tom Gillice, 
Rockw pany: and Walter Lennartson, OFFICE AP 
i A 
* + ¥ 
A anizat 3 ear n Tne Hing for Ch 3g 
. 20 at the Conrad Hilton Hotel attended 
s el, rep ting prominent Chicago firm 
- al problen 
Rex e Horder Ir Crown, Reliable, Standard 
Stat Commercial Stationery, Graver-Dearborr 
, Ge Schiller & Schmidt, Marsha ack 
Bette pr and Cor Jated Office Supply. Ut 
: JC ere ut t the Ty and unable + be present 
Morris Pancoe of Standard Stat mpany acted a hair 
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Established Dealers wanted in the 
South, Southwest and Mid-West. 


Sli 


PRINTED MANIFOLD SYSTEMS SINCE (e606 


General and Sales Offices: 


HOLYOKE, MASSACHUSETTS 





Litho Tabulating Forms -— 


Whether you use a Custom 
form or one of the twenty- 
nine Stock tab forms, you can 
be sure the Hano form will 
write faster, work easier, and 
look better . . . Hano litho 
quality answers your tab form 


problems. 


Better Snap-a-Part Forms — 
For handwrites and machine- 
writes, there is a Hano Snap- 
a-Part for every need. Made 
with the finest Hano one-time 
carbons, a Hano Snap-a-Part 
guarantees accurate registra- 
tion, fine printing and many 
features for a satisfactory time- 
saving installation. 


For Continuous Form Speed — 
“shuffling” 

papers, 
speed of continuous forms plus 
the sureness of one-time car- 
bons with Hano Continuous 
Carbon Interleaved 
They give unusual flexibility to 
any billing or multiple-copy 
form typing operation. 


forms and 
utilize the 


Stop 
carbon 


Forms. 


Registers and Forms for Every 
Need — Hano Register Forms 
are better working, better look- 
ing forms lithographed on 
eight standard colors of good 
register bond . . . special pur- 
pose papers also available. 
Sizes, types, colored inks and 
other special features for 
individual requirements. 









PHILIP 


Warehouse and Branch Plant 
MT, OLIVE, ILLINOIS 
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Desks that have 

won acceptance 

and are backed with 
effective advertising and 


powerful selling helps. 


Nations Business 


e means 





Month after month, close to a million readers of the 
nation’s leading management magazines are told about 
the pride of workmanship and the top quality materials 
that go into every desk bearing the “ID” trademark. 


Month after month, a significant number make a desk- 
buying decision in favor of INDIANA. Chances are, 
some of your best prospects are among them. 


This month and every month, be ready to profit from 


INDIANA’S 


aggressive national advertising and power- 


ful selling helps. Let INDIANA'S special pride of 
workmanship sell for you. 


Write today 
for 
INDIANA'S 
profit plan 
backed by 50 
years of serv- 
ice to Amer- 
ican business. 


See the best ID's for boosting profits at 
Space 524A NSOEA Convention October 
1 to 5, Conrad Hilton Hotel, Chicago 


Member of 
Wood Office | 
Furniture 
institute 


29 UW5s 


INDIANA 





IANA 


rior 


JASPER, 

















equested to continue in that capac 


The next meeting wi be neld M Jay September 12 
*% &£& & & 
The Chicago Office Machine Dealers Association held a picnic 
Fox River Grove, Ill., on Saturday uly 30, just 38 miles trom 
chicag f 
This was a family attair with facilities tor swimming, fishing boat- 
ottba dancing and retresnment 
Russ Seymour acted as picnic chairn 
* ££ & & & 
ries any € eer Phil Truelick's 7 Apt srentiy afr tne ast 
meeting tT The Chicago Office Furniture As [iarior meone ac 
Jentiy walked off with the headgea tT THis epresentaftiv t 
Economy Office Supply Company. 
* £ & €& & 
Harry ietmen, Joseph Dixor icible Company, has bee 
named na ar oft the Great Lake Travele clut pre-conven 
tion lunche n Friday, September 30, the day before the NSOEA 


y at the Conrad Hilton Hotel. 


The tw Ton (Adams chairman and Leary nairman) have 

mpleted plans for the September 9? GLTC golf tournament at 
North Shore C untry Club in Milwaukee. Ber American Pen 
Sompar A pearheading Chicag arrangements, has prom 
sed to put up a sign on Port Washington Road, Highway 14! 
arge enough not to be missed by even the members wearing 
bitocals. So, those who last year went nearly to Sheboygan, should 


ach the port without a storm. 
7 (Service Steel) Eichenlaub, nts out the advantages of at 
tending the Miller Brewing Company free party the night before 
Milwaukee with Wisconsin Hotel as headquart 
Committee for the golf meet i mposed of Tom Adams, chair 
man; Tom O'Leary, co-chairman, Benny Allen, Bill Courtney, Ray 
J. Eichenlaub and Art Finger. 
%* &£ & & F 
Richeed _ B. par honorary ember of the Great Lakes 





Trave Club and former Chicag snager of the Esterbrook Pen 
Company, died parecer in the East and was buried at Hackensack 
N.J. 
%&* &£ & & F 
Art and Esther Olsen of Olser ffice Supplies, Inc., Forest 
Park are reported to have been touring Europe this Summer. 
And we bet that Art, a very observant fe¢ w always, came 
back wit! me new ideas tor more successtul st peration. We 


wonder how Esther lured him away from the store and his favorite 
fishing pol ng enough to make the trip. 


* £ & & & 


Helper Art Finger of Milwaukee rey Bill Jarchow of the 


H. H. West Company is back the b again after having been 
sid up with a broken hip, . .M tune in the form of a hip 
fracture came to the mother of George Hanson, Boorum & Pease 
Company The employees of S Disen Company had their an 
sal picr 3t Cedarburg Park ily 10. A 1 time was had 
by a 
%& &£ & & & 
Jesse Peck, Abe Lin ons Jouble from Springfield, Ill., is re 
ported sve liked Chica we during the recent Shrine 
nvention, that he remained until after the Cog Hill golf tourna- 


Another Shriner doing a bit of parading was Maynard Westring 


Rock who like Jesse NSOEA. We 
ant vou for the fact kt reported t Maynard was 
astride a horse tor the DIG marc He t V ted with GLTC 
bret dustry and ¢ ed | f day, held 
Au 

* &£ & & 
Bob (Oxford Filing Supply) onearg back on the job 
n in the East. The é 1 respite was marred 
a f one of the Revi 





STAR MEETS STAR 

Winner for the second 
successive year of the 
“Star of the Year" con- 
test among Clary Cor- 
poration dealers, Ray 
Evans of Findlay, Ohio, 
is greeted by glamorows 
Debra Paget in Holly- 
wood. Mr. Evans, whe 
operates the Evans Type- 
writer Co., and Mrs. 
Evans were guests of 
Miss Paget at Paramount 
studio during their re 
cent prize-winning trip. 
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| sold 
i and 
: _ serviced 
exclusively 
| office 
a machine 
i gS dealers 
ADDING MACHINE CO. 
a 13343 SHERMAN WAY 
oni NORTH HOLLYWOOD, CALIFORNIA 
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—™ This Year's. 
; @ MODEL * STORE 
is HORDER’S 


¥. 
Below are side and end views of revolutionary fm 
new VISUAL SELLING fixture for use with one @ 


to f d d.... See it at the Horder * ° 
eT see Available to Assoc * 5 ae ¥ at Clark and Washington 


modest cost. 


You saw the wonderful Model Store at the NSOEA conven- 


tion last year. We have used the principle of that excellent store 





and have completely redone both floors of our Horder Store 
at the SW corner of Clark and Washington (see map). And just 
in time too — you can still smell the paint — and we want 
all Chicago visitors to take time to see it. You will find the very 


latest in fixtures, lighting, floor coverings, etc. etc., and you 





F will agree that it is a real leader in VISUAL SELLING, the modern 
4 ; trend in merchandising. Be sure to make time in your busy 
3 bf 6s schedule to see this new and modern store in the center of Chi- 
@ Horder's Model Stor + cago's loop. For your convenience this store will be open 
a : ; ae : : 9 g Saturday, Oct. |, from 9 AM to 6 PM or you can call in the late 
<3 . afternoons of the week following. 
re 5 ee ict r 2 Maier dds 
. 
Our Dealer friends are cordially invited to visit Associated's office to warehouse, equipped to render fast service from a single central source 
discuss matters of mutual interest and to inspect our modern seven story for practically everything handled by an office supply store. 


Associated Stationers Supply Company 


Distributors for manufacturers « All phones FRanklin 22-6760 


General Office and Warehouse corner Jackson and Jefferson, Chicago 6, Illinois 
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ZtH District Nortes 


BRUCE A. BLACKBOURN, CORRESPONDENT 





dealer an make the job of th 
Dy sending new tems t me at the 
new ft tr task and a helping 
%* &£ & & 

BAFFA JOINS VIC 

Vic Lydon been a ciated with the late R. B. Valleau 
has a { V. L. Lydon Associates. Ray Baffa, 
\ mpany S ux Fa S.D has joined 


f the territory. Vic tells me he wil 
represented by the ~ 


* &£ & & & 
NEW LOCATION 
mpany, Decorah, lowa, has moved to a4 


Water St. Tt w provide a much large 


* &£ & & 

GRAND OPENING 

mpany ymestown, N. D., had a 

the new atior More than 2,00 

egistered was made just 16 years to the day that I. 
O. Haroldson the stationery bu 

* &£ & €& & 

HOSPITALITY 

Jim Forshew e, S. D. was host to Berk Ertl, Ron Sandberg 


snd_sthe i 1 the v elet f Pierre 75tt 


* &£ & & & 

ODDS AND ENDS 

Augie Skolaski Blied, In Madison, Wis., passed throug} 
Minnear north to match wits with a tew fish, 
Bill Corby buyer at Federal Stationery Company 
t, Pau n the trade in Minneapolis and suburb 

Bill Jarchow H. West Company in Milwuakee is now back 

“ | nal ttina alona fine 

hear of the death of Courtney Wall, 

pa Gene Mitchell, manufacturers’ repre 

Dick Gingland, Esterbrook Pen Company. 


Maverick-Clarke Distributes Profits 

The Maverick-Clarke profit-sharing fund distributed a total 
of $49,650 to the credit of employees during 1954, according 
to C. H. Zuercher, treasurer of the company. 


Created in 1941 by Russell C. Hill, president of the Maver- 
ick-Clarke Company, this fund was the first of its kind to be 
established in the United States by an office supply and equip- 
ment company and its purpose is to provide an income for 
employees upon retirement with which to supplement that 
which they will receive from Social Security. 


In the 14 years the fund has been maintained, wise invest- 
ments in real estate, rental property and stocks and bonds has 
brought it up to more than $500,000. 

In addition to supplying an income to employees when they 
retire, the fund is also used to make emergency loans to em- 
ployees in need of them, thus serving a doubly useful purpose 
for the 300 employees of the firm. 

The fund is designed to permit a worker to retire at the 


age of 65, after 20 years of service with Maverick-Clarke, with 
a combined fund and Social Security income equal to one-half 
of his earnings during last 10 years of his employment.—JHR 





Nominated for Salesmanship Award 

Jack A. Heffler of the Austin, Tex., office of Remington 
Rand Inc. has been nominated for the Distinguished Salesman 
of the Year award of the Austin Sales Executives Club.—JHR 
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5526 VERMONT ST., MINNEAPOLIS 16, MINN. 






SCC THIS BRAND NEW 
CONCEPTION OF 
OFFICE FURNITURE* 


% at the N.S.O.E.A. CONVENTION 








IOWe.,F sur 


PROVIDE CUSTOM TAILORED 
EXECUTIVE OFFICES MADE UP FROM 
OPEN-STOCK COORDINATED AND 
INTERCHANGEABLE UNITS. 

® Scientific placement of facilities puts 


everything within reach of the 
executive. 


@ Finest Walnut Hardwood materials 
used for both furniture and 
matching wall panels. . . and finest 
craftsmanship in their construction. 


on the BASIS OF 


COST TOWER SUITE OFFICES COST 
ONLY ABOUT 1/3 of comparable 
made-to-order cabinet installations. 


sixth floor 


of the CONRAD HILTON Hotel, Chicago 
... Rooms 621A-622A. N.S.O.E.A. 
CONVENTION October 1-5th. 


DEALERSHIPS AVAILABLE 


Let us tell you about the 
sales and profits that can be 
yours with TOWER SUITES. 


TOWER SUITES, INC 


1209 North State Parkway 
Chicago 10, Illinois 


























GINGHER VALET MODEL V-12 


GINGHER 


THE COMPLETE NEW LINE OF 


Valets & Wall Racks 


30 SECOND 
ASSEMBLY 


NO 
NUTS, BOLTS, 
SCREWS 


Just insert the post into the 
base and slide the top sec- 
tion over the post and the 
Gingher Valet is ready for 
use. All welded, finest fur- 
niture steel construction. 
Finished in gray or green 
baked-on permanent enamel. 
Aluminum umbrella holders 
with easy-to-empty drip 
drawers. Valet units can be 
locked together instantly 
side by side and/or back to 
back or changed to any de- 
sired pattern, 


SEE US AT THE 





Model V-6 


For complete informa- 


tion about this new 
line of quality ward- NSOEA CONVENTION 


robe racks, write to- BOOTH 651A 
day to CHICAGO OCT. 1-5 


GINGHER MFG. 


314-328 Depot Street, Scranton 9, Pa. 


Since 1924 Precision Manufacturers of Machine and Electrical 
Products. Instruments and Components 
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IZZY VODA, CORRESPONDENT 
2001 S. HANLEY RD., ST. LOUIS 17, MO, 





iwlemo from Midwest Travelers Club by Bill Cromwell, president: 


want take This opportur Ty Tf TnNank a ne aveier that 
helped make the annual Bar-B-Qus p K D the huge 
u S wa | W announce in the next ye the ames of the 
travelers that were appc inted ¢ nmittees ft tr 9756 reaiona 
De held maha, Neb. 
+ + &€ & & 
J Jeepest ympatny fT the Ta y T E. a Gene" Mitchell, 
ne passed away Sunday mor } jiy 3 arte 5] ng iness, 
He has Dee mproving until he had a4 set-back due to 4 fall ata 
c Mo., during one ot t trips tr immer. Gene wa 
Ist presigent f the Midwest and Northwest Traveler Clubs. 
Out-of-town people who attended his funeral were Leonard 
Wilcox, President NSOEAS Dan MacDougall, and Paul Baird of 
Kansas City, Mo.; Herb Walsh Rus Ragan, Chicago and 
George Ohland of Steelcase, Inc. Many of Gene's friends, in lieu 
f flower nade contributior to the 8th Region Foundation. 
Gene's wife, Ruth, who has bee working with him during h 
+ arry n the w k traveling the Midwest repre 
1 the es he carried. 
*¥ £ £€£ & & 
S gay June 4, the Ka 5] ty Stat snd the Mida- 
west Travelers had their annua iting and Bar-B-Que at Ray 
Aline Nanci n Kansas City ve ) Wea le the tar oo and 
travele ittendaea fr lovely party F 1 ana Irink were most 
le j 
Horse es and baseball were tw t the most popular game 
played, both ending up aft /l%tn hole ft 30d ft! re. Baseba 
jame was played between Deale ind Travels with umpire Bill 





Past Leaders Presented Gavels .. . 

All past governors of District 8 NSOEA and past presidents of Midwest 
Travelers Club attending the Midwest barbecue were presented with 
gavels inscribed with the date they served. Presentation was made 
by Governor Ray Kline and President Bill Cromwell. Left to right: Wm. 
A. Froehle, Boorum & Pease Co.; Tom J. Seward, Speed Products Co., 
inc.; Vaughan T. Wiliams, Schooley Ptg. & Staty. Co., Kansas City, 
Mo.; Roy L. Wood; P. F. Mclaughlin, Allied Carbon & Ribbon Co.; A. F. 
Sengbusch, mfrs. rep.; Izzy Voda, Wallace Pencil Co.; Ray A. Baldwin, 
Gallup Map & Staty. Co., Kansas City, Mo.; Dave C. Neuhaus, mfrs. rep.; 
Bill Bohart, Eberhard Faber Pencil Co. 


T 


Cromwell, President Midwest Tr slling ind strike 
Wr wor 
Atter dinner past president 8 Reg 
wer ted gavels engraved with their name 1 vear in office 
%* £ & & & 
Mr. & Mrs. Dan Scott, Scott R : Tulsa kla pent thei 
acation deep sea fishing and sight seeing in Mex 
* *+ & & # 
G. Max Keating, Elmer Krumwiede & A ate reports that 
Bill Strong of Bates Mfg. Co., and Art Carrow, Speed Products 
have recovered from their illne nd are back on the road. 


* *&£ & & F 


Its another grandson for the L. Walter Ruedys, S. G. Adams 
G St. M 
* * * & F 
Conaratulations to our friend and past governor of the 8tn 
Region, Walter Guy of Little Rock, Ark., upon his election to the 
highest office in the Shrine, Imperial Potentate. Walter was am 
honored recently at the National Shrine C Chicago 
Lester Fuller, stationery and furniture buyer American Invest 
ent C f St. Louis, a member the St. Lou t, took part 
exhibition at Soldiers Field Chicago before 100,000 peo- 
ple. All the 8th Region join me, Walter, in wist 1 you the best of 
erytning y ur new office wt r yOu 


y deserve 
* *& & & # 
We are } rry to hear at t the death f Mr & Mrs. Irie 
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BUY AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


OLUMBIA 


Steel Office Equipment 


A FILING CABINET FOR EVERY NEED « DESKS AND TABLES FOR EVERY BUSINESS PURPOSE 


5 DRAWER HEIGHT FILES TABULATING CARD FILES _ SPECIAL PURPOSE 


TE 


DESK TOPS 





DESK HEIGHT FILES CROSS FILES 


ONE DRAWER AND APEX GRADE B FILES 
SHORT LINE FILES 





= 
i } =| 


— 


eet. 


LEDGER, MICROFILM & COUNTER HEIGHT FILES HALF AN BASES FOR 
FINGERPRINT FILES ‘ =) BLUEPRINT FILES WIDE TION UPRIGHT FILES 


> 
— 


SUBSTITUTE DRAWERS 








COLUMBIA STEEL EQUIPMENT COMPANY 


4500 NORTH THIRD STREET + PHILADFLPHIA 40, PENNSY 


Piant No. 1—Third, Orienna, Annsbury & Wingohocking Streets Plant No. 2—American, Bodine & Wingohock 


THE HIGHEST GRADE EQUIPMENT AVAILABLE PROFITABLE TO SELL 
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in Chicago 


It's always a pleasure to make 
new acquaintances and see 
old friends during the convention days. 
° We hope you'll accept our 
invitation to stop in, whether for business 
or just pleasant relaxation. 
Representatives from all of our divisions 
will be waiting to welcome you. 
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Visit our suite at the 


NSO EA Convention 






your invitation to 


INCREASED 
PROFITS 







B's, 
ay ye c m4 
‘eae ee aie t/a; v 


ATURALLY, higher profits are one reason why 
FAULTLESS is the line “most wanted” by 
leading dealers, but there are many more. Qual- 
ity — prestige — customer satisfaction — loyalty 
to dealer interests — these are some of the plus 
factors that have helped bring success to FAULT- 
LESS dealers. 


FAULTLESS products are sold only through 
a quota of qualified retailers, protected by a 
dealer policy offering many advantages. There’s 
no distribution through jobbers. 

Compare these advantages and the complete- 
ness of the FAULTLESS line. See how much 
more FAULTLESS offers both dealer and 
customer. 


STATIONERS LOOSE LEAF CO. 


MILWAUKEE 1 © 524 N. BROADWAY 
NEW YORK 3 © 114-116 E. 13TH ST, 
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Nodwell’s 


Mr. & Mrs. Tom Morrow, Sch ey F 





) nad beer 1 me time, Uur deepe 
Mr N awe 


ea 


been with The Cart 


* &£ & & & 
nting & Stationery C 


Seen at Mid-West Outing in Kansas City 
With Assistance of Dave Neuhaus’ Camera 


}. 


2. 


12 
13 


. Chet 


. Mesdames A. E. 


. Mrs 


Ray A. Baldwin, Gallup Map & Staty. Co., Kansas City, Mo.; Mrs. 
Baidwin; Mrs. Seward; Tom J. Seward, Speed Products Co., Inc. 

w. F bill Cromwell, president Midwest Travelers Ciub, Eaton 
Paper Corp.; Ray Kline, governor District 8, Security Staty. Co., 
Kansas City, Mo. 

Smith, A. W. Faber-Castell Pencil Co., Inc., and Vaughan T. 
Williams, Schooley Ptg. & Staty. Co., Kansas City, Mo., with youthful 
friend 


. Mesdames Dave C. Neuhaus, W. F. Cromwell, A, F. “‘Heinie'"’ Seng- 


busch and P. F. ‘‘Pete'’ McLaughlin. 

‘Pete’ Peterson, Ray A. Baldwin and Marc Kitch; 
Maybelle Bishop, Fiddler's, Inc., Kansas City, Kan. 

John Chowning, Federal Staty. Co., Kansas City, Mo.; Newman Don- 
nell, Wilson Jones Co.; P. F. Mclaughlin, Allied Ribbon & Carbon Co.; 
Wm. A. Froehle, Boorum Pease Co. 

Voda; Izzy Voda, Wallace Pencil Co.; 
Mrs. Williams 

A. E Pete Peterson, Rediform Division, Moore Business Forms, 
Inc.; Glen Evans, Columbia Ribbon & Carbon Mfg. Co., Inc.; Marc 
Kitch, Harry ©. Boling Office Supply Co., Kansas City, Mo.; Al S. 
Perry, Jr., Federal Staty. Co. 

Maybelle Bishop and lona Schmidt, Fiddler's Inc., Kansas City, Kan.; 
Mrs. Low; John P. “Jack"' Low, Minnesota Mining & Mfg. Co. 

A. E. ‘Pete’ Peterson and Mrs. Peterson; Mare Kitch and Mrs. Kitch; 
Ted Scharnhorst, mfrs. rep.; Miss Marcine Haas; Ronny Broadhurst, 
Federal Staty. Co., Kansas City, Mo.; Mrs. Bradhurst. 

A. F. “Heinie’’ Sengbusch, mfrs. rep.; Ray Kline; Gene Gore, Secur- 
ity Staty. Co., Kansas City, Mo.; Wm. R. McKeighan, Sam’! Dods- 
worth Staty. Co., Kansas City, Mo.; Tom Wright, Geo. E. Baird & 
Son, Inc., Kansas City, Mo. 

All from Geo. E. Baird & Son, Inc., Kansas City, Mo. 

G. Max Keating, mfrs. rep.; Wm. 8. Bohart, Eberhard Faber Pencil 
Co.; A. F. “Heinle Sengbusch; Ray L. Wood, past president, Mid- 


west Travelers Club. 


Vaughan Tf. Williams; 


- Pete Jamison and Mrs. Gene Gore, Security Staty. Co., Kansas City, 


Mo.; 
Marion Lacy 


Vv. ©. McGaughy, Federal Staty. Co., Kansas City, Mo.; Mrs. 
John Lothrop, F. $. Webster Co.; Mrs. Ray Kline. 


1 tron a vely vacat n r Sainsv e ex, 
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with the 
sales-proven 


or 

the Same Amount 

of Records in HALF 
the Space! 


Typical Visi-Shelf instal- 
lation shows space- 
saving advantages! 





YES—with DOORS! 
’ — for greater record protection— 
also without doors for greater 
accessibility for more 
active records! 


Floor Pian of an Actual Filing Area Before 


installation of the Visi-Shelf Filing System 
147 





TY 


This area was occupied by 196 four drawer letter filing cabinets with 
a filing capacity of 784 drawers or 20,776 filing inches. 


Floor Plan after installation of the Visi-Shelf Filing System 


Oo De Le Dp [J 
[Jo LJo CJo [Jo 
lo Oo Oo fp [] 


Mere Then half the Filing Aree Recovered for Other Use! ~& 

















33°?” —_»> 
90 Visi-Shelf Filing Units, occupying less than half the original filing 
area, hold all of the records previously filed in the entire filing areal 
These units, with a filing capacity of 25,380 filing inches offer 4,604 
more filing inches — an increase of 25% in filing capacity. 


SEE THE VISI-SHELF FILING SYSTEM AT THE 
NSOEA CONVENTION — ROOM 620A 


or write for catalog and full details. 


VISI-SHELF Page, INC. 


105 Reade St., New York 13, N. Y. 
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YOU'LL FIND THE ANSWERS to ALL 
envelope questions in Quality 
Park’s quality line ... answers 
that mean satisfied customers 
and repeat business for you. 
That’s Quality Park! 


and WEl@w. S 





See our envelopes and us at 


the N.S.O0.E.A. Convention 


Be sure and visit 


Booth No. 9 


A cordial welcome 
awaits you. 





, * ( Quali: IP k 





General Office and Factory, Quality Park, $t. Paul 4, Minnesota 
Chicage Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 


Products 


d@ 


=> 
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Rae: 


lhe modern trend in retail merchandising is 
ELF-SERVICE. Now Underwood Corporation 


‘Fers vou the very latest in a self-service method 


f selling typewriter and adding machine ribbons! 
It’s Underwood’s exclusive new self-service 
ribbon dispenser! It puts your products out in 
, an ever present “silent salesman” that offers 


ur complete line of ribbons “over the counter.” 
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NEW for you from Underwood Corporation— 


EXCLUSIVE 


SELF-SERVICE 


RIBBON 
DISPENSER! 






Underwood Corporation’s new self-service rib- 
bon dispenser stocks and displays a full gross of 
assorted ribbons. It is finished in bright red and 
yellow and shining chrome. Attracts customers 
from all over your store! 

Call your Underwood Office, or write Underwood 
Corporation, Dept. S-1, One Park Avenue, 
New York 16, N. Y. 


SUPPLY ) DIVISION 
UNDERWOOD CORPORATION 
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Jor am increase ti Your 


Filing Salés/ 








SAVES FILING SPACE 
DATATATANATAMAM AMANO 








WELL nn an SLM YOU 





For those buyers who quickly recognize the modern, 
efficient way of doing a job and also for those difficult, 
harder to please customers, suggest Barkley Tab Card 
Guides. They spell improvement in any card file system. 
The crystal clear plastic tab angled for greater visibility 
is the feature that does the "'trick."’ Available in all stand- 
ard sizes 3x5, 4x6, 5x8. Special arrangement of tabs for 
any special system—do it with color. 


See our Display—Booth 211 
NSOEA Convention Chicago 


Established 1921 


[. L. BARRLEY & CO. 





Muarnufucturers of Filing Supplses 


1220 W. Van Buren St. Chicago 7, II! 


208 





moved there recently from Omaha. Fred is vice-president and gen 
f Duke In Wichita, Kansa ? 1 luck Pfaff 








al mana 
U f w 
%& &£ & & | 
Paul McCollum, McCollum Office Equipment Company, Kansas 
~ity, M now home from the hospital. G 5 k Pa and we 
all hope you have a fast recovery 
* + + + & 
baby girl for the Jimmy O'Briens, Boorum and Pease Com. 
pany, Tulsa. Kathleen was born March 23, Send f¢ ents. d of 
ak ntributions to the 8th Rea Foundat 
* £+ &£ & F 
Conaratulations and best w Herbert Helds, Blackwell 
Wielandy mpany, St. Louis, M n August 27 Herb will have 
mpleted 45 years of service with | mpany. Mr. Held has been 
tationery buyer tor many yea na past president of the Na- 
tional Wholesale Stationers A stion. G 1 luck Herb for many 
vears + nal 
* + &€ & F 
Lynn Posten, formerly with Skinner-Kennedy Stationery Company 
St. Louis, Mo. is now with Waite-Jones Co. 1309 Delmar, St. Louis 
Mo. Lynn invites his many friends t me in and see him 





* &£ & & 
MEMO FROM THE GOVERNOR'S DESK by Ray Kline president: 





A short informal meeting was called by me on Saturday morn- 
ng, June 25, at Hotel Fontene maha, Neb. The purpose of 
the mee ting was to get tacts and tigures trom the hotel concern- 

} price and accommodatior ind ¢t heck definite date for 
the nvention next April. 

Tt e in attendance trom Kansas City were Howard Hendricks, 
president of Kansas City Stations Associat Howard Blanch. 
ard, treasurer 8th Region, NSOEA id Clint Cooper, secretar 
treasure Midwest Travelers Clut | se attendance fron 
Ymaha were John Brain, Brain Stationery npany, and Sid 
Anderson, Latsch Brothers, Lincoln, Nebr 

The Tt wing mmittee nairmer wer r nted: aqenera 
nairman ot the nvention for 1956, Sid teins Latsch Bro 
Lincoln, Nebr.: arrangement hairman, Joe Sheppard, Skans-Sher 
pard C maha, Nebr.: put ty chairman, Dan Umbach, Peter 
son Litt yraph & Prir iting C maha, Nebr note! reservation 
ay Johnson, Omaha Stationery npany, Omaha, Nebr.; speak 

chairman, Don Arundel, Rade: ce Equipment Co., Omaha 





J 


E. Baird & Son, Kan- 
Howard Hondrichs, Allen 


Nebr. program chairman Pel Baird, © 
City, Mo.: reaistration chairmar 





Marki 3 Products, Kansas City, M registrat >-chairman, 
Herh Rummerlhart, Meaesth Stationerv C maha, Nebr.: re 
aptior hairman, Ben Stieffler maha Printing Co., Omaha 
Nehr Thursday Niaht party chairman eutrrses May, Orchard 
Wilhelr maha, Nehr.: dealer ydies ¢ e chairman. Mack 
Medakovich. Corey McKe mpar Omaha Nehr.: dealers’ 
ladie hairman jk Gane. Coleman Office Suppl 
Wichita Kar 

We fa. that a areat deal wa . mr hed at this meetin 

as es a * eal s+ spring 


COME AND MIX IN '56 AT OMAHA 


Burger Foundation Helos in Schooling 

“An investment in ‘schooling’ pays dividends in good citizen- 
ship”, declares the Alexander and Sarah Burger Foundation, 
Inc., and Art Steel Company. In order to provide the op- 
portunity for Spanish-speaking employees to learn English, the 
foundation and company has instituted a class of instruction 
at its factory under the direction of Renato Ramirez. 








Mr. Ramirez is presently employed by the Welfare Depart- 
ment of the City of New York as a language consultant di- 
rector. He is using the Harvard University method of teaching 
English through the media of visual and oral aids. 

Films, filmstrips, recordings, texts and workbooks in a close- 
ly integrated program comprize the Harvard technique which 
is being successfuly adapted by Mr. Ramirez 

The Foundation recently made its annual award of a cer 
tificate of appreciation to Philip H. Michaels as an outstanding 
citizen of the Bronx. He is president of the South Bronx Com- 
munity Council, an honorary member of the Bronx Advisory 
Board of the Urban League, and a member of the Bronx Re 
gion of the National Conference of Christians and Jews. 

The Board of Education has named a Junior High Schoo! 
in the South Bronx after Alexander Burger, founder of At 
Steel Company. 
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CONVERTIBLE CHAIRS 















It’s eye appeal that sells a chair! 
And these high-style Convertible Chairs 
feature a unique beauty and versatility. 






nave 


Deen 
Na 


nany 






Handsome...serviceable...economical, 
they permit more than 100 colorful 
combinations of wood, leather, fabric 
or Naugahyde. There's a 
a 
\ 














combination for every 
y buyer's preference. 
norn. = : ’ Patented Marble design 
| allows quick change of 
seats and backs . 

at amazingly low cos 














‘izen- 
ition, 
+ OD 
1, the 


ction 






SEE FOR YOURSELF 

... write for full-color 
folder for details 
and prices. 




















part: 
it di- 
ching 


“lose: 


vhich 


cer 
nding 
Com 
isory 


« Re 





THE B. L. 


‘ 
lowe SETS THE PACE 


CHAIR COMPANY 


Bedford, Ohio 


choo! 


f Art 
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Design IS IMPORTANT... 















IMPERIAL 
METHODS 










Your No 


Source fOr... 








OO Re, 
FOLDERS 


Single and double top; finest materi- 


ARM SWIVEL CHAIRS 






































Lien Fi 1 cosh! als and workmanship; quick delivery, 
QS ; low cost. 
ey N YOUR MEN CAN SELL MORE 
Een pal Cramer CHAIRS, WITH A PRICE CARDS 
iS ADVANTAGE LIKE THIS . . . 
: Plain, ruled and form; top quality; 
and you, as a Cramer dealer, will ‘lity: k deli F 
Lis reap added profits from sales to durability; quic elivery, low cost. 
Pie price-minded buyers as well as 
~*~ your regular customers! 
MODEL aaa These chairs have all the fea- GUIDES 
With padded tures necessary to a good, com- 
qanyde, 57.50.” fortable, long-service chair; super- Blank or printed sets; card and ver- 
ee eae, a Seed tical sizes; top grade materials; quick 
Lio , padding . . . removable covers in delivery, low cost. 
et a wide assortment of rich colors. 
f me We'll advertise them in MAN- 
eto AGEMENT METHODS, DUN’S 











REVIEW and other leading pub- 
lications; we’ll provide you with Hore why —— 


good printed material for your 








men to use. For quick dependable service, low prices and 
Write for the whole story today; 


ue your profits from quality finest quality, thousands of buyers look to 


imperial Methods to meet their volume re- 





chairs! 
oe sais quirements for folders, cards and guides. 
ealerships available 
in certain areas; write Why don’t you? 
Dept. OA-3 for the 
complete story 


WRITE FOR SAMPLES & PRICES 


Reimemer nM [inperial Methods (6 











od ee ed ee ee So 
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StH District Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 








yret that we note the death of two Traveler 

who have | with us many years. Bill Pickering, with Eberhard 

Faber Pe npany tor more than 20 years, died at his home in 
Dav Kia ne 4. 

Late Courtney Wall, McMillan Book Company, died 


Brandt & Lawson, died on June 28 at 
Hou was with The Cargill Company in the early ‘20s 
nd witt V tationer st Houston trom 1927 to 1932, when 


1 Dan Lawson { 


uddenly. Bob Brandt, 


mea their company 
eo. 8 ©& 2,2 
9TH REGIONAL SET 


District Neill Stewart, Jr., has appointed Joe Roddy 
t Mayt & Roddy, Fort Worth, as chairman of the 1956 meeting 
t the 9th k f NSOEA which will be held at the Texas Hote 
n Ar 2¢ snd 28. 
ON THE MOVE 
de 3 & Stationery at Odessa, Tex, has moved from 
15 W. 5th t » new building at 503 N. Lincoln. The stationery 
department pies a 25 x 125-foot space with the printing plant 
sn addit t Jing of 40 x 30 feet 
Vernon Bryan resigned from Artesia Advocate in Artesia, N.M 
ind opened » printing and stationery store with M. T. Peters 
nder t f B-P Printers & Stationers in Artesia, N.M 
Cock ting Company at Post Tex. has acquired more 
pace ler to increase its office supply department. Garner 
been changed to Office "Head y inc. at 409 


na Tex. 
Supply at 809 S. Main 
people of Stillwater 


Stillwater, Okla., has just 
Oklahoma's first complete 





IN STILLWATER 


. » « New self-service fixtures installed at Fen- 
ton's Office Supply, Stillwater, Okla. 


nery store. Every item in stock is on display 
nd grouped into depart ments. Dale Fenton be 


ran yement will bring more of the women, as the 


er 3+ their offices. 
Trinity Tice Company, is now located at 3009 Race St. 
F W ort “Clyde Carson, Hn has bought the Geo. England 
* . st Lov ngt n, N.M 1d changed the name to Master 
inte s : UP 
Bennett f , C 1829 Corsi ana, Dallas, Tex., has moved the 
t irtment to Merchandise Mart Bldg. third f r, se 
Win Davidson in charge. Bill Powell wil! still do the 
ly } n pliant 
And ty News. Andrews. Tex. has moved info a new 
ewspaper and printing departments, adding a 
7] e and ice supply section. 
Texa ipply has moved from 210 S. Chadbourne in San 
Ange { 4 W. Beauregard. New location has an 
all spa 92 feet. . . Buchanan Stationery at Wichita 
Fa T 1s taken the store next d r at 816 Scott for furniture 
display 1 mimeograph departments 
Louis Reddell, perator of the Seminole Sentinel at Seminole 
Tex., has | jht Williams Printing & Office Supply, also of Sem 
Nole, and perate both plants. . C. E. Coleman, is now 
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a =MANY 
~e MODERN 
/ BTSs 
me RELIES ON 
m CRAMER 
ALL 
+4 THE WAY 


SIDE and ARM CHAIRS | aa 


in colors to complement 


* 































Every office, reception room 
or shop where visitors or 


seated is an excellent pros- | 
pect for these fine Cramer 
chairs. Modern in design . 
built of “ton-tested” square- 
tube aluminum .. . padded "EY STACK | 
with bonded foam latex ... covered 
in U. S. Naugahyde or Claremont in 
standard or “decorator” colors .. . 
they’re comfortable, durable, and the 
most economical chairs of their type 
on the market. 





This is your chance, as a Cramer 
Dealer, to profit from chair sales to 
a whole new list of customers, with 
these “chairs of a hundred uses.” 
Drop us a line for complete details 
today! 


List Prices, in U. S. Naugahyde 


MODEL 1200 Armiess (they stack!) $31.40 
MODEL 1201 Side chair, plastic arms 37.70 
MODEL 1201-2 Side chair, padded arms 40.20 


@ Dealerships available 
in certain areas; write 
Dept. OA-4for the 
complete story. 
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part owns f the Ink Spot. He 1, Tex., with Jimmy Gillantine, 
ge " = Hightower nas ert Wa Trice Supr y aT Fort Worth tT 
CO pen tne riiaqntower Of ce & Dut sTOr Supt e at 459 South 
WHURL- CE MATIC \ 300 
Need Ernest Connell Cc. nnell Typewrit at Littlefield, Texas., has 
rer al é Tice supply store JOUDIING THe pace. 
R pr noved fron South Baird to 


is THE WORLDS o : Rey 'M i n Mid er i aie Jack Nowlin, buyer tor 
po career the n LuBbOCK, 1ex., has been contined . me time at 

GREATEST Tee 
PURELY PERSONAL 

%, th °o « € ag Ha e seer George Barney Appleorchard Smith? Many 
Jeale territory and espe ack Wied, een dtd 


1 trom hin Jim Kelly, South Plains representa 





PAT NO 2659513 r f q f — P an + { Yde- 
Ye ape as npany v work } 4 Jaessa Tex 
Bill Christian a new out an for the Transcript C 
2 = ny at Norman, Okla Ed Ovrick ha ed Lamond Office 
t g ing ng at 5030 East Belk Fort W th, as city sale 
| p ma Sees Ballard | moved over to Bartlett Safe & Desk Com 
par af 1a City 3 


A PROVEN e 
BEST-SELLER 
BUSINESS GIFT 


+ + p A 
Sta n New Mex 


itcelf Charles re is representing Federa 
" srters at Albuquera N.M Charles Plant, 
si Plant, as taker er the territ ‘Bill Pickering. Sam wa 


Clean! : Pic Cap hen ocbana ak toad Petes ¥ Sea 


"Charlie McClanahan vers t t Worth trade area for Car 





<a esac exec — = Cochran =e ek ya ei tes N. 4 Then whee 
oO or is wondertui r f : } f+ } 1 OF C 
WHIRL.O-MAT IC Smoker ras . — Farrington ; : ve = re ~~ 
in a big way. You'll sell blak oe 
plenty! *¥ & & & # 
Simply press knob in CRAIN OFFICE SUPPLY SOLD 
stantly, butts and ashes are oe 2 } Salil 
whirled away into inner con J yr lena met 2 pt S10 000. 
tainer. Release knob + We chie Reheat hg oa 27 se id 
whirling disc springs back, J Ww, ae — hol Pat St lr: heat 
eliminating all smoke and vr rave “ we otis outa vsti " 
_ ae. The { till be known as Crain Office Supply and Nick Crain 
SI he So ay Ye aS Ss Me anapatet all 


T € } } W 300 Tw more ny | rely 
The nicle Publishing Company s relig publishing house 
PERSONALIZED ad hee Spuicted a. ciiatecil pont ot 40 (3th call 
, » | loned ry ving ) eq r n+ + 4S N CG ret 
MON RAMMED WH iy atehs RAMEE ta Casin Company oth « ne tall 
= tt tiv n t the mpany with » 30-man torce 
No. 5114. This handsome, 0 7 
personalized, monogrammed, f lent Nict says that tl Wy sanded by adding 
genuine leather bound desk pT Fe Willis manage 
model WHIRL-O-MATIC is 


an outstanding hit. Satin ff . in Seen James W. Nichols, president: P. S. 








brass trim. Leather in Kendrick, Sr., chairman of the t f lies Bob Bailey, execu 
maroon, green or chestnut. * ee president: Leon * Race ecretery-treasurer. and Jam 
Initials supplied in “Hand Bryant, Harvey Porter and Henry Greer, d 
kerchief” assortment of 72 so es 6 6 
and 108 pieces. CROMWELL'S IN NEW HOME 
ee ae ee erere ee : V st Enid Okla ha ed trom the basement of the 
Bank where t iteq 7 many year T a 
st 123 W. ? - the 
Lee Cromwell's father built the | ding j snd Lee has re 
>a 1 with 
1 the 
+ +) r tment hich 
5107-Satin Bra : ) 4 e ” 
or Satin Chron A aT , building w 
with black Th rc spar 
a a 
f 90 es the x Q 
j ba the we use 

















Send for information on complete line. 
Ask for Brochure No. 9 


WHIRL-O-MATIC, 


New York, N. Y. 


350 Fifth Avenue 
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INC. 


Design Associates, Inc., Organized 

Formation of Itkin, Affrime, Becker Design Associates, Inc., 
a professional organization specializing in office and industrial 
design services, recently was announced in New York City by 
Abe Itkin. The firm has offices at 290 Madison Ave., it was 
stated by Mr. Itkin who is treasurer of Itkin Bros., Inc., Ne¥ 
York City. The firm was formed to meet demands by many 
executives for specialized service in planning office layouts 
which would take full advantage of congested space. 


OA-9/55 
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Du Pont Fabrilite vinyl upholstery 
breathes for new comfort 


_.. completely coated for full soil 
and wear resistance 


you 





Du Pont has developed a revolutionary new kind of 
“Fabrilite” vinyl plastic upholstery! This “‘Fabrilite”— 
in a stunning new pattern called Castleton—contains 
thousands of invisible pores that permit it to actually 





breathe for greater sitting comfort. Completely vinyl- Blow smoke right through it! Here's visual proof to show this new 
i ‘, : ~ a Du Pont “Fabrilite” upholstery really breathes. This explains why 
coated, ¢ astleton offers the full advantages of a clean Castleton has the comfort of a woven fabric . . . plus the full soil 
able plastic. and wear resistance of a complete vinyl coating. 


Because the pores do not break up its continuous 
vinyl surface, Castleton is exceptionally tough and wash- 
able. It offers genuine long wear, and its dry, high-slip 
finish means less dirt collection—spilled things wipe 
clean in seconds. 


Chemically engineered to stay pliable, this striking 
new Castleton pattern takes full advantage of its sturdy 
knitted backing . . . puts an end to stiffening and crack- 
ing problems . . . keeps its showroom beauty for years. 





Every thread protected from soiling and wear! Here you actually can 
see how the vinyl coating of Castleton completely covers the knitted 
fabric support. This locked-for-life surface means outstanding dura- 
bility plus a stay-clean, easy-to-clean finish. 


NEW / An entirely different concept 


in design® by Lasol right (A 


World-famous designer Russel Wright cre- 
ated Castleton as a “living” abstract pattern 
. the design changes as the light changes! 
Here is a complete departure in vinyl styling 
. a pattern unlike any leather or woven 

















fabric to have an appeal of its own! \ 
All the s-o-f-t comfort of foam-rubber construction now can be realized with nC ee my ‘ 
vinyl plastic upholstery—if you specify the new ‘‘Fabrilite’’ Castleton pat- 

tern that breathes! And Castleton also means that now cushions can be made [————— SEND FOR FREE SAMPLE SWATCHES ] 
reversible without the use of vents! | E. I. du Pont de Nemours & Co. (Inc.) 

| Room 7033, Fabrics Div., Dept. OA-59, Wilmington 98, Del. | 

| Gentlemen: Please send me, without obligation, the free | 

| sample swatches of the new breathable Castleton pattern. | 

! 

Name | 

dq a $ H e Grew ! 

| 

5. PAT.O elastic-supported vinyl upholstery | Address | 

8 | City & State 

TTER THINGS FOR BETTER LIVING ... THROUGH CHEMISTRY [ooo —--—-- Te 
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NO. 3 OF A SERIES 





if a material or part won't stand up, we find it out here 


H-O-N wants to know the answers before you do! 


The above picture shows a section 
of the Quality Control Laboratory 
at the H-O-N factory. Here con- 
stant checks are made to determine 
the service qualities of materials, 
parts, designs and ideas. Quality 
Control is consistently active with 
tests on materials presently in use, 
and on proposed new materials. 
This H-O-N department is con- 
cerned with everything from ductil- 
ity of steel to coverage of paint. 
Here also, reports from the field are 
followed up and analyzed for possi- 


214 


bility of product improvement. This 
H-O-N policy on quality of product 
is upheld by member workers in all 
departments. 
7? * 

H-O-N is located in Muscatine, 
Iowa, a city of 20,000 on the Missis- 
sippi River. Here the people possess 
characteristics of industriousness 
and skill that provide this company 
with an effective working force to 
build good products for office equip- 
ment dealers . . . and their custo- 
mers. 


H-O-N 


OFFICE EQUIPMENT 


THE H-O-N CO., MUSCATINE, IOWA 
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“ROAMIN’ THE ROCKIES” 
JIM ELLERTSON, CORRESPONDENT 
2994 S. BELLAIRE, DENVER, 22, COLO. 


nave money. . eems everybody 
king in Their new rsee OW BOR nder e 
ead Gardner Griffith, Parker Pen, and Duane 
Steele pment Company, Price, Utah. ‘Griff’ and fb 
fan 54 miles takir ne sce spots M 
d t en t ast before r 
ne | amily spent |0 a 
B av r wagon 
* + &€ €& 
nain Topic t nversation in these part 
Gus L pp, k tler pent a week n the Gunnison and had 
while Dick Sheble, Lyon Metal, claims he had 
é tT Ff -areer at a spot he is not a 
Joe Slagle ke Desk Exchang snd his family were leaving 
intry for the Utah Holiday ... as were Harv | 
Howrath Dee Brockman, Weber Office Supply, Ogden. We’ 
r eC w the fishing was for them | 
* &£ & & #€ | 
bile . .. and of course travelers talk 
nd. Our 55 models is gaining 
n Ford wagons are leading: Don Autrey, Autrey 
~ Gardner Griffith: Ken Kissick, L. & L. Furniture 
Duane Steele; and Dick Youngstrom, manufacturer's repre 
ire The whee for E, Oo. Gregory, manuté 
Frank Lipp, Esterbrook Pen, and Jack 
Nicoulin turers representative, all of Denver. Bud Jensen, 
mar presentative, has a new Buick . Jim Haynes, 
Ame ~adilla . Harv Howrath, a Dodae wagor 
) . , . Dan Koss, manufacturers’ representa 
Mans Nash. . nd Bob Bauter, Weber 
n Oldsmobile. Art Pfister, Smead, has a new 
» Aspen hi as well as his new Cessna f 
a iple of gentlemen who apparently 
don t ymples to carry ... but they like to trave Ww 
and { birds were chosen by Sid Buka, Mutua! Furniture 
De Earl Kistler, Kistler Denver. Keep the info coming 
n Jealers and Travelers buy ... and along at 
D which mode the most popular. 
* &£ & & & 
at +hoe Trave ar unche n ast m +} 
Jack C. Kerns, ma 5 entative, from Dalla 
R. L. Smith Company, of Los Angele 
*& £ &€ €& &€ 
A “ we + modern. most 217 
2 the country .. Kistler in the new Den 
snd Stantield (Wy ming Typewr ter & 
Equi; n in Cheyenne. Harold 
Richardson Grand Junction supervising exten 
. laa 
* *£+ &€ & 
vernor, Don Stanfield, made such a quick 
Lloyd tson, MMM, ana are st waiting to ge 
; | " enve + pa 


a ttle piug for the automobile seal 
te surprisead at how 
. . and of course they 
ad r hit DY met oad y 
oosen and tighten 


IU 


nstant 


* £ &£ & & 

. ntein Business Shaw at Ocnvet 
mber {3-14-15. L. T. McDermott, Bu 
TRAVELERS LUNCHEON every Friday in Men's Grill, Albany 


Hotel. Denver, 


Appoint Stapler Sub-Distributors 


Appointment of Tubin Engineering Company, 3906 Cohas- 
set, Burt Calif., as national sub-distributors of Swedish- 
made Gi ind Seco staplers, has been announced by Tippa 
Products ¢ of Los Angeles, Calif., national distributors. 
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Elegant 


4 BRUSHED ALUMINUM 


K 


by H-O-N 








~ 


MODEL 901 





Owners of hotels, restaurants, 
institutions, business and pro- 
fessional offices generally 
desire a high standard of 
quality in appointments that 
meet the public eye. You can 
offer them the finest with the 
H-O-N line of Brushed Alu- 
minum Costumers. For H-O-N 
Costumers reflect high quality 
—in. fine appearance—in top 
grade materials — in sound 
construction. Available, in 
addition to models shown 
here, are wall and shelf types 
also. Write to us for catalog 
and prices. The H-O-N Co,, 
Muscatine, lowa 





MODEL 902 MODEL 912 MODEL 905 


Costumers on your 
They'll 
ride along at very little freight cost. 


Include several 
next order for H-O-N files. 


La kode 


ee 





215 











The DOME twins... f 


Short-cut Payroll Book 
plified Bookkeeping Record 


Sirn 


STATIONERS’ FAVORITE .. . 
More Popular Than Ever 


ORDER NOW! 





Single Entry 
No Name 
No Figure 
No Word is 
Duplicated 
During 
Entire 
veer... 


You Write it ONLY ONCE! 


A brand new idea in Short-Cut- 
ling the keeping of Payroll rec- 
ords, the first major development 
in 20 years. 


NOW YOU HAVE 2 FAST SELLING DOME PROFIT MAKERS! 


SALES HISTORY IN THE MAKING 


Backed by heavy Consumer ad- 
vertising and promotion we are 
sure that the new Dome Short-Cut 
Payroll Book will accelerate your 
Dome Sales to a history making 


high. 







Laet ree 


TO 
RETAIL FOR 


$3.00 


EACH 
DOME PUBLISHING CO., INC. 30-36 Smith St., Providence, R. I. 








Contact Your Wholesaler Now 
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12TH DISTRICT NOTES 
JAMES F. BRINKLEY, JR., CORRESPONDENT 
244 CALIFORNIA ST., SAN FRANCISCO, CALIF, 





Plans are now under way for the annual meeting of the Sta. 
ner ation of Northern California to be held at the Rich- 
mond Golf & Country Club. Tt to be a general membership 
eeting, strict 12 Governor Charles Ruffner urges that any 
n-membe rdially invited to attend. Many people feel they 
uld not attend if they do not bs 3 but we wish to dispel 
t idea any of you members would like to bring quests, do 

t he 3 
Al Furrer handling the arrangements at the f club. The 
date tentatively set for Friday mber 23 nd we will ad- 
i when this becomes final. Departing trom previous years, 
the meetina w be held in the afterr nf wed by a social hour 
ar d oils A TI will give all those wi wisn, & nance f play golf 
the rv nq without feeling they are n ng the meeting, 


* £ & & F 


Dan M. Thompson, that busy man who 
heads the 49ers Travelers Club in District 9 
12, has a new office address. He is now 
working f 420 Market St., San Fran- 
cisco II, Calit. In case nr ne wants to 
telephone can be reached by Ex 
tension 7-1523 





DAN THOMPSON 


* &£ &@ & © 


NOTES FROM AROUND THE TERRITORY: 


Congratulations to Ray Richardson of the Allied Paper Co., Oak 


and, or marriage May 26.... r best w for a speedy 
recovery to Wes Strong of the Stockton division of the Zellerbach 
Paper Company from his recent heart attack. . . Lots of activity 
in the Ruffner family, of H. S. Crocker Company Doug Ruffner 
is awaiting the arrival of his first child, a son he says. Father Charles 
Ruffner w n be a grandfather the third time. . . Genial 
Ed Nightingale of Wobbers is in the hospital recovering from @ 
painf if not serious, bit of surgery. Hope we him up and 
around n. . . Charles Spongberg of Western Paper Converting 
Company » new secretary, Nadine Bower, who we understand 
a big . . The tragic and ely death of Howard Fishel 
the G. E. Manning Company Francisco was a shock to his 
many acquaintances in the variet trade. Gray Manning of 
sme npany is recovering 1 » recent operation. . . We 
wish to extend our sympathy to Lee Johnson of the H. S. Crocker 
G n the recent death of his fathe 


Victor Opens Two New Branches, 


Makes Managerial Transfers | an 
New branch offices in Houston, Tex., and Westchester, N.Y. | gal 
have been opened by the Victor Adding Machine Company. de 
Walter F. Beisser has been named Westchester manager and | | 
Tolbert J. Bostick, Houston manager. ; me 
At the same time Vice-President A. F. Bakewell announced | po 


to managerial posts. Mr. Mulholland has been sent to South 


the promotion of George Mulholland and John K. Hardesty | | 
Bend, Ind., and Mr. Hardesty to Atlanta, Ga. The changes 


were effective July 1. The new branches are the seventh and rec 
eighth opened by Victor this year. thi 
Mr. Beisser, the new Westchester manager, has been in Vic- sto 
tor sales since 1947. His previous managerial positions included | 
assignments in Newark and Washington, D. C. Eugene Keller 4 
has been named his new Service supervisor. | 
Tolbert J. Bostick, the new Houston chief, has had wide obi 
experience as a salesman, sales trainer and district manager. the 
John Hardesty, Atlanta branch manager, began as a salesman 
(McCaskey) in 1940. His record includes four years as a di- 3 
vision manager. 
George Mulholland, assigned to South Bend, has had experi- tra 


ence in many phases of Victor’s sales program since 1941. 
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and the Globe-Wernicke line helps open the way to greater 


sales goals f 


office equipment. You, as a G/W franchised 
dealer, would be handling the strongest line of office equip- 


ment in the world, which would give you these three 
mpetitive advantages: 
esenting the most complete line of business 
nt, systems, filing supplies and _ visible 
1 have a single source for all your needs, and 
sives you increased efficiency in ordering, 
, and delivering. 
W franchise identifies you with a first-rank 
h in reputation and good will. Thus, you 
made stature and the power to draw upon 
valty of countless satisfied G/W customers. 
have more support in the form of sales 
that offered by any other manufacturer: 


training films, office planning kits, direct mail folders, 


~ 


“= 





‘Success depends on the strength of vour line 


point-of-sale pieces, accurate price data, catalogs, and a 
host of high-powered sales literature. This cooperation 
sustains a high level of sales. 

Now is your opportunity to secure all the advantages 
of a Globe-Wernicke franchised dealership. Write today 
for complete information. Your postcard may lead to an 
entirely revitalized business for you. 

You are welcome to visit Globe-Wernicke’s Booths 18 
and 19 in the Main Exhibit Hall, and C-22 in the Elevator 
Lobby, lower level, at the NSOEA Convention, 


CINCINNATI 12, OHIO 


a 











These men and products fo serve you... 
At Rooms 614A and 615A, Chicago 





















ina oe 


E. J. BEABER 
Vice President 
Nashville, Tennessee 


HUGH T. MORGAN 
Representative 
New York, N. Y. 











1900 Line 


Full-Suspension 













218 


180 


Full-Suspension 
























H. V. “ANDY"’ ANDERSON 
President 


Nashville, Tennessee 





A. C. LAMPKIN 
Representative 
Atlanta, Georgia 


RAY S. FROEBA 
Representative 
New Orleans, La. 


CAL LONG 
Representative 
Cincinnati, Ohio 


M. DENNY GAINS 
Sales Manager 
Nashville, Tennessee 


JERRY DEVITT 
Representative 
Cincinnati, Ohio 


JACK PRISANT 
Representative 
Chicago, Ilinois 


TED J. SCHARNHORST 
Representative 
Kansas City, Mo. 








iy Aclomm ary 


Full-Suspension 











1200 Line 
Non-Suspension PAUL C. HARRIS 
Representative 


oem §6LLos Altos, California 


6000 Line 


Storage-Cabinets 








BOB 
SCHARNHORST 
Representative 
Wichita, Kansas 





a. 











ic Teleme Siy- 


Non-Suspension 








ST 


1sas 
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14th DISTRICT NOTES 


Jack Ellis, Correspondent 
Box 722, Manhattan Beach, Calif. 











Frar nag &@ wondertu! Dusiness and pieasure 
week recently Tlyinag both ways. Joe 10 
ry good and suggests that a totu 
made it, to d . | am ready, Ted. 
* &£ & & & 
"Vic" Hall, 3 ASE hustler, if scuttlebutt is correct, hit it rich ir 
3 to let a few of his close Buddie 
3 e study of the stock market, so if any 
e DUCK you would like to invest, be 
pass on it. He may even suggest a good 


*# &@ & & @ 


the yreat Northwest + v + the writer was none 
Pj Pillsbury. He looks great. We visited many of the 
1 the San Diego area, and for a store in a 
f Geo. Cornell's in Chula Vista impressed 
we had a very small amount of sm 
NE da j + impress "P 
&¢ £ & & & 
My rT r Bunny’ Esther gave a t of us @ goood scare 
happy to te ur many friends that 
.+ and X-ray the ttle doll is 100° perfect 
Ww ast month | was one worried Travel 
* £ & & 
Dick Healy been around town for some time now. It 
in't | being open that attracted Dick? And n 
J and terr juy George Wollcott. Re 
e is ti ne t the areatest Trave er 
; try, What has happened to the Charlie 
Garvins y,eorae Wollcott f ur selling prot n? 
WI th men were alw tstanding, in day 
tstending. Teevelore. ts the day 
* + &€ & & 
"Short Count" Palmer now a muscle man, after working ir 


a week. He ks great and | would say 
ut three inches. 

* &£ & & & 
Morgan wa calling on the trade. After 


with him, | did not get a chance to ask 


na ncreased ac 
"Silent False Ear 


r anyTnina é« : tor that matter. 
+ &£ &€ & & 
Tom Lanon, Jack Maloney, Walter Waldy 
‘The Fingel Kid'’ Morgan in Van Nuys recent 


jht ‘The Finge! Kid" sprung for the check 
* + & & 
make our January sales rally the best 

w and make if ur most succe 


+ &£ & & & 
ned to learn of the passing of Gene Mitchell 
ene was ne £ the yreat alesmen + vv 
lumn ea y This year. He was a 


pe yreatly rr ea by his many man 


* *% #& & #/ 


DOWN HERE WHERE THE HAND GRIP IS A BONE CRUSHER" 


R. C. Allen Official Honored 

John K. Fell, recently appointed director of sales of R. C. 
Allen Business Machines, Inc., has been elected president of 
the Grand Rapids chapter of the national office management 
association 

His election to the NOMA office coincided with the an- 
nouncement of his appointment to the top sales administrative 
post. Mr. Fell has been associated with the Allen organization 
for 19 years, and served as comptroller for the past 14 years. 





Corporation Formed in Marshfield, Wis. 

Marshfield Book & Stationery, Inc., has been formed in 
Marshfield, Wis., with an authorized capital stock of 100 
Shares of common at par value of $100 per share. 

Incorporation papers for the firm were signed by Ralph L. 
Webster, Edward L. Rice and Lloyd E. Zimmer.—JEH 
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this is it 
the wonderful 


Business-Riter 





Never before has there been ALL the big machine fectures— 
ALL the big machine results such as you'll discover when you 
try this wonderful VOSS Business-Riter! Reduce equipment 

investment with this amazing, low priced office typewriter. 




















Compare VOSS features in your own office. Try the new 
VOSS Business-Riter and you'll say, “THIS IS IT’. Fill 
in and mail the coupon below. Your local VOSS dealer 
will let you experience the thrill of discovering new 
ease, comfort and superior VOSS results. He'll give you 
a valuable gift too...no strings attached, no 
obligation. 


055 features: 


® Keyset Tabulation 
@ End of Page Gauge 
@ Erasure Table 
@ 44 Keys—88 Characters 


Available in 5 Colors: 
Maroon, Black, Cream, Green and Sand Grey 


LIST PRICE 


$12000 


plus F.E.T. 


Dealer's 
inquiries 
invited 


METROPOLITAN 
TYPEWRITER CO., INC. 
Exclusive VOSS distributors in U.S.A. 
18097 Sorrento Ave., Detroit 35, Mich. 


METROPOLITAN TYPEWRITER CO., INC. 

18097 Sorrento Ave., Detroit 35, Mich. 

Gentlemen: Without any obligation, | would like a FREE trial of the 
wonderful VOSS Business-Riter in my own office and at the same time 
want my FREE gift . . . a valuable CLEANING KIT! 


. 
. 
' 
a 
a 
' 
: 
: NAME & TITLE = 
' 
' 
' 
i 
' 








COMPANY ‘ ———— 
ADDRESS - 
CITY STATE 
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Then make your trip 
pay dividends by visiting the 
convenient NIEMANN Factory 
and Showrooms 


A “5 minute” — 
cab ride from the 
Conrad Hilton Hotel 
and you can see the 


complete — 


PD 


NIEMANN 
Office and Home 
Furniture Line 






Dealers are cordially invited to see our 
distinguished line of upholstered furniture of- 
fering LUXURY in leather and fabric. Hand 
fashioned by craftsmen of experience. Mod- 
erately priced. 








. The prot ates E. H. Hunting a 








ace 


n inc. 


FACTORY & SHOWROOM: 4¢ 
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SEEN & HEARD _ IN 
SOUTHERN CALIFORNIA 


by J. EDWARD TUFFT, 
2012 Huntington Dr., S. Pasadena, Calif 


The firr f Hunting Roberts, 22 S Anaele 
erecting a 45,000 square-toot ncrete building at the corne 
Wa Blvd. and Garfield Ave 

The new yuarters will give c e 1 TICE srenouse, and 


1 E. C. Roberts, 


r 1928 and 


pened their 
n Los Angele j 


3 enjoyed 


TifsT aCcé OT Uu nave : 
a nice increase in business from the beginning. R. B, Bassett is 


*&* &@ & & F 


r William A. Harnden, 
yre Jent tT The H ; Ti 6 Ap- 





iance & Furniture Company who died 

turda af : | Fin 
>. A wa July 26 

1e G Church 

A ur wid 
ce c Tners c ang wo 
ces, Mrs. Homer Ferguson f Los 
geles, and Mrs. William Dewell of Dallas 
e had bee n busine nl Angeles 

r 29 ye store 

W. A. HARNDEN , 

aTr Mr | l ée 
e gi the { 1 e Roya 


tT Wi r af ven in tne¢ Ww } Qu ) 
Jard Magazine; "Veteran distributor, W. A marnaen 


y VU iTTice Apr ance & Furr rure C mpany mr yw Ga Calif. 
May | was pre entea wit! » Zo-year piaque Jenotir j ouT- 
7, 
Mr. |} with L. C. Wolter took over tt Hollywood ter 
Tory > Quota wa x ma . + mont and toda en 
y t having one t the sraest distributorship 


Russell M. Perkins, head of +t! immins Busine Machines 
TT =] ' ) WwW nire Bivd. Walsh 
Brother f Phoenix and Tu Arizona d r Cum 

Mr Perk TTer ded the y ale¢ t J T JirectT 

» 29 and 30 at the Sheraton Hotel in Chicag 
lH, +} vestern representative { j 


Harold Mann, secretary 
A stior th headquarters at 1267 N. Wilt P|. Los Angele 
samaste that excallent Callfon otantat n athenaat 
ention held ve 


Floyd A. Fenn, proprietor 
1954 pre lé + + + 


Tick secret 





Tw a ; " { , @ 
Annu t stional Cost Conte held at the Waldorf Hote 
f Ne Ww T x 
Harry Kamph, dent 
-_ [ A a j 
TO ] Pr ed } 
re develo 
up dis 
1 execut ; 
ated 
the aut 
? ral texts } 
] if udging 
Ny A ng put he 
ley Company > HARRY KAMPH 
A Tne an nonored Tron ] T ] Tanar t wa Maurice 
J. Dahlem, wi was elected d tor t the Nat | A jation 
4 + A nt + 


Jack W. B. Stanley, San Ma has been elected president 














~ For the Smoothest Stapling Performance in the World! 


THE 1evor STAPLER 


4 
T 
if 




















(Uses Standard Staples) 








Welcome 


to the NSOEA Convention 
BOOTH 83 


See the VICTOR Stapler..... 
and the complete line of VAIL Paper Fastening Devices 
Visit our booth .. . see and test the finest 
stapling machine every produced. Now available 
in the following finishes: Chrome, Gold Plated 
Green, Ivory, Brown, Red and Grey 








VAIL MANUFACTURING COMPANY 


subsidiary—E. H. HOTCHKISS CO. 
900 EAST 95TH STREET CHICAGO 19, ILLINOIS 
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THIS IDEA 
is HOT AS A 


poe a 


FIRECRAC AKER 


ith, 

















ates FulYu sales for you! 


Once again Ful-Vu leads the way... this time 


IN "a Rl t ais with a point-of-sale, open display wiles wallop 


that you can't afford to miss. 
SEE iT AT Sorry! We can't tell you here what it is— 


THE NSOEA 4 but we'll welcome. you at our NSOEA Con- 





vention booth where you can see it in detail 
and judge for yourself. 

And it's dollars to doughnuts you'll be more 
than favorably impressed! 





PROTECTS 


SYSTEMS OF 


DISPLAY 
COOKS’ INC., BLACKWOOD, N. J. 


IN CANADA: Preston-Noelting, Ltd., Stratford. 
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Nationa A ciart 
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Gus Trefzger etor of the Crown City Typewriter Con 
ena, reports that A. H. Prill, a we 

A nachina esmar ha ecently ne 


with U Ww Sh, rp =] 
areer v at company 
avING 1 the Underw *| 
- se 4 a ae 
y and ful record in t 
»d 190 w York City 
* £+ & 
Allen C. Brooks snager of the George E. Montgomery 
44 r Bilyvd.. L Anaele ) business 
The n a u 
3s Dee 3 Wy in The 
Drar San Diego tw 
n , e time c 
bra argea sta 
unit t ery best ma 
At 1 George Montgomery, proprietor, 4 
rionin Canada and Alaska. The ple 
ip t Alask highway 
* *+ + 
Memes A. Jonas v recently named manaaqer +h 
y 8910 Wilshire Blvd M 
head t pany t ) 
past “ ne wa ass 
Compa 2 S. Hill St 
Desk Come 1200 S. Oliv be 
C F ure Company, 4 
Liquorman nanager ot the Wilshire store, wa 
; Ed Navarrette, w! now head 
e store on Spring St 
A x Jeling and rede } program at 
mpleted. Nine specially designed 
+} f the buildin 
3 United k and the S Sp n 
c Jon new arpeting 
5 + p. B thase mor 
P W f the latest 
* *+£ & €& & 
J. F. Johnson } < € Brun 3 C 
Anas unces the apr 
deal . handle the C AMERICA’S FINEST 
M - 8 ; PRESTIGE LINE OF 
( mpany Sar ernardain sna the 
e Supply mpany. Riverside MARKING DEVICES. 
he firs ed W. Keith Davis, and 
Dadcon f ahe last-named firn 
% & & 
A na ¢ — : Jena new furnishing 
vament net ‘ at the Brown Shor : 
Jena 
Charles W. Brentner, the manager, states that the improvement 
pace for open displays. 
ter Company 21 S. Main St., Los Angele 
Andrew Mautino and N. B. Pinyan. The new ps the trade has 
wn the Andrews Typewriter Company, 2378 acclaimed the 
r r | 
80 k possession on July |. Ted and tes CROWN LINE for its 
enc aC ea e business ver ZU yea 
EXTRA QUALITY, as 


the FINEST MARKING 

Cc ae . kc - e Key- 
See amend taocs ts DEVICES EVER MADE 
CROWN PRODUCTS 


registered widely with 
the public and Sigma 
will stand up under 


Sales Corporation now 
plans to give the item 
greater promotional push 
through new channels. 
The product is a_ siim, 
ottractive key case that 
holds four keys, any one 
of which pops ovt when Insist on the best 
the key-releasing tab is 

pressed. Sigma states it ‘THE CROWN LINE 
saves time and tempers 


greet that vowme wre | i DEA Laie ee eee 


duction of the item has 
permitted the company 80 Duane Street « New York 7, New York 
to slash the price from 
$1.00 to 39c. 


constant use without 


ilelaeh a slacte] aeleh an 
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@ What's everybody buzzing about ? 






@ Taylor Chairs for ’56, of course! 


See them at He 


NSOEA CONVENTION 


rroom 55/1 4 
Conrad Ailton Hotel 


CHICAGO 
October 1-2-3-4 and 5 


ve Jaylor 


CHAIR COMPANY 


Bedford, Ohio 
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PACIFIC NORTHWEST 


by C. M. LITTELJOHN 
918 Twelfth Ave., N., Seattle 2, Wash. 





+} + 


nas succeedeq t Te 


H. D. Baker, Sr., who 


ent Tt Tr © Baker C 


Joe H. Baker, wt 


as pre 


JieG severa ntns aq 
typewriter snd Mice equipment « " t | ) Wa n., nas 
xd appointment ot Paul Laveen. ervice manager of the 
mpany 5 ecretary-treasurer At the snnua ' = 
pointments were also made to the board of direct Lee T. Baker 
e-presid 1 C. hile Root, sles manager 
%* * # * % 


Retired recently form the Kret Brother Pacit Coast Stamp 
Works of Portland, Ore. | Julius Krebs, founder and former owner 


w pursue tavorite h we es exclu v. He has r ther plans for 


*+ &£ & 


Loma & Ma ra C mpany ha eatedo 4 separate and we 
tocked Tape Recorder Center at their Second Ave. store in 
Seattle Wa 

+ £ #& & | 

Furnishing batteries of office equipment and quantites of office 
supplies to the new Tacoma, Wash., plant created for Certain- 

ed Products Corporation, The Stationers Inc., Tacoma, partici 
pated in the grand opening of the v tur 


| More rn Jerr and expansive quarter nave Deen taken recently 
| Card Mart, Inc., the new home of tl stationery, 


velty and greeting card busine it 1715 Nive Way, Seattle, 
Wa 
Owners and operators of the busine sre Joe Weiss and his 


n Henry. The business was started six years 


daughter, Ruth, and 


and has kept growing until the need developed for the larger 
bo 
*¥ £ &€ & F 
ine specia at ga leries f the Puget Sound Office Equipment 
: 3 at 102 S. 12th St., Tacoma, Was! recently were thrown <¢ pen 
| ¢t Tacoma art vers. The exhibitior mprised nternational 


wing of 25 etchings by the renowned artist 
snd drew a large attendance. 


Resnald Weide- 


* £ & & & 

Fine new quarters have been securé 1 by the Roper Office Ma- 

nes Company, which has taken over 1613 Third Ave., opposite 

he Bon Marche in Seattle, Wast | io snd main lone aa 
this expanding office appliance | 


The Empire Business Machines Company, S. 172 Washir 


Spokane, recently purchased +t Ja Ca Reaist franchise 
the B b Harri Cc mpany tT oI kane Wast which i | sing 
ut. M Harri plan t devote | entire attention + 3 milar 
c J S€ Calif whe ne will f force wit h 
at 
* £ & & F 
As tt sndi event +h + K Gill Com 
} tationer and it k at S.W th and Stark 
} | 

Portland staged its popular annual June one-cent typewriter 
elling of a typewriter table for ent with the 

Purcns ew or used typewrit ed "$39 50 up. 


* &£ & & & 

The Evergreen Stationers, 5 Lake St., Kirkland, Wast 
ypon ¢t furnish extensive office equipment for the 
Kirkland branch of the 
tion. Ron gp of the 


were called 
newly opened 
Seattle Federa Savings & Loan Associa 


Ever jree firm supplied fice furniture 


| and bu e: schines. 
* *£ & & # 
Revea } narkable ability to make short shift untain 
paperwork were the new hi if peed busine nachine f the 
ternational Business Machine rganization, as demonstrat ed by 
rt presentatives at the Multnomah Hotel f Portland 
\ Dre .| 


* &£ & & F 

Leslie E. English, manager of the machine a unting depart 

nt of the University f Washingt at Seattle, Wash., has bee 

ted president of the Seattle chapter of the National Machine 

Accountants Associati Other officers 

lude John A. MeQuaker. vice-president Howard A. Matsen 
ary-treasurer and Leland J. Brown, recordir ecretary 

x * * * # 

Hilding E. Halvarson, president and qeneral manager of the 

Equipment Company, 609 Third Ave., Seattie 


L er st the annu al meet 


+ 


Bank and Hice 
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“Amazing new paper cutter” 


Say Artists, Photographers, Teachers, Draftsmen, Engineers 


CHER "PAPER CUTTER 


THE SAFEST WAY TO CUT ANYTHING FROM TISSUE TO ILLUSTRATION BOARD 

5 WRRY Ns: 
CUTTER 
FEATURES 






















































wuee 
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SAFE-T 
CUTTING EDGE 


.».@ hidden Schick Injector 
blade—easily changed. 




















Beane’ —_- 4 
is Buaeaan® 
es tel 
SES 

















SAFE-T 
**SEE-THRU”’ 
CUTTING TRACK 


. .» holds paper in exact po- 
sition—insures parallel cut. 
Ends wasteful bevel, wave, 
creep. Acts like pres- 
sure bar on power 





SAFE-T 
BUILT FOR 
LIFETIME WEAR 


.. all steel reinforced girder 
construction, finished in 
baked grey Hammertone. 
Fitted with 4 mar-proof 
rubber feet. 
























TRANSPARENT 
PLASTIC 
RULER 
. permamarked 1/16”. 


Cutter table ruled 
YW grids. 


CUTTING GUIDE 


. » « for quick adjustment to 
any size or angle. Assures 
accurate duplication of 
cut sizes. Guide bor 
self-storing when 
cutting oversize 































paper. cutter. 
® Cuts up to 20 sheets of 20# paper at one time SAFE EVEN FOR CHILDREN ... Idea! for office, factory, 
without bevel! store—A MUST for Artists, Draftsmen, Photographers. 
®@ It's simple to use, ends guesswork 
® Cuts in single sliding action DEALERS: Write on your letterhead for discounts, new 
®@ Cuts true-sizes, with precision colorfully illustrated catalog and send along name of your 
® Safe even for children 
wholesale distributor. 
LIST PRICES: 
Model #12 %$10.95* Model #18 $25.00* 
Model #15 $16.00* Model #24 $30.00* SEE OUR NEW, HOT NUMBERS 
*Prices slightly higher in south and west. AT THE N S re) E.A CONVENTION 





HECTOGRAPHIA CORPORATION 
110 West 17th Street, New York 11, N. Y. 
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no. ST-300 


~ 


PL 


INSTITUTIONAL SIDE CHAIR 


SOCUULCECEOROAULORGEORAGUEOGUDOGORGGUEOEOEAEREGEGEOEUE OE OOOROEOEOEDE Oonnceananeneencinennl OOUOUEADUAGEAAUEDEOEOROHOAGEDERU EO ER OR ROSNOROAOEOAE 





CHECK THESE FEATURES 


Natural satin brushed aluminum finish on the frame. 

Genuine foam rubber cushioning throughout. 

Gracefully styled. 

Upholstering is available in a wide variety of materials and 


Beauty 

colors. 

Materials can be furnished in any desired combination. 
Comfort 


e Aeit- A beautiful product by expert craftsmen. 
Tine: for | SPECIFICATIONS 


Economy I, Siete > cawn andes Ge neo 04s erscendhensesed 33” 


hb .. Se Preerer rer rere vr eee Tere LETEeET CL eree Te 18” 

ene OR PPC OR eT ee NT TT OLE ECP O TERETE er 17” 
Durability i POrrrrerT eT CT Te OEE LETT TE Tee 1642" 

\ EE a kb 066d deer RC ewes pe Heer eerneee bins en 8" 
.  & grwwrrrrrrr rr rerr errr errerrer ry reer tre ie 14" 

fl rrr re Ty Lee ee ETT e rT eee 13 Ibs. 

SN TG oon ccc eb ciesetecasioscrcccccnescosceous 34 Ibs. 














TTL TUSUEOUGSGAOGOEOOGUGGEOOUEA OREO OO ROEO NERO EGEOOONE TU 


See our display ... room 521-A NSOEA CONVENTION, CHICAGO 


America’s Standard of Business Seating 


DISTRIBUTORS 


METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
NA SAFE CO., 46 W. 29th St., N. Y. 


. AET? 
ALUMINUM SEATING USO 7 EASTERN PA. DISTRIBUTOR 
SAFE & EQUIPMENT WHOLESALERS, 260 S. Fifth St., Philadelphia 6, Pa. 


17 S$. CHERRY STREET AKRON 8,OHIO WEST COAST DISTRIBUTOR 
WHOLESALE OFFICE EQUIPMENT CO., 81 Minna St., San Francisco, Calif 


WAREHOUSES: Los Angeles, San Francisco, Seattle 
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om 2 oe af 


rship, staged a splendid exhibit of business 


be t+) from the gla exterior by strollers n Tr rd 
+ Halvarson organization. Floral offerings, and C1ung . ° 
é bouquet ent by business houses in the vicinit 
5 ¥ e fice furniture at the 
fice cubicles modernly touched wit! 
hin wn during the current ex 
*&¢ &£ & & & 
ee ee oe ae ee 
1 Specialty C pany recently leased spa 
Seattle, for establishing a new store | 
| 
* &£ & & & 
equipment of every type for the electron 
was grouped in a special Office Equipment 
t nnection with the National Office Manage 
A ference June 23-25 st the Multnomal = 
, es ; f — 
* &£ & €& & 
ew itlet for students’ supplies, a new 
ned with the turr f June on the C 
Educatior ampus at Ellensburg 





Robert E. McConnell described the project a 
n the egé er building prograr 
* &£ &€ & F 





1500 Turfman's Calculator Inc. hes recently 
+t Spokane, Wash., by Don E. Frank, Max F. Be sure to put 
Glenn. Ray Ellis 1 Elaine |. Brown, a f Spokane, Was! 
HERRING * HALL* MARVIN 
Underwood Fetes Dealers for Sales 
Three first prize winners in a triple threat sales contest spon- 7 .a y 
sored by the dealer division of Underwood Corporation have | ols your list of must-sees 
been announced by the dealer division manager, F. R. Dellitt. | 
At Underwood's expense, the winners were awarded seven-day 
Bermuda vacations which included round trip luxury air trans- 
portation and accommodations at the beautiful Castle Harbour 
Hotel We can’t carry samples into your store, but 
Merlyn Carpenter of Hill’s Stationery Store, San Luis you can see the H.H.M. line completely dis- 
Obispo, Ca was selected a winner for running the best tie- 


played in our convention exhibit. 


You'll see smart new designs, featured by 
a heavy, stainless steel lock panel and “Private 
View” combination lock. You'll see new, 
handier-than-ever interiors and smart new 
decorator colors. 


| In protected territory, with a worth-while 
| markup, Herring « Hall « Marvin dealers have 
| an unequalled opportunity for profitable vol- 
| ume in an ever-expanding field. Choice fran- 
chises are open. So, stop in for a look-see and 
a chat. 


A complete line of files, both in- 
sulated and non-insulated, includ- 
ing the famous Rigid-Stak Trans- 
fer Files, is an important division 
of the H.H.M. line. Photo shows 
the Safe Record File. 





TRIP WINNER .. . Merlyn Carpenter of Hill's Staty. Store, San 
Louis Obispo, Calif., winner of a free flying trip to Bermuda in 
Underwood sales promotion contest, is congratulated by F. F. 
Dellitt, dealer division sales manager. 








in newspaper advertising during the contest, one phase of a 
graduation campaign to spur sales of Underwood portable 
typewriters <4 ° ° 

Underwood dealer Roy Butler, of the Butler Typewriter ‘ | HERRING HALL MARVIN SAFE CO. 
Company, Warren, Ohio, featured the complete line of Under- = HAMILTON, OHIO+ Chicago branch office: 227 No. Michigan Ave. 
wood portables in a prize-winning window display. 


The third first prize award went to Mel Klar of Gray’s Convention headquarters: Spaces 20 & 21 Conrad Hilton Hotel 


Jewelers, Tulsa, Okla., who won a Bermuda trip for conduct- 
ing the best overall promotion during the nationwide gradua- 
tion promotion 
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OFFSET PLATES 
NEGATIVES, STENCILS 


tue SAFE *° SWIFT *° SURE WAY 


FOR YOUR CUSTOMERS 


SAFE STORAGE 
SWIFT FILING & FINDING 


FOR YOU 


SPEEDY SALES 
SURE PROFITS 





ATLAS JUMBO MODELS 


Two drawer cradle suspension 
cabinets manufactured of extra 
heavy steel. 

A Jumbo (illustrated) 16” wide, 
52” high, 28" deep. Files stand- 
ard offset plates, negatives, sten- 
cils 

B Jumbo 1817," wide, 52” high, 
28” deep. Files plates, negatives, 
stencils 111%" to 13” wide 

C Jumbo 261,” wide, 52” high, 
28” deep. Files plates, negatives, 
x-rays to 21” wide 


OTHER ATLAS MODELS 


Portable, Deluxe, Twin-Deluxe, B 
Deluxe, C Deluxe Efficiency Mod- 
els. 





ATLAS HANGERS 


Only Atlas manufactures a complete line of patented hangers 
in 1114”, 14” and 22” widths. Choose the hangers best for your 
requirements. 


NEGA-PLATE HANGER 


(iHustrated ) 

Equipped with two heavy en- 
velopes for offset plate and neg- 
ative. Filed items are protected 
from dust, scratching and effects 
of light. Available in 11'/2” 
and 22”. 





DSH Hangers—for standard stencils 

DGR Hengers—for foreign heading stencils 

PSC Hangers—for straight edge plates, negatives, stencils etc. 
SH Hangers—for serrated edge offset plates 


GIH Hangers—for group and specialty filing 


NEXT STOP CHICAGO 


See Atlas Vertical Filing Equipment 


NSOEA CONVENTION © Booths C-3 and C-4 


ATLAS (Vem 


) FILLING 
POR STENCILS; OFFSET PLATES & NEGATIVES, X-RAY, ETC 
a 











Atlas Stencil Files Corp., 16716 Westfield Ave. * Cleveland 10, O. 
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AUSTRALIAN NEWS 


W. BEECHAM, Correspondent 
Box E256, G.P.O., Perth, W.A, 


The Office Appliance Exhibition recen held at Town Ha 
Perth, achieved a double purpose. Not only did it enable busines 
xe t j ir employees t € na purcnase The atest ap 

tT a Jemonstrated fT Tne Tu The many aavances made 
the design and technique of off equipment, The exhibition 
highlighted by a number of inte ting der t eve 
wr were unique in Pertt wna by Tf busine 
3de displays. 

cquipment now ranged Tron } k siendar nd note t k 

TTICE JESK ir 4 tee! ckers t t rrabDlie Typewriter T n 
justrial planning boards and displa inter 

f bit ided 

Boans Ltd ttice turniture and a dictatir 

Justries Ltd.—stee helving taff ker display 
nter ina sTforerttTes., 

Burridge and Warren Pty. Ltd typewriter : stor adding 

1 4 jn } machine ° 

ca } writer Service Pt c Jaing ana 

Y and calculator 
td phot yraph t 

S H neck pr tecti T c T THING 

ter Jesk-tor nits and gen pt nd equir 
aia 

Lamson Faragor W A.) Ltd Jur Ting ana Idre nq ma 

ana Tiling systems, 

N ye Br Me b urne) Ltd. TTICeé nTing tee! partitior 

1 4 master-key system. 

Perth Typewriter Co.—standard and portable typewriter 

Steelbilt (W.A.) Pty. Ltd.—executiv kers, filing cabinet 

ding-door cabinets and library ving 

Steel Furniture Pty. Ltd.—office desks and cha 

Spicer Australia} Ltd.—electr and hand adare ng machine 

Typewriter Service Ce tandard and portable typewriters. 

Vetters Business Service—sorting and filing systen calculating 
nachine ndustrial planning board 1 halk r ard 

7 our ] 

Wyr Howard Ltd.—tape , ast k systen nd 
3 dictation tem 

A special spee< | ntest tor ¢t t as held. 7 attracted a 

at d ttention as some ex cash pr were offered 

*¥ ££ &€ & ¥ 
idea Australia's leading trade ;gazine ft Mice appliance 
nd the like uggests the following idea for manufacturer 

Ce Tiles: ° Pr duce box and expanding Tile r y mu h more 
ittractive yet-up’ than is now the practice. Nothin | uld be 

drab and unattractive than existing files. We know they. are 

ad € but their use i r w mucr wider T woula not 

sales for office use if they were made more attractive and 

t would certainly make women-folk welcome them more in the 
ne it their appearance were briat 1 with mw , ur. 

%*¥ &£+ & & & 

Biro-Swa executives recently gathered from every Ausire 

tate for a nvention which was held in Melbourne. Aspects 
production, marketing and advertising, following upon the Bir 
na Swan meraqer were discussed 


Apr ation N 160,767, lodged by the Hughes T Company 

r ar. Australian patent for a Boolear mputer has been accepted 

j an electronic mputer 

ration of addition or subtraction upon N binary digits where N 
ster than | and 


2 
=] 
@ 


Stott and Underwood Lid., Pert tice appliance distributor 
ts capital to £500,000 divided into two million 


nany yuarter A 5 ia | | - 

etweer permanent mport contr nndact Steed oh 
8 B other quarter the fae ing ah, oS what really 
a remedy for the Kcessive demand" for import 

ut a remedy for inflation. “‘ar flation whict ste Sein’ ie 

to accompli . - much te quickly = the way 

J nt." Imports and overss payments as a percentage 

Austra yross national opr f 5% in 1938-39 
33% in 1951-52, despite the wth of manufacturing activit 

JT Tne * mmonwealtt d 
L months ended Ar 30 (1955 _— 4 © toltee 


(Turn to page 233, please) 
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Now is the time to sell 
filing systems and here 
is why the “Y & E” 






fe =selling ideas Direct Name System is 
from the 
among the best to sell 
drawing board Stee oe oo \ 
at AE 













Combination letter-number in- 
dexing is the fastest known for 
finding and filing in the right 
divisions. 


2 


Miscellaneous folders mark 
groups that correspond infre- 
quently, keep divisions of oa 
minimum. 








Find or file in 10 seconds 


ga ’ a 
¥ or al 
less. hehe 





coats? 


This new item can mean an extra sale 


It is the Executive Personal Filing manding and complicated. This 
System. One of the ironies of suc- “Y and E” personal file is a real 
cess is that as an executive’s busi- help to such men. Give it a try and 
ness responsibilities grow — his you'll see that it sells. 

personal affairs become more de- 





Here’s a selling aid that per- 
haps you can use to advan- 
>. It’s an envelope stuffer 

% that tells the Direct Name 
System story. Sent with a 
from you, it could 

help start some action. 
Write for a sample—and 
we'd be glad to suggest a 
ter to go with it, too. Just 

y the word if you want it. 
























































Remember that we have 





other systems to fit 
pecial problems. See Cata- 
No. 3704. 


FITS CONVENIENTLY INTO HIS THE SYSTEM ORGANIZES HIS FILING FOR HIM— 

DESK DRAWER— puts all his pri- you can see how the tabs will save him time and keep 

vate records at his fingertips. his records in order. There are 125 headings from 
which he can choose. 


Visit us at the NSOEA Show in Chicago 
Booth 92, Suite 605-607 
YVAWMANANDERBE MFG... 10:5 t0"sircer = roctesten 3. 


e) FOR 75 YEARS « A TIME-HONORED NAME, A QUALITY LINE, A VALUABLE FRANCHISE 
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The POPULAR-PRICED, QUALITY MADE SPIRIT DUPLICATOR 


DELIVERS SHEETS AT FRONT, 
FACE-UP! 
70 COPIES PER MINUTE 
500 BRILLIANT COPIES 
FROM ONE MASTER SHEET 


From One to 5 colors af 
One TURN OF THE HANDLE 


rw! The ALISON Model LOE 




































- 
: 
. 
% 
é 
The American-made Alison combines ever | 
all-quality feature of design, construction, 
operating ease and cleanliness. : 
NOTE THESE EXCLUSIVE FEATURES: a a a a | 00 ~ 
e CAST ALUMINUM SIDES, chine your trade has been waiting 45 4 
assuring permanent alignment for — priced for you to sell at a f 
e MOLDED ALUMINUM DRUM, profit you've long been hoping f 
surface ground to .0005” accuracy, as for! : 
suring even pressure for uniformly fine b 
impressions. Quality manufactured and guaranteed fool-proof by = 
Ne INSET BALL & NEEDLE BEAR- manufacturers who will stand the strictest investigation. Sa 
bronemd sinsathest operation American-made. Ready availability of parts and supplies. ‘4 
e SIMPLE, ALL-THROUGH PRECI- Write now for detailed particulars and demonstration. By 
SION-QUALITY CONSTRUCTION See us at the NSOEA Convention in Chicago. K 
& STRENGTH; A 
freedom from troublesome gadgets. + 
sane 3 wn 
e DIAL SETTING PRESSURE REGU- & 
LATION — & 
light to dark 
e AUTOMATIC PAPER FEED ? 
for including shorter or longer forms & 
e REGISTER CONTROL =— 
using Automatic Side Pads 
e AUTOMATIC FLUID CONTROL 
with set-in wick ICA 
e VISIBLE FLUID RESERVOIR (Ne 
Handsome office gray finish with chrome 
trim. Provided with 4 rubber wheels. 200 E. 72nd Street, New York 21, N. Y. 
Occupies minimum space. 
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1 No. 202 


STANDARD 
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SOERIGE STAPLER 


Le FE 
+ in leading 


CONSUMER - OFFICE 


FFICE « 


> 
> 

















™ 


fp 
S 





HOMECRAFT - SHELTER 


: S Magazines 


<< 
oy To Create 







: < . 

_ / GENER 
HEAVY DUTY 

) MUTOMATIC 


GUN, TACKER 


Nos P22 4-5 ale 
INDUSTRIAL : i fags 
PLIER-TYPE eT ~ 
HAND STAPLER LORE 

ee us at the eH + i! 


NSOEA Show, Chicago 
Booth S52, October 1-5 
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One Junius Street, Dept. OA 
Brooklyn 12, New York 


Please send us the following FREE displays: 


No. 202 Standard Stapler 
No. 105 Standard Stapler 
No. T-50 Gun Tacker 
No. T-32 Gun Tacker 

















No. P-22 Stapling Plier 
Latest Catalog 

Firm Name 

Address —— 

City Zone State 
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an indication of 
your success 


and 


good taste 























STOW & DAVIS pS! 


EXECUTIVE FURNITURE MANUFACTURERS 


GRAND RAPIDS, MICHIGAN 


















slia were valued at £540,403, mpared wit! 
4 period to April 30, 1954. 
ry tron v € nto Victoria in the three 
30, 1954. we slued at £404,000 mpared 
ame f 1 to Sept. 30, 1953 
e+ ££ & & F 
: 1 listir have becon ile 
rhe De } E pean manut ? Bu 
r place the ‘ +} 
aKING GirecT ie prospect ther <] 
with wide fr publicity. One ¢ Ww 
J dvert ured almost a full pag 
Trade Tor tS product ¢ 
nq we itstandaing 
t¢ £ & & 
Les Bishor tly retired trom ft tationery tirn {Cc ; 
Tr 37 year He ¢ k 
f Tment W Detmold iy } 
ime T 3 r f the Cowa | 
* ££ & & & 
Sollin +t Pty. Ltd. marketer ‘ B 
d Blackt pens and Swan inks, has be 
un and G Pty. Ltd. 


Harris, of Envelope Manuf 


e+ &£ €&€ & & 
Pty. Ltd., Sydney 
New S utr W di ¢ 


acturers 


1 acting-president of the 
M Assr 
A appliance tt untry complains that 
th the effect that there were 
nas mak } neir ippearance Ke 
hristian Ander 
tour around ¢ ty of Perth and noted tt 
previously 1 as dwellings of me de 
which today a De } nverted r whict 
past few mn +} n+ fice accomn Jat 
actor in tt rning and evening pre 
ent, a teature different from the ¢ 
war year 
MV thar ties te ne that. alth u 1h actua 
na ta between nversions are numer 
f distributors of appliances during the 
week 3 nce aga that business is particularly 
%& &£ & & & 
f the financial year 1954-55, Australia 
wed a deficit £96 million, compared with a 
n r the period in 1953-54. Betwee 
t x ts decreased by £71 million, and imports ir 
n. The picture t a pretty one 


But Sir John Allison, president 


f the Melbourne Chamber 


< nember f the Commonwealth C Tat 
T hy that if bec ming more apparent 
: uts were rr severe than were warranted 
t Australia says, ‘contrary t igge 
that import ensing is here ¢ tay, but 
; to be lessened in the near future and finally 
A the Nati na Bank ays that if a chron wt ak 
as bala has developed, the 1a 
J will have to be faced, “as permanse 
Jeed a poor ¢ pect.” 
B for the Aust and New Zealand Bank 1g 
tendency ver-import becoming a 
economy 
* £ & & & 
Claude Woodward, formerly Australian sales manager for Gollir 
Swan and Blackbird pens, Swan inks, and 
and ref was recently appointed « rdina 
and advertising. J. L. Willis has been ar 
* & & & & 
t were pre nteq To member tT The crew 
Antarctic Expedit snd as these will be sub 
) Ww 40 ¢t w, both tr t and 
»cted that 3! reports on their be 
se + +} turer 
* *&£ & & 
MH. Jackson egistered a t Jackson's Drawing 
Jouert 15.137 William Street. Perth 
* + & 
60,605 sk Power-Samas A nting 
M Austria p r statistical ma t 
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Satisfied Customers — 


REPEAT BUSINESS 


The satisfaction given by swivel office chairs and 
typewriter desks depends on the quality and efficiency 
of the operating fixtures. That is why it pays to insist 
on Seng-Equipt office furniture. Seng quality assures 
satisfied customers and future sales. 


Precision engineering and tested designs, are com- 
bined with the finest workmanship and materials to 
make Seng Fixtures last longer, function more smooth- 
ly and protect you against costly adjustments. Specify 
Seng Equipment on all office furniture. It is used by 
manufacturers who take pride in their products. 


Seng action controls are easily adjustable to suit 
the user. Nylon bearings at vital pivot points supply 
smooth, silent tilting and turning and prevent wear. 


For Typewriter Desks 


Seng Fixtures bring the typewriter to typing posi- 
tion with effortless smoothness. They provide a stable 
platform for typing. 


ie SEND Comaary 


*22-ILL. 


1450 NORTH DAYTON ST + CHICAGO 


LARGEST SPEC 


WORLD'S 


N FURNITURE HAROWARE 
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ORTING FILES 






A 16 compartment file for more efficient mailing 


work. Twelve shelves are adjustable every % 


have full length label holders. Overall size 12” 


deep x 40” wide x 13” high. All files easily stack. 


' 
No. 3000 Sorting File and No. 3001 Table. 


No. 3002 Sorting File and No. 3003 Table. 
A 36 compartment file with thirty shelves, ad- 
justable every %”. Shelves are 914” wide x 11%” 
deep. Overall size 12” deep x 60” wide x 19” high. 
Green or grey baked enamel finish. Send for 
complete catalog. 


ANGLE STEEL, INC. 


Plainwell, Michigan 
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CANADIAN NEWS 


Our Industry Across the Border 
by Special Correspondence 








. « George A. Marshall, president of Na- 
tional Cash Register Co. (Canada), Ltd., Toronto, with two of 
the pretty models in fashion show at Business Equipment Ex- 
hibition in Toronto. He was chairman of the equipment show. 
Models are Joanne Robb (left) and Glenna Hart, 


FLANKED BY BEAUTY . 


Latest n teminine fash ns and the stest r YY Jerr business 
ar ] ) urrently on parade The Bu pme nt 
1g nadian National Exhibit T 

The moinedq tTasfr snow-equipme T exnidit wa rangeaq Dy 

Ca 4a Equipment Manutacture A aT 

nd ebrate their 25th anniversary f perat 

Canadian industry. 

Tasf r now T course, aimed tT the TICE j Keynore 
give her tips how she can dress both attractively and efticient- 
y tor her b 3nd his customers. |mmediate back ] n 
w stage ok-up tT a late-Victorian Du piete 
Day wv “ rough which v T nay view Ti suTNenTIcC, 
full-scale office of the 1880's. This office ntains early model 
pewrit alculating machines and telephones in use at the 


how is George A. Marshall, president, National 


Ca Reg S Canada) Ltd., Toronto. The exhibit areas are 
playin world's finest office equipment, the many 
n | ars spent each year by exhib ting Tir research 






& 2) 


FASHIONS ON PARADE... A. O. Dawson, president of Smith- 
Corona (Canada), Ltd., Toronto, and president of Canadian 
Business Equipment Manufacturers’ Ass'n., with Dorothy Flem- 
ing, model agency head handling fashion show details. 


1 velopmen 
U Du ine ma 
D na e n a 3 
c y 

Pure sociation, a A. ©. Dawson, pre 
S Canada a wi } pre dent 
ne stangara of oT equipment ~anada and 
+ the termed 


(Turn to page 240, please) 
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How many sales did you lose last year 
because you “DIDN’T HAVE IT in stock?” 


The ultimate in one-upmanship would be to have everything in stock. 
The penultimate is to stock COMPONENTS according to the Arnot inventory plan 


SRT this plan works ] ] ways to provide... 


PARTITION-ettes’ x ta im 4 = 


MODULAR Lae | ee, 
™~ . ‘ ba iin ti ' 
re) Ji(@ re = 


FURNITURE 
CONVENTIONAL 
DESKS and TABLES 
| fefe) P3535 [eo aera | 
| OVERHANG DESKS 
EXECUTIVE 
OFFICE FURNITURE 













































components of the 
Arnot Modular Street Address 


System. City Zone State 
eke ee a on on on oof GD OD Oe Oe Oe ee ee 





AETNA STEEL PRODUCTS CORPORATION ¥ 

Want more facts and figures about Arnot-Jamestown Division e 
the Arnot seven-way inventory 730 FIFTH AVENUE, NEW YORK 19, N. Y. 

plan? Call your Arnot representative ‘ 

or fill out and mail the coupon. Gentlemen: i 

I'd like to know more about the Arnot Inventory Plan involving 

We will also send you a colorful PARTITION-ettes and Arnot furniture components. b 

brochure showing i 

installations and Name Title * 

an indexing of the Firm Name 4 

-7/ 

! 








"Pot. Pending tTrode Mort 
Tlicensed vader DvPont Perens 


| AETNA STEEL PRODUCTS CORPORATION 


| ARNOT- JAMESTOWN DIVISION 
. Executive Offices : 730 Fifth Avenue, New York 19, N. ¥. 
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depends on 








the impressions 


she makes here 


Better be sure é 
she uses 


a@ ribbon by-- 


Saints 





LETTERS will be neater, clean- 
er, when they are typed with Old 











adison Avenue 
’ 





times without blur or smudge. And 
your secretaries will appreciate the 
smooth, clean erasures. 

Another tip for neater correspond- 
ence ... have your secretaries change 
their typewriter ribbons regularly. 
Tired, worn ribbons make the most 
sparkling letter dull reading. 
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Town typewriter ribbons. These qual- Prov 

ity-controlled ribbons are made from tary 

the finest inks and fabrics. They are ea on our dealers 
self-renewing, wear uniformly and pro- = Town pat i me 
duce clear, sharp characters at all vari 34s ya boost your 


Own Sales. Writ 
New York 17,N 


n Old Town ribbon does make a 
aiumply have your secre- 


receiy from ad 
a e Profitable sales leads 

ine magazines Find Out how a e) 4 

carbon ’ n r nd sy e 

bo ribbo s, duplicato $ and Pp 

s lies 


e 
Old To wn Corporation 


















World’s foremost maker of carbons, ribbons, 
duplicators and duplicating supplies 


TYPEWRITER RIBBONS 
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How Burroughs’ 
New Dealer Program 
Can Benefit You 


Right now, trained Dealer Representa- 
tives are on the road to help you sell 
more and boost your profits. 


All across the country this month, the 
new, expanded Burroughs Dealer Rep- 
resentative program is swinging into 
action to serve you better—keep you 
better informed in areas of promotion, 
advertising, and sales training. 

There’s a Burroughs Dealer Representa- 
tive in your area—ready, willing, and 
anxious to serve you in any way he can. 
He will be calling on you regularly. 
He’ll have advice on special sales prob- 
lems, he’ll bring you the latest in dealer 
helps and product information, and he'll 
assist with your sales training program, 
demonstrations, ete. Your Burroughs 
Dealer Representative travels fully 
equipped with machines, promotional 
material and know-how, to give you per- 
sonal help with your problems. 


It’s his business to help make your business grow! 


Wherever There's Business There’s Bu rroughs 


AAP 


* 4“ 
o 
fa + 


And, wherever you see this new trade-mark 
you'll find an outstanding dealer. If you 
would like complete information on the 
new Burroughs Dealer Program, write us. 
Burroughs Corporation, Detroit 32, Mich. 
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At your service! Your Burroughs Dealer Representative will be 
stopping In to see you soon—equipped with the material, the know- 
how, and the desire to help your organization get more business. 
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Show a prospect any other desk of comparable quality. Then show him one of Morval’s new 

Saddle Walnut desks—and watch his eyes light up. Wouldn’t yours? Before he saw just another desk. 
But when you show him Morval he sees a desk with an executive look—at a clerical desk price 
Rich-looking duotone colors— Russet Brown top or Beige if he prefers... smart, new Saddle Walnut 
body... and a price tag 89% to 20% lower than competitive desks of comparable quality! 


Your sale is made! Other striking Morval color combinations (10 in all!) ... Palomino, Birch, 





Natural, Coral Oak or Pearl Walnut bodies, with Russet Brown or Beige tops. 
IF YOU'RE INTERESTED in this salesman’s dream come true, write for literature and 


selected territory availabilities. 


[ mOoRvVAL 


Office Furniture 





MORVAL CORPORATION, HERKIMER, N.Y. 
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8 ike Damon and Pythias, like Dante and Beatrice—like 
any two perfect mates, WRITE MASTER RIBBONS and 
WRITE MASTER CARBONS belong together .. . 

Because WRITE MASTER RIBBONS give typewritten im- 


pressions that have all the beauty of print—our own inking 
formula does that. WRITE MASTER RIBBONS are longer— 





... Like Anthony goes 


with Cleopatra 


Write Mactor 


two yards longer—which means greater mileage and econ- CARBONS 


omy. The fine woven, exceptionally soft cloth has 
the basic quality which companies need for executive 
correspondence. 


Because WRITE MASTER CARBONS give equivalent quality 
for easy-to-read copies. Made of selected, all-rag stock, 
with an even ink dispersion that produces sharpness with- 
out smudging. Typists like WRITE MASTER CARBONS 
because they’re so clean and easy to handle. All weights 
and finishes available for every need. 


Ring up two profits on each sale, by selling these ribbon- 
and-carbon twins in each transaction. Build solid custo- 
mer good will by selling WRITE MASTER, a respected 
name in the ribbon and carbon industry. Write today for 
samples and prices. 


PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 32 Peerless Place, Newark 5, New Jersey 
New York Office: 108 Franklin Street, New York 13, N. Y. 
Michigan Office: 37 Linden Street, River Rouge, Detroit 18, Mich. 
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members, representir 


YDan Schwartz says: the a ja" ) equipment and _ J quality equipmer 
gr, eo, ee ag ; Seca 





eading 
~anad | try 
Ww Fact r how sspect f the equipment } { : | 
= = Jif Ww eature x t | 
. om, | ee us at t snada’s loveliest models who pique audience interest. with 
; mf EINE ae lel oa h “ 7 
j 6 romance which rur trom ¢ ming ff 
| i ae ’ ce 
by $ 0 i sofort of ite Bi a 
Firct off 4 { ts kind at the CNE +h, ry r 
Be. A. equipment exhib; es of ge resceigy 
juit < exnit D sting attendancs ] e DB é 
( ti ent Building beyond expectation iT 
ony en ion nternationa Art 


A ratts Ltd Strat 


ROOM ‘Ti t., has ape ted Frank Crossman to ha 
He gles ar 3 merchand ing matters for + 


af has been ass ate 
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NEW Sliding Door Cabinet 0°22 use 


’ enna) . 
STAR’S ANSWER TO , 1 |  # ee He x | 
STORAGE PROBLEMS!" | _ Farewell dinner and presentation wa 

c rte Be Al. Hunt and Dan Bremner 

“1: +P , r Vlarke & Stuart ) t n ; | 
This new sliding door cabinet is f : Eyes Co., L d., Va ive | 
a streamlined, space-saving, sure ae incement of their retirement FRANK CROSSMAN | 
fire seller, specifically designed v’ Hunt ea the tirm 40 year A 
for narrow spaces. Allows for 1S & messenae worked his 7 hd ) 
aisle clearance at all times, elim RT toa, : > Way ur Jgh various department 
inating protruding doors. Fé a ‘ © manager. Mr. Bremne ined the oraanizatior 
tures your customers will appre 742, became n anager of counts 3 le Apr n+ se 
ciate: finger tip control of sliding ; } t icceed M bak ta / ‘ us ea manager 
roller bearing doors, heavy gaugé Kenneth Br i ‘ Tony Howard, while Mr. Bremner - 
steel construction, all-welded for emner, has been appointed tant Ger 





J 3 mar 
Strength (no nuts or bolts), 4 

full depth shelves, easily adjust 

able on 2” centers. Standard 
Dark Green or Gull Gray, or 
Decorator Mist Green or Tawny 
Tan baked-on enamel, Locks 
available. 


_ Hugh L. Kennedy, Montreal represented Car 
Driant n ‘ yland n entior { +h, bas z ; A 


1 Ireland. Mr. Kenn ty mers sts 
ners’ Guild t Cana 


ida, he told OA that “as in our ows 
people in Great Britair 


MODELS: Standard Storage or 
Wardrobe Cabinet: 36” w. x 18” 
or 24” d. x 72” or 78” h. 
Counter-Hi Cabinet: 36” w. x 18” 
or 24” d. x 42” h 

Bookcase Cabinet: 36” w. x 
om €:.x &” &. 





SL Sea Se ee ew ee es Dl 


© duateteemmemnaeneenee ee 


SINGLE 
TIER 
LOCKERS 


Most widely 





used and 
most prac- 
tical Fur- 


nished with 
hat shelf, 
coat rod, 
one rear 
ind two 
side hooks, a three-point lock- 
ing device and padlock at- 
tachment on handle. Sizes to 
fit every need. Also available 
—double tier and box lockers 






















—.. H 
PACKAGED SHELVING idee sant | SONORED . . . Leonard Pagllero (left), general secretary of 
. i ’ 
Redesigned to save our dealers ment Co. pote quip- a oners Ass'n of Great Britain and ireland, is presented by 
hoth time and money. We have Of formes pn a , ugh L. Kennedy, Montreal, with an honorary life membership 
selected the four most popular Of Standard 5 or; in the Stationers Guild of Canada, Inc. 
sized units, with their com Equipmen 7 wes | 
ponent parts, for individual stock Steel Cat 29d = Stan. 
packaging. Simply order any of off ©fporation, now 1t the convent from 10 is x ao 
these sizes and you will get IM a a complete line the rn + ndert ar gdp OUnG 1 worla were 
MEDIATE DELIVERY! sellin Wality, top. or wondertul and hospitable pe 2 could r hope ¢ 
Heavy gauge steel. Sizes: 36” ane Stee] — oe Op- | neet. He said it made him very proud to represent ai aul 
wide x 12” - 15” - 18” or 24” deep. ” — i rerritically encouraging and satisfying to learn the hial r 
Sie ee eee as i » + - with which Canada is spearded averse ; | espec 
y W hile jenera J ussions at the Britich C4as 


Write today for +: 






illustrated catalog their marketing conditions are much different. Wher. 

° TO be rapidly advancing } elt-select 1 

, € average Oritish stationer looks on +} aS being mewhat } 

: f aracter with hk wn activities. “ b, as Petes 

Sree Ee De re they 300pTt alf service merchand ng technique 4 ph 

o T y-——) = xTenNtT now perated by Canad an and US. firm ; 





EQUIPMENT COMPANY, INC. t the Brighton meeting and said it wos se emational Association 





the Hlean rite 
PLIO-WELD* 
film sten 


The first and onty film top stenci 
the world with the film attached to t 

backs without any glue or other form o 

adhesives —the greatest improvement in 

stencils since we originated the film top 
stencils 25 years ago, ~ 

g No muss or fuss....no more messy glue when 

‘removing film to make corrections...no sticking 

J together of stencils in your file. And in addition... 

Psthe film will never fall off the backs even when 
Prored on your shelves for years. 


I 7Telllele)(-Miamelimas)iclemelilcMiclm@ella-Viilta 
can and European duplicating machines 
all in our world-famous Klean-Write 


quality stencils. 





Sounds wonderful! 


Please send me full information on the Kiean-Write 
Plio-Weld Film Stencil right away! 


iO eccrssnecresnteentintntsnheniintiiinnnineninnithiiiildaia 
CO a Oe ee a ee 
Absence of any glue facilitates Absence of any glue makes work 
handy filing after use. Film will easier and cleaner... corrections Cit Stot 
not fall off the beck even though ore made faster, with less trouble UY ..cevcceccceeccerccecceresssecesesseesssereeneneness BIO .cccccccccccoccccccccsccosoose 
stored for years. «..MO muss... no fuss. 


FRANKEL MANUFACTURING COMPANY 


28S RIO GRANDE BLVD. ° DENVER, COLORADO 
*Pat. Pending Established 1906 


Nearly 50 years of manufacturing know-how 


Visit us at Booth 42, N.S$.0.E.A. Exhibit, October 1-5 
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YOU AND YOUR 
SALESMEN WILL 
HAVE MORE 
"GOOD DAYS’ TOO 


when you sell the 
complete Harter Line 


Consumer ads like the one reproduc- 
ed on the right are pre-selling your 
best prospects on the quality and 
comfort they'll find in Harter chairs. 


Now, as through the years, con- 
sumer advertising on a broad scale is 
a continuous program with Harter; 
not just an “in again, out again”’ 
proposition. It makes selling easier 
for the Harter dealer and his sales- 
men. Along with the integrity of the 
product, this consistent advertising 
is one of the important reasons why 
dealers have found that a Harter 
franchise is a profitable piece of 
property through lean years as well 
as boom times. 

Harter makes the complete line of 
chairs, backs it with sales promotion 
and catalogs it superbly. That’s why, 
with Harter, you’re prepared for 
every chair sales opportunity. 


If there’s no Harter dealer in your area, drop 
us a line and let's talk it over. 


The Harter dealership is 

ee 99 
protected; not “‘footballed 
all over the street. You 
won’t find Harter chairs in 
mail order or discount 
house catalogs. 


ASK ANY DEALER WHO 
HAS A HARTER FRANCHISE 
See us at 


N.S.O0.E. SHOW 
ROOM 605-A 
in Chicago 
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Gives You MoragGood Days 
on t the Office 
<a, SA 


Ls 
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HARTER 67-T 


EXECUTIVE 
POSTURE CHAIR 


4, 





This chair helps you work, com ortably. New, compact design 
lets you move about freely without bumping your desk. Puts 
; ; ping } 
you close to your work without straining or sitting on edge. 
And the Harter 67-T gives you the same kind of comfort 
you ll find in large chairs—seat and back tilt together in 
perfect synchronization. You can lean back and relax without 
your feet leaving the floor. 
You'll find, too, 5 adjustments that are essential for the chair 
to fit you personally. This chair encourages good posture 
to help you resist fatigue. 
Seat and back provide the cool comfort of foam rubber and, 
yet, the compact overall dimensions give you a chair that makes 
working a pleasure. A free trial of the Harter 67-T in your 
own office will prove it. 
Write for informative booklet, “Posture Seating Makes 
Sense.” We'll send name of your nearest Harter dealer. 


: HARTER CORPORATION 
tb 925 Prairie, Sturgis, Michigan 


In Canada: Harter Metal Furniture Ltd., Guelph, Ontario 


MARTE R cuss 


CHAIRS 
STUR GI mh Ee iM 
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LEE GAMEL 


A. J. Ph 


Arthur 


Wally Jones 
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Flo-master WRITES ON 


= Gk om EVERYTHING: 
4 te A 
= ioe METAL-GLASS 
ccrowne wane WOOD PLASTICS 
oT CELLOPHANE 
ee FABRICS 


INKS ix 10°COLORS 



























Make “buyers” out of “eyers” with 
this ingenious new Flo-master window display. 
It demonstrates the use of this “miracle pen with the 
felt tip’. The hand strokes the Flo-master back and 
forth. There is nothing like MOTION to stop people — 
to call attention to your entire window. 


But make sure that you have enough Flo-masters on 
hand. In fact you'll discover that you can’t have too 


many Flo-masters! 


For further information as to how you can get one 





of these new Flo-master Displays (No. AC-1) write to 
Cushman & Denison Mfg. Co., Dept. H-42 
153 W. 23rd St., N. Y. 11, N. Y. 


*o CADO product 


Flo-master in a <= nutshell 


® writes on anything ® fine lines 











© instant-dry inks ® bold lines 
© in ten colors © valve controls flow of ink 





© in two sizes —‘‘Pocket-Size" — "King Size” 





Flo-master 


FELT-TIP PEN 
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ation of Hamilton, Ont. It was held at nearby Webster's Falls 


Th B h . ms nd 150 turned it for the affair. 
e Bostrom Chair = eee ee 
—s Douglas Printing Co., established in Edmonton, Alta., in 1902, is 
THAT FOLDS : : 0 ie ee! ip Stneeten Shaw meta 
S jy Co. is al " 


L 


T. ©. Hanson, tormerly witn Dictapt »G rp. °| Montreal, 
f 1 sales manager, Curtis Products, Ltd., Cobourg, 


} been apr Té 

t., Otto J. Curtis, president, announced, Mr. Hanson is a grad- 
McGill University and in his new post w direct Curtis 
Tivitie T coast to coast if nada. 


+ & & & F 


John Morrell, Montreal Gazette Printing . official, was guest 
peaker at the tinal meeting of the Stationers A ation of 
M treal. me poke n High nts t eneral Printing tor the 
Sta y Salesman.'' Chairman was Ron MacDonald, Allan Singer 
Ltd. He was assisted by Allan Sears, chairman of the group's edu 

eovenry ul t sTTendgead Vi ee 3s re 
early Tali, 


























Jack Taylor, formerly sales manager of Cooper-Weeks, Ltd., To 
— nt has been appointed manager tor Eastern Canada, with sales 
: m located in Montreal. The a ent 
Now! A high style contoured chair that 1s made by the firm's president, J. C. Cooper, who also reported 
folds and stands alone. Beautiful hand- + D. K, (Dave) Grant has been made sales representative for 
rubbed, natural finish. American Walnut ROE SE CRS SN SOND HENCE OEM, 
or White Birch. Unique 14 ga. tubular steel eS ae 
frame construction, the heavier the occu- C. A. Winter has been appointed manager of Ottawa, Ont. 
pant the more rigid the chair. Non-marking Branch of Uictay “ge “ rp., Ltd., Toronto, it was announced by 
“sage yeneral manager R. M. Kent. Mr. Winte ) native wan with 
clear plastic glides. Easy to clean and pol- ye a sail la tee: rei’s. Yackle: reach. Pa 
ish. Ideal for homes, dining rooms, hotels, , to Ottawa v i a cee as ald 
reception rooms, offices, schools, libraries, the Canadian government capital, Mr. Kent said 
etc. Place your trial order today. * * & & # 
V C Sound f[ ts, Ltd 
j new build t . premise 
| T a waren °| | c ne 
BOSTROM MANUFACTURING CO. 133 W. OREGON, MILWAUKEE, WIS. , B itory. 
Se 


Cordially Invites You to Relax 


at Booth No. 85 





NATIONAL STATIONERY 
STANLEY 

DeLuxe . . $69.50* 
With Tray . $78.90* 


and 


LOEWY 
DeLuxe $85.50* 
With Tray . $94.90* 


OFFICE EQUIPMENT SHOW 


October 1st thru Sth 


e CLUB 
SMOKERS 


CONRAD HILTON HorTEL. CHICAGO 


NATIONALLY You can recommend these handsome, all- 
ADVERTISED metal, chrome-trimmed smoking stands for 





to your best 


customers through the most luxurious interiors. For those who 



















: " 7 oe @ DUN’S REVIEW & want smart styling, fine craftsmanship and 
, Oh, Yes!’—we will have Some thing NEW! MODERN INDUSTRY practical utility—nothing quite equals 
@ MANAGEMENT Climax Club Smokers. Write today for 
— lealer discounts and ill Spot 
© GENTRY dealer discounts and ilius- , pot: 
@ FORTUNE trated brochure 9-OA. _ Rolls 
@ INTERIORS *Suggested List f.0 b factory © File 
SENGBUSCH SELF-CLOSING INKSTAND CO. * No 
ain 
MILWAUKEE 3, WISCONSIN 
ARNOLT CORPORATION Warsaw. > the 
INDIANA U.S.A * Ma 
* Dy 
Sheet: 
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Spotseald® Adding Machine & Other 
Rolls © Desk Blotters, Embossed & Plain 
® File Folders, Manila © Memo Fillers 
* Notebooks, Eye-Tint® & White © Pads, 
Plain © Pads, Ruled © Printed “Copy” 
Second Sheets © Bond & Sulphite Papers 
* Manifold Papers © Mimeo Papers 
* Duplicating Papers * Manila Second 
Sheets 
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Rockwell-Barnes Company 


Specialists to the Stationer Since 1903 


30 EAST WACKER DRIVE 


CHICAGO 1, 


ILLINOIS 
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rPRANALIN 


QUALITY 










FACTORY 
STOOLS 





HAND TRUCKS 
o 
BOX TRUCKS 
e 
DOLLIES 







penne Fanuit 


anc! gracets 





DEALERS! 


ASK FOR LATEST 
CATALOG, PRICE 
LISTS AND 


CONFIDENTIAL 
DISCOUNTS 





‘A SHOP TRUCKS 














Proven Profitable 


BY DEALERS 
INDIANA 
UC 


CASH REGISTER 







Hundreds of Dealers 
have found the Indiana 
Avtographic Cash Reg- 
ister profitable to dis- 
play and demonstrate. 
Ideal for all types of 
business doing over-the- 
counter sales, Sales or 
payments on account 
recorded quickly and 
accurately. Sales figures 
can be kept by com- 
modities or depart- 
ments and ore classi- 
fied at time of entry. 
All records and figures 
available at end of day 
for checking. 


Ruled paper roll, on which en- 
tries are recorded, spaces auto- 
matically upon pulling the: hand 
lever — Cash Drawer opens 
and warning bell rings. 


6 popular models. 


Dealers — write for details. 


VAY 


CASH DRAWER 
COMPANY 


SHELBYVILLE, INDIANA 
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PLANMASTER 
LIFETIME-STEEL 
SECTIONAL FILING CABINETS 
from the profit line of STACOR LIFETIME 
STEEL DRAFTING & OFFICE EQUIPMENT 


Write today for illustrated 
catalog sheets and prices 






770 East New York Ave. 
Brooklyn 3, N. Y. 


TYPEWRITERS 
ALL MAKES 


THE UTMOST IN QUALITY 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST. + NEW YORK 13, N. Y 
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GRANDMA GETS CHECK . . . Edwin H. Mosler Jr. (left), presi- 
dent of the Mosler Safe Co., presents $1,000 check to Mrs. 
Marie Agniel, Jefferson City, Mo., grandmother who won first 
prize in the nationwide secretaries’ ‘‘dream vacation” contest. 
The money is in addition to two-week all-expense paid TWA 
tour of Evrope for two. Looking on is the winner's son, Dr. 
Harry Agniel, who is making the trip with her. 


Financial Notes 





Jersey City NJ The mpany in the 


to $ ! npared with $4,938,981 





& 
READY 
SELLER 
AT 


$1775} 


TAX EXTRA 
INCLUDING 
TELESCOPIC 

EYEGUIDE 











A money-maker that is easy to sell. 
Wn Now the RITE-LINE Copy holder has 
— extra cost. Takes all widths of copy 

EYEGUIDE CONTRACTED from a machine tape to 20 inches. 
enn tractive. Requires no installation or 

service. Illustration shows it with LINE 


Takes all copy up to 20 inches 
the new Telescopic Eyeguide at no 
Self-contained, all-metal, compact, at- 

| 
"MAGNIFIER attached. Magnifier is 









New DEMOUNTABELE crinie TRUCKS 


For quick and easy 
folding chair storage 


by on 





e of the greatest demands 
any pro 


HIGGINS o222sm. 


Regular, repeating, 
are guarantee 
— quality 
increasing 
which ma 
satisfaction to y° 
customers. 
Make sure you m 
your Higgins sale 
stock now, 4 
it complete. 
75 Years Service 


































Store tubular or channel 
chairs —4 sizes to choose from 
Strongly constructed, chan-angle frames, 
welded into one rigid lightweight 
mobile unit. Removable end arms and 
side rails permit multiple stacking 
of empty trucks. Roller bearing, rubber 
tired wheels with ball bearing 
swivels. Two models hold 50 tubular 
chairs or 75 channel chairs each—one 
vertically, one horizontally. Two other sizes 
available. Truck shown above is espe- 
cially designed for under-stage storage. 


New, larger seat tubular 
and channel steel chairs 


Write for catalog of Krueger's complete 
line of tubular and channel steel folder 
chairs—priced to fit every budget. 
Newest models feature extra large seats 
and backrests for utmost comfort. 





duct has ever enjoyed! 


American | 


, 


and growing profits 

d for you by Higgins oy 
which sustains the insistent — 
demand for the best — qua yd 

kes every sale an adventure 

u and your 






ake the most of 
s. Check your 
nd reorder to keep 


to the Industry 





extra equipment you can sell. 





| EYEGUIDE EXTENDED HIGGINS INK CO, INC. 


271 Ninth Street, Brooklyn 15, N. Y. 


For full porticulors, discounts, etc., write to— | 
RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. | 


>. . éa 
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———__» <_—_———__. 
—— IRENX — 
eee 
— —_-. - 
New & Better Office Glue 


For Smoother, Cleaner Pasting 
Save File Space with TRI-TIX 


Used in place of staples or paper 
clips to attach papers, it saves 
about 4 inches in average drawer. 
A RUBBER CREAM AD- 
HESIVE. 
Sticks fast. Excess rubs 
away clean, 
without 
wrinkling or 
warping. 
se 
For perma- 
nent or tem- 
porary 
mounting. 
Covers 4 
times the 
area of rub- 
ber cement. 
Mats & Electros of Sure-Fire Ads 
Supplied for Dealers’ Own Advertising 
ALSO ENVELOPE STUFFERS 


Write for Literature & Dealer Discounts 


TRI-TIX, INC. 


100 NORTH LAKE STREET 
PORT WASHINGTON, WIS. 























MARSH 77 
hte Pout PEN 


because of its 
exclusive features 
and handsome styling 





ADVERTISED 
TO MILLIONS 


DEALERS: WRITE TODAY 
for Dealer’s “77” Sheet, 
giving prices and discounts. 











F-19 
MARSH CO., 33 MARSH BLDG., BELLEVILLE, ILL, U.S. A. 
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Dr. Kreutzer Marks Half Century 

A double celebration took place this Summer in the head- 
quarters in West Germany of J. S. Staedtler, Inc., manufac- 
turer of the Mars pencil. On July 15, Dr. Rudolf Kreutzer, 








DR. RUDOLF KREUTZER 


senior proprietor of the historic Nuremberg firm, completed 
a half century of active service with the company. Three days 
earlier, Georg Wissmuller, Dr. Kreutzer’s partner, celebrated 
his 60th birthday. 

Since taking the company over from his father, Dr. Kreutzer 
has guided it through repeated periods and domestic turmoil 
into a respected worldwide position in the pencil industry. 


“MARKING TIME” 





STARK CALENDARS 


IS ALWAYS PROFITABLE! 
Are you getting your share? 













NEW 
1956 
STARK 
CALENDAR 


pads, available in all sizes, are lithographed on high- 
grade bond paper OF UNMATCHED WHITENESS with 
the date in red and the monthly calendar in black. Fast, 
2-color lithograph printing enables us to give you the best in 
quality and prompt service. 
write or phone for complete details 




















“IN CALENDARS THE QUALITY MARK IS STARK" 


GTARK CALENDARS cacorporcted 


100-112 BISSELL ST. - PHONE $%¢ + JOLIET, ILL. 
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Standard 


FURNITURE COMPANY 











New Business News 





(ffixs {0 Sfoving. 

















ONE MAILING SELLS 3 COMPLETE OFFICES 
IN 7 DAYS, STANDARD DEALER REPORTS 





DARNDEST THINGS ARE HAPPENING 
— LIKE THIS INQUIRY FROM THE 
MAN IN THE JAGUAR 
National advertising’s value to you as 


a dealer is best measured by its impact 
on your prospects. Does it stir them? 


Do they do anything about it? 

Two days after Standard’s first Offices 
for Living advertisement appeared in 
Fortune Magazine, it was obvious that 


this advertising would be the most pro- 


ductive in many a moon for Standard 
Dealers everywhere. This, events show- 
ed, was the kind of action-stimulating 
advertising which brings inquiries not 
only by mail and *phone — but also 
in person! 

The man in the Jaguar is a case in point. 
He didn’t take the time to write, or 


even to look up his Standard dealer. 
He drove his Jaguar 160 miles to see 
the Continental Grouping set up in 
Standard’s factory showroom. He 
wanted the office intact, exactly as ad- 
vertised in Fortune. He came, he saw, 


he got the facts (including the name of 
his local Standard dealer), and then 
went home to buy 




















ey 
Schedule Set: Full Steam Ahead 
More full color, bleed page Standard ads 


are scheduled for Fortune Magazine every 
month from September on without let-up. 
Last June’s dramatic Continental ad starts 
the ball rolling, with a repeat in September. 
More new Continental Offices for Living 
will follow. Plan your tie-in promotion, ad- 
vertising and display as soon as possible. 
Order your September tie-in mailing pieces 
and reserve next month’s — now. 
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Continental Ads in Fortune Combine 
with Tie-In Selling Aids to Hypo Brisk 
New Office Business Coast to Coast 


“Our first tie-in mailing featuring Standard’s full color Office for Living ad in 
June Fortune Magazine is producing record results,” exclaims Charles P. 
McKernan, president of Culver Office Equipment Co., Inc., Schenectady, N.Y. 


“We sold three complete offices within one 
week after the mailing went out and,” he 
points out, “that was only the beginning. 
The mailing, furnished at cost by Standard 
Furniture Company, is bringing in dozens 
of good leads for our salesmen to follow up. 
We are amazed by the quantity and the 
quality of response. 


“In fact,” he reports, “‘our Standard Offices 
for Living mailing developed more inquiries 
in one week than a one-third larger mailing 
on another major line brought in over a 
period of two months. 


SALESMEN ENTHUSED 


“We're getting new business from sources 
we never sold before, and our salesmen are 
enthused about the entire operation,” Mc- 
Kernan says. “We're planning to follow-up. 
with a second mailing early this Fall, and 
again we'll tie in with Standard’s display 
material and a duplication of the currently 
advertised Office for Living in our show- 
room.” 














ay 2 


CHaRLes P. MCKERNAN, President of Culver 
Office Equipment Co., Inc., Schenectady, N. Y. 


onan HAPPENING EVERYWHERE 
is scheduling another Offices for Living mailing 


after first mailing hit jackpot in new business Deluged with re-orders for Continental Ex- 
leads. ecutive Office Furniture Groupings adver- 
tised in Fortune, Glenn Elwood, Standard 
sales manager, reports that Standard dealers 
in all sections of the country are feeling the 
impact of Fortune Magazine advertising. 
Result — constant expansion of factory 
production to refill initial orders and to in- 
sure prompt shipments during the inten- 
sified Fall-Winter Standard advertising cam- 
paign being launched this month. 














HERE’S HOW T0 BECOME 
A STANDARD DEALER 


If you’re not now a Standard dealer and 
want to share in the new business being gen- 
erated by Standard’s national advertising, 
take action as soon as possible. A few Se- 
lected Dealer territories are still available. 
It will be well worth your while to investi- 
gate by writing direct to: Mr. Glenn El- 
wood, National Sales Manager, Standard 
Furniture Co., Herkimer, N. Y. In addition 
to the advantages of national advertising 
and selected territories, Standard makes 
available to eligible dealers a complete mer- 
chandising program. 





GOING TO THE SHOW? 


If you’re planning to attend the National 
Stationery and Office Equipment Associa- 
tion Show in Chicago next month, by all 
means see the newest of the new at Stand- 
ard’s “Office for Living” room. 


Room 513 at the Conrad Hilton will be 
Standard headquarters from October 1 to 
October 5. Shall we see you there? 
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SEE US IN BOOTH 201 
NSOEA CONVENTION 





THESE HANGERS 
WON'T FALL OUT! 


It is so easy and effortless to file and find with Guide-O-folders 
because they just glide along on the metal frames. They can’t 
sag and scrape along the bottom because THEY HANG! They 
always remain in vertical position. Nor can the metal hanger 
strips fall out for they are permanently attached. The adjustable 
metal tabs are both 1/3 and 1/5 cut. If you are not selling Guide- 
O-folders yet, write for full information today. 


FOR THE DESK TOP — GUIDE-O-FILE 
with SLID-O-MATIC Disappearing Top 
A personal file where information can 
be kept instantly available. The Slid- 
O-Matic top completely disappears at 
the slight push of the finger. It slides 
back into place with equal ease. Smart- 
ly fashioned of steel. Popular gray 
finish. Equipped with 4 rubber feet to 
protect desk or table. 

The Guide-O-file is equipped with 25 
Guide-O-folders complete with adjust- 
able metal tabs and an assortment of 
inserts for tab headings. 

Also available on a sturdy metal stand 
mounted on rollers just the right height 
for easy reference. 


MANUFACTURERS OF ‘‘TRANSFILE’’ 















THE COMPLETELY MODERN 
UP-TO-THE-MINUTE WAY 
TO FILE AND FIND! 


In these days of high clerical costs how 
can your customers resist the opportunity 
to cut their filing and finding costs as much 
as 30°? That's what Guide-O-folders will 
do for them. With absolutely no additional 
cost for housing. Guide-O-folders increase 
the speed and accuracy of every filing sys- 
tem. Make sure all your customers are using 
them. 





FOR THE DESK DRAWER — 
GUIDE-O-TRAY 


A personal file unit which fits into the 
deep drawer of all standard desks. 
Keeps important data at finger tips al- 
ways in an upright position. Unit con- 
sists of metal tray and 25 Guide-O- 
folders, adjustable tabs and inserts. 


FIBRE BOARD FILES AND ‘‘GUSSCO”’ FILING SUPPLIES 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 


NEW YORK 13, N. Y. 





WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Pilfering Can Break You 


by HAROLD J. ASHE 
@ OFFICE APPLIANCE dealers concerned with merchandise 
shrinkage perhaps, unexplained cash shortages, may sus- 
pect undet shoplifters or thieves when the cause is closer 
at hand. One or two dishonest employees can pilfer far more 
goods than a score of shoplifters, if they really set their minds 
to if 

If anything, a dishonest employee is lower in the scale than 
a shoplifter. His success in pilfering depends upon the trust 
bestowed in him by his employer. He, in essence, is a con- 
fidence worker in that he betrays those who have faith in him. 
loo, he is reassured by the apparently more remote chances 
of detectior 

One authority on pilfering by store employees estimates 


that they steal 2% of their employer’s merchandise every year. 


Considering that net earnings, after owner’s salary, may be as 
little as 2 to 5 of gross receipts, the impact of employee 
pilferage becomes obvious. Assuming that net earnings are 


had in the face of such inside thievery, it simply means that 
putting a stop to pilferage can increase net profits by any- 


where from 25 to 75%. Pilferage can turn anticipated mod- 
erate earnings to a loss. 

Majority are Males 

At the annual convention of the California Association of 

Private Investigators, Keith Rogers, inventory systems author- 

ity, stated tl 68.2% of employee-pilferers are males. In one 

year, association members recovered $3,000,000 in cash or 


the state. This amount does not begin to ac- 
by California merchants. Because of 
inventory practices or virtually none, many are 
re they are sustaining losses. 


merchandise ir 


count for 1iosses 
inadequate 


not even awa 


One insurance carrier estimates that employees account 
for as much store thievery as all of the amateur and profes- 
sional shoplifters combined. Dishonest employees are now 





See the 
Brilliance of the 
Star-Studded 


Ket 
im 
DESK LINE 
on display 


oom 607- 


NSOEA CONVENTION 
CHICAGO—OCT. 1-5 


*Kohinoor Office Furniture 
Symbol of Business Achievement 


Jaeger: ton 


: COMPANY 


1663 Merchandise Mart, Chicago 54, Illinois 











Another PROFIT-MAKER 


FROM THE 


GOODFREND CATALOG 





FIRE-RESISTANT 


Steel SAFETY-T-Vault 


Two Complete Walls Lined with Specially 
Treated Insulation 





















Cylinder minimum 


& eliminates leaks. 
Recessed plate & se- 
curely riveted handle. 
Roomy enough for 
average householder's 
or office papers. Com- 
pact enough to be 
kept in a dresser or 
desk drawer. 






Entire storage 
space clearly vis- 
ible. 


See Complete Line at BOOTH 387 — N.S.O.E.A. Show. 
Write Today for Complete GOODFREND Catalog 


GOODFREND METAL PRODUCTS CO. 
315 N. DESPLAINES ST. CHICAGO 6, ILL. 








Certified to withstand 
temperature 


sock of 500 degrees for one 
with een 
two 
keys Special Air-Sealer 
y Strip cushions closing 





_— Established 
1940 





_ ® 
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See Us at BOOTH 312, N.S.0.E.A. Show 
Here are steel check files 
— in 2 sizes — 
personal and commercial 





sturdy 
construction. 
No. 62 Commercial Size.- 
7%" x 9 VY" 
No. 61 
%"° nz 7 %&” 
Complete with 
beard monthly 
guides. 

A follower block in file 
makes possible to expand 
file as needed. 


Our Complete CATALOG Should be in Every Dealer's File 


The Mayfair Company 


315 N. DESPLAINES ST. CHICAGO 6, lil. 
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your own 
CATALOG! 


your own 


CATALOG! 


your own 
CATALOG! 


your own 


CATALOG! 


A complete office supply and busi- 7 
ness equipment catalog for dealer 
distribution 

your own 


e Your own 212 page catalog at a modest 
cost 


eee eeewewenesaees 


Your choice of any | of 4 catalog cover 
designs 


Current list prices shown 


Quantity fitted to your needs 


Dealer's name and Imprinted merchandise 
thru-out catalog : 


eee eee eee ee tees eee 


Special pages on major lines may be added 


Showing merchandise made by the indus- 
try's leading manufacturers 


eee een enereee 
See e eee eee eeeeeee 


® Merchandise shown in catalog may be 
bought at strictly wholesale prices 


Specializing in publishing exclusively office 
supply catalogs 


Sample catalog available on request 


“‘Let’s talk it over’’ : 
Phone STate 2-3463 ; 
*for an appointment 






Call . 
S$T-2-3463 





321 to 325 WEST MONROE STREET, CHICAGO 6, ILL. 
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costing employers more than $500,000,000 a year in losses, 
Forgery crimes account for only $300,000,000, while robbery 
and burglary take $200,000,000. 


May be Oldster 

Every category of store employee may succumb to the 
temptation to steal merchandise or cash or both. While the 
newest employee getting the smallest salary may be suspect, 
likely as not the culprit is a trusted older employee whose long 
and loyal service places him above suspicion. He may be a 
department head, bookkeeper, older salesman or deliveryman. 

Dishonesty is as hard to detect in an employee as honesty 
is to test. Many an honest employee may be so only because 
he has not been sufficiently exposed to the right kind of temp- 
tation, or because such temptation does not arise coincident 
with a compulsive need. 

When a store employee is hired, he may be entrusted for the 
first time in his life with a wide assortment of property not his. 
Accessible cash within his grasp may be greater than he has 
ever seen outside a bank teller’s cage. However, he may pass 
these tests only to fall at a later time because of personal mis- 
fortune which overwhelms him, and which makes pilfering 
seem like a logical solution to his dilema. This is the pattern 
often found in the history of long-time honest employees who 
finally steal. 


Temptation Grows 

With mounting living costs, employees at all salary levels 
are under continuing pressures to piece out their limited in- 
come. The higher paid employee with higher living standards 
may be under even greater strain than the lower paid employee 
of more moderate needs. Temptation is relative to circum- 
stances. 

With the foregoing in mind, it may pay a dealer to give 
some thought to the living standards of his employees. If an 
employee obviously is living beyond his means, this is a danger 
sign. Either he is getting deeply involved in debt which may 
lead to store pilfering as a way out of his predicament, or he is 
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Write for 
LATEST CATALOG, PRICE LIST AND DEALER’S DISCOUNT 











Neiman Steel Equipment Co., Inc. 
BALFOUR & VENANGO STS.,PHILA. 34, PA. 


/and Shop Equipment 
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“More reasons to buy” 
make it easier to sell 


THE CARTER MARKER 


..-the “fountain-pen” size, felt-tip marking pen 


The ‘‘fountain-pen” size, felt-tip 
marker that holds more ink... 
is better balanced ... will not 
leak! 


Any place where people mark 
things is the place the Carter 
Marker sells! Marks, writes, 
draws on wood, cardboard, 
paper, glass, plastic . . . almost 
everything. 


No. 588 Contains Marking Pen, 
Marking Ink, Cleaner, Extra Felt 
Tips. Suggested Retail 


$365 


USES BOTH CHISEL 
AND BULLET POINTS. 


ROUS" STYRE RED 685 


CARTER’S | 
MARKING | 


for Felt Tip Pens § 





+ r 


ORR RRC oe seem meme 


we 











J ten: CARTER | 
' ana . MARKE R (are: | 


Felt Tip CLEANER 














Marking Pen creas | 








a _— 


CARTER FELT-TIP INKS 


Brilliant in anybody’s marker 
..-Best in the Carter Marker! 


POROUS NON-POROUS 
Comes in cans with ‘ 
bendy pouring speet. INK COLORS: INK COLORS: 
Available in pints and Black Black 
3-0z.-cans. Red Red 


3 oz. (Porous) 65¢ Green Green 
; Blue Blue 
3 OZ. (Non-Porous) 75¢ Yellow Yellow 


White 


Ce Spitli. Bele Coilert-/ 


THE CARTER’S INK COMPANY 


CAMBRIDGE 42, MASSACHUSETTS 
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FOR DEALERS WITH 
A SALES DILEMMA 


Our business objective is to 
produce fine office furniture 
that will help your sales. 
Write for descriptive litera- 
ture 


NAME 





ADDRESS 


cITY 








INDIANA 


DESK COMPANY, JASPER, 


JASPER 
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already so engaged and this fact explains his manner of living. 


Something has to give. It may be the dealer’s merchandise or 
cash 
One insurance carrier describes the “average dishonest 
employee” statistically as being 35 years of age, employed 9% 
years. During the last 3 years and two months of his employ- ° 
ment he has been stealing from his employer prior to detection. This 


pall orkt d states that in about 93% of the cases, the STORAGE 
No Warning Signs CA BIN ET 











Usually, such an employee has demonstrated considerable 
ability, a desire to get ahead and a willingness to take on WITH RADIUS CORNERS 
responsibilitic He has been of unquestioned loyalty and, 
generally, has been considered a superior employee in all 1S a real 
respects. There are usually no warning signs of his switch 
from a lif f rectitude so far as his employment activities are “BUY” 
concerned. He is often the last one on the payroll to be sus- 
pected . Our No. 3678 Cabinet 

An employee's first misstep comes about, usually, because , 
of an emergency in his life calling for additional money. How- will answer yours stor: 
ever, once this need is satisfied by pilfering, addtional thefts age problems in every 
come with more eas2 and, generally, without dire necessity. way. It is finished in 
Once moral traints are broken he continues to steal until baked-on olive green 
se none . or office gray enamels, 

A good ne y employees can be spared temptation by and has adjustable 
thoughtful employers. Provided an emergency confronting an 
employee is genuine and temporary, a dealer may give him shelves. Spot welded : 
some financial help or suggest ways in which his problem assembly with lock in handle and insulated doors. Set 
can be worked out. An aloof dealer, who feels he is above the up only. Shipped one per carton. Size 36” wide by 18” 
personal problems of his employees, may simply be inviting deep by 78” high; weight 175 pounds. 
pilferage 

In this connection, sub-standard wages can prove to be ex- A Few Choice Territories List price 850.00 each 
pensive. Low wages and shabby treatment is an invitation for Open for salesmen— LESS DEALER‘’S DISCOUNT 
employees to make their own wage adjustments via pilfering. Write for details F. 0. B. ST. LOUIS, MO. 
Wrong though they are, they may feel such misdeeds have a 
built-in tification. Fortified by such rationalization, em- mets See ACTURING co 

MIDWEST rn ists) ost Lou 
PRIOR 


PORCELAIN MOISTENERS 






MAY SWEEP THE NATION - BUT! 


.»there'll-always be a DEALER 


to SELL ond SERVICE 
OFFICE MACHINES! 





NO. 5 CADET 
Glazed white porcelain base and roller on metal rod. 
Sanitary and efficient. Size of base: 2 1/8” x 2%". 
Width of roller 144”. Individually boxed. ...and profit-minded dealers 


List: $.80 ea. . 
6 PuaT will always DEPEND ON World-wide 
Neat appearing sanitary porcelain base and roller. stare 
Roller revolves easily on rustproof metal rod. Size of S 4 | p M A N -W A ” D B. F. GOODRICH 
base: 444" x 3%”. Width of roller, 3”. Individually PLATENS! 


boxed. nis tee - the house that progress built - 


NO. 7 ACE for the latest and best in 


Modern design, glazed white porcelain and roller. 
Sanitary, easy to keep clean. Roller revolves on rust- office machines . dealer 
service ¢ supplies 





















proof metal rod without resistance. Size of base: 


3 1/8" x 4%". Width of roller, 2 1/8”. Individually 








boxed. * i i 
- vas ae selling ideas! 
W holesale meteadil Nalimlie WARD MFG. CO. 
374 Broadway Prior Inc. of New England = 320 West O} Street * Chi ‘ 
New York City 40 Stillings St. eli ten i 


Boston 10, Mass. 


Branches and agencies in major U.S. cities and Canada 
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Plastic Zipper 
Portfolio 


Here is a vinyl plastic portfolio with full 
length plastic zipper. Priced lower than 
many paper ones. Use as portfolio, music 
holder, or school case. 

COLORS: Black, Blue, Red, Brown, Green 
Size: 10” x 15” 







MP-82 





TO RETAIL FOR 90° EACH 


ALSO 12” x 18’—RETAIL FOR $1.25 
Liberal Dealer and Jobber Discounts 
MAJESTIC STATIONERY CO. 

260 NORTH THIRD ST., PHILA. 6, PA. 

Write for Our Catalogues 















FOAM RUBBER 
CHAIR CUSHIONS 


7 IN 


| DeLuxe 
| EXECUTIVE 


STYLE 
IN THREE 
4 SIZES 





Covered with velour—fibre and velour—also corduroy and fibre in 2” 
thickness with boxed edges. 


“Donfoct” 


FOAM RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool sea- 
sons, the other side with 
woven fibre for hot 
weather. 


Filled with new live rub- 
ber having thousands of 
air cells that breathe with 
every move. 


Colors: Brown, Green. 


Sizes: 17” x 18”—15" x 
17" —14Y/" x 15/o". 


STOOL CUSHIONS 





“Ss Hf is 


Transforms Hard Stools into Soft Seats. 
Available in four sizes 12”, 13”, 14”, 15” Diameter 
Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 


CUSHION CO. 


6435 EDMUND STREET PHILADELPHIA 35, PENNA. 
Rainia 
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ployees can easily steal far more than what the employer is 
saving in wages. 

This may go on for years without detection while an em- 
ployees can easily steal far more than what the employer is 
saving in wages. 

This may go on for years without detection while an em- 
ployer congratulates himself on his wage bargaining skills. 
When such under-paid employees are apprehended restitution 
is rare. 

Starts in Small Way 

Not infrequently, pilfering starts in a trifling way an pro- 
gresses upward. Thus, a petty cash fund may tempt an em- 
ployee having access to it. 

Salesmen may find it temptingly easy to hold back at the 
cash register. It may be wise to establish a routine which will 
reduce the chance of ringing up amounts less than the sale. 
Too few cash registers on the sales floor encourage such pil- 
fering. 

In the course of a day’s sales, many customers will not be 
near enough to see the amount rung up. Periodic checks on 
employees while completing transactions will help discourage 
this practice, as well as that of favoring friends with sharp 
discounts unbeknownst to the dealer. 

In the pilfering of store receipts, no one person should be 
given sufficient control of funds so that there is no accounting 
made to another person. A salaried bookkeeper or accountant 
should be subject to periodic audit by an independent auditor 
accountable only to store ownership. This will stop many 
cash thefts while these are still only a sharp gleam in an em- 
ployee’s eyes. 

Needs Information 

Such an outside auditor should be consulted as to ways and 
means of tightening controls on store funds and guarding in- 
ventory. These will be tailored to the particular needs of the 
individual store and be within the means of management to 
put into effect without excessive red tape. 

Without attempting to snoop on his employees, a dealer, if he 
is alert, will glean considerable information about his em- 
ployees over the years. Often, employee habits, attitudes and 
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NEW DELUXE All Metal —ADJUsT,ByE_ 
TYPEWRITING TABLE: 


= 
5 


me Se eee ee 








~~ . —_ os 
we * 
x 


For Schools & 
Business 


Designed to 
Improve Typing 
Efficiency with 
Less Fatigue 


— 


Constructed for manual & electric typewriter 
Typewriting bed cradled in rubber 

Very quiet with minimum vibration & drumming 
Patented Adjustable screw for elevation 
Adjustable legs for leveling to floor 

Shipped K.D. in corrugated carton 5” x 30” x 36” 
Freight allowance 


SEMCO SALES 


PINELLAS INT. AIRPORT ST. PETERSBURG, FLORIDA 
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"DUNS REMEN 


od Vic ve sen Inclustry 


“NATIONAL 
ADVERTISING 


4 
is the EXTRA sales builder 
you get with ACCO! 


business magazines are 


BUSINESS 
WEEK 








Ten 
telling the 


pre yspects 


top 
Acco story to your best 

telling them to see 
you about Acco products — help- 
build 


That should make it easier 


ing your store traffic and 
sales. 
for you to sell Acco, build a stead- 
ily growing volume of repeat busi- 
ness and satisfied trade. Be pre- 
pared — study your ACCO catalog 


Too ll 


SECRE) sure you're ready with 
4 é d 


and make 
recommendations — and stock — 


on all ACCO products. 


ACCO PRODUCTS, INC. 


OGDENSBURG, N. Y. 
In Canada: Acco Canadian Co., Ltd., Toronto 











LOW PRICES - HIGHEST QUALITY 


Hundreds always available 
from our huge stocks. Write 
today for price list. Also 
addressing and duplicating 
equipment. 


Cable address: ADDBOOKAL 


INTERNATIONAL 
OFFICE APPLIANCES, 


See 326 BROADWAY NEW YORK 7 
HAnover 2-6700 







INC. 


N.Y 
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SPEED-Mo 


SPONGE RUBBER STAMP PADS 


PEULNOUR STAMP | 7 
PAD NEEDS IN |. 


ONE 
ALL-PURPOSE 
LINE! 


Supply your customers with oll their 
stamp pad needs from the profitable 
Speed-Mo line — the only complete 
stamp pad line on the market. There 
is oc Speed-Mo pad and ink for every 
stamping job in office, factory, ship- 
ping room. You need carry only the 
common over-the-counter pads. We 
furnish prompt shipment on specicl 
pads (up to 20” x 36”). 

















i «goa 


showing over 35 


LIBERAL DEALER 


Write for ¢ der 


RIVET-O MANUFACTURING CO. 


5O FEDERAL ST 


ORANGE, MASSACHUSET 









— CADDY 


New— 
and needed 
by everyone 


A profitable 
“impulse-buy" 


se” home and office is a prospect for a CARD CADDY 
. ends desk drawer clutter . . . . files those important 
‘Precision-made of high 


business cards for easy reference, 
impact-strength silver-grey plastic, CARD CADDY is an at 
tractive desk accessory. Handsome silver-grey case blends 
L// with any decor. Popular gift item — sells on sight. A per- 
/ 


fect ‘‘door-opener’’ for your salesmen. 


RETAIL PRICE $35O  Pessian deste discount 
CHECK THESE FEATURES: 


© Handsome high impact. 
strength silver-grey 


BD plastic case 
© Satin-smooth finish with 
rounded corners 
© Aluminum drawer for 


easy, smooth action 
© Prompt delivery— 


CBR © One-piece plastic follower 
“Sy block, with quick-set and 
PS release—holds cards erect satisfaction guaranteed 
— SOLD THROUGH DEALERS ONLY 
INC. 


LA JOLLA INDUSTRIES, 
| 4606-16 Santa Fe Street, San Diego 9%, California 


© Hidden rubber legs 
protect desk surfaces 


© Outside Dimensions: 
4.3/4" wide, 3-1/8" 
deep, 9-1/2"" long 

© 1000 card capacity! 

© Individual carton— 
packed 12 to a case 
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UP goes VOLUME with this NEW 
C-THRU sie "rue 


ak opin 


~ "© PRICED FOR 
VOLUME 
SALES 





What a buy for your customers! What a volume 
builder for you! A worthy companion to C-Thru’s 
fast selling 6 inch slide rule. Precision made of 
sturdy plastic, this rule comes in a long lasting 
vinyl case, finished to look like finest leather. 


Has decimal equivalents, equivalents settings, and 
rule with both inch and metric scales. A, B, C, 
C', D and K scales on face side; log, sine and 
tangent on back side. Instructions included. 


Send in your order NOW . 





LIST 
. Send for FREE C-Thru Catalog 


@ NAVIGATIONAL INSTRUMENTS @ STENCILS @ PROTRACTORS @ OTHER DEVICES 


V7 VLA limp 


CONN 


@ |RIANGLE 


HARTFORD 














Presto Aluminum SCREW POSTS 
A Te Vi," to 4" Lengths 


Used for Catalogs, photo albums, 


sample books, record albums, 
scrap books, swatch books, maps. 
| ef wei i 0°) 1c 
PAPER FASTENERS 


® Bright finish aluminum 
@ Rustproof © Prompt delivery 















High Grade bright finish 
tin plate steel—al! standard 
sizes and capacities... 
attractive boxing . . 
smooth edges . . . long 
wearing .. Videal for bind. 





ing any type of paper 


records. 
















New Prongs can be easily in- 
serted when old prongs wear out 
from continuous bending. This pro- 
vides a new fastener with the re- 
maining parts. 

Same high quality as our stand- 
ard fasteners. 

All Sizes — from 2%,” to 81/,” 
1” to 6” capacity, 








on centers. 





Send for illustrated Price List No. 04 


Charles Leonard, uc. 


MANUFACTURERS OF STATIONERY SPECIALTIES 


58-04 64th Street Maspeth 78, N. Y. 


PROTECTED PROFITS FOR YOU 


WITH ADVANCOS POLICY OF 
SELLING THRU DEALERS EXCLUSIVELY 





MADE IN US ae “REG us PATENT OFFICE 


CEIVED OF PETTY CasH 





ADVANCO es A Inc 
MANUFACTURERS x : 


148 WEST 24th STREET NEW YORK 1 N. Y . Tiichons CHelsea 3-1276 











WITH A SURE THING 


Everybody likes a winner! That's 
why stationery dealers bank on the 
line that, because of its exclusive 

features and wide assortment, has 
( proven a leading profit-winner for 


the past quarter of a century. 








\ MOST POPULAR — MOST PRACTICAL 








ideal System. 


of Simplified Bookkeeping 
and Tax Record Books 














The more complete the line the 
more sales. Each book in the Ideal 
line has been designed to meet the 
specific requirements of each re- 
spective type of business, 


FOR EVERY BUSINESS, 


PROFESSION, HOME, 
FARM AND RANCH... 


YOU'LL ENJOY YEAR-ROUND SALES 


Because Ideal Systems can be started 
any time of the year, are simple and 
easy to keep and require no bookkeep- 
ing experience, you will enjoy year 
around sales. 


PRICES 75¢ $1.50 $2.50 $3.85 $5.85 $8.50 


Visit Booth 50 « N.S.O.E.A. Convention 


Write today for catalog and select the books 
best suited to your trade. 


Immediate delivery from LOS ANGELES or NEW YORK 


Model #3 

Free — Attractive 
Counter Displays 

Just the right size tor 


your counter. A real 
self-seller. Larger dis- 








DESIGNERS AND 
MANUFACTURERS 


plays available. and wholesale stationers in many cities 
The IDEAL SYSTEM (ompany fi\ 
Over 25 yeors of Notion-Wide Service : 
346 SO FLOWER ST., LOS ANGELES 17, CALIF 6 CHURCH ST., NEW YORK 6, N.Y 
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‘FOUR ACESS 
that help in any © 
business deals 










Crimpgraf 


TRANSPARENT 
CRIMPED SIGNALS 
for Protected Visible Cards 





There's one best signal for each 
kind of record housing . . . and 
Graffco makes them all. A_ full 
variety of colors, shapes and sizes, 
to classify, remind, warn or call for 
action. Close your “system” sales 
faster with practical demonstrations 
of how they come to life with 
Graffco Signals. 
GEORGE B. GRAFF CO. 
54 Washburn Avenue 
Cambridge 40, Mass. 





Ao 
(AX 






WHEN YOU'RE 
SLEEPY...... 


+e VOU HIT. 
THE HAY! 





. IE YOUR TOOTH ACHES, 
\e YOU CALL THE DENTIST! 5 





el ade a le Ma ata * 


Spins itself clean! 


the automatic “SPIN-TOP” ash tray 


R NO. 587,737 
Whisks away ashes 


> 








ideal For and stubs at a 
touch of your finger. 
Xmas Gift @ NO DIRT 
@ NO DUST 
Giving @ NO SMOKE 


@ NO SMELL 





Available in bronze, chrome, brass, saddle stitched pigskin, wood, and 
a choice of decorator colors. To retail from $3.95 up to $12.50. 


Visit us at Booth 336W-N.S.O.E.A. Exhibit 
For Complete New Catalog, Write To: 


SMO-KING PRODUCTS, INC. 


Dept. 6-0, 111 Pioneer St., Brooklyn 31, N.Y., Main 4-2676 


a i i i i i i i 
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And When You Need 


It's Wise To Call AIGNER! 
[ N D E X E S THEY ARE INDEX SPECIALISTS 


———<— QVOoroo When you need standard In- 
’ j dexes, for Ring and Memo 
Dalry Books, Post and Ledger 


Binders, Strip Tabbing or 
Pre-Cuts Tabs, you can count 
on Aigner. And Tabs and 
Tabbing are Typewriter 
Spaced for easier typing of 
titles. For Made-To-Order 
Index jobs, Aigner supplies 
quick quotations, free de- 
sign service. 


COFFEE & DOUGHNUTS 


FE As Usual, ROOM — 501 — 


Please Drop In During N.S.O.E.A. Show! 


fh Be 97 Reade St., New York 13, N.Y. 


426 S. Clinton St., Chicago 7, Iil. 
INDEXES . 



































this is the 
wonderful New 
ully 







auto 





EASY-TO-WORK, EASY-TO-USE 
REQUIRES NO INSTALLATION 
HEAVY-GAUGE STEEL CONSTRUCTION 


The touch of the finger speedily spaces copy 
to the next line with the assured accuracy of a 
precision instrument. The SPEED-SPACER is suited for typewriter, steno 
book, lined page spacings, etc., and is adjustable from zero to Ye inch. 
This copy holder is carefully constructed and expertly designed for the 
modern office. May be placed anywhere; needs no attachments. 


SEND FOR FREE FOLDER AND PRICE LIST 


SPEED-SPACER COMPANY 


321 Greenwich St. © New York 13, N. Y. © CAnal 6-1890 
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Fiitoform POSTURE CHAIRS 


Both Steel 
and Aluminum 


EXHIBIT SPACES 27 & 28 
N.S.0.E.A. SHOW 


From Executive to 
Typist Models 
#94—TYPIST SERIES— 


1—tLarge l-piece metal saddle 
seat 16%/2x141/2”. 

2—Posture curved metal back 
rest, hinge mounted. 

3—Positive screw type adjust- 
ment 16 to 20” 

4—Tubular base equipped with 
2” ball-bearing casters. 

5—Replaceable upholstery for 
both seat & back rest. 

6—Posture back height adjust- 
ment 3”. 

7—Quality engineered, volume 
produced, economically 
priced. 

8—Shipped K.D. for lowest 
freight rates—Easily as- 
sembled. 


List — $29.95 
Warehouse Stock 
for Immediate Delivery 


Write for Catalog of Our Complete Line 


e 
yy CHAIR CO., Inc 
2300 ELLIS AVE., ST. PAUL 4, MINN 


Telephone: NE stor 7104 























associations can be sound warnings, alerting an employer to 
the danger of pilferage by an employee even though, until then, 
he has been honest. These include: 

1. Extra-marital affairs making it necessary for an employee 
to have additional funds above the needs of his family. 

2. Excessive gambling. This is a relative matter. A single 
man may be able to afford substantial losses without being 
tempted to steal whereas another employee with a large fam- 
ily may get into desperate straits from continuing small losses. 


Watch Alcoholism 


3. Alcoholism at the point where a substantial part of an 
employee’s salary is going for liquor. In advanced stages this 
may also blunt moral values and make pilfering come more 
easily. 

4. Long-continuing and expensive illness in an employee’s 
family. 

5. Marital troubles which an employee may try to solve 
through expensive gifts to his wife, particularly if his spouse 
is ambitious for him beyond his abilities to produce financially. 
This problem may be linked up inextricably with points 1, 2 
and 3. 


Seek Advancement 


6. Failure to advance rapidly may turn an honest employee 
into a dishonest one. (See earlier reference to average dis- 
honest employee’s age and tenure of employment). In his 
earlier years, he has been reconciled to learning. Initial ad- 
vances, both in salary and responsibility, may be fairly fast 
and satisfy his ego and his financial needs. 

As he gets older, these advances and pay increases may 
slow down or stop, either because of his limitations or for 
lack of openings at higher levels. He becomes frustrated and 
may start considering himself badly treated. If he is married, 
needs of his family increase with the years. In terms of pil- 
ferage, the middle years seem the most dangerous. 





CENTRALS BETTER BUYS! 


™ Rolleclge 


_ STEEL WASTE BASKETS 


© Roll Edge rim 
Easy to lift! 


® Inverted bottom 


® Tapered design 





® Popular size 
and colors 


Easy to Lift! 


CLICKSNAP 


STEEL BOXES 


One of Central's complete line of 
Cash, Bond and Utility boxes 
TEN STYLES 
One-piece construction—Heavy 
gauge steel—Rounded corners— 
Hammered silver finish. 


See your Jobber or write us 
for complete details. 


CENTRAL can company 


2415 WEST 19th STREET, CHICAGO 8, ILLINOIS 


SEE OUR CONVENTION EXHIBIT IN ROOM 509. 
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SENIOR 3 


AUTOMATIC 
“ Model ‘55’ 
For Reinforced 
Tape $49.98 
Finest made for heavy duty shipping. Tape widths 
142” to 3”. Features a lifetime stainless steel 
blade, 2 pure bristle brush wetting. Visual mea- 
suring scale. Self adjusting moistening element. 
Automatically measures, wets, cuts, ejects tape 
lengths adjustable 24%” to 36”—each pull. Side 
bottie maintains water level in large tank. Fully 
encased body 


world's lowest priced 
quality tape machines 


IN OFFICE, STORE AND FACTORY 


. Featuring “advanced-styling” in a complete line of automatic and pull type tape dispensers, 
“lowest in price—highest in quality” . . . designed with the cooperation of 


Stewart-Warner engineers. 


SEAL-O-MATIC 
“WALTERS 60° 


AUTOMATIC 
Chrome 
Top Model 


$17.95 


New %” to 14%” tape sealer with front press down 
handle. An unbeatable leader in style and mechan- 
ical efficiency. Nothing like it before!! . . . And at 
a price so low. Precision formed. Rustproof. Un- 
breakable body. Lifetime blade, automatically 
ejects strips in lengths adjustable 2” up to 74”. 
Available in hammertone gray—$16.95 retail. 









SEAL-O-MATIC 
“CELLO” 
DISPENSER 


For Cellophone 
or Pressure 
Sensitive Tape. 
Fantastically low 

Bere 





price . $8.95 

Compare it with 

all competition!! 

Feed stop mechanism measures and ejects lengths 
adjustable up to 4” each press. Tape siitter at- 
tachment splits tape in half lengthwise, ejects two 
pieces—each press. Tape siitter attachment $1.00 
additional. 





SEAL-O-MATIC 
“FLASH” BRUSH 


SEALER 
With Removable 
Water Box 





$5.95 


The best brush pull type machine for tape widths 
up to 142”. Features control guides to prevent un- 
ravelling of tape, non-clogging top, end-to-end 
es important for safe sealing. One piece 
ody 


Other models available: 


LIGHTNING 3” BRUSH SEALER ..$9.85 retail 
UTILITY 3” BRUSH SEALER .. .$7.98 retail 
LIGHTNING 3° ROLLER SEALER . .$8.85 retail 
“All models feature end-to-end moistening and 


have removable, heavy cast aluminum water boxes. 
In hammer-tone gray .. some models have op- 
tional colors 


SEAL-O-MATIC 
“SURWAY” 
For Office & 
Shipping Room 
11/2” Brush 
Envelope and 
Label Moistener 
New Low Price 


$2.98 


For labels, stamps, envelopes, etc. Moistens gum- 
med surfaces for quick, permanent adhesion. Rub- 
ber feet. Heavy galvanized non-tipping metal base. 
Chrome plated brass top. A must for every office! 
Also available, “JEWEL” 3” brush model, 
$3.98 retail, 

Lipton Dispensers and Sealers Sold Exclusively 

Through Dealers and Wholesalers. 

Regular Trade Discounts. 


Send order Now... 
a 

or write for literature and 
complete details to: 








World's Largest Manufacturers of Low Priced Quality Aut 


Bright Chrome Finish 





LEWIS TRIGGER-ACTION 
SAFETY KNIFE 
A REAL PROFIT-MAKER 


$1.50 
—Without competition 


Exclusive, patented all-purpose knife. Protective 
spring action safety guard eliminates the hazards 
of exposed cutting edges. Nothing to adjust. —— 
ready to cut. Rustproof. Unbreakable. Is 
all users. Priced no higher than other knives with- 
out safety features. Also available: Flash 
Carton Opener only $1.75 retail. 


Our 21st Year 
MANUFACTURING CO., Dept. OP-1 
52. W. Houston Street © New York 12, New York 
tie Tape Disp 











NEW 





y PREMIER AUTO-FOLDER 
mi Completely Automatic Folding Machine! 


Lowest Cost, Finest Design 
For Quick, Easy Profits For You! 


Here’s the automatic folding machine you've been waiting 
for. Expertly designed with features found only in the most 
expensive folding machines — yet priced way below any 
automatic folding machine on the market. Check these out- 
standing features and you'll agree . . . you can make money 


with the Premier Auto-Fold. 


Produces 7 Most Used Folds 

Folds Up To 7200 Pieces Per Hour 

Simplified Setting Chart Permanently Inscribed On 
Machine 

So Simple Anyone Can Operate It 

Rugged Metal Construction, With Silver Grey Ham- 
merloid Finish 


Write Today For Complete Information, Colorful Literature 
Available From These Representatives 
Emil P. Dalmas, J aeee Sten 
' . $s, r. 
P. O. Box 1923, San Antonio, 320 Greedwey, W. Y., M. V. 


Texas S. Lichtenstein 
223 S. 10th St., Philadelphia 


Jack Luke 
5240 Sheridan Rd., Chicago 


Harry Henkel, Assoc. 
1355 Market, San Francisco 


E. J. Mitchell 
329 Belt Ave., St. Louis Stan Mollerstrom, $. Eastern 


Atlantic States 








LIST PRICE: $109.95 
ALSO AVAILABLE 
The Premier Hand Folder, 
Priced At Only $69.95 


MARTIN YALE, INC. gioco 12, ininois 
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OF COURSE th 


- 


APSCO’S intensive advertising and promotional 
campaigns, aimed at every level of the 
American market (including the HOME) 


means more sales for YOU= 


AND APSCO’S new tie-in campaign 
means UP-GRADED sales for greater dollar volume 
and higher profits on each sale! 






Stock APSCO pencil 


to meet the greater demand being created for — 


7 4 6 


sharpeners AND allied items 


9855 W. PICO BLVD. LOS ANGELES, CALIF 


ey select APSCO 


Optnica hoice/ 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 








New “Help-Yourself”’ 


COUNTER DISPLAY RACK 


builds impulse sales for 
BIGGER PROFITS with 


‘fits-Al 


the FOLD-AWAY Cover that 
fits Office Machines 






most 





Made of flexible, 
feather - light 
“‘Bambi-Suede”’ ... 
guaranteed against 
cracking, chipping, 
> peeling. 


twice as many satisfied cus- 
tomers . . . when you display this eye-catching red-black-and- 
white counter dispenser. Holds 12 ‘‘Fits-All'’ covers for fast, 
easy, profitable sales. 
USE THIS HANDY ORDER BLANK TO 
START REAPING YOUR ‘‘FITS-ALL’’ HARVEST 


You get twice as many sales... 











BUDLEW [] Send full detail on ‘‘Fits-All’’ Cover 
PRODUCTS Send complete Protective Catalog A-1955 
COMPANY Ship .... doz. Usual dealer discount 
F Name 
aa, 
land St., Chi- Address 
cago 47, Illinois City Zone 
a Signed by 
262 


A proven way 
$ to accumulate 


$ money 

















$ 


| STEES$<rrONG 
COIN HANDLING SUPPLIES 


| 
| 
| Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller’s Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 











COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kwartet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 
oa 
Write for information! 


= 
THE C. L. DOWNEY CO. HANNIBAL, MO 
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Presenting the new 


STRATOLINER 
SERIES 


a. nar derign concept im metal office Lurmitione 





beautiful . truly ¢ 

and distinctive in keeping with t 

and tomorrow's, modern tr end. A 
pieces color-coordinated 


to harmonize with an 


interior decor 





ORNA-METAL, INC. 2412 SO. SEVENTH ST., ST. LOUIS 4, MO. 





SPECIAL DISCOUNT ON 


. . « Special Introductory Floor Stock Plan. 
Write for facts on this new profit making 
sales plan—no obligation. 


DEPENDABLE MANUFACTURING COMPANY 


New Factory at Bellevue, Nebraska 


OA—9/55 


Dealer Name ‘ 
EXTRA FINE 
Quality 
RIBBON 





a 
EXCLUSIVELY YOURS ! 


If you have delayed making a change 
for a quality ribbon, DON'T! . . . LEEDALL 
offers you a wide selection of RIBBON BOXES 
WITH YOUR NAME PRINTED on the LID. 

AT NO EXTRA CHARGE! 


@® PLASTIC BOXES ® METAL BOXES 
® ROUND CARDBOARD BOXES 
e FOLDING CARDBOARD BOXES 
YOU'VE GOT OUR MESSAGE— NOW, 
write today for full particulars and with our 
reply we will send you our NEW COMPLETE 
Catalogue-PRICE-LIST giving you all the 
FACTS on the finest Inked Ribbons, Carbon 
Papers and Duplicating Supplies at prices you 
will be interested in! 
LEEDALL PRODUCTS MANUFACTURING CO. 
Main Office & Plants ° Milltown, N. J. 








THE 
STANDARD OF QUALITY 
IN ALL-STEEL 
OFFICE APPLIANCES 














PENNANT =— PRICED TO SELL ON SIGHT! 
WRITE TODAY for Beautiful 12-Page Color Catalog. 


Be sure to see this line at the show! 


A Div { Blackstone Manutlac turing 








4630 W. Ho som SOU © Gil cae ae, | 
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equipped with corner braces. 





GOOD POSTURE 
IN THE CLASSROOM 


It is now recognized that correct posture is as 
important to the growing child as the Three 
R's. Jasper Chair Company carefully designed 
the school chair line to provide correct posture 
in the classroom to assure children the right 
start in life. To survive hard usage, chair 23 is 


TU WOnLD THE RIGHT CHAIR 
Reprerents High Standing in AT THE RIGHT PRICE 
Name Product Soticy , - “ ngs 





CHAIR NO. 23 


Visit us at Space 505 — NSOEA Convention — October 1-5 at the Conrad Hilton 


SPER, INDI 


a thAlRes 
svt MD, 














ANA 


—VJasper Chair 


REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 





GEORGE DEUTSCH (SOUTHWEST) R. A. BROWNE. {West) R. J. FREEMAN AND JOHN R. FREEMAN 
FIRST STATE BANK BUILDING 1527 E. 14th $ (EASTERN) .385 MADISON AVE. 
DENTON, TEXAS SAN LEANDRO, "CALIF. NEW YORK, N. Y. a 
‘asp sae” JAMES S$. FOWLS, (SOUTHERN) JACK S. DORAN (NORTHWEST) Lester W. Brown (Chicago-Midwest) 
fa-180 327 SUNSET DRIVE, NORTH 1527 E. 14th ST. 666 LAKE SHORE DR. 
\ ST. PETERSBURG, FLORIDA SAN LEANDRO, CALIF. CHICAGO, ILL. SPACE 844 
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FORCE 
Model 200 


This versatile numbering 
machine has more uses 
than your customers ever 
dreamed of — means more 
sales, easier sales for you. 
Lever operated, it numbers 
in any desired sequence. <= 


Write for New Selector Catalog. 
WM. A. FORCE 





6NICHOLS AVENUE, BROOKLYN 8, N.Y. 
f NEW YORK, CHICAGO, SAN FRANCISCO and CANADA 





SEE THE COMPLETE LINE FOR 
PE<¢. EVERY MACHINE POSTING NEED 
° AT THE NSOEA CONVENTION IN 


CHICAGO, R 


POSTING TRAYS 
AND STANDS 


Tray models for sheet sizes from 
rThU6.8 Wr ter 2 a. Se 
available in skeleton, fully enclosed 
or with Transfer Drawer. 





PORTA-MA 
Porta-Matic 


and 18” lengths and ten widths from 5” 
to 17”. Lightweight—portable 







2 PAYROLL RECORD BOX 
Sizes to accommodate st 
sizes up to 9” x 11” 

* fl Se 





REGISTER FORM 

TRAYS 
Five sizes for all 
standard register 
and sales book 
forms. 


FOR PRICES AND DESCRIPTIVE LITERATURE, WRITE 


POSTING EQUIPM 
1026 NIAGARA ST., BUF 


Canadian Associate: PRESTON-NOELTING, LTD., Stratford, Ontario 


OOM 602-A 





S 


Tic POSTING TRAYS 
Trays available in 12”, 1434” 


eet 
ana 


+ 





ENT CORP. 
FALO 13, N. Y. 
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U.S." 


Line 


oa “The Tailored “Lobel 


for aq thousand office filing tasks It’s a dealer's delight . . . completeness . . . every 


item from A to Z in inked ribbons and carbon 


d ful i , | Perma-Stik is a made-to-measure vinylite ; Paes . 
maeetinarnnace ; | plastic card and label holder. *Cuts to papers... of unsurpassed quality - + « at prices 
| desired size easily and quickly. Will not . 5 , 
STOCK ROOMS | werp, curl or crack. Has countless uses that give you substantial resale profits! 


in the office, factory and home. Perme- 


LIBRARIES | Stik will held on metal, wood, plastic, ie as = ee ”» 
HOMES glass, etc. It is self-stick . . needs no And as you would expect... U.S. products 
tacks . . has no sharp edges. For Bins oe a . 
FACTORIES ETC. and Shelves — available in three sizes. make repeat customers for you. 
| 


SPECIAL SIZES ON REQUEST 
PS—'/. 2" x 6” — 30c per Fr. 


Ps—¥, %” x 6” — 35¢ per Ft. May we give you specific details? 
6niP Ps—1 1” x 6” — 40c per Ft. 
— stKAS Packaged for counter sale — built-in . us - > 
tOe7 , counter display dispenser with individual For Domestic & Export Trade 
Ws plastic packages 
=.) sTIC acKact | write for information today ESTABLISHED 1895 





U. S. CARBON & RIBBON MFG. CO. Inc. 


621-623 Cherry Street 
Philadelphia 6, Penna. 


9920 FREELAND 
A 
DETROIT 27, oti 


NOW! 
@ ON O%suzr REFILLS 


I doz. FREE with 3 doz. 


Write or wire us now for catalog sheet and 
full information on dealers’ net cost. 




































Each No. 10 Deal is packed in a tremendously improved point-of-sale display containing: 
24 Blue Medium Point Refills 4 Red Medium Point Refills 











10 Blue Fine Point Refills 2 Green Medium Point Refills ES x oe 
4 Black Medium Point Refills 2 Brown Medium Point Refills “This No. 10 Dea! 
2 Liquid Graphite Refills is an additional step in our 
campaign to INCREASE the PRC 
SPECIAL NOTE of the Smaller Independent M 
“The New Fisher 1-For-All Refill and his friend . . . the OL 
is EASIER to use and definitely fits . 
MORE pens than ANY other refill on “SUPPORT THIS CAMPAIGN 


the market.” lead ond help YOU obtain thal 
Manufactured by The FISHER PEN COMPANY ROFITS YOU DESERVE 


FOREST PARK, ILLINOIS and Ful 


SHERMAN OAKS, CALIFORNIA Owner of the 7 er p ies >. 
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Special Low-Priced Leg-Style Wood Desk 


—OAK—WALNUT—MAHOGANY— 
The Bost Buy in the Office Furniture Fiold! 
FEATURES 


Tops—full 11/4” thick 
Genuine Walnut 
Combed Oak 





File Drawer 

Panels — Walnut and Oak 
Walnut and Oak Slides 

Full Lock & Locking Device 
All Oak interior. 








No. 6032 

Size 60” x 32” 

List Price $123.90 
Less ovr Usual Discount 
Matching Secretarial Desk 
No. 6032-T—$143.90 List 


‘See our Complete Line at NSOEA Show—Room 603-A | 


Write for Literature on our Complete Line of 
DESKS — TABLES — COSTUMERS 


manufacturing company 
220 Institute Place ¢ Chicago 10, Illinois 


CRAFTSMANSHIP 


EXEMPLIFIED BY 


BRIGHT! 


Styled for perfect harmony. Fash- 
ioned for luxurious wear. Cus- 
tomed for lasting comfort and 































NO. 1025 SOFA 


Width Overall .......56656. 7242" ; 
seid dd = pleasure. Priced for every buyers 
|) ee ee ee ee vine » 
Height of Back from Seat... . 17" purse. These are the factors which 
Height Overall .........+- 3312” - ~ mp ° ° 
Siieindhs Gokdcsocce<s 34” make BRIGHT creations a joy 


and satisfaction to every one who 
buys. In a large selection of genu- 
ine leather and Elastic Naugahyde 
and a wide range of styles you will 
find just what you want for every 
customer. 












NO. 90 EXECUTIVE 
POSTURE CHAIR 


NO. 20012 REVOLVING CHAIR 


Between Arms... 2012” 
Depth of Seat .- 181” 


Height of Back 
from Seat...... is” 


WRITE FOR CATALOG! 









133 BLEECKER ST. NEW YORK 12, N. Y. 


| 
. 
NO. 200 ARM CHAIR MANUFACTURERS OF Wshoered laa tunitue | 
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a Because the nation’s time and 
E s 7 motion experts have chosen 
Pres-To-Line as the ONLY copyholder 


: meeting the exacting demands 
jas of modern business, the list of corporations 
mericas using this amazingly functional machine 
reads like a Who's Who of American industry. 
paakes-ji wanted Pres-To-Line is nationally advertised 
j directly to YOUR market, 
 @: eh ohiaal '@) ] re | <3) a acquainting YOUR customers with 
the SELLING FACTORS that make 
Pres-To-Line the finest and most 
wanted copyholder in the world today. 


2 PRES-TO-LINE DESK STABILIZER 
World's finest desk stabilizer... 
4 releases instantly with a touch 


of the fingertip...a fast-selling 
item that is becoming a “must” 
bigger profits with typists all over the country. 
Reduces typing errors by elimi- 
nating wobble and vibration. 


i ecbalet-beel equip- Sturdy, all-metal construction... 







more sales 





smooth streamlined finish, mar- 
proof rubber top bumper and 
ment for more floor base. Retails at only $4.95, 
id at-¥al VAe\0)@) of Pres-To-Line Corp. of America 
: ’ 2339 Cotner Avenue, Los Angeles 64, Calif 
America Ss larg- 7 Please send me catalog of complete line of 
. — Pres-to-Line products 
=F) ole) @ oles a-hekes at — 


Name Title 


as well as innumerable 


, iL, 
Government agencies —~h Address 


City Zone __ State 








> 
a \ 


FOLD-O-MATIC oat 
ELECTRIFIED! 








A,FULLY AUTOMATIC—COM- 
PLETELY ELECTRIFIED Folding 
Machine which every office 
needs and can afford. Easy- 
to-operate—priced below all 
others. Folds letters, circulars, 
statements, etc., at the rate 
of 120 a minute. 











MODEL FH-4 


© COMPACT 

© PORTABLE EXCLUSIVE! ELECTRIC 

© FULLY GUARANTEED Folds and creases for a 6% envelope in ust ONLY 
one operation. 
Folds single or multiple sheets from 5”x5” $169 00 
to 82x14” in 8 different popular folds. * 


(plus Fed. Tax) 
Also MANUALLY operated FOLD-O-MATIC $12950 
MODEL FH-3 — equipped for electritication. LIST (plus Fed. Tax) 


PRINT-O-MATIC CO., TT? 





724 W.Washington Bivd., Chicago 6, Ill. 
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TIME TESTED QUALITY 
... with Lifetime heavy duty 


extruded Aluminum frames 














and chalk troughs. 


® Available in sizes from 
18”"x24” to 48”x96". 

® Chalkboards available 
in black or green DURA 
SLATE or SUPR-SLATE. 

® Cork in desert tan or 

green. 


CORK 


BULLETIN BOARDS 









Beauty! 
Durability! 
Economy! 


COMBINATION 
BOARDS 









a meee 


BARRICK 


MFG. CO. 


Institutional Equipment 





134 W. 54th St. 
Chicago 9, Ill. 











Record-Keeping 
COMPLETE in one VIC loose leaf Handi-Binder 
Now the small and medium sized business can eliminate payroll 


record and government regulation problems. The new VIC Pay- 
roll Outfits have every necessary record for a complete payroll 


Simplified Payroll 


system . .. simple to use, easy to understand . . . with the 
number of entries at a minimum... all in one neat loose leaf 
binder. 


Furnishes a complete record of each employee's earnings for 
an entire year on one sheet; simplifies determination of Federal 
and State taxes paid. 
COMPLETE OUTFIT 
for up to 25 employees information 
The C. E. SHEPPARD CO. Established 1900 

44-07 Twenty-first Street, Long Island City 1, N. Y. 


$6.75 Write for detailed 











[] VIC Payroll Outfits The C. E. Sheppard Co. H 
44-07 Twenty-first Street : 

[] Peg Board Accounting Long Island City 1, N. Y. H 
( Machine Acctg. Equip Please send me information on the items : 
checked ' 

C] Business, Acctg. Forms 
Name . 

‘tf | . ' 

() Visible Record Equip. eeesien H 
1 Ring (J Prong Binders P pdares: 
’ 

C) Post [) Transfer Bndrs. City, State rey re ree : 
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Quality wood office furniture 
by 
WORDEN of HOLLAND 











260-OH (Top 66 x 42) 





Sturdy construction and finest materials always make WORDEN 
desks dependable and of uniform quality. Investigate the com- 
plete line of WORDEN wood office furniture. 


For particulars or literature, write .. . 


the 


HOLLAND 


WORDEN company 


MICHIGAN 





















Yes, big savings — money in the bank. The 
new, revolutionary Amfile ‘“‘Combined- 
Order" discounts of an extra 5%, 742%, 
or 10% are earned by merely grouping 
your orders for Amfile merchandise in 
lots of 10, 20, or 30 cartons. Think what 
these extra discounts mean to your net 
profit picture. Be smart, be thrifty. Buy 
all your supplies from one good source. 
Order today. 


(V3 i. 
» | File folders, 
Folder labels, 
Brief covers, . 


Sheet protec- 


. 
tors, Filing sys- 
tems & sup- 
plies, Box files, 


Card trays, 
Personal files, 
Portfolios, 


Visit us — Booth 138 — 
at the NSOEA Conven- 
tion October 1-5. Conrad 
Hilton Hotel, Chicago. 


AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 
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STOLE THE SHOW 
at New York and Chicago 


DIFFERENT SIZES, STYLES 
OF BULLETIN BOARDS AND | 
CHANGEABLE LETTER BOARDS 


BY DAV-SON 


A Dav-Son board for every job. 
Changeable letter directory and 
announcement boards, black boards, 
menu boards, others. Sturdily con- 
structed, every Dav-Son board is 
buile to last, with quality built-in 
for years of service. 


Dav-Son Changeable Letter Di- 
rectories for Lobby, Office, 
Outdoor Use. 

e Wide Variety of Styles and Sizes 






$95.00 


Unrivaled 


e Glass Enclosed Front 

e Hardwood or Metal Frames 

e Highest Quality Felt 

e Absolutely Warpproof 

e Also Available with 5’ §” —_— 
Standards 


Dav-Son Genvine Self-Sealing 
Cork Bulletin Boards 





Indoor and Outdoor Styles . . . 
© Hardwood or Metal Frames Your customers will also go for this beautiful Globe- 
e With or Without Locking Glass 


Atlas combination. Ideal for Executive gifts. When 
properly displayed CRAM globes sell themselves. 
Stock up NOW for immediate delivery. 


Doors 
e World’s Largest Selection 


DEALER INQUIRIES INVITED 
if Your Dealer Can't Supply, 


Codes Show Dav-Son Changeable Nome Plate Send today for new Catalog No. 65 showing complete 
beveled plexigiass shield. Triangular line, price range $2.95 to $109.50. 








wood base in choice of Walnut, Oak, 
Mahogany, sages or Steel Grey fin- 
ish. 10%”"x2%”". | 


A.C. DAVENPORT & SON, INC. | (eek a amr 


311 N. DESPLAINES STREET, CHICAGO 6, ILLINOIS, DEPT. OA 
INSIST ON DAV-SON—YOUR BEST BUY! 





730 E. Washington St., Indianas 








THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 





ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. CUFF & SLEEVE 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. PROTECTORS 
DALLAS SAN FRANCISCO : 

19132 Commerce St. 545 Mission Si. Made of form-fitting trans- 


lucent plastic. Slip on over 
wrists. Keep blouse & dress 
cuffs crisp and clean at 
work or play. Sure-fire 
profit makers. 


SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 











for al/l/ glass surfaces. 





Packed in colorful individual cellophane 
wrappers, 2 doz. to attractive counter 
display box. Wt. 2% Ibs. 





glass cleaner 
the sensational new streak - free cleaning solution 
Formula CMP is a newly developed spray-on solu- 


STYLE #46—Snapbutton 
STYLE #47—Talon Zipper, elbow length 


tion superior to any glass cleaner known today STYLE #49—Extra-long slip-on 

Leaves no streaks, no stain, no film . perfect 2.5 
for all office appliances with glass areas. Only a To Retail from 50¢ to $1.00 per pair. 

small amount is needed to give a clean, clear a ~ 
face free of grease dust or lint. Just spray on an . e' 
wipe off. No rubbing or polishing necessary. Can- Catalogue of 28 fast-selling specialties “ies B, 
not flake or powder available. Call your jobber or write: 4 


Handy 12-0z. sample of Formula CMP only $1.00 
postpaid. Attractive volume discounts to dealers. 


Write today for complete information. ANGLER’S PRODUCTS CO. 


Chicago Modern Products Company | Flushing 58, N. Y. 
Dept. 1, 220 S. State Street - Chicago 4, Illinois 
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A new profit-maker/good for repeat profits too 


[JP-0-RITER 


The indispensable 
hand addresser & 
duplicator. WRITES 
HEADINGS on work 
sheets, ledgers, tab- 
ulating forms. AD- 
DRESSES direct from 
Zip-0-Riter master 
card file 


eta 








_1IP-0- -RITER 


ad | 


MICRO-PERFECT 





Staples and Stapling Machines 


Hold any clip of Markwell Precision Staples under 


a powerful magnifying lens and see for yourself oO 
ve 
MARK WELL ris Co. 3 


Complete Addressing 
Kit only $23.95 





ower ee www ew ew eo eww ewww www ewww owe oes 


For Information 
Write 
j 
200 HUDSON ST., NEW YORK 13, N. Y. 3875 Garland Street 
. { S & M Distributing >. Wheat Ridge, Colorado , 
U - 











FOR OFFICE EQUIPMENT & SCHOOL SUPPLY 
LETTER FILES 


CARD INDEX 
_Fiuts 

STORAGE FILES 
INDEXES 


A QUALITY LINE 
AT LOW PRICES 





e Machines, Addressing Plates, 

ASK FOR Marking Devices and many 
OUR LATEST others... 

LITERATURE & e Easy fo Use » No Mess 





PRICE LIST NORTA DISTRIBUTING COMPANY D> 


502-504 W. 30th Street, Telephone Chickering 4-6782, New York 1, N.Y. 











KING 


POSTURE CHAIRS 
AMERICA’S MOST COMPLETE 
OFFICE SEATING LINE 


King offers a wide range of models 
to meet every office seating need 

- from plush, comfortable execu- 
tive chairs to the most economical 
and easiest adjusting posture chairs. 
The line includes such big selling 
extras as engineering drawing 
stools, filing stools and even organ 
stools. King’s reputation for finest 
quality and design at a modest cost 
insures dollar savings for your of- 
fice seating furnishing. 


WRITE TODAY FOR KING 


’ NS 
LITERATURE AND PRICE LIST 


mopet 120-5 KING POSTURE CHAIR CO. 
953 S. RAYMOND AVE., PASADENA 2, CALIF. 


Me Ot tysnal 


SINGLE FLUID 


STAIN REMOVER 










































me EXTRA PROFITS custom 
7 CUSTOMERS 
3 FROM CHAIR SALES TO SCHOOLS © CHURCHES © CLUBS etc. 
SIZES WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO. 10 : NO HANDLING ON YOUR PART 
NOTE ; 
ot FOLDING TABLES 
ee 4 CHAIRS — 138 STYLES 
LETTER =: @ STEEL OR WOOD 
: ° FOLDING 
: @ NON-FOLDING 
~ By : @ TABLET ARMCHAIRS 
' @ AUDITORIUM UNITS 
CLIP — extra heavy gauge steel — more than adequately rustproofed : @ 6 Ft. and 8 Ft. TABLES ) 
Plated springs. Special rivets for rugged construction H @ SCHOOL DESKS : 
BOARD — Made of Hardboard — fabricated from Redwood — the : SPECIFY REQUIREMENTS (Quantity, Steel or wood) 
“wood eternal’. : ; " : 
HEALTH ITEMS Co. “tatlonery Division Adirond ack Chair Co. | ( 
' ; Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 
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Originators and Designers of 






4 BUUM EMI STATIONERY SPECIALTIES 


Write for FREE 
wo 4 Desk 
Trays 
It's diffe Hond-bound Uf 
with Leatheriex (U. $. ( 
| 
\ 


Catalog showing Pads 


complete tine 








\ “Bonny Maid’’ Viny! Plastic 
\\ —not just another linoleum 
soox _))!} desk pad. 


Rubber Product} | 
\ BINDERS 








Wallets 


| Md REDI-RECORD 
PRODUCTS CO. 


598 Broadwoy 





Home Budget, Cancelled Checks, 




















See you at the N.S.O.E.A. Convention * Conrad Hilton Hotel * Booth 317 W 


é 





t) am oa 











preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


Here’s the fast, clean way to get perfect 
lead points every time, points up to 2” 
long, without breaking! Simply insert 
wood or mechanical lead holder and use 
to rotate lid. Sturdy, lifetime construction, 
non-skid base. 


Tra-Petut Lead Holders 
WRITE FOR LITERATURE . light, balanced. Press -top, 
AND DEALER PRICES single- and double-end models. 


ELWARD MANUFACTURING CO. Stour Micn. 
WHAT'S [\13\\7 AT ART STEEL? 
Vpitier’ 


LETTER TRAY 
» SYSTEM 


“% 











SINGLE 





DOUBLE TRIPLE 
art steel co., inc. new york 63, n.y. 


TAPE PRINTERS FOR THE TRADE SINCE 1937 


N 
i, = 


se oT 


AN ScoTCcH TAPES 


. rol 6 rolls up 


Tei KRAFT SMALL RUNS 
GUMMED TAPE) '*V'TEO 


- « « from 10 rolls up 


g Jobbers from week service. OPEN NEW 
oast since 1937. ACCOUNTS BY SELIL- 
n short runs, 2 ING PRINTED TAPE. 

ple folder and price lists on request. 


Pbel- Binder Co. 





SPEEDY 
SERVICE 











1832 WESTWOOD AVE 
CINCINNATI 14, OHIO 
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a time-saving NEW 


DUX "COMBI" 


on every desk: 


New combination Tape Dispenser and 
Precision Pencil Sharpener, that speedily 
sharpens standard and jumbo pencils or 
crayons-replaceable razor sharp biades 
Any mall roll of tape will fit into 
base—up t ¥%”"—any kind of tape 
Write for descriptive literature and prices 


Variety of other models for Office 
and Home. 


Exclusive Distributor 


FRED BAUMGARTEN 
Dept. BF @ 675 Cocoledge Avenue N. E., 


Atlanta 6, Georgia 














LAUNDRY 
MARKING 4 
PEN. . j 
$115 


Fed. Tox Incl. 
Refills 50¢ 


¢ ENOUGH BLACK INDELIBLE INK 
FOR 3000 MARKINGS 


° WON'T EVAPORATE 
* WON'T RUN 
* WON'T WASH OUT 


Attractive 3-color counter display holds 12 pens. 
Nationally promoted via radio, tv, newspapers. 


Order through your wholesaler or write direct 
for literature and prices. 














SAMUEL TAUBMAN & CO. 


1 WEST 34th ST., DEPT. 0 NEW YORK 1, N.Y 


STAND-B 


@ Patented Knee-Action Grippers 
Hold All Copy Securely 


herd 





THE VERY BEST VALUE 
IN COPYHOLDERS 


DAYTON STENCIL 
WORKS CO. °sy is" 
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Conrad Hilton 


Suite 539 


October 1-5, 1955 | 


Be Sure... 


to see us at the 


NSOEA 
SHOW 








ROLLING LADDERS— Made from 
Oak or Birch. 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
Send for Circular 42-OA and dealer 
discount 
WELDED STEEL SAFETY LAD 

— DERS— Made from 1 — and 

furniture tubing, with ¢ otal 
steps. Mounted on Swiv Br ake Cast- 
ers. Ladder can be rolled freely poor ve 
no one is ant When you 1 a the 
ladder the rubber tipped le, on 
the floor and prevent rolling “> ae in 
2 to & step heights, and 3 widths 
Send for Circular 53-OA and dealer 
discount. 


Manufactured by 


I. D. COTTERMAN “*! “shzzzoze! 4 


DON'T 
PASS UP THOSE 
DOL TWEET commissions selling ‘our 


complete line of passbooks, 
ket check yers, coin 
COMMISSION S Biiaiaibeprnsabseanens 


{nancial institutions, 
















































‘‘ACME’’ FOR _— LETTER FILES 
FAN COVER ~~ : “ade oF 
Our 46TH Year 3” end 3” | ) 
Inside Width 
* Card index 
* 
Get set for big files 
* Transfer 
° cases 
demand this fall! * Vertical and 
Document 
Keep Klean Fan Covers — rubber coated files ; 
or Vinyl plastic. A size and model for every * Special filing | 
fan! Waterproof, dustproof, oilproof. Also x : boxes 
for \ow a full line of typewriter and business The “MIDGET” File Steesetes ond Peles 
wee discounts: machine covers, sponge rubber pads, tool list on request 
Tow! me ACME LETTER FILE CORP. 
KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 168-170 Park Row, New York 38, N. Y. WOrth 2-2987 

















SELL MASTER SPEED KEYS 
THE 





aa It costs less to draw from our huge wl the ron eS. 
sHow __ stock of desks, chairs, steel furniture, pages 
ROOMS leather furniture and accessories. Don’t Delay 


ORDER TODAY! 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS ADD THAT EXTRA PROFIT 
re BROAD St. 13. W- FLAGLER ST. 830 WILSHIRE BLVO SPEED KEY CORPORATION itvatins'Si*tte Vor 





74 BROAD ST 15 W. FLAGLER ST 
BOwling Green 9538) am pa oo ——=S=S=S————SSSSSSSSSSS=_EEe——m_ 
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FOR 
EVERY 
PURPOSE 





No. 17-33 









NOTCHING 





TICKET PUNCHES 








THE HOGGSON & PETTIS MFG. CO., 141T Brewery St, New Haven, Conn 





TALLY PUNCH 


Nos. 17, 33—Notches cards, sheets, etc. No. 
17 dies not over 4%” wide, 4%” deep; No. 33, 
not over 4%” deep. 

No, 2—For %-%” round holes; 1%” reach. 
No. 3, 1%” reach & No. 12, 2” reach, same 
style as No. 2. All will take special dies. 
Talley tunch—Registers number of punchings to 
99,999. Punches 1”, *%&” or %” round holes—also 
special designs. Same counter available in our Nos. 
+ 2, 3, 10, 11, 21. Write for circulars. 











FREE HAND BINDER! 


A quick selling loose leaf 
holder. When inserting 
and removing forms, in- 
voices, loose papers, 
etc., one hand is always 
free. It locks positively 
and secures contents 
against loss and spoil- 
age. Thousands in use 
daily. 


Here’s a profitable item 
for every dealer. Write 
for descriptive price list 
today. 


FREE HAND 
BINDER CO. 
43 Fulton Street, New York, N. Y. 














JUST ASK US 


for Display Cards which fit into 
the back of any box of 


BEACH’S 
‘‘Common Sense”’ lm =, 
EXPENSE BOOKS 


mee 


for your OPEN DISPLAY racks or 
shelves. 





Show ‘em and you'll sell ‘em! 


Beach Publishing Co. 


7338 WOODWARD AVE. DETROIT 2, MICH. 











TEMPERED HARDBOARD 





HARDBOARD FABRICATORS, INC. 


59 BRANCH ST > 2a LoutIsS 7 
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A Full Line of 


HARDWARE 


For Office Furniture 


DEALERS and MANUFACTURERS 


@ Chair Springs @ File Cabinet Hardware 
@ Chair Iron Ports of Aluminum 

@ Desk & File Pulls @ Box Locker Knobs 

@ Casters and Glides @ Bernedotte Chair Hdw. 
@ Follower Blocks & Parts @ Hinges for Spot Welding 


New! Complete Catalog — Write to 


A. L. LIEBMAN & SON,INC. 








2046 McDonald Ave. Brooklyn 23, N. Y. 








" ’ 
7 MI / 
“st i f Wi 
mY Y, Oe wf 
, YY ij Y y; 
Y YM 


MARKILO 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-fold envelopes; stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us detalis. 


Markile 


902p S. Wabash Ave. 








Chicago 5, Ill. 












A complete line of Binders for the 
Commercial Stationer 


Write today for Free Catalog 
NEIMAN LOOSE LEAF & BINDERY CO. 


1717-19 $. HALSTED ST. ” 








CHICAGO &, ILLINOIS 
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' SAFES 
BURGLAR PROOF CHESTS 
VAULT DOORS 





Carry Underwriter’s 











E 
\ 
fee) 



































— : y Class A, B, and C T20 Label 
a ia } 
EJ + a | ae FOR THAT | 
. a I OF PROTECTION 
j 
| ‘ 
' visit our display 
ROOM 533-A VERTICAL LETTER VAULT 
) NSOEA CONVENTION 
j ° 
ae o SAFE COMPANY 
SINGLE DOOR SAFE LAFAYETTE, INDIANA 


1850-C SPECIAL CABINET NO. 14 1316-C T20 1419-C 120 1622-C 120 











UNGROUND 
BALL BEARINGS | 


For the Office Equipment Industry 4 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. : 
















Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 


Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
(Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
240 Fleet St. East, Toronto 2B, Ont. 





ASSOCIATED 
COMPANIES: 
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FRITZ-CROSS MAKES NEWS with 
“SINGLE-STRUT” seatine 


HERE'S ANOTHER GOOD REASON 
why FRITZ-CROSS chairs are the new talk 
of the trade. Model 900 is the newest 
smartest thing in secretarial seating 
featuring a semi-rigid, single-support back. 
This single-strut design is more comfortabl« 
more conforming; it looks better, feels bet 
ter, promotes better efficiency! 


It's built to last priced to sel! 


Available in leather, fabric or plastic 
in 6 office-wise colors. Write for complete 


data on the complete Fritz-Cross line 


THE FRITZ-CROSS COMPANY 


F 300 E. FOURTH ST. ST. PAUL 1. MINN 














JASPER TABLE COMPANY 


presents 





of the fttit UP, 


SERIES OF OFFICE ACCESSORIES 






































| 
a | 


TAPERED LEG 





TURNED LEG \ 
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: MAIL 
i ‘TODAY 


SMART NEW DESIGN DETAILS 


BC-634G -TL BOOKCASE 





} In addition to the regular island base, a new TAPERED LEG with hand- 
| some brass ferrule (illustration C) is now available on many Trimline 
| pieces. Also available, as an alternate to the island base on some 
pieces, is a new TURNED LEG [illustration D) that makes these pieces 
harmonious with desks having turned legs. All pieces with tops are 
available with regular rounded edge top or Stratoline square edge top 
Visit us at Room 626A at the NSOEA Convention — Oct. 1-5 at the Conrad Hilton 


Jasper Table Company, Jasper, Indiana 
Please send catalog of complete line. 
NAME 





STREET 





CITY ZONE STATE 
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* What the Kit Contains .. . 


® Newspaper Ads 

(layouts & copy) 
Self-mailing Catalog 
Jumbo Postcard 

Mobile Displays 

Store Layout Ideas 
Manufacturer's Sales Aids 
Sales Letters 

Radio Commercials 


have you ordered | rece news 


your Christmas 


Merchandising Kit? 
> 4 Pe 


Count Yourself In . . . Send Coupon Today! 


Office Appliances 
600 W. Jackson Bivd. 
Chicago 6, Illinois 


Please send me immediately and without obligation the following 
items designed to promote extra sales through Business Gifts for 
Businessmen: 


___DEALER MERCHANDISING KIT @ $10.00. 


Samples of self-mailing catalog and jumbo postcards. 





Store Address 


City & State 


Publicity Releases 
Personalization Plan 
Gummed Labels 
Headline Mats 

Gift Advertising 
Window Displays 
Gift Wrapping Plan 
Counter Cards 
Handy Portfolio 


You've never made a more important 
business investment than the relatively 
low price you pay for the big Christmas 
Merchandising Kit. For, if you use it con- 
scientiously, it will open the door for you 
to the tremendous profits in the business 
gift market. It will direct the business to 
your store. 


You, too, can participate in the first all- 
industry business gift promotion by send- 
ing for your kit now. Ask for samples of 
the catalog-flyer and jumbo postcard, 
also. They are available on an exclusive 
basis in each city. 








— 
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SALES 
STIMULATORS 











a 
— 


ad 


HARDWOODS BOOKLET—(Fine Hardwoods Ass'n.)—The 
group has published recently a 16-page booklet explaining the 
lifelong advantages of genuine hardwood furniture in clear, con- 
cise lanquege. The many advantages of genuine hardwoods are 


stressed in the issue, including the solid reasons for plywood furni- 
ture construction in terms of strength, beauty and design. Re- 
tailers are finding the booklet a valuable aid to their salesmen in 
helping them answer queries from customers. (Card No. 126.) 


BRIEF CASES—(Stein Bros. Mfg. Co.]}—A complete self-service 
business and student brief case department contained in 8 square 
feet of floor space is the sales promotion aid offered to merchants 
by the company. The attractive unit displays 16 portfolios and 9 
brief cases and is available as a single fixture or with accessory 
kit of three extra shelves for an island presentation. The Tufide 
line floor merchandising unit has proven its worth in the field of 


n, Stein states. (Card No. 127.) 


self-select 


MAIL IN THE CARD 


Every Saies Stimulator carried on this and the suc- 
ceeding page carries a number. if you are interested 
in any particular item, simply circle the corresponding 
number on the cord and drop it into the mail. No 
postage is required 








ALBUMS—(The Camille Co., Inc.)—To assist the dealer wishing 
to promote Camille albums for Christmas gifting the c ny has 
made available a series of newspaper advertisi mats which may 
be ordered free of charge. These ads describe album features 
including flip-up picture pockets, heavily padded covers, bookshelf 
back The without exposed rivets and choice of six colors. (Card 
No. 131 


REPORT WRITING—(The Haloid Co.)—A case Mite brochure 
on the use of xerography has been made available by The Haloid 
Company. The brochure illustrates and describes Westinghouse 
Corporation's new method of progressive report writing for the 
accounting department. It shows how report writing costs have 
been reduced 50% and duplicating time has been cut 30% by 
xerography. (Card No. 122.) 


REFILL DISPLAY—(Fisher Pen Co.)—The new point-of-sale dis- 
play holds the Fisher special No. 10 deal which includes | dozen 
\-For-All refills with each three purchased, Catalog sheet and full 
information on the display and the No. 10 deal are available from 
the company. (Card No. 132) 


service bureau OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key numbers | have circled, to 
send further information without delay. 


SHEET CABINET (Ideal System Co.)— 
A new and larger sheet cabinet will fa- 
cilitate the handling of Idea System sheets 
on display in booth No. 50 of the NSOEA 
convention. This is the result of suggestions 
made by dealers to allow more space for 
the 2,000-sheet assortment which is con- 




















self-selection. The fixtures provide a means 
of display on walls, islands, in windows, on 
counters, at feature spots and in the home. 
(Card No. 106.) 


ES a a ane 
me - ee KK Kee ee eee ee ee ee ee em em ewww 


veniently filed with numerical index divider 
sheets with plastic tabs. The mete! cabinet NEW EQUIPMENT & SUPPLIES SALES STIMULATORS 
ch, br -gol i harmonize 
~A nen ae page BAe when 1 ¥ © 12 16 29 26 31 36 41 46 51 56 61 66 71] 101 106 111 116 921 126 131 196 141 
closed. The cabinet will be aveileble to | 2 7 12 17 22 27 32 37 42 47 52 57 62 67 72] 102 107 112 117 122 127 132 137 142 
dealers at $3.75 immediately after the con. +  *% §& 19 18 23 28 33 38 43 48 53 58 63 68 73] 103 108 113 118 123 128 133 138 143 
vention. In keeping with self-selection trend, ! 4 9 14 19 24 29 34 39 44 49 54 59 64 69 74] 104 109 114 119 124 129 134 139 144 
ideal System bes he Gomiaede net | 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75] 105 110 115 120 125 130 135 140 145 
to 18-book metal displey cabinet for dis- ! September 1955 issue of OFFICE APPLIANCES. Card void after November 1, 1955. 
play and sale of Ideal system books. (Card 
No. 108.) 
! 
' WAME 
DISPLAY ACCESSORIES—(Reflector | — 
Hardware Corp.}—A handsomely-illustrated I 
brochure describes this firm's Space-Klips, vos 
Space Panel and Space-Board perfected for 
dealer display, especially in the realm of ; ADDALSS —~Sity Your “STATE 
} 
! 

















FIRST CLASS 
Permit Ne. 9273 
ZIPPALOPES (Constructo Products, Inc.) Sec, 34.9 P.LOR 
—These manufacturers of plastic zipper CHICAGO, HL. 
portfolios are ready to aid the dealer in 
Business Gifts for Businessmen promotion 
with a complete merchandising kit consist- 


BUSINESS REPLY CARD 
No Postage Stamp Necessory If Mailed in United States 


ing of window streamers, counter and mail- 
ing folders, tags, newspaper mats, publicity 
photos and sales promotion ideas, (Card 
No. 107) 











Postage will be paid by 
OFFICE APPLIANCES 
600 West Jackson Bivd. 
Chicago 6, Illinois 











FASTENER LINE—{!. and M. Sufrin)— 
A new price list effective July | has been 
issued on the Steel City Gem paper clips, 
thumb tacks, fasteners, Ideal clips and 
clamps, steples, pins, teg wires, washers and 
other related stationers’ items, Changes in 
the line and redesigning of packaging are 
announced. (Card No. 106.) 












































ane manne ty sh Not 
company to the trade an eight-page bro- 
chure, og of illustrating and describing a wide range of their 
tured in issue is Toledo's line of UHL quality 
school furniture, Labora stools, machine stands and tables for 
| use also come in for a good share of attention in words 

and pictures. (Card No, 124.) 


OFFICE FURNITURE—(The Feldman-Selje Corp.)—Beautifully 
illustrated in loose leaf style on high quality paper is the company's 
latest catalog. Highlighted are the dems two new office groups: 

award winning Achievement group of top executive furniture 
and the Co-ordinator group which presents a new idea in furniture 
construction. All products carried in the issue have full descriptive 
matter. (Card No. 125.) 


PAPER PUNCH—(New England Paper Punch Co.)—Eye-appeal- 
ing colors and individual display cards for each unit of the Clix 
one-hole paper punch have proven valuable sales stimulators, the 
company reports. Available in assorted colors, each Clix model 
100 punch is mounted on its own stand-up display card and lends 
i ideally for self-service selling and counter or window display. 
Suggested retail price of the item is 60c. (Card No. 121.) 


MODULAR UNITS—(Executive Furniture Co.)—Line drawings 
and interim price lists are now available on the Modular wall cab- 
inets just added to the new Exemplar Group of furniture. The line 
drawings will acquaint dealers with the main features of the cab- 
inets until the firm can produce a more elaborate brochure on 
these items already in production. New price lists No. 4 and No. 
5 apply to orders from the company. (Card No. 130) 


a _ 


OFFICE, HOME LADDERS—(Nerva Products, inc.) —Smartly 
attired in a four-page colored brochure is the company’s illustrated 
promotion aid covering their Step-Fetch ladder for industrial, 
office and home use. The item is offered in four models and in 
self-displaying cartons that tell their story effectively. The standard 
model, Deal 1220, comes with a handy step which occupies only 
three inches of aisle space. It is shipped |2 sets to a carton and 
retails at $1.95 each. (Card No. 123.) 


PHOTOCOPYING—(Peerless Photo Products, Inc.)—A new 
eight page brochure in two colors graphically points out the many 
advantages occurring from the use of the Dri-Stat dry-process photo- 
copying equipment and material furnished by the company. Among 
the improvements claimed for the process are a completely re- 
designed combination printer-and-processor, and Bright-Light pa- 
per, use of which results in copies four times brighter than can be 
accomplished under other systems. (Card No. 128.) 


CHAIRS—(Wells Chair Corp.)—Beautifully illustrated in col- 
or is the company's recently issued catalog devoted to the Aristo- 
crat. Wells states 34 models, from the modern, restful Visitor to 
the swank President, are distinguished by their tailored splendor 
of top grain or deep buff leather, elastic Naugahyde, Gros Point 
mohair and Newport fabrics. Fashioned in steel for strength, the 
chairs are available in one material or any combination of mate- 


rials and colors. (Card No. 129.) 


CUSTOM CHAIRS—(B. L. Marble Chair Co.)—A sales train- 
ing brochure, “Ideas for Selling Custom Chairs", has just been 
prepared for dealers’ use. Filled with hints for selling, this brochure 
literally puts the words into the dealer's mouth. (Card No. 109) 


DEMONSTRATION BOARDS—(The Ohio 








Flock-Cote Co.)—Available now to dealers 
as a sales promotion plugger is the com- 


Bean — pany's four page brochure in color ex- 
Sec. Roc ploiting the Visi-graph demonstration 
CHICAGO, IL boards. Flock-Cote reports they give dra- 


matic, visual emphasis to any sales talk or 
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presentation. Page 2 of the issue is de- 
voted entirely to a word and digram pic- 
ture of the product and its ease of opera- 
tion. (Card No. 102.) 











Postage will be paid by 


ALUMINUM FURNITURE—(Blair Alumi- 





num Furniture Co.)—A compact, handy 
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little brochure recently has been issued by 





the company to exploit its line of aluminum 








furniture. The two inner pages are devoted 





| 600 West Jackson Blvd. 


exclusively to chairs and settees which are 








illustrated and carry meaty descriptive mat- 





Chicago 6, Illinois 


ter. Blair states the chair line is available 





in a wide range of colors and coverings to 





satisfy individual taste. (Card No. 101.) 








send further information without delay. 
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Please ask the manufacturers, indicated by the key numbers | have circled, to ' stapler, Silk screened in red and bleck 


STAPLERS — (Markwell Mfg. Co.) — 
Dealers are being provided with an ef- 
fective new display for the "SO" OBRO 


on white, it has dimensions of 14 x 124 
x 4 inches and can be used to display 


h | m | h | 
NEW EQUIPMENT & SUPPLIES SALES STIMULATORS wadel claghe The diplen ch bo a 
without charge. (Card No. 104). 
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September 1955 issue of OFFICE APPLIANCES. Card void after November 1, 1955. 


—Complete information on the patent 
exclusive Flash Box Opener which the com- 
pany claims is the fastest on the market 





now is available to dealers. The opener, 
rustproof and unbreakable, is construc 





~~ POSITION 


of heavy die cast aluminum. The wide uses 
to which the tool can be employed are 
contained in the sales literature. ( 





No. 103.) 
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Coming September Ist 





C©QLOREUL 
W/sw 
Underwood Portables 


..- backed by an exciting new 
Christmas TV Dealer Promotion! 








For full details, call your Underwood Office, or write: 





UNDERWOOD emitiiaima CORPORATION 


One Park Avenue, New York 16, N. Y. 
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